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Sparks 


State of the nation’s economy: | 
Up 

WHOLESALE Prices—Bureau of La- 
bor Statistics’ index for week ended 
March 27 stood at 183.9 percent of 
1926 average, 20.3 percent above 
year ago, but unchanged from pre- 
ceding week. 

Business Activiry—Index of | 
New York Times for week ended | 

March 24 rose to 174.1 in preced- 
ing week. Figure for like 1950 
week was 157.1. 

CHAIN, Mat Orver Sates—Febru- | 
ary sales by such stores amounted | 
to $2,174,000,000, about 15 percent} 
above year ago. 

Raw Freicut — Loadings totaled | 
748,804 cars in week ended March 
24, 0.5 percent more than in preced- 
ing week and 4.4 percent more than 
in like week last year. 

E.ectric Power—Production in 
week ended March 24 totaled 6,- 
847,786,000 kilowatt-hours, 14.3 
percent more than in like 1950 
week. 

TELEVISION — Revenue of telecast- 
ing industry rose to $105,800,000 in 
1950, compared with $34,300,000 a 
year earlier. But industry still op- 
erated at a loss—$7,900,000 com- 
pared with $25,300,000 loss in 1949. 

Crupve Om—Daily average produc- 
tion in week ended March 31 in- 
creased 5,325 barrels to 5,968,300. 

Money IN CiRCULATION — Amount 
totaled $27,038,000,000 in week ended 
March 28, $69,000,000 above like 1950 
week, but $83,000,000 under preced- 
ing week. 


* * * | 


Down 
Stee.—Operations last week were 
geared at 102.4 percent of industry 
capacity, off 1.1 points from previ- 
ous week’s alltime high. That rate 
would produce 2,047,000 tons, 22,000 
fewer than in week earlier. 

U. S. Goto—Stock in week 
ended March 28 totaled $21,855,- 
000,000, $1,000,000 below preceding 
week and $2,391,000,000 below like | 
1950 week. 


om * 


General 


FeperaL Taxes — Treasury Secre- 
tary Snyder last week said the 
Administration would need only 
$10,000,000,000 in additional taxes 
this year to keep defense effort on 
pay-as-you-go basis. Last January 
it was estimated that tax increases 
this year would total $16,500,000,000. 
Tax demand reduction, Snyder said, 
‘was made possible by prospect of 
$3,000,000,000 budget surplus instead 
of a $2,700,000,000 deficit for current 
fiscal year. 


™ 
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By William Ullman 

Washington Correspondent 
Yf/ ASHINGTON. — The personal 
interest of Price Stabilizer 
Michael DiSalle has been enlisted 
in the cause of the nation’s retail 
car dealers, who were denied par- 
ticipation in the recent price in- 
creases granted to manufacturers. 
DiSalle definitely referred to 
the situation as an “inequity” 
that seemed to him at the mo- 

ment to demand correction. 

The DiSalle view was a principal 
result of the scheduled meeting of 
the OPS boss and NADA President 
Robert McKay announced in AuTo- 
MOTIVE News last week. 

* od - 


yes was the first opportunity 
the dealers have had to talk di- 
rectly to DiSalle, and they took 
advantage of the occasion to point 
out: 

1. That the new-car_ dealer’s 
margin of profit is low and that 
statistics compiled by Accounting 


Tire Firms Ask 
Added Rubber 


To Avert Crisis 


Stockpile Sufficient 
For Four-Year Needs, 
Collyer Declares 


ASHINGTON. — Leaders of the 
rubber industry charged last 
week that the government program 


John L. Collyer P. W. Litchfield 


Inventories Reach’ 


‘is bringing danger of a civilian! 


crisis in rubber that could cripple 


the country. 

Among their demands made be- 
fore the Senate Small Business sub- 
committee on rubber were these: 

1. Immediate release of 10,000 
additional tons of crude rubber. 

There was a ray of hope that 
this might be granted. 

2. Examination of military stock- 
piling rates to see if a reduction 
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Dealer Stocks Increase . 


As Auto Sales Slow Up 


14-Month High 


Cars Now Average 
12.9 per Retailer: 
Reaction Is Mixed 


By Bernie Thomas 
Associate Editor 


TEW-CAR stocks at dealerships 
around the nation last week 
Were at the highest level in 14 
months, according to AUTOMOTIVE 
News’ latest survey of the field 
situation. 
The bulk of a substantial in- 
crease in potential new-car in- | 
ventories during March, the sur- 
vey found, was in cars actually 
on hand. This category soared to 
432,185 units as of Apr. 1, which 
along with 138,500 units in transit 
at the time, gave U. S. dealers a | 
potential inventory of 570,685 | 
units. 
Revised March 1 tabulations 


can be made without jeopardy to|showed all new-car dealers in this 


security. One rubber maker charged 
flatly that the stockpile objective 
is far too high. 
3. An increase in synthetic pro- 
duction. 
SETTING UP of a rubber czar 
* to coordinate and speed the 
rubber program. At present one 
agency buys and sells natural rub- 
ber, another heads production of 


* * 


synthetic and a third allocates both | 


natural and synthetic. 


Hope that additional rubber 
might be released came after a 
(Continued on Page 70, Col. 1) 


Chestiiction Due 
On Spare Tires 


EADACHES of auto dealers, 
manufacturers and OPS, caused 


by NPA’s ban on spare tires for'| 


new cars, began to ease up last 
week, 

Since new-car ceiling prices in- 
clude the cost of five tires, some 
amount must be deducted for the 
eliminated spare. But at press- 


(Continued on Page 71, Col. 1) 


Corp. of America show that the 
average new-car dealer ranks 38th 
in the percentage of net profits be- 
fore income taxes among the 40 
trade groups that comprise about 
75 percent of all business groups 
in the country. 

2. That the manufacturers cap- 
ture 9 to 12 percent profit after 
taxes while the dealers make 
only 5 to 6 percent prior to taxes. 
3. That facing decreasing auto- 

mobile production and increasing 
expenses, the cut in their discounts 
which the retail dealers are now 
obliged to take may, if not cor- 
rected, mean the difference between 
business life and death to them. 
* * 

4, THAT there is a vital principle 

* involved in their time-honored 
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country with 303,874 units actually | 
on hand and 136,000 still in transit, | 
for a total of 439,874 vehicles. | 


Mathematically, the average U. S. 
new-car dealer on Apr. 1 had a po- 
tential inventory of 12.9 cars, or 


Continued on Page 67, Col. 2) 


New-Car Stocks 
4rerage in Dealer Hands 
And in Transit 

, 1951 12.9 Cars 
, 1951 10.0 ” 

, 1951 9.5 

, 1951 9.2 

, 1950 9.6 


APR. 
Mar. 
Fes. 
JAN. 
Dec. 
Nov. 
Oct. 
Sept. 
AUG. 
APR. 
JAN. 
Dec. 
Oct. 
APR. 


1950 11.0 

1950 8.3 
, 1950 9.2 
, 1950 9.8 
. 1950 9.7 
, 1950 10.0 
, 1949 10.5 
, 1949 
, 1949 


1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 
1 


12.5 


| 


discount and that years of effort 
to make it traditional would be lost 
and destroyed if it were violated 
now. 

5. That auto dealers and their 
service stations will be called 
upon more and more for import- 
ant aid to essential transportation 
as the mobilization effort expands 
and that they must have a rea- 
sonable measure of earnings in 
order to exist. 

The NADA delegation at the 
meeting was made up of McKay, 
immediate past President Fred L. 
Haller, Managing Director Robert 
Deo and Mat Tank, Toledo (O.), 
Ford dealer, 

Met by this reporter as they re- 
turned from the conference, they 
appeared to be cheered by the re- 
ception they had received and the 
concern manifested in their prob- 
lems by the OPS chieftain. 

+ + ” 


OME of the members felt that 
’ DiSalle was a trifle coo] at the | 
(Continued on Page 66, Col. 3) 
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Production 


Automotive News Estimates. 
U.S. Cars, Trucks 
172,745 


151,858 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 74. 


Week’s Output 
Off 17,046 Cars 
As Curbs Start 


(THERE was food for thought for 
both pessimists and optimists in 
the past week’s production perform- 
ance in U.S. plants under newly 
imposed material restrictions. 


Car production was off about 
17,000 units while truck produc- 
tion was barely holding its own, 
but most observers were still pre- 
pared to be optimistic about the 
future output prospects of both 
categories for at least another 
three months. 

Built in U.S. plants last week, 
according to AvuTomotwe News’ 
estimates, were 120,695 cars and 


| 31,163 trucks for a total of 151,858 
| vehicles. 


Saturday work swelled the previ- 
ous week's effort to the highest 
level of the year. Revised tabula- 
tions for the week ended March 31 
credited U.S. plants with produc- 
ing 137,741 cars and 35,004 trucks—- 
a total of 172,745 units. 


* * * 

quart performance wound up a 
record March, during which 
U.S. plants built 604,278 cars and 
139,440 trucks for a total of 743,718 | 
vehicles. 
It was the most passenger cars | 
in a month since last} 
October and more trucks than ever | 
in any previous month in| 
history. | 
All these achievements made 


| last week’s output volume look | 


DiSalle Admits Discount Inequity | 


worse than it really was. To 
those closest to the production | 
scene, it was obvious that the 
17,000 passenger car loss wasn’t | 
all due to material restrictions. 
Material bans shared the blame, | 
but most plants usually get off to} 
a slow start at the beginning of 
a month anyway. The flow of | 
materials has been forced out of | 
(Continued on Page 74, Col. 1) 


Definite Program 
Urged for Parts 


ASHINGTON. — Meeting with 

NPA officials last week, the 
automotive replacement parts in- 
dustry, represented by its advisory | 
committee, recommended that a 
program be established to insure | 
production of replacement and re- | 
pair parts to keep defense and | 
civilian transportation equipment 
in operation. 

The committee stated that dif- 
ficulties in obtaining some com- 
ponent parts and critical raw 


(Continued on Page 71, Col, 1) 


Used-Car Buying 
Reported Weak 


Spring Surge Missing 
But Price Decline 
Is Believed Checked 


By Bob Gordon 
Associate Editor 


[X THE spring a buyer's fancy 
is supposed to turn to thoughts 
of a new car or a better used car, 
but a survey of several cities by 
Automotive News reveals that 
either the fancy of buyers is not 
turning or it just isn’t spring. 

Checking to find out if the 
“traditional” spring surge in au- 
tomobile sales had begun, it was 
found that only Los Angeles 
dealers are enjoying an increase 
over the business levels prevail- 

ing in mid-March. 

In most other areas, new-car 
sales were depicted as steady with 
a few describing the market as 
softer. Used-car sales in almost 
every area were listed as slow. 

+ * * 


HOWEVER, the downward course 
of used-car prices appears to 
have been checked, the survey 
showed, although during the period 
of decline the wholesale value of 
late models suffered decreases 
ranging from $290 to $200, the ma- 
jority of dealers reported. 
New-car dealers’ most common 
remark on market conditions was 


| that “buyers are no longer break- 


ing down the doors in a rush to 
get new cars.” 

Dealers’ stocks increased during 
March, despite the fact that sales 
volume was generally good. In 


|order to keep volume high, how- 


ever, dealers had to revise their 
merchandising activities during the 
month, 

In more than one area dealers 
were damanding tradeins in the 
first 10 days of March, and their 
allowances were modest. Before the 
month ended, tradein allowances 

(Continued on Page 72, Col. 1) 


Top Cars 


New-car registrations for one 
month, plus 39 states for Feb- 
ruary: 

1951 Pos. 
1—179,757 
2—132,412 

74,981 
65,166 
58,201 
43,076 
40,093 
38,147 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 
Chrys. 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 

Total All Makes 
796,410 678,400 

For further details page 

60, today’s issue. 


1950 Pos 
157,323— 1 
129,715— 2 
63,657— 3 
51,875— 4 
49,775— 5 
35,854— 7 
39,234— 6 
31,789— 8 
29,815— 9 
18,393—10 
14,641—12 
16,080—11 
13,131—13 
5,461—15 
7,493—14 
4,214—16 


3,594—17 
2,898—18 
850—19 
812—20 
118—22 
689—21 


451 


see 
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Nash Gets 
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| 
efense Lineup Complete .. . 


Contract 


For Air Engines 


By Bob Gordon 
Associate Editor 


ASH, the last of the automobile 

companies without a defense 
contract, joined the ranks of air- 
craft engine contract holders last 
week. 

The company revealed that it 
had received a letter contract of 
undisclosed amount from the Air 
Force to build “large quantities” | 
of Pratt & Whitney R-2800 Dou- 
ble Wasp aircraft engines. 

The engine is an advanced ver- 
sion of the type which Nash pro- 
duced by the thousands in World 
War II. The new R-2800, an 18- 
cylinder radial air-cooled unit of 
about 2,100 horsepower, is used in 
Air Force trainer and cargo planes 


NPA Tightens 
Ban on Nickel; 


May Ease Copper 


WASHINGTON. — The govern- 
ment last week further restricted 
use of nickel for civilian products 
and postponed for 30 days its order 
banning use of aluminum in 200 
“non-essential” items, It also an- 
nounced it was considering relaxa- 
tion of a ban on the use of copper 
in 300 items ranging from paper 
clips to pots and pans. 

The new nickel order prohibits 
or reduces its use in more than 
70 additional items, mostly house- 
hold appliances, after Apr. 15, It 
brings to about 300 the number 
of items in which the use of 
nickel has been banned or cut, 

In other orders issued on the eve 
of Apr. 1, the National Production 
Authority limited, effective Apr. 1, 
the molybdenum content of stain- 
less steels to 2.5 percent. 

Molybdenum is a hardening and 
corrosion-resistant element in high- 
speed and alloy steels. NPA said 
the restriction might reduce slightly 
the “life” of stainless steels used in 

(Continued on Page 73, Col. 3) 





Reuther Spurns No-Strike Pledge 


By Sanford Markey 


Staff Correspondent 


LEVELAND.—Talking tough as 
nails before a UAW-CIO con- 
vention solidly behind his policies, 
Union President Walter P. Reu- 
ther vowed last week that auto 
workers will strike June 1 unless 
the government upholds their esca- 
lator contract pay raises. He also 
repudiated suggestions that the 
UAW again adopt a wartime no- 
strike pledge. 
After reelecting Reuther to his 
fourth term as UAW chief, the 
convention approved a Reuther- 
sponsored resolution establishing 
@ guaranteed annual wage as the 
union’s next major economic goal. | 
Reuther declared, however, that | 
it would be unfeasible to demand 
Wage guarantee discussion until 
auto contracts expire in 1955. The 
resolution passed last week called 
for remuneration for at least 2,000 
hours of work a year at the pre-| 
vailing wage rate, which union of- 
ficials said now averages about 
$1.85 an hour. 
& 


* * 


EUTHER advised the UAW’s 


and Navy fighters, trainers and 


cargo planes. 


* * * 


| ANNOUNCING the agreement, 
| Nash hinted that more defense 
work is on the way for the com- 
| pany. 
| “Other major contracts for air- 
|eraft components have been under 
|negotiation for some time,” the 
company said. 

George W. Mason, Nash presi- 


| dent and chairman, said the en- 


gines would be assembled in 
Kenosha, Wis., and tested in the 
facilities built there for World 
War II production. 

He said that “a large building 
program will supplement existing 
Nash-Kelvinator factory facilities.” 
Some component parts of the en- 
gine will be manufactured in exist- 
ing buildings in Milwaukee and 
Kenosha, Mason added. 

The company’s ability to produce 
automobile and home appliances 
will not be impaired by the aircraft 
program, Mason stressed, adding 
that civilian production will con- 
tinue with volume determined by 
government restrictions on critical 
materials. 

* 7s * 
IRESTONE TIRE & RUBBER 
CO. also announced last week 
that it expects to begin delivery 
during May on the first part of 
its new contract with Army Ord-| 
nance for tank cannon. 

The company received an ini- 
tial order recently calling for the 
delivery of $4,600,000 worth of 
tank cannon. Special machine 
tools required for the work are 
now being installed in Akron. 

Firestone will manufacture the 
complete cannon, according to 
President Lee R. Jackson. Special 
machine tools required for the 
work have been assembled from 
16 widely separated points in the 
nation where they had been “moth- 
balled” and stored in government 
arsenals since the last war. 

Installation of machinery was} 
also in progress in Chicago as 
Studebaker began moving in the 
first of several hundred heavy ma- 

(See DEFENSE Page 73, Col. 5) 





British Ford 


on U. S. Market— 


Here is a photo of the new British Ford, the Consul, which will make its bow to the Amer- 


ican market soon. Sales of the Consul will 


Americans react to a smaller but attractive car 


port of entry. 


be watched closely for indications as to how 
Price is expected to be $1,700-$1,800 at the 


Snyder Says Used-Car Tax 


May Not Be Necessary 


WASHINGTON.—“Second round” 


tax increases may not be necessary | 


if Congress acts promptly on “first 
round” hikes proposed by the ad- 
ministration Secretary of the Treas- 
ury John W. Snyder, said last 
week. 

The Administration proposal, 
calling for $10 billion, includes 
increases of $4 billion from high- 


U.S. Says Cut in Quality 
Of Gas Is Inevitable 


SAN ANTONIO, Tex.—A cut 
in the quality of motor gasoline 
for civilians is inevitable, ac- 
cording to Reid Brazell, director 
of refining for the Petroleum 
Administration for Defense, who 
spoke before the Western Petro- 
leum Refiners Assn. last week. 

Brazell said the cut was neces- 
sary because of the shortage of 
tetraethyl lead, and that the al- 
location program setup for it 
earlier in the year would be 
maintained. 

“I want to make it very plain,” 
he said, “to all refiners that 
when the yearly allocation is 
used, that’s all there is.” 





eight-cent pay boosts June 1, with 
four cents stemming from _in- 
creased cost-of-living bonuses and 
four cents from the annual “im- 
provement factor.” 

“I have been telling the people 
in Washington in every meeting I 
have had that our basic contracts 
create the basis for long-range sta- 
bility and justice,” Reuther told the 
convention in a formal address, 
“and we will fight C. E. Wilson of 
General Electric (defense produc- 
tion administrator) just as hard to 
keep them as we fought C. E. Wil- 
son of General Motors to win 
them.” 

(However, C. E. Wilson of GM 
is allied with the UAW in sup- 
port of both primary features of 
the escalator contracts, since he 
conceived the idea of the escalator 
benefits. Wilson has gone on rec- 
ord as favoring maintenance of 
the five-year agreements now 
held by all auto makers but 
Willys-Overland.) 

Reuther told a press conference 
|that he would soon ask the indus- 
try to join in creating a “labor- 
|industry annual wage commission. 
|He voiced awareness of the pro- 


1,264,451 members to expect|duction problems that wage guar- 


antees would raise, expressing will- 
ingness to cooperate with auto 
plants in scheduling vacations dur- 
ing model changeovers and in elim- 
inating other peaks and valleys in 
production scheduling. 

Political opposition to the Reu- 
ther program suffered a decisive 
blow early in the convention when 
a proposal to boost monthly rank- 

(Continued on Page 73, Col. 1) 


Fights Will of 
Mrs. Henry Ford 


DETROIT.—A claim for the en-| 


tire $10,000,000 estate of Mrs, Clara 
Bryant Ford was made last week 
in probate court by her brother, 


Edgar Leroy Bryant, a Dearborn | 


township Ford dealer. 

The will, dated Aug. 11, 1950, di- 
vided the former Henry Ford estate 
between the Edison Institute, two 
of her grandchildren, and the nine 
Ford great-grandchildren. Bryant’s 
name was not mentioned. 

Bryant said he had agreed with 
Mrs, Ford before her death to re- 


;|/frain from approaching Mr. Ford 


Tire Shortage Slows Deliveries— 

Almost a thousand critically needed truck-trailers jam parking aprons of Baer Field, Ft. 
Wayne, Ind., as the truck tire shortage slows delivery to a fraction of production capacity.|taken care of by Mr. and Mrs. 
These units, made by Fruehauf Trailer Co., represent parts of upwards of $6,000,000 worth of | Ford during their lifetime,” Long- 


trailers in stroage there because there are no 


tires on which deliveries can be made 


in regards to the continuation of 
his Ford dealership after the auto 
pioneer’s death. And, if he contin- 
ued his “care, interest and advice” 
to Mrs. Ford, she was to will him 
the estate, he said. 

Bryant termed this agreement a 
contract, under which he had fully 
performed his part. 

Clifford B. Longley, attorney for 
the estate, said that Bryant was 


|not a beneficiary in previous wills 


made by Mrs. Ford. 
“I think Bryant was pretty well 


ley said. 


er taxes on individuals, $3 bil- 
lion from corporations, and $3 
billion in higher excise taxes on 
such items as autos, liquor, cig- 
arets, gasoline, television sets and 
refrigerators. 

But, according to Secretary Sny- 
der, second-round proposals to add 
janother $6 billion to meet later 
emergencies, may be postponed if 
the first-round increases are adopt- 
;ed soon enough, and if the defense 
costs in the months ahead stay at 
| the presently estimated levels. 


Second round tax plans called 
|for an excise tax on used-car sales. 
The measure to trim the original 
request of President Truman by 
postponing second round hikes, will 


have been made possible by an un-| 


| expected surplus of $3 billion at the 
end of this fiscal year, Snyder 
pointed out. President Truman’s 
| January prediction had estimated 
|a $2.7 billion deficit on June 30. 

Snyder said that the change in 
| financial status for the year was 
| made possible by higher govern- 
| ment revenues than had been ex- 
| pected, and by tless_ military 
| spending than had been deemed 
| necessary in January. 

While revealing official budget 
| estimates to the House Ways and 
Means committee, Snyder said that 
| there was no guarantee that de- 
|fense costs won't rise sharply if 
'the world situation worsens. 
| “While the current fiscal situa- 
tion is encouraging,” he said, “this 
should not be allowed to postpone 
adequate financial preparedness. 
We must not fail to provide for the 
proper financing of our steadily 


| increasing defense production.” 


| Chicago Lot Enjoined 


In Reg. W Violation 


CHICAGO.—An injunction 
against curtailing installment 
credit practices by the Ogden 
| Auto Mart, used-car dealer here, 
was issued by Federal Judge 
Philip L, Sullivan. 

Charges against the Ogden 
firm were that it sold used cars 
without the one-third down pay- 
ment and 15-month installment 
limit, as required in the amend- 
ment to Regulation W. Officials 
of the company agreed to a 
permanent injunction forbidding 
further violations. 


Attacks Rail Propaganda— 


Ford-U.S. Markets 


British Consul 
|At 100 Outlets 


DEARBORN. — Introduction of 
the Consul, a British-made small 
car, to the U. S. auto market has 
been announced by Henry Ford II, 
president of Ford Motor Co. 

The Consul will be retailed by 100 
Ford and Lincoln-Mercury dealers, 
who will keep parts stocks for 
maintenance after delivery. Ford at 
Dearborn will maintain a stock de- 
pot for the dealers, 

It is expected that the car will 
|retail in the $1,700 to $1,800 range 
at the port of entry, Ford said. 

The Consul is manufactured in 
one model only—a four-door sedan 
available in a full range of colors. 

The Consul has a wheelbase of 
|/100 inches, with an approximate 
overall length of 162 inches, the 
company said. Overall width is 64 
inches, and height, 61. 

Ford stated that the operating 
performance of the Consul is on a 
par with other British-made Fords. 
The Consul’s four-cylinder, 47- 
horsepower engine will deliver up 
ito 37 miles per gallon, and top 
speed is listed at 70 miles per hour, 
| the company claimed. 

Cylinder displacement for the 
British car is set at 92 cubic inches, 
land compression ratio at 6.8:1. 
Other features include pushbut- 
ton door handles, a one - piece 
curved windshield and rear window, 
built-in ventilating system and a 
| hydraulically assisted clutch 
| mechanism. 





Sloan Honored 
GM’s Chairman Receives 


Cancer Award 

DETROIT. — Alfred P. Sloan jr., 
chairman of General Motors Corp., 
has been awarded 
the 13th annual 
Clement Cleve- 
land award for 
outstanding work 
in the fight for 
cancer control. 

Presentation 
was made at a 
New York City 
luncheon, where 
Charles F. Ket- 
tering, GM re- 
A. P. Siena de. search consultant, 
was the principle speaker. 

Sloan is the founder of the Sloan- 
Kettering Institute for Cancer Re- 
search. 


Mitucis Machers 
Plan OPS Chat 


ROCK ISLAND, Ill.—Automobile 
dealers of [Mllinois will have an 
opportunity to meet with OPS offi- 
cials and congressmen here Tues- 
day (Apr. 10) to register their 
reactions on controls, Regulation 
W, proposed tax increases, the cut 
in historic discounts and other 
matters. 

The state dealers are expected 
to explain to congressmen and gov- 
ernment bureau representatives the 
essentiality of the automobile, the 
influence dealers contribute to the 
government and their communities, 
and to present other constructive 
ideas. 





Nearly 800 leaders from government, transportation, industry and the armed forces gathered 
to honor E. D. Bransome, president of Mack Trucks, at a luncheon given by the Board of 
Trade, transportation section, New York. Bransome warned that “if the railroads insist on 
continuing their propaganda warfare against truck transport'’ national defense would be 
injured, Left to right: Spruille Braden, formerly ambassador and assistant secretary of state: 
Floyd W. Jefferson, president, New York Board of Trade, Inc.; Bransome, and Gov. Paul A. 


Dever of Massachusetts. 
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> Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


OR forty years I have advocated | while many, many other dealers 
a better contract for dealers. My | passed out of the picture. 
motive is not based on the exclusive * * * 
benefit of dealers, but rather on the | Government Control? 
advancement of the entire industry. | 
During all these years I have never | 
been able to make up my mind why | 


ADMIRE these pioneers, They 
were indeed resourceful. They 


manufacturers haven't modernized|4escrve a lot of credit. But these 


contracts. I am certain it is to their 
interest to do so. 

There have been some changes, 
of course. Most of them have 
taken the direction of protecting 
the manufacturer in case of can- 
cellation. What few changes have 
been made for the benefit of the 
dealers after the Federal Trade 
Commission hearings in 1936, in- 
cluding protected territory, have 
now been withdrawn. We are 
back almost to where we were 40 
years ago. 

Conditions have changed in this 
industry, as well as in all other 
lines of commercial activity. A dis- 
cussion on why we need a new con- 
tract just now is probably more or 
less academic. Business has been 
so good the last five years that 
many have forgotten the basic need 
for change. But now is the time to 
get along with the change before 
the active competitive conditions 
return. 

A time is coming when produc- 
tion will be greater than demand. 
Then the chips will be down. Then 
the need for a change will be ap- 
parent to all, including the public, 
manufacturers and dealers. 

* * * 


Dealers Must Agree 

T WOULD be such a simple thing 

for manufacturers and dealers to 
get together and write a contract 
that would support and sustain this 
industry; one that would fairly 
spread the risk of doing business; 
one that would promote the free 
enterprise system and all of the 
blessings that come from it. But 
there never will be a change unless 
dealers make up their minds to the 
desirability of the change, and un- 
less dealers come to some unani- 
mous opinion as to just how the 
contract should be liberalized for 
the benefit of all. 

The changes must be based 
upon economics, rather than the 
selfish interest of any group. The 
first consideration, of course, 
must be public interest and how 
both manufacturers and dealers 
can best fall into that pattern. 

There are many influences in the 

trade itself working against a 
change in factory-dealer contract 
relationships. One of them is that 
factories have around about 14,000 
travelers contacting dealers, Their 
influence, of course, is strong in 
keeping the status quo. It is an in- 
fluence that dealers find very diffi- 
cult to overcome because they can’t 
match this factory personnel with 
manpower in their own associa- 
tions. 

Then there are 
dealers who are not concerned. 
They have made their fortunes 
under the old contract. They made 
them the hard way. It was nip and 
tuck many times in their business 
history, but they made the grade 


a lot of older 
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oldtime successful dealers are apt 
to overlook the fact that the deal- 
ers who advocate a better contract 
aren’t looking for something for| 
nothing; don’t want to take compe- | 
tition out of the picture; do not} 
expect an easy life, or a contract} 
that will automatically assure} 
profit. 

In the past we built roads with 
wheelbarrows and scrapers. They} 
were good roads and the contrac- 
tors who built them were success- | 
ful. But now we have developed | 


road-building machines. We do it! 


the modern way. This change 
hasn't weakened anybody. We all 
have benefitted. Likewise a change 


in better contracts will bri ene- 
ts ll ng bene | urer, and W. G. Cleveland (right) vice-president. 


fits to all and soften none, 
There are_ ex- distributors 
among the old dealers, They, of 
course, had direct experience by 
appointing dealers who sat in 
the territory and sold a car when 
somebody demanded it, but who 
didn’t carry any of the load them- 


selves. Such ex-distributors, who 


are now successful retailers, are 
fearful that a more liberal con- 
tract would create a lot of loafers. 
Lackadaisical efforts on the part 
of dealers in the past was due 
to the very nature of the con- 
tract. An improved’ contract 
would prevent such conditions oc- 
curring in the future. With a 
proper contract, a dealer would 
not feel that he should ride on | 
the crest of a wave of the manu- 
facturer’s reputation, but would 
accept his full responsibility of 


developing his territory. 
Then there is a group of dealers | 
contracts are} 


that feel that new 





|La. Dealers Hear Appleman, Elect Paretti .. . 


Car Output Ban Doubted 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS.—Adoption of a 
resolution to extend every aid pos- 
sible to the government during the 
world crisis closed the 14th annual 
|/econvention of the Louisiana Auto- 
mobile Dealers Assn., Inc., here last 
week. 

From the standpoint of attend- 
ance and business sessions it was 
the most successful convention 


Louisiana Dealer Officers— 


Joseph A. Paretti (center) was elected president of 


at the annual convention in New Orleans. A. 


Opposition to 


PROVIDENCE. — Opposition to 
proposed increases of the auto ex- 
cise tax and the federal gasoline 
levy was voiced last week by the 
Rhode Island Automobile Dealers 
Assn. in annual convention here. 

The Administration is seeking to 


Chicago Assn. Slates 
May 28 for Meeting 
CHICAGO.—The traditional mid- 


|June date for the annual Chicago 


Assn. meeting 
in favor of 


Automobile Trade 
has been abandoned 
May 28. 

Frank H. Yarnall, CATA presi- 


impossible without government |dent, explained that the new date) 


This 
if the 


is 
problem 


regimentation. an 


founded fear is | 


properly approached. I, too, don’t | 


want government interference in 
business, But if the manufacturers 
refuse to negotiate with dealers the 
government, acting in the capacity 
(Continued on Page 72, Col. 4) 


un- | Will be more convenient for mem- 


bers. The annual meeting will be 
held in conjunction with a dinner 
at the Lake Shore club. It will be 
featured by the election of direc- 
tors to fill expired terms, an ad- 
dress by a “name” speaker and an 
entertainment program, | 


So This Is Price Control 


Tuning In on the Tower of Babel; 
Bright Spot: It’s Cheap 


By Bob Finlay 

Managing Editor 
A CROSS the nation, regional OPS 
+4 officials are meeting with auto 
dealers to explain what price con- 
trol is all about. 

We sat in on a meeting of re- 
gional officials with the Michigan 
Used Car Dealers Assn. the other 
evening. 

The OPS men seemed to be sin- 
cere, honest individuals who are 
working overtime to control prac- 
tically nothing. 

Admitting that their task was| 
a thankless one, the price men in- 
sisted: 

“You must remember that the 
price controls came about because 
of overwhelming public demand to 


keep prices in line.” 
* * * 
(pPPLy enough, about the only 
thing the used-car ceiling price 
regulation put back into line was 
the price of late-model Cadillacs. 

The public, we understand, felt 
very badly about the suckers who 
were paying too much money for 
used Cadillacs. 

The district director said he is 
kept busy just reading the daily 
batch of regulations, supple- 
ments, interpretations, and what 
not. 

He can't even hope to remember 
| what these are all about, so he has 
|}men assigned to various industries 
|who, in- order to preserve sanity, 
read only the regulations pertain- 
ing to their industries. 

This is supposed to give them a 


relatively clear head. They answer | 
innumerable phone calls a day,! 
read millions of words, confer with! 
Washington and businessmen 
rs * * 

HEY are so busy with these 

tasks that perhaps it is a real 
blessing that there isn’t much for 
them to enforce. They haven't got 
the time, anyway. 

And if the used-car market con- 
tinues as it has been, the OPS men 
can go right on writing regulations 
and then trying to figure them out 
without bothering anybody. 

After all, it only costs us a few 
million dollars or so. 

Speaking of money, one used-car 

(Continued on Page 10, Col. 3) 


Hear OPS Man 


(UTPS) 
More than 50 members of the Con-} 


Concord Dealers | 
| 
| 


CONCORD, N. H. 
cord Automobile Dealers’ Assn., | 
factory representatives and dealers | 
from Franklin, Pittsfield, Hillsbor- | 
ough and Henniker have attended 
a meeting here at which price regu- 
lations were explained by William 
T. Murphy, of OPS’ New Hamp-| 
shire district. 

A report on the progress of the| 
New Hampshire Automobile Deal- | 
ers’ Assn. was given by Philip S.}| 
Dunlop, president, and John D. Orr, | 
manager. 

For the Concord 
rnest Arabosian reported on 
cooperative advertising program. 


association, 
its 


held. It marked the first time that 
the confab was a two-day affair. 

Joseph A, Paretti (Pontiac), New 
Orleans, was elected president; W. 
J. Cleveland (Ford), Crowley, was 
named vice-president, and A. Dupre 
Vaeth (Chevrolet), Houma, was 
named secretary-treasurer. Claude 
A. LeDoux (Chevrolet), DeRidder, 
was the outgoing president. 

Roy H. Appleman, assistant 
general sales manager, Chrysler 


the Louisiana Automobile Dealers Assn. 
Dupre Vaeth (left) was named secretary-treas- 


Excise Hikes 


Voiced by R.I. Dealers 


increase the manufacturers’ excise 
tax on cars from the present 7 per- 
cent to 20 percent, and to hike the 
gasoline levy from 1' to three 
cents a gallon. 

In a formal resolution, the as- 
sociation declared the tax boosts 
would harm the defense effort, 
hurt car sales and make the 
“automobile and motor truck a 
whipping boy to the extent that 
42 percent of all federal excise 
taxes would be sustained by mo- 
tor vehicles.” 

U. S. Rep. Fogarty asked the 
dealers “to hold the line” and give 
OPS “your full and willing sup- 
port.” 

Fogarty said he would fight any 
pyramiding of taxes on the auto 
industry if they reach a _ point 
where they would “obstruct” the 
industry. 

Frank J. Kohl was _ reelected 
president; Joseph H. Main, vice- 
president; Harold A, Lanphear, 
treasurer, and Harry Sandager, 
bulletin editor. 

, Named as Providence county di- 
|rectors were: G. Merlyn O'Keefe, 
|Thomas A. Clarke, George H. 
Lumb, John M. Dunne, T. Harod 
Pomfret, Frank L. Hurd, Frank 


| 





|W. Blaney, Eugene J. Brady, Ar- 


thur E. Desrochers a 
vaur. 

Other directors and their coun- 
ties are: Joseph L. Nunes, New- 
vort; Frank A, Morrone, Washing- 
ton; Leo B. Carey, Kent, and Ro- 
meo D. Asselin, Bristol. 


nd Henry Le- 


On the House . 


division, substituting for Sales 
Manager J. A. O’Malley, who was 
confined to Detroit due to illness, 
said that only total war would 
stop automobile production and 
would probably not halt it com- 
pletely. 

Appleman said surveys during 
World War II brought out three 
facts: 

1. That more than half of all 
automobile use was necessary. 

2. That 95 percent of all 
were used wholly or partly 
essential to their owners. 

3. That in 749 war plants, 75 per- 
cent of the employes were depend- 
ent on automobiles for transporta- 
tion to and from work. 

“I think there has been a con- 
siderable change in the official 
attitude toward the automobile,” 
Appleman said. “I think that the 
nation has come generally to 
recognize the fact that the auto- 
mobile is an integral part of our 
defense program, providing job 
transportation where otherwise it 
would not exist, and must be 
taken into account in all of our 
thinking.” 

Paul M. Millians, vice-president 
of Commercial Credit Corp., said 
that dealers should “plan ahead for 
change” and maintain a “good or- 
ganizational structure” in their 
businesses. 

He urged that dealers forsake 
“the daily details and think of the 
future. I say we are going to meet 
on the testing grounds of competi- 
tion where good management will 
be the judge.” 

Recalling “the best years of the 
industry,” Millians said “that was 
a period we could afford mistakes 
in management and we didn’t 
have to be bothered too much 
even with big mistakes. The in- 
dustry has been guilty of that.” 

Millians asserted that “good or- 
ganization and good leadership. 
with adequate, trained, experienced 
people in the right positions, work- 
ing as a team is the right system 
to follow to show the correct 
margin.” 

J. B. Van Tassel, columnist for 
Automotive News, told the dealers 
they would have to increase their 
automobile servicing business if 
they wish to retain profits at their 
1950 level. 

He said dealers have to service 
75 automobiles in order to make 
the profit they make on one sale 
and questioned whether this could 
be accomplished. 

In describing the auto dealer- 

(Continued on Page 14, Col. 1) 


cars 
as 


NADA Officials 
Meet June 4-7 


WASHINGTON. Additional 
NADA meetings announced at as- 
sociation headquarters here last 
week were: 

Executive committee meeting 
June 4 and 7 at the Book-Cadillac 
hotel, Detroit. 

Midyear board of directors meet 
ing June 5 and 6 at the Book- 
Cadillac. 


I've been called to task again. Last week, in reporting that some 
dealers are preparing to take on sideline merchandise if necessary, 
I apparently gave the idea to a lot of readers that I was advocating 


such steps... . 


Far from that, I was just reporting 


news from the field. BUT I did neglect to say that 
dealers would be better off concentrating their at- 
tention on service and used cars, integral varts of 


their business. 


dealers, who tried the 


Those 


hardware and beer sidelines during World War II, 


will bear me out. 
Re 
discount: 
that 
are 


have had.” 


dealers’ fight with OPS to restore 
Pennsylvania 
task today 
envious of the 
Milwaukee 


historic 
association points out 
difficult since “many 
few good years dealers 
association notes that 


is more 


recent boost in rug prices allowed no markup 


Pete Wemhoff for dealers. 


more 100 percent membership towns 


ship is 99.2 percent of potential. . 


NADA is urging local 


Clarke, 


associations 
officials, to propose appointment of advisory committees 
former media director in BBD&O’s Detroit office, 


Florida group reports three 
... Kansas NADA member- 


with OPS 
Lt. C. R. 
reports a 


to work closely 


recent article in Automotive News was reprinted for the 3,000 men 
aboard the U. S. Carrier Leyte (without our permission, he said with 


chagrin). Permission granted with pleasure. 


. Over 300 persons 


attended Pittsburgh association's annual oyster party. 


Pete Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and eadliatie contracts between manufacturers 

and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
® ™ the dealer on every used vehicle accepted in partial payment for a new 
& a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
A governments applied to the building and maintenance of highways. § 4. The 
t € elimination of governmental and buréaucratic controls over this industry. 
Ee 15. A return to the precepts of independence and the rewards of applied 
R R energy and ability, which made America and gave more of her citizens 


NEWS more of the better things of life than anywhere else in the world. 


Capsule Comment 


To spread out the tire supply and to keep production roll- 
ing, NPA has eliminated the spare on new cars for the next 


few months, at least. 
Is it necessary in view of our huge rubber stockpile? 
* * * 
With its World War II experience serving as a guide, 


Cadillac has lopped three months off the production time 
schedule given for the new Walker Bulldog tank. 


Congratulations to Cadillac, which has helped America 
serve notice on aggressors that we mean business. 


* * * 


An NADA survey reveals that dealers are split 50-50 on | this 
whether territory- security or infringement protection clauses | drastic change was made, our as- 
should be embodied in selling agreements with the factories. | sociation could 


Now where do we go from here? 


. * * 


Ray Chamberlain, former NADA executive vice-president 
and factory official, has become a consultant to the Defense 
Transportation Administration on matters of auto produc- 
tion, parts supply and allocation of critical materials. 


We’re glad to see another auto man volunteer for gov- 
ernment service; both the government and the industry 
will benefit. 


Export of new cars is doing an about-face, with Febru- 
ary’s total of 24,626 units setting a new postwar high. Most 
of the cars are going into the Western Hemisphere. 


Foreign countries have dollars again. 


* ” . 


AUTOMOTIVE NEws’ survey shows Detroit dealers don’t 
expect the usual spring upsurge in new-car sales this year: 
blamed is the scare buying of the past several months. 


But perhaps the big fault will be a lack of real selling, 
on the part of both dealers and manufacturers. 


The long-delayed trial of Harry Ferguson’s record civil 
suit against Ford Motor Co. over tractors finally is under 
way in New York. 


After months of charges and counter-charges—and 
expenditure of huge sums for attorneys—we wonder 
what the suit will settle, if anything. 


Pitts- | 


| “How 





.jof motor vehicles. When our asso- | 


TN 1936, A LABOR difficulty that 





Auto 
Forum 


| Association.” 
|be applied to a state.) 


Eprror’s Note: Following is one 
of a series of articles written 











especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By R. J. Murphy 
Mer., Wash. (D. C.) Dealer Assn 


I AVING been told I could write 

on any subject I have selected: 
to Finance a Local Trade 
(I am sure it cannot | 
It was no} 
doubt caused by! 
an inquiry on) 
said subject that | 
I had just re-| 
ceived. Further- 
more, since Jan. 
1, 1951, I have | | 
received _ four| | 
others. They came | 
from members as | 
well as employes | | 
of local trade as-| | 
sociations, In| | 
view of this, [| 
concluded my subject might be of 
interest to readers of AUTOMOTIVE 
News. 

Let me digress for a moment 
to say that the association whose 
“TIRED hired hand” I am, is both 
a local and a state. This is because 
District of Columbia is recognized 
as a State and the only city in it 
is Washington, “The Nation’s Home 
Town.” 

In their inception, primary pur- 
pose of local automotive trade as- 
sociations was to stage an annual 
show in their particular city. As 
association dues collected were 





K. J. Murphy 


not anywhere near as great as et ot 

expenses, needed balance was se- ‘pyive, pi i fens, 
cured by taking a part of the on Oo aie es « cae 
proceeds that accrued from auto re “\\ ~ shi? ISA aK oe WEAPO 
show, This association operated « ons BY +0 wre = - a 
as above outlined through 1936. SS Rots Ce ier 


| we 
In 1919, I headed a corporation * 

that was engaged as a distributor | | 

ciation was founded, I was active} | 
in it, and my firm was a charter | 
member, and I was its representa- 
tive to the association. In later part 
of 1930, my firm ran out of money 
and was unable to develop a sub- 
stitute that was acceptable to the 
banks. I needed a job, and became 
operating executive for our associ- 
ation in January, 1931. The first 
thing I did was to install a budget. 


* * * | 





‘Plymouth Ov 


readers, 


used, if you so request. 


lasted a little over three months 
cost the association a great deal of 
money and materially reduced (al- 
;most to the danger point) its net 
'worth. Right in the middle of it, 
the only place available for staging 
|of an automobile show was leased 
‘by the U. S. government. Conse- 
jqnenitiy, anticipated revenue from | 
show was not to materialze and 
meant that, unless some} 


Disappointed 

All your readers have no doubt 
read with great interest your story 
|on the 1951 Mobilgas Economy Run. 

Many Plymouth dealers probably, 
like us, are proud of the good 
scores turned in by the Plymouth 
entries, but terribly disappointed 
lthat they did not win. Plymouth 
|dealers realize that this good per- 
formance could have been turned 
into victory with overdrive equip- 
|ment, without which, it is appar- 
cele : ~ |ently impossible to win this contest. 
I was going to be out of a job, This event has sharpened a cus- 
and as self-preservation is first tomer demand for overdrive equip- 
law of nature (“must do is a hard | ment and the fact that we have 
master”), I trotted over to U. S. | nothing of the sort to meet com- 
Chamber of Commerce. I talked | petition has become embarrassing. 
a pon Bg = aleca Some time ago another Plymouth 

e ent and aske ‘ dea 

him how to finance a trade ass0- |}dealer suggested, in your columns, 


not continue to 


| function. 
If this happened, it meant that 


am § that you conduct a poll among 
ciation. He wanted to know if I Pmouis dealers to ascertain the 
had lost my mind, since he | gemand for Plymouth overdrives 
thought the world knew they (preferably as a package outfit for 
were financed by dues. I then dealer installation). —INbDIANA 


asked him if he thought that all | pparer. 

members, irrespective of size Eprror’s Note: Borg-Warner re- 
should pay same dues and he said ports that eight of the winners in 
at that time it was customary. I 11 classifications in the Economy 
pointed out to him such a pro- Run used overdrives. 

cedure was unfair, for the reason * * . 

that if our association in its ac- 
tivities benefited its members as 
a whole, dealers who handled 





Plea for Prices 
What happened to your table of 
|New-Car Prices in AUTOMOTIVE 


(Continued on Page 63, Col. 1) 





25 Years Ago ey 


The Big Story 


The Dodge limousine taxicab, featuring an all-steel body, was intro- 
duced in New York, and was said to be very satisfactory in heavy 
traffic operation. The Dodge was the only taxi offering the all-steel 
body. 

It was said that bumps and damages that occur on the taxis were 
often minor, seldom expensive to repair and often unnecessary. 

—From the files of Automotive News. 






















erdrive? .. . 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 





intend to discon- 
jtinue this feature?—-V. J. Roper, 
General Electric Lamp Department, 
Cleveland. 
Epitor’s Norte: 
on New Automobiles returned as 
a weekly feature on page 27 of 


|News? Do you 


Current Prices 


Apr. 2 issue. Absence of the list- 

ing from several issues was due to 

delay encountered in rounding up 

complete price information fol- 

lowing the March 2 price boost 

authorized by OPS. 
* * 


Bodies Beautiful 


In reply to Mr. Redmond’s recent 
interesting letter, I am enclosing 
the following list of my firsts in 
body beautiful: 

1928—-Stutz Black Hawk speed- 
ster V shaped body. 

1929—Kissel White Eagle speed- 
ster. 


* 


1930—Jordan Playboy touring 
car. 

1931—-Duesenberg with factory 
body. 

1932—Cord f.w.d. 

1933—Cadillac. 

1934—-Chrysler Airflow. 

1935—-Auburn speedster (factory 


job) V type body, supercharged. 
1936—Lincoln Zephyr. 
1937—Cord supercharged convert- 
ible coupe. 
1938—Cadillac with torpedo body. 


1939—-Graham (supercharged). 

1940--La Salle 52 torpedo club 
coupe. 

1941—Graham Hollywood (Cord 
body). 

1942—Cadillac. 


1946—Lincoln Continental. 

1947—Chrysler Town & Country. 

1948—Hudson. 

1949—Cadillac. 

1950—Oldsmobile. 

1951—-Packard. 

Let’s hear from some more of 
you interested readers.—Har.an E. 
ApPELQuIST, Highland Terrace, Med- 
icine Lake, Minneapolis 22. 
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Can you name these blonde beauties? 


Gentlemen have preferred them for years! 


They’ve been lauded and applauded on stage and screen. Their lovely 
faces have been caught by thousands of cameras. They’ve stared at you from 
countless newspaper and magazine pages. 


But did you really recognize Marilyn Miller, Lillian Gish and Lillian 
Russell? Or could you only name Dagwood’s delightful spouse? 


It’s Blondie, of course! And she’s one blonde you met—in the comics! 


But you are not alone. Every Sunday morning, some 18 million adults 
(and their youngsters) settle down to follow Blondie’s latest adventure in 
PUCK, the only national comic weekly. 


She’s one Sunday caller that is welcomed warmly, eagerly, week after 
week. And so are Maggie and Jiggs, Popeye, Little Iodine, Donald Duck 
(and now Hopalong Cassidy!) and all the other beloved PUCK characters! 
It wouldn’t be Sunday without them! 


It’s hard to measure the warmth of a welcome in cold statistics. But look 
at these proven facts: 4 out of 5 adults read comics. Advertising in PUCK 
gets more readers per dollar. Identical copy gets 3 to 5 times more thorough 
readers in PUCK than in top weekly magazines. (Starch) 


Outstandingly successful firms like National Carbon Co., Thos. J. Lipton, 
Inc., Westinghouse Electric Corp., and others have, for years, been consis- 
tent users of space in PUCK, The Comic Weekly. 


oes e¢@ee How to Sellan Invisible Product! sseee¢ee8e8 
© Visking Corporation, makers of a frankfurter casing that is removed 
® before the product reaches consumers, had the difficult task of “selling 
something that wasn’t there.” With Puck, The Comic Weekly and Sunday 
conics as sole media in urban areas, Visking Corporation reports: frank- 
furter sales greatly increased;72% of America's frankfurters now cooked 
in Visking casings; hundreds of thousands of lines of packers, chain 
store and retail tie-in advertising plus millions of store displays used. 
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THE COMIC WEEKLY 


The Only NATIONAL Comic Weekly —A Hearst Publication 
63 Vesey St., N. Y., Hearst Bldg., Chicago, 406 Hearst Bldg., San Francisco 












Economy Winners Display Awards— 

Trophies won by Ford Motor Co. in the 840-mile Mobilgas Grand Canyon Economy Run 
were displayed to the press and company officials when drivers of three of the winning cars 
visited New York City. Left to right, at a press reception are C. J. Seyffer, northeast regional 
sales manager for Ford division; Al Cottle, winning Ford driver; Bill Stroppe, who drove the 
Mercury; Bob Estes, Inglewood, (Calif.), Lincoln-Mercury dealer who entered the Lincoln; 
Les Viland, who drove the Lincoln to capture the five-foot sweepstakes award for best per- 


formance of all makes and classes, and J. G 


Lincoln-Mercury. 


Lewis, eastern regional sales manager for 


Ford Accuses Ferguson 
Of Infringing Patents 


NEW YORK.—A Ford Motor Co. 
lawyer last week accused Harry 
Ferguson, Inc., of infringing pat- 
ents, one of the charges on which 
Ferguson is basing a $341,600,000 
civil suit against Ford in federal 
court here. 

Ford Attorney Bruce Bromley 
charged that Ferguson since 1946 
has been selling two types of trac- 


tor hitches patented by two other | 


companies. 

Bromley asked Edward C. Mal- 
vitz, a Ferguson tractor demon- 
strator, if he wasn’t aware that 
a three-point hitch sold by Fergu- 
son for attachment of single-disc 
harrows was patented by Freder- 
ick Warne of Farm Tools Co., 
Warren, O. 


Malvitz said he had never seen 


seen the hitch “until after the 
Ferguson tractor came into exis- 
tence.” 

Earlier in the week Malvitz, a 


former Ford employe, testified that 
as early as 1938 Harry Ferguson 
warned Henry Ford not to copy the 
Ferguson tractor. 

Malvitz said that Ford first saw 
the Ferguson tractor on the Ford 
farm in October, 1938. He said he 
drove the tractor in tests for Mr. 
Ford. 

A Ferguson lawyer asked Mal- 
vitz if he had heard any conver- 
sation between Mr. Ford and the 
British inventor. 

“Yes,” replied Malvitz. “I heard 
Mr. Ford ask if he (Ferguson) had 
the thing patented and Mr. Fergu- 
son said he did have it patented in 
all the principal countries.” 

Malvitz said that Ferguson then 
warned Mr. Ford not to get any 
ideas about copying the tractor. 

Under an oral agreement, Ford 
Motor Co. manufactured the 
Ferguson system tractor from 


N. Y. Swindler Hunted 
After Cadillac Deal 


NEW YORK.—Police are hunt- | 


ing a man who, on Sept. 14, 1950, 
financed a 1950 black Cadillac 62 


sedan by using the name of Charles | 
who 


F. Reilly. The real Reilly, 
lives in North Arlington, N. J., 
claimed forgery and furnished an 


affidavit stating that he had never | 
purchased or authorized anyone to| 


purchase the car. 

The auto’s serial and engine 
number is 5062-62551 and the 1950 
license plate was NJ YN 47 X, It 
was purchased from Embassy Auto 
Sales, 500 Eleventh Ave., New York, 
and financed by Industrial Bank of 
Commerce of New York. 

The hunted man is 5 feet 7 inches 
tall, 150-160 pounds, brown hair 
slightly streaked with gray. He has 
false teeth which he does not al- 
ways wear, and he speaks in a 
quiet manner. 











1939 until 1946, when the agree- 
ment was terminated. 

Ferguson charges that a Ford 
tractor manufactured since for 
distribution by Dearborn Motors, 
an organization formed by Ford 
executives, is a copy of his tractor. 





Michigan Reelects Akers 
To Agriculture Board 


LANSING.—Forrest H. Akers, 
former sales vice-president of 
Dodge, easily retained his seat 
on the Michigan state board of 
agriculture in last week’s spring 
election. Akers, running on the 
Republican ticket, led the field 
of four contestants for the two 
open posts, 

Appointment of Akers to the 
board of agriculture was an- 
nounced when he retired from 
Dodge in December, 1947. The 
board is mainly responsible for 
administration of Michigan State 
college. 
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NUCDA Official Tells House Group: 





U. C. Controls Unreasonable 


ATLANTA.—“Entirely too much|ticable 


regulation has been aimed at used- 


| 


said the 
require a 


in principle. He 


FRB rule, which will 


|car dealers,” a House Small Busi- | breakdown of finance charges for 
was told here| the public, will impose no hardship. 


March 29 by J. C. Downing, first| Downing said, however, that deal- 


fy | vice-president of the National Used 


Car Dealers Assn. 

Used-car dealers must now op- 
erate under OPS ceiling rules and 
Regulation W, Downing said. And 
they will also have to comply 
with Federal Trade Commission 
fair practices rules, which be- 
come effective May 6. 


Downing said used-car dealers 


| believe that Regulation W is unnec- 





essarily drastic in its present form 
and that ceiling prices are imprac- 


Contract Truckers 
Request Relief 
From Price Lid 


WASHINGTON. The advisory | 
committee of the Contract Motor | 
Carriers Industry recently told 
OPS officials that their industry 


needs relief from the general price | 
of sharply | 


ceiling freeze because 
increased costs of operation. 
They asked that a new ceiling 
price regulation be written’ to 
eliminate “hardships” imposed on 
the industry by present standards. 


The truckers said that some 
companies have contracts which 
have been carried over for years 
without price’ increases. They 


pointed out that the present GCPR 
fails to provide for increased prices 
that could be justified by increased 
costs. 

OPS has asked the industry men 
to send information as quickly as 
possible showing the agency the 
cost-profit position of the industry. 
Any possible new regulation will 
follow the study of the industry’s 
status, OPS said. 


Sixteen trucking concerns were} 
represented by the members of the | 


advisory committee. The meeting 


was conducted by Dewey C. Wayne, | 
| Michigan state council. 


chief of OPS’ highway section. 


R. I. Lifts Safety Rule 

A regulation that safety equip- 
ment of automobiles pass inspec- 
tion as a prerequisite to 1951 regis- 
tration in Rhode Island has been 
lifted after thousands of “careless 
or defiant” motorists flooded the 
registry of motor vehicles with ap- 
plications minus inspection signa- 
tures. 








Coming Events—= 





Dealer Conventions 


Apr. 30-May !— Arkansas Automobile 
Dealers Assn., Arlington hotel Hot 
Springs, Ark. 


May 13-l6—North Carolina Auto Dealers 
Assn., 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C. 

May 14-15 — Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 
May 28—Annual meeting of Chicago 
tomobile Trade Assn., Lake Shore 

Chicago 
May 3l-June 2— Washington State Auto 


Au 


Dealers Assn. Winthrop hotel, Tacoma 
June 28-July !— Michigan Automobile 
Dealers Assn., Mackinac Island, Mich 


July 8-10—Summer meeting of Automotive 


Trade Assn. Managers, Hotel Book 
Cadillac, Detroit. 

Sept. 13-16 — Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta 


Sept. 16-18—28th Annual Convention _New 


York State Auto Dealers Assn., Saga 
more Hotel Bolton Landing Lake 
George, New York. 

Sept. 16-18—Annual convention of Ken 
tucky Automobile Dealers Assn.. Ken 
tucky Lake, Gilbertsville, Ky. 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hotel 
Traymore, Atlantic City, N. J. 

Sept. 30-Oct. 1!-2— Automobile Dealer: 
Assn. of Alabama, Inc., annual conven 
tion, Buena Vista Hotel, Biloxi, Miss 

Oct. 4-6 — Pennsylvania Automotive Assn 
annual convention, William Penn Hotel 
Pittsburgh. 

Oct. 14-16 — Tennessee Automotive Assn 
convention, Buena Vista hotel, Bilox 
Miss. 

Oct. 21-23 — Florida Automobile Dealers 


Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 29-30—Annual Convention, Ohio Au 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 


Aftermarket Shows 


Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 


May 17-20 — Southeast Automotive show, 
Atlanta. 

. . 
General 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 

Apr. 9-10—American Petroleum Institute 
Lubrication committee meeting, Book 
Cadillac hotel, Detroit. 

Apr. 17-20— National Packaging Exposi- 
tion, sponsored by American Manage 
ment Assn., Atlantic City. 


Apr. 28-May 14—Paris Fair, Paris, France. 
Apr. 30-May 2—U. S. Chamber of Com 
merce 39th annual meeting, Washington 


dD. C. 

May 7-l!—The Greater New York Indus- 
trial show, 7ist Regiment Armory, New 
York, 


May 30- Sept. 9— World Transportation 


Fair, Santa Anita Park, Arcadia, Calif. 
Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annual 


convention, Haddon Hall, Atlantic City 
New Jersey 
Oct. 8-12—38t! 


and Exposition « 
cil, Chicago 
. 


National Safety Congress 
f National Safety Coun 


Engineering 
16-18—American Society of Lubrica 


Engineers (annual convention and 
Bellevue - Stratford 


Apr. 
tion 
uor cat on sr »w) 
hotel. Philadelphia 

June 3-8—Society of 

mmer meeting 


Automotive Engineers 
French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 

hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 


neers, diesel engine meeting, Drake 
hotel, Chicago. 
Oct. 31-Nov. | — Society of Automotive 


Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago 
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|J. R. Sollenberger, 


ers object to it because it is an- 
other federal control thrown at 
them. 

Discussing Regulation W, Down- 
ing said on Oct. 16, 1950, the day 
the 15-month rule was announced, 
used-auto prices had dropped 9 per- 
cent below the August, 1950, level. 

“Dealers believe, Downing stat- 
ed, “that the stringent rule limit- 
ing time payments on used cars 
to 15 months penalizes most the 
man who contributes least to in- 
flation—namely, the wage earner 
who must buy his transportation 
on @ pay-as-you-go plan. 

“The practical effect of the 15- 
month rule has been to deny de- 
pendable transportation to those 
who need it most and to increase 
the cost of the old prewar cars that 
should long ago have been retired 
to the junkyard.” 

Downing suggested that Regula- 


NEW YORK.—The 12th annual 
meeting and dinner of the Auto- 
mobile Old Timers will be held 
Oct. 5 at the Book-Cadillac hotel 
in Detroit. It will be the first time 
since 1940 for the affair to be held 
outside of New York city. 

The site was chosen at the 
quarterly meeting of the execu- 
tive committee. George W. Stark, 
secretary of Detroit’s 250th birth- 
day festival and Detroit News 
columnist, attended and urged 
that Detroit be selected. 

Stark said he believed the dinner 
will have a record attendance and 
pave the way for creation of a 


Reports presented at the meeting 
by Secretary Frederick H. Elliott 
and Treasurer C. Ray Palmer indi- 
cated that the organization made 
excellent progress in recent 
months, 

The report of Harry M. Williams, 
chairman of the committee on ad- 
missions, listed 163 applications for 
membership, boosting the national 
enrollment to nearly 4,000, 

As the result of membership 
campaigns being conducted by 
many of the 16 state councils, it 
is anticipated that the goal of 
5,000 for 1951 will be reached be- 

fore next October, 

A local council has been organ- 
ized in Cincinnati, Another is to 
be formed in Dayton, O., today 
(April 9), under the leadership of 
while Sam F. 
Green is working on similar plans 
in Toledo. 

Lynn S. Snow, newly-elected 
president of the Illinois state coun- 
cil and a past president of NADA, 
was elected to AOT’s board of di- 
rectors. 

C. Ray Palmer, executive vice- 
president of the Brooklyn and Long 
Automobile Dealers Assn. 
and A.O.T. treasurer, announced 
that the ninth annual reunion and 
luncheon of the Metropolitan coun- 
cil will be held Apr. 25 at the Hotel 
Roosevelt, New York. 

The executive committee au- 
thorized the placing of a plaque 
in headquarters dedicated to the 





Sen. Humphrey Asks 
Freeze on ’52 Models 
WASHINGTON. —A_ govern- 
ment freeze on new-car models 
for 1952 has been proposed by 
Sen. Humphrey, Minnesota 
Democrat. In a letter to Defense 


Mobilizer Charles E. Wilson, 
Humphrey stated: 
“It is my feeling . .. that if 


the automobile industry is to be 
permitted to come out with new 
models, the effect will be demor- 
alizing to the defense produc- 
tion effort.” Humphrey §sug- 
gested that 1951 models be con- 
tinued next year without styling 
changes, 





Old Timers Pick Detroit 


Annual Meeting Set for Oct. 5 to Coincide 
With Motor City’s 250th Birthday 


tion W be changed to allow 12 
months on prewar cars, 15 months 
on 1946-47 models, 18 months on 
1948-49 cars and 21 months on 1950- 
51 models. 

Dealers, said Downing, believe 
ceilings are impracticable because 
no two used cars are actually worth 


the same. 

He added that dealers are op- 
posed to the proposed two-level 
ceiling price system such as the 


one used by OPA. 

“That plan was largely respon- 
sible for the failure of OPA regu- 
lations on used cars,” Downing 
stated. “Under that system the 
dealer could sell for 25 percent 
more than the individual. The 
public absolutely would not sup- 
port that plan.” 

Downing opened his statement by 
saying that too much regulation 
has been aimed at dealers when it 
is considered that only 4.2 cents out 
of every dollar in 1949, for exam- 
ple, were spent for new and used 
cars. Only two cents was for the 
purchase of used cars, he added 








memory of the late John W. 
Stokes, a life member, director 
and former chairman of the na- 
tional membership committee. 

A special committee consisting of 
former President George Conrad 
Diehl and Elliott was appointed to 
recommend certain revisions in the 
bylaws considered essential because 
of the organization’s growth and to 
aid in its future development. 


Mich. Bootleg Ring 
Pleads Guilty to 


Misdemeanor 


DETROIT. Five persons, in- 
volved in one of the nation’s big- 
gest new-car bootlegging opera- 
tions, were allowed to plead guilty 
to a misdemeanor charge in 
Recorder’s court here last week. 

Originally charged with helping 
bootleg $2,000,000 worth of automo- 
biles out of Detroit, the five are: 
Edward Gail; George Parker; his 
wife, Esther; Kenneth Pence and 
Robert F. Harper. 

Specifically, they pleaded guilty 
last week to aiding and abetting 
dealers in swindling Michigan out 
of $30,000 in sales taxes. 

The charge carries a penalty of 
one year in prison and/or a $1,000 
fine. 

Pre-trial testimony named Rund 
Motor Sales (Cadillac - Oldsmobile) 
and Clark Motor Sales (Pontiac) as 
two of the Detroit dealers who sold 
cars to the ring. 

However, officials of both deals 
denied knowledge that they knew 
where the cars were going. Assist- 
ant Wayne County Prosecutor, 
Joseph C. Rashid, said the cars 
were bought on fake fleet orders at 
discounts. 

Rashid said the ring then secured 
titles for the vehicles in Indiana, 
later selling them in various states 
for higher prices. 






INTERNATIONAL 


d 


Notice the Shape— 

The irregular shape and bright illumination 
of this point-of-sale sign brings special at- 
tention to International truck dealers. Created 
by Neon Products, Inc., Lima, O., the sign 
has two |4-watt fluorescent lamps that light 
the Plexiglas face, which presents the copy in 
blue, black and white. Overall size is 29 
inches by 40 inches. 
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S$1.000.00 


ONE THOUSAND DOLLARS will be paid to anyone who can sub- 
stantiate in court the misrepresentation that there is a shortage of 
BLUE CORAL and BLUE CORAL Preservative Sealer, thus giving the 
other fellow a chance to sell his merchandise. 


There is NO shortage of BLUE CORAL and there NEVER WILL BE. 


We have been serving the public for 23 years with a product 
that cannot be matched. It’s building sales of today, reputation of 
tomorrow and future good will . . . It’s a product that cannot be 
equalled. 


Safe to use in the shop by a willing worker. 
Needs no extra equipment or expert men to use it. 


It can also be displayed and sold over the counter to the public 
thus showing the real value which goes into a BLUE CORAL 
Treatment. 


H. D. T. COMPANY FACTORS, INC. 
White Plains, New York 


Harry D. Triantafillu 


SALES DIRECTOR 


~] 
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FOB FACTORY 


Factory Methods Seen 
Improved Since War 


Epiror’s Note: This is the first of a series of articles that will run 
here from time to time on advances in auto manufacturing methods 


made during the postwar period. 


NYONE who has had an opportunity to study the ad- 
A vances in automobile production and assembly methods | 
during the postwar era can scarcely doubt that this six-year 
period has seen the adoption of new and improved factory | 


methods at a rate unparal-® le 
i i Iti : ; ' nleg | New Soldier Receives Award— 
a a _ ne ” _ ee oe eee Pvt. Edwin Wilkins receives congratulations from M. J. Logan, Baitimore-Richmond Chevro- 


‘ . . ; . 
industry. | Savings attributed to materials let zone manager, for achieving top place in the zone's 1950 competition for parts managers 


Improved design and better en- | handling methods “se = ee oe Formerly parts manager at Burton Chevrolet Sales, Millsboro, Dela., Wilkins enlisted in the 
gineering have gone hand-in-hand | estimated — a. aie a = nd U. S. Air Force a few weeks ago. Wilkins was presented with a gold wrist watch and a $200 
with improved forging practice and |C4r In some ame PF ants. 4 
better foundry methods. More effi- | While car prices have _in- 
cient tool design and more rigid) creased, such advances can be ; é‘ a re 
machines have resulted in faster, accounted for by increased labor | —is not pleasant to think about. the — ean toe ne meth- 
feeds and speeds and improved and materials cost, higher taxes, | Competition in the industry has ods that 7 ° deve ope 

' i ‘aus , p / i » of the gains in auto-| 
surface finish. Because today’s ma-| greater overhead and booming | paced some of ba 
chine tools are more accurate, parts| profits. What car price advances | mobile production efficiency. The Still More Pressure 
are being held to closer tolerances.| would have been—unchecked by | steel shortage and rising labor | F THE pressure to produce effi- 
Production rates for some opera-| improvements in factory methods | costs have also dictated the use of |* ciently in the early postwar 
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TWICE THE TURNOVER —TWICE THE PROFIT CAN BE MADE 
WITH THIS SALES PLAN ...AND BRAKE SHOE EQUIPMENT 


THE BRAKE SHOE AUTO-BA 
ENAMELS TO A FACTOR 


KE DRIES CAR 
Cem ene ss 


tion-line basis that cuts job costs 
and increases job profits. A fac- 
tory-method operation! 


The Brake Shoe Turnover Plan is a 
two-fisted program, packed with com- 
mon-sense selling that will double 


sie ble mn) 


BRAKE SHOE 
. You get a proven program that will 4 =4 = ae ee: or ph be 
create consumer demand on a << “ AODEL 
quantity basis that will double your a di che ; H . ph 
present volume. It will make your Kalaee Pa os 
shop headquarters in your town { QUIREMENTS 


for fine body and paint work. 


2: 


your business in six short months. 3 
Hokum? No sir! Our customers are 
turning Out as many as 65 to 100 
paint jobs daily. Here’s how it’s done. 


SPRAY 


TO 
OP 


1. Brake Shoe sets you up with an 
exclusive finishing process that 
produces a paint finish that genu- 
inely duplicates original factory fin- 

A new service for your 


We have the proof . . . case histories. 
You have the profit problem. Let’s 
get together and talk about your busi- 
ness . . . double your business . . . now. 
Write for illustrated Sales Plan to: 


NO OTHER SPRAY GUN 
PRODUCES AS SMOOTH A 
FINISH AS MICRO-SPRAY 


ishes. 
community! 


2. Your shop is set up on a produc- 











period was strong, the pressure to 
do so now has been increased still 
further by recent demands to con- 
tinue auto production side-by-side 
with the huge U.S. defense pro- 
gram. 

This series of articles describes 
some of the new methods and new 
|machines that have contributed 
| prominently to the record-breaking 
output of automobiles. These same 
technical advances, it is believed, 
represent America’s greatest hope 
of producing both guns and butter 

The story of recent technical 

advances by the automobile in- 
| dustry rightfully begins with 
| metals and their heat treatment. 

To understand these develop- 

ments is to understand why the 
| industry promises to meet suc- 
cessfully the problem of employ- 
ing the so-called lean alloy steels 
and, at the same time, produce 
an equivalent product, 

Other recent processing develop- 
ments in auto plants have equal 
significance. Developments that 
promise great things for the auto 
industry and for the defense pro- 
gram will be found in the forge 
shop and in the press shop. Re- 
|markable technical progress has 
j}also been made in joining and 
welding, inspection and _ testing. 
Each has a story to tell. 

It may be helpful to recall that 
15,000 individual parts must arrive 

at the right place, at the right 
time, at the right price—before an 
automobile can be built. This is 
only one of several reasons why 
materials handling methods are so 


important. 
* * * 


Reverse Action 
GE Develops New Liquid 


Permafil Material 


| SCHENECTADY, N. Y.—A ma- 
terial which remains liquid as long 
as a stream of air bubbles runs 
through it, but which hardens in a 
few mnutes when away from air, 
has been developed in the chemis- 
try divisions of the General Elec- 
tric Research laboratory. Its prop- 
erties are thus opposite to those of 
paint, which hardens when exposed. 
According to Dr. C. G. Suits, G-E 
vice-president and director of re- 
search, this new material is able 
to penetrate extremely small cracks 
before hardening. Thus, a possible 
application is a tight seal for stop- 
ping nearly invisible leaks, or a 
“pipe dope” for sealing threaded 
unions. The laboratory scientists re- 
sponsible for the new development 
are Dr. Robert E. Burnett and Bir- 
ger W. Nordlander. They call the 
substance anaerobic permafil. 


Anaerobic permafil is the latest 
in a series of related compounds 
called “permafils,” which the G-E 
chemists have developed, said Dr. 
Suits. Originally they were called 
“solventless varnishes.” 

Ordinary varnishes, he explained, 
contain some solid resin dissolved 
jin a liquid solvent. When applied 
}to a surface the solvent evaporates 
{and the varnish remains as a hard 
| layer. 


* * * 


One Flared Tube Fitting 
To Replace Four Types 


CLEVELAND.—Parker Appliance 
Co. last week announced that a sin- 
gle style of brass flared tube fitting 
will replace four brass fitting types 
heretofore manufactured. The 
changeover program, which begins 
July 1, will take four months. 

The new fitting will be a counter- 
part in brass of the Parker Triple- 
lok J. I. C. standard steel fitting, 
with a 37 degree flare angle, dry- 
seal pipe threads, and the three- 
piece design. The Triple-lok brass 
fitting replaces the Parker two- 
piece (810) and the Parker three- 
piece (triple) fittings in both single 
and XX weights, as the Triple-lok 
design accommodates the full range 
of standard tubing wall thicknesses. 


* * * 


Opportunity Is Seen 


In Materials Handling 


BOSTON.—Of all the remedies to 
the defense manpower shortage, 
mechanization of materials hand- 
|ling can be one of the most effec- 
tive, R. C. Sollenberger, executive 
|vice-president of the Conveyor 
|Equipment Manufacturers Assn., 
| said here last week, 
| Sollenberger estimated that me- 
|chanization and scientific manage- 
ment could achieve savings of 50 
percent in the average plant, 


? 


2 
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‘‘What’s that?” my customer asks curiously. So I hand 
it to him. 

“A Chinese back-scratcher. Picked it up for a souvenir 
on our last vacation trip to New York.” 


“It’s a little wooden hand on the end of a stick,” he 
says, turning it over. 


“Shove it around behind your back and see how it 
works,” I suggest. 


He does, and a blissful grin spreads over his hard- 
boiled face. 


“Sure feels good,” he grunts. 


“It does, but I keep it around here to illustrate an old 
proverb. Confucius say, ‘You scratch my back and I’ll 
scratch yours.’ ”’ 


*‘What’s that got to do with closing this deal?” he asks. 


“Well, you drove a hard bargain here,” I explain. 
“Made me cough up more on that trade-in than I can 
honestly justify. Now, if I finance the deal for you, I 
have a chance to get a few bucks back. As a for in- 
stance, if you have an insurance damage claim your 
car gets repaired in our shop by skilled mechanics 
using genuine factory parts, and I get...” 


“T know,” he busts in. ‘‘You get some of the scratch 
back,” he starts to laugh. ‘““That’s a pun, son,” he 
roars, “get it? Scratch back—back scratched . . .”” He 
darn nears throws a convulsion over his joke, while I 
manage a smile. 


*“You’re a sharp wit as well as a sharp trader,” I start 
in again, but he interrupts me. 


**Easy on the soft soap, Dusty. Confucius brother say, 
‘Confucius talk too much.’ Let the customer sell him- 
self once in a while. I’m a softie for a salesman who'll 
play straight man for my comedy.”’ 


I silently trade him my pen for the back-scratcher and 
the deal is mine. 


In which our friend Dusty uses another of his favorite closing 


devices—appealing to the customer’s sense of fair play on a two- 


way swap. UNIVERSAL C.1.T. 





‘What's that?”’, 
mu customer 


triously. 








ty Y, 
Whig 





At Detroit Flower Show— 

The DeSoto Sportsman is shown in its setting at the Detroit flower show, said to be the 
country's second largest. The Sportsman was one of 32 Chrysler Corp. cars on display in 
elaborate floral settings provided by the corporation 


Raine Heads Committee (@22°Unced Raine’s appointment. 
Raine will head a committee en- 


Aiding Richmond OPS |titled Mayor’s volunteer emergency 


RICHMOND. Va.—John E. Raine, |CoMmittee for price control. Paul 
‘ can ,| Lauritzen, president of Lauritzen 

65, vice-president and general <” ; ; 
executive manager of the Automo- |Motor Co. (Lincoln), here, is OPS 


; Sls |director for Virginia. The Raine 
tive Trades Assn. of Virginia, has committee will work closely with 
been appointed chairman of a citi- Lauritzen’s office, as will similar 
zens’ committee that will lend as-/committees that are being estab- 


sistance to OPS here. Mayor Parker |lished in other Virginia cities. 


840 MILES over 


rugged Los Angeles-to- 
Grand Canyon course. 
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| Out of the Grab Bag... . 


So This Is Price Control 


(Continued from Page 3) 


dealer wanted to know if OPS had 
any plans for enforcing ceilings on 
individual transactions. The answer 
|to this sounded a bit like it was 
out of the rule book: 

“To the extent that we are able 
to police the trade and individual 
transactions, we will do so.” 

This seemed a bit vague, so the 
dealer asked how the OPS was go- 
|ing to check on individual transac- 
| tions. The director decided he had 
|better slide along on the above 
| statement. 
| “That’s as far as I can go.” 

He then pointed out that busi- 
j/nessmen didn’t want the federal 
|government to spend too much 
money on a big police force. 
+ * * 

HE dealers were quite polite. No 

one mentioned that the govern- 
;}ment could save a few nickels by 
|}not imposing a_ regulation it 
couldn't police in the first place. 

With regard to individuals, deal- 


ers might be interested in knowing | 


how the regional office handles 
‘ealls from them when they seek to 


ELEVATION from 
Death Valley to Rocky 
Mountain heights. 


1951 Mobilga 


find out what the ceiling is on 
their cars. 
“We just pick a guidebook at 


random, and give them whatever 


runaround, the individuals may 

get the choice of the grab bag. 
(We've heard from dealers in one 

section that the dealers get the 


price happens to be in it,” the di- | choice of the grab bag, too. Deal- 


rector said. 

Could you say that individuals get 
grab-bag price control? 

Later he amended this to say 
that often the OPS people refer 
individuals to banks or finance 
companies for ceilings. After this 


Rose Quits Ford Post 
In Public Relations 


DETROIT. — John Rose has re- 
signed as assistant director of pub- 
lic relations for Ford Motor Co., it 
was disclosed last week. Rose was 
a labor writer for the United Press 
in Detroit when he joined Ford in 
1946 as supervisor of branch plant 
employe publications. 

In January, 1947, Rose was 
named assistant manager of the 


~| (So that regional 


ers said that they convinced their 
regional OPS men that it was fool- 
ish to let one dealer use one book 
and have a different price from 
the dealer across the street if they 
happened to be using different 
| books. 

board is re- 
| portedly letting the dealers pick 
| prices out of all the books.) 

7 * * 


RUCKS offer more fun. They 
don’t come under the guidebook 
supplement. So if you don’t have a 
base period price on a truck, the 
OPS men suggested that you can 
get one from a competitor, if he 
has one and will give it to you. 
Maybe you can give him back a 
price ceiling some day. 
The OPS men had a little diffi- 


Ford news bureau. He became man-|/culty in figuring out some of the 
ager of the bureau a year later and|/fine points of the regulation, but 


was named assistant 
public relations in January, 


1950, 





Economy Run 


32 Cars Averaged 23.92 Miles Per Gallon — Mobilgas Special 
and Mobilgas Plus Good Car Care and Good Driving Did It! 


More than Ever — It Pays to Sell 
America’s Largest-Selling Brand — 


Mobilgas SPE 


and Mobilgas 


GENERAL PETROLEUM CORP. 


SOCONY-VACUUM OIL Co., INcC., and Affiliates: MAGNOLIA PETROLEUM CO., 








CIAL 


SOCOHY-VACUUM 


The amateur drivers who participated in 
this year’s Mobilgas Economy Run all used 
Mobilgas or Mobilgas Special, stopped for 
regular service, and obeyed all traffic 

laws in averaging a sensational 23.92 

miles per gallon! This run proves that 
every motorist who follows the example 

of these drivers can greatly improve his own 
car’s mileage performance. It also provides 
a powerful, exclusive sales story that 
Mobilgas and Mobiloil dealers everywhere 
can use to boost their business! 








director of|the used-car dealers were able to 


straighten them out when the going 


———Igot too thick. 


Don’t think that, just because this 
work is difficult and useless, it is 
going to be abandoned. 

The outlook is for more compli- 
cated price ceilings on used cars 
—something on the order of the 
individual ceilings of the OPA 
| type. 
| This, however, is probably going 
to cost us more. Right now, to hear 
the OPS men tell it, we probably 
have one of the sweetest little bar- 
gains in bureaucracy we've ever 
come across. 

But it won’t last—the low cost. 
that is. The trouble probably will 


Arkansas Assn. 
Moves Parley 


To Apr. 29-May I 


LITTLE ROCK, Ark.— The an- 
nual convention of the Arkansas 
Automobile Dealers Assn. will be 


j}held Apr. 29-May 1 at the Arling- 
/ton hotel, Hot Springs, Ark. 


The convention was originally 
scheduled for May 13-15, but has 
been moved up to the earlier dates 


| because of circumstances involved 


in obtaining speakers and making 
hotel arrangements. 

Wayne Chitwood, chairman of 
the Hot Springs automobile dealers 
convention committee, is in charge 
of arrangements. 

Forums on ceilings and prices, 
labor relations, dealer-factory rela- 
tions, manpower problems, produc- 
tion and service, dealer financing 
and economies, wage and hour leg- 
islation and another topic to be 
chosen by a poll of the Arkansas 
dealers will be held. 

Nationally known authorities in 
these fields will conduct discussion 
and answer queries. President R. D. 


| McKay of NADA will be a featured 


speaker. 


‘Good Idea’ 
Dodge Dealer Acclaimed 
For Yugoslav Trip 
DETROIT.—Charles M. Bauervic, 


Detroit Dodge dealer, has been 
commended here by a Detroit News 


|editorial for a trip to Yugoslavia 


he sponsored for 34 members of 
the Duquesne university choir last 
year. All members of the choir are 
descendants of Yugoslav forebears. 
A concert was given recently by 
the choir at Detroit’s Scottish Rite 
cathedral. The editorial proposed 
that others take up the lead estab- 
lished by Bauervic, and arrange 
for trips to the U. S. by European 
nembers of youth organizations. 


Best Ist Quarter 
Reported by K-F 


WILLOW RUN. — Kaiser-Frazer 
retail sales in the first three months 
of this year represented the best 
first quarter in the company’s his- 
tory, according to Walter deMar- 


tini, sales vice-president. 

Without quoting figures, deMar- 
|tini also announced that exports in 
the first quarter Were the highest 
for any quarter in the company’s 
| history. 
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AUTOMOTIVE WASHINGTON 
New Program in Works | 
For Critical Materials 


By William Ullman 


Washington Correspondent | 


N THE works now is a 1951 version of the controlled | 
materials plan in effect during World War II. Defense | 
officials are working on it to replace the single Fg d 
rating. A CMP like the former one is not expected now, e % 
though for a while it was given serious consideration. | wi 

ins Nash Honor in Cleveland— 

Under the program now being® 7 = rf d 
should know at 
planned, which puts emphasis 
on steel, copper and alum- 
inum, business men _ will receive 
forms to fill out estimating their | 
critical materials needs for each} 
quarter. 
When these are returned to NPA, | 
the agency will then assemble all} 
estimates by specific product, cal-| 
culate the amount of materials 
available and apportion the three 
metals first by end use and then| individual produc- 
by company. ers of less essen- 
It is figured that business men tial items. The complete ban on 


‘Werldi Longest Station 


SERVED ieee 





in advance how | Lemy, Nash central regional manager, looks on. 
much steel, cop- | 
per and alum- 


for each quar- | limitation. 


. di |main the key materials under a} 
According | ctrict allocation which will not ap- | 


to the plan, exact | 51y to other critical materials. 
quantities will not "ee ae 


be allocated to! New Steel Cut Sighted 


facture of automobiles, 





William Ullman 









Slim Olson’s gigantic station covers 14 acres, has 
200,000 gallons storage, 34 pumps, 






ny 






“ARO keeps our profits UP” 


— says Slim Olson, owner 
of Slim Olson, Inc., ““World’s 
Largest Station” at Bountiful, 
Utah. 

















ARO overhead reels used for cars on the lift . . . while 
the 65 ft. grease pit is served by ARO lubricators 
pumping directly from 400 lb, drums. 


ARO Lube Equipment services cars, largest trucks and trailers 24 hours a day at 
Slim Olson’s. 

“Our equipment has to be good—to keep our lube center on a production-line 
basis,” says Mr. Olson. 

For biggest or smallest requirements . . . see your Aro Jobber. 

The Aro Equipment Corporation, Bryan, Ohio 


Aro Equipment of Canada, itd., Toronto, Ont. 


ARO LUBE EQUIPMENT 


ALSO...AIR TOOLS...HYDRAULIC EQUIPMENT 
-»- AIRCRAFT PRODUCTS...GREASE FITTINGS 








O. G. Watson (left), Cleveland Nash zone manager, congratulates Michael Tozzi, 
least a month | Nash, Cleveland, for being the zone's high point man in the Nash Sales Honor club. J. E. 


certain copper and aluminum prod- | nation of his defense mobilization 
inum to expect | ucts is changed to a percentage use post, shortages of materials will hit 


i |“hard and heavy” at the manufac- 
ter. | Copper, steel and aluminum re- | ture of civilian goods late this year. | to issue a new revised edition quar- 


The supply of steel, for manu- 
refrigera- | 
tors and other civilian goods late | 
this year and other civilian appli- | 
ances, was cut 20 percent beginning 
CCORDING to Gen. Lucius Clay, | Apr. 1, and Gen. Clay said the sup- 
in a statement following resig- | ply probably would be reduced “an- | 


| other 10 percent or more” in the 
{third and fourth quarters of the 
| year. Steel is being diverted to the 
mounting rearmament program. 

Gen. Clay predicted, however, 
that automobiles will be made in 
large number for the next three 
months or so, despite the cut in 
steel. He said it was because the 
materials to make the cars al- 
ready are on hand. 

Declaring that about $15 billion 
in defense contracts have been 
placed this year, Gen. Clay said: 

“The effect of this buying won't 
hit the country until July, August, 
September and October. It will come 
hard and heavy in the fourth quar- 
ter.” 


* o * 


East End | Defense Agency Guide 


TMHE General Services Adminis- 

tration has issued a “handbook 
of emergency defense activities,” 
designed as a guide to federal agen- 
cies whose functions are related to 
the mobilization program. Plans are 





| terly. 

| The handbook lists names, ad- 
dresses and phone numbers of key 
officials, a subject index, a name 
|index and a list of commonly used 
abbreviations. 

| It may be purchased now from 
ithe Government Printing Office. 
| Washington 25. 


oo * 


| June 30 Deadline 


BA& on the job after an Easter 
recess, House members turned 
their attention in large measure to 
controls on prices, wages, rents, la- 
|bor disputes and consumer credit. 
| As this was written, President 
| Truman was expected to send 
Congress his legislative recom- 
mendations for revamping these 
| controls, all of which are author- 
ized under various sections of the 
Defense Production Act, which 
expires June 30. 
Whatever Congress may do about 
j controls, it is certain that most 
members will be influenced by the 
home-district comments. they 
picked up during the recent recess. 
« . * 


|'Employers Backed 

HE National Labor Relations 

Board has ruled that an em- 
ployer is justified, and does not 
violate the Taft-Hartley Act, in 
shutting down his plant until he is 
assured that work could be re- 
sumed without recurrent stoppages 
which would make further opera- 
tions uneconomical. 

The board also ruled that the 
employer was justified in not re- 
opening the plant and in delaying 
reinstatement of its employes un- 
til the union signed a contract. 

| The majority opinion stated: 
“This case stands on its own 
|facts ... Here the parties were en- 
gaged in a contest over economic 
matters. Neither sought to under- 
mine the other by unfair labor 
practices. The union, which chose 
to use an economic weapon within 
| its control, cannot rightly complain 
|because the employer saw fit to 
| follow suit.” 


x * * 


Brakes on Social Aims 
[ AST week the Joint Congression- 

4 al committee on the Economic 
|Report called on the Truman ad- 
|ministration to put the brakes on 
}some of its social objectives during 
the present national emergency. At 
the same time the group declared 
that the need for government econ- 
omy is so great that Congress 
would be justified in repealing some 
laws to achieve it. 

“Existing laws,” the committee 
set forth in a formal report to Con- 
gress, “may have to be altered or 
repealed if major economies are to 
be achieved in non-defense spend- 
ing.” 


Ba + * 


Nickel from Cuba 

CCORDING to General Services 

Administrator Jess Larson, 
Cuba will begin late this year to 

| ship nickel, vitally needed metal, to 
the U. S. 

Larson said the U. S. will re- 
open its Nicaro nickel plant in 
Oriente province and will take 
all of the output for stockpiling 
and other purposes. The Cuban 
plant, he said, has a rated capac- 
ity of 15,000 tons a year. 

It is also planned, Larson added, 
to develop facilities at the plant to 
|produce cobalt, another strategic 

| metal, as a by-product, using a new 
| process. 
| Mining Equipment Corp. of New 
| York will operate the plant for the 
government, it was stated. 
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(The opinions expressed herein | 
are those of Columnist Jordan 
and not necessarily those of | 
Automotive News./ 


HIS is the story of a boy with 

a pioneering imagination who, | 
in 50 fleeting years of accomplish- 
ment, advanced from the happiest 
hours of his childhood in _ his 
father’s old surrey-topped Haynes- 
Apperson car in Chicago... 
through 20 successful years as the | 
largest distributor of Packard, | 
Dodge and Nash cars in the south- | 
west to finally originate the | 
only truly exclusive modern idea in | 
advertising. 

This has made Grand Central | 
Terminal, that magic magnet of 
the millions, a veritable metro- 
politan museum of advertising 
art to provide leadership identi- 
fication to the top names, prod- 
ucts and services which set the 
pace for American industry. | 


It’s magic lies in colorful, ani-| 
mated three-dimensional spectac- 
ulars. 


His name is Charles H. McArthur 
and his automobile background en-| 
titles him to rank with such pio-| 
neer merchandising leaders as) 
Charles Howard (Buick), San Fran-| 
Alvan T. Fuller (Packard), | 


cisco; 
Boston; Jack French (Dodge), San | 
Francisco; Paul Hoffman (Stude- | 


baker), California, South Bend and 
the world at large; and every other 
successful manufacturer or distrib- 
utor who began before 1912. 


* * * j 


Capture Attention 


HE compelling power of these} 

three- dimensional displays is} 
not only evident to every one of} 
the 500,000 potential buyers and | 
opinion makers who enter Grand | 
Central Terminal each 24 hours, 
but they now capture the attention | 
of the millions in eight other| 
American railroad terminals, fasci- | 
nate the hundreds of thousands in| 
the great Baker St. station of the | 
Underground in London, England, 
and bring leadership identification | 
to world-wide advertisers in Ha-| 
vana, Cuba; Buenos Aires, Argen-| 
tina, and in the big, thriving cities | 
of Australia. 

Interesting that the first indus- | 
trial leader to sense the prestige 
making and sales power of Mc- 
Arthur’s big idea was Bob Stran- 
ahan, of Toledo, whose name is 
known as a champion golfer from 
St. Andrews, Scotland, to Pebble 
Beach, Calif., and to everyone in 
automobile industry as the man | 


who sparked Champion spark 
plugs. 
Thus McArthur, who had also 


been a golf champion in the south- 
west, created for another cham-| 
pion the first dynamic three- 
dimensional spectacle ever dis- 
played in the almost “forbidden” 
precincts of Grand Central Ter-| 
minal. No other advertising has 
ever been allowed in that environ- 
ment. | 

That first display pictured a giant 
truck, sparked by the product of 
Stranahan “high-ballin’” it over} 
the “Hump”... hard down on that 
terrific trail to Chungking, China. | 
Other products soon joined the 


panorama of colorful displays 
7 * + 


Product Adornment 
EADERS of industry with three- 
4 dimensional minds like to see 
their products adorned as all pre- 
cious things should be... . That’s 


Decatur Patrol Car 


Dick Mansfield Motor Co., De- 
eatur, Ind., has just sold a 1951 
Plymouth five-passenger coupe to} 
be used as a patrol car by the De- 
catur city police department. The | 
Decatur light and power depart- 
ment has also purchased a new 
GMC pickup truck from the Butler 
Garage. 
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why the advertising mind behind 
Lipton’s tea first had a mental pic- 
ture of how the millions would be 
fascinated by that perpetual stream | 
of that companion of comfort .. .| 
tea ... as it flows from the spout} 
of that antique silver pot in the 
Lipton’s three-dimensional display. 

If I tried to tell you how three- 
dimensionals are made I'd have 
to recount the life history of two 
young men, Harold D. Tannar 
and Santo Vitale, who have spent 
their lives in the practical appli- 
cation of their skill in the crea- 
tion of things which embody art, 
electricity, mechanics, and _illu- 
mination. 

It would be amusing, if it were 
not pathetic, to consider the skep- 
ticism that confronts the man with 
imagination who conceives a new 
idea in any field. 

The history of advertising is not 
full of such incidents because good 
advertising men are congenitally 
forward looking. They know a 
powerful idea when it raises its 
head. Yet only men with vision 


RECONDITIONED OREM 
NEW CYLINDER 


applauded when Gutenberg invent- 
ed movable type to replace hand 
lettering. He had hit upon an idea 
that would make possible the pub- 
lication of millions of books to pave 
the way for the progress of civil- 
ization. 


A new business was born when 
that shopkeeper in Picadilly placed 
the first advertisement in the ship- 
ping bulletin of Lloyds of London, 
announcing the arrival of a ship- 
ment of “rare hysong tea” from 
China. Last year that business ,.. 
advertising ... reached a total well 
over five billion dollars. 

* > * 


Moving Ahead 
t UNDREDS of years passed be- 
fore the art of engraving re- 
placed the old line drawings which 
characterized the Harper’s Weekly 
of my childhood . . . another gen- 
eration before the four-color proc- 
ess plates made obsolete the old 
“blacks and whites.” 
The prophets of Hollywood. felt 


ODERATELY WORN BADLY om 
CYLINDER CYLINDER 
| 


MODERATE FuLL 


ACTION 


AUTOMATIC ADJUSTING ACTION 


of unique 


Spiro-Seal ring 


DOES JOB RIGHT FOR All 3! 


2 important reasons why: 


RAMCO RE-POWERING 
Program* Helps 

You To Help America Fight 
Premature Car Wear 


Here's the program to help 
you show customers that oil 
pumping and blow-by are 
warning signs of serious 
premature wear. Help America 
conserve resources by urging 
customers not to put off 
Re-Ringing. Sign up for 
RE-POWERING Station Sign 
today. See your 

Ramco Jobber. 


? Nationally Advertised in 


\\ 
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Opened in Palisades Park, N. J.— 


Brahms Chevrolet has moved into its new sales and service building. 


is the dealer. 


talking pictures and those dream- 
ing of technicolor. Now ... within 
the lives of our boys and girls .. . 
radio has become a highly competi- 
tive babel of voices ...and... 


| within the lifetime of mere infants 


. .. television has multiplied many 
fold the competition for attention. 

I am told that millions have been 
spent from the fortunes of one 


~ 
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DOUBLE-LIFE PRINCIPLE 


| anxious 


to come. 


Samuel J. Brahms 


dimensional movies. Manufacturers 
of “point of purchase” material are 
striving to equal the McArthur 
technique in their displays. 

The great department stores are 
to give the three-dimen- 
sional treatment to their windows. 
In this medium the farsighted men 
of industry and advertising see a 
prophecy of advertising in the days 


“a 
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First, Spiro-Seal utilizes its own 
tension to contact cylinder wall; 
without assistance of inner-ring. f 
Highly graphitic, cast-iron oil ring 
eases combination into perfect 
wall contact. 


Second, all four contact wall for 
long-life, double-life. 





RAMCO 



















truly all-purpose rings. . 
(one year) on both rings and labor. That’s why: 


Ramco 10-Up Piston Rings Are Right for Any Job 
Re-Bore or Re-Ring .. Car... Truck .. Bus. . Tractor 





Copyright 1951 Ramsey Corporation, St. Louis, Missouri, R5489 


Dunes WEAR! 


It is a combination of distinctive principles like the two shown here 
that make Ramco 10-Up the truly all-purpose rings for every job, 
Re-Bore or Re-Ring. Principles like these make Ramco 10-Up Rings 
look different and perform differently from conventional rings. 


Ramco 10-Up Rings are different in performance in that they control 
oil primarily through stabilization rather than pressure. That’s why 
Ramco 10-Up Rings work with equal satisfaction in both new, straight 
wall cylinders or in worn, tapered cylinders. That’s why they are 
. and can be guaranteed for 10,000 miles 
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a. Dealers... 


Car Output Stoppage 
Is Held Unlikely 


(Continued from Page 4) 


ship business, which he said was 
the “fastest moving business” in 
the country, Van Tassel said the 
average new-car dealer sold 178 
autos and trucks last year and 
the average used-car dealer 132 
units. 

He advised wise business man- 
agement to prevent dealers from 
plunging into a period of poor busi- 
ness such as suffered in 1942. 

Appleman advised the dealers 
that production and sales figures 
for the last six months had shown 
that Regulation W, imposing credit 
restrictions, would have little ad- 
verse effect on the market. 


“And I see no reason why the 
picture should change in _ the 
months immediately ahead,” he 


said, 

“Regulation W, as we all know, 
is one of the government pro- 
grams designed to control infla- 
is to prevent 


tion. Its purpose 










long-term buying by persons 
whose liquid assets do not permit 
a sizable down payment, or 
whose income is not large enough 
or sure enough to warrant amor- 
tization of the unpaid balance 
over a relatively short period. 

“At the worst, let’s say that Reg- 
ulation W eliminates your shaky 
accounts. 


cash sales or those credit sales 
made to customers whose cash 
position and earning capacity en- 
able them easily to meet the terms 


of the regulation. 

“The cash position of your mar- 
ket is excellent. Records of indi- 
vidual savings will show that. As 
employment continues to increase 
with each new defense facility that 
is put into operation, that position 
will improve.” 

Appleman, foreseeing a gradual 
return of the competitive, or 
buyer’s, market, warned the deal- 


It has no effect on your}! 


series 


ns 





Nash Wins 150-Mile Stock Car Race— 

Shown here is Curtis Turner, famous stock car driver, and his 1951 Nash Ambassador shortly 
after winning the 150-lap Grand National Circuit race in Charlotte, N. C. Close on his heels 
at the finish line was Lee Petty in a 1949 Plymouth, while Marshall Teague, driving a Hudson 
Hornet, was third. More than 10,000 race fans watched Turner move up in the 40-car field to 
overtake Teague midway in the race and take the lead. Turner averaged 70.37 miles per 
hour for the 150-mile grind 


ers to prepare themselves on all 
three fronts—new-car sales, used- 
car sales and service. 

“In other words,” he asserted, “I 
submit that we are about to enter 
into another era of that wonderful 
force that built the country—sales- 
manship. In the years since the 
‘'30s, it became almost a lost art. 
It is a skill that the younger in 


your ranks have only heard about. 
But they will, believe me; 
will.” 

Good service, Appleman stressed, 
is the keystone of a dealer’s repu- 
tation. 


“It can make you or break you, | 


no matter how wonderful your'| 
showroom, no matter how glib your | 
sales talk, re he explained. “This is | 


PIKE'S PEAK CONQUERED IN 1916! 


A driver named Lentz from the 


mountainous Pacific Northwest came to Pike's 


Peak in 1916 and won the Free- for-All 
event in this unusual car powered by 
a Curtiss Airplane engine. 


—from Floyd Clymer's Historical Motor Scrapbooks 


NOW . » » You can conquer peak accounting loads 
with this PERPETUAL STATEMENT SYSTEM! 


With Reynolds & Reynolds Perpetual State- 
ment System, you can help eliminate peak end- 
of-month accounting loads, prevent many 
transcribing errors, save clerical time and be 
sure monthly statements are always out on time. 

One writing, as transactions are made, posts 
both the customer’s statement and the ledger 
card, Statements are filed with the ledgers. At 
the end of the month, statements are removed 
from the file, up to date, ready to mail. 

This Reynolds & Reynolds Perpetual State- 
ment System is produced in several sizes for hand 
or typewriter use. Also complete machine ac- 
counting systems are available. Use the coupon 
below to get complete information on this profit- 
building Reynolds & Reynolds system. 


. ». one of the several hundred 


sales aids and operating systems 


that build and protect your profits, 


produced by Reynolds & Reynolds 


ep 





The Reynolds & Reynolds Company 
Celina, Ohio 


Name. 
Firm Name. 


Address. 


Please send me information on Perpetual Statement Systems. 











Se 


The REYNOLDS & REYNOLDS Company 





CELINA, 
IN PRINCIPAL CITIES 


OFFICES 
WESTERN BRANCH: 


3044 RIVERSIDE DRIVE, 


OHIO 
LOS ANGELES 


they 


| so painfully true: Yet at no time 
lin the history of our industry have 
|dealers obtained the percentage of 
| maintenance and repair business 
'that properly is theirs. 

“T warn you, gentlemen, the time 
may be shorter than you think 
before you realize the truth of 
these things. Now is the time to 
improve your position across the 
whole front-—-new cars, used cars, 
and service. Get them into peak 
form, now.” 

Joseph M. Rault, president of the 
New Orleans chamber of com- 
merce, welcomed the dealers on the 
opening day. Mayor DeLesseps 
Morrison gave a short talk and 
then showed color slide films of 
the many improvements in the city. 
Also, on the opening day, R. S. 
Abbott, Alexandria, NADA vice- 
president, reported on the national 
association's activities. 

Clem Sehrt, local attorney, spoke 
j}at noon on the second day. He 
'represented Gov. Earl K. Long, 
who was unable to attend. 

Wiley L. Mossy was elected di- 
rector at large. The three new 
directors elected were Richard C. 
Johnson, Charles E. Morse and L. 
P. Landry. Reelected as directors 
were J. A. Begnaud, Sidney J. 
Gonzales sr., Cleveland, Abbott 
and Paretti, 
| Frank B. Ellis, the association’s 
attorney, acted as toastmaster of 
the convention. A cocktail party 
and floor show followed the closing 
session. 
| All three New Orleans news- 
| papers published a convention sec- 
tion. Special entertainment was 
provided for the ladies attending, 
which included a boat ride on the 
Mississippi river. 


PAA Members 
Urged to Press 
Reg. W Fight 


HARRISBURG, Pa. — (UTPS) 
Four detrimental effects of Regula- 
tion W limiting automobile sales 
contracts to 15 months were cited 
last week by Claude S. Klugh, gen- 
eral manager of the Pennsylvania 
Automotive Assn. in a renewed 
appeal to PAA’s 3,000 new-car deal- 
ers to continue their fight against 
the regulation. 

Klugh noted the following effects 
since Regulation W went into effect 
nearly six months ago: 

1. The government wants people 
to invest in defense bonds, but 
many people have cashed their 
bonds in order to buy cars. 

2. The low-income group who 
can’t pay cash for higher-priced 
used cars are being deprived of 
| dependable transportation. Most of 
the defense production workers 
|are in this category. 

3. The Federal Reserve Board 
would be justified in relaxing 
credit controls because the price 
\freeze order prevents bidding up 
| of prices. 

4. With production holding at a 
high rate and dealer inventories 
increasing, the dealers will feel 
|the need of relaxed controls more 
and more. 

Klugh urged dealers who have 
|not already done so to write to 
the Federal Reserve Bank, 925 
Chestnut St., Philadelphia, protest- 
ing the continued 15-month maxi- 
mum maturity on sales contracts. 

He also urged dealers to ask 
their customers to write, pointing 
out that this may bear more influ- 
ence than letters from the dealer. 

“Keep working for at least 18- 
month limits,” he advised. 


| 





Denver Dealer Ordered 


To Bargain with IAM 

DENVER. — A National Labor 
Relations Board trial examiner has 
recommended that Cullen-Thomp- 
son Motor Co, (Chrysler - Plym- 
outh), of this city, be ordered to 
“cease and desist” from refusing 
to bargain with its emploves. The 
workers are represented by District 
Lodge 86, International Assn. of 
Machinists-AFL. 

The board will study the recom- 
|mendations made by Examiner 
| Howard Myers and announce a de- 
|cision later. 


Archway Men Win 
Two department managers of 
Archway Motors (Ford), Baltimore, 
won all-expense trips to Miami in 
a recent parts and service contest 
conducted in Ford’s Washington 


| district. They are George W. Kenny, 
|parts manager, and Robert Hart, 
| service manager. 


» 
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7 ¥ . ; rn vrs Man Ree 
ime But States Get Negative Results .. . i oo =! 
lave | pak 
> of * 
ss Income Tax on Co-ops Sought : 
ime 
ink By Bethune Jones |of exempted organizations, includ-| cooperatives and other nonprofit 

of Staff Correspondent jing labor unions, churches, educa- organizations be required to file 

. to NEW YORK. — Bills to impose | tional institutions, charitable insti- “jnformation” reports on their 

the state income taxes on cooperatives | tutions and hospitals. business. 

ars, competing with private business; A bill introduced in the Kansas he issue of taxation of coopera- 

eak have been raised as issues in sev- | legislature would require coopera- tives was brought before the Min- 
eral state legislatures this year, but | tives to pay state income taxes On nogota legislature in the form of a 

the with negative results thus far, a|earnings or savings not distributed | solution to memorialize Congress 

— survey reveals. to patrones within 105 days. The ang the President to oppose any Hartsock Presents Training Car— 

the Although the current-year trend|measure was pending in the Kan- ¢.geral measure which might alter ’ ; 

eps foilows a general coolness which|sas house at this writing and was the present tax status of coopera- Frank Hartsock, president of Hartsock Motor Sales (Studebaker), Warsaw, Ind., is at the 

and state lawmaking bodies have ac-|not expected to get far. Similar tiyos far left as students of Warsaw high school stand around the driver-training car presented to 

= corded such proposals in recent | bills have been Tan woes tae A public hearing on the resolu- the school by Hartsock. At the far right are Frank Sanders jr., driver training teacher, and 

ice- two agricultural states — Colorado | . 4 ee widely - publicized pro and_ con 

ae gric al states olorado | An interim state legislative yjews on the issue, with final legis- : —o i ; ‘ke wat oxemee 
and Montana. * hi : * ” * : AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 

. | committee which studied Wiscon- lative action on the matter not method of reaching the men who want what you have or have what vou want! See 

Indications are that the tax sin’s tax structure proposed that yet taken. the back pages of this issue 
oke status of cooperatives will con- , : 
9 9 — to be a live future issue 
ng, in the states as well as in Con- 

: gress. 
li- After one of the most bitter and | 
w protracted controversies of the 1951 
C. legislative session in Colorado, the 
L. state senate rejected a proposal to 
rs impose the state income tax on 
J. cooperatives and other similar 
tt groups. The proposal, in the form 
s of an amendment to an income tax 
n's revision bill, would have removed | 
of the present state income tax ex- 
rty emption status of farm and REA| 
ng cooperatives, credit unions and| 
, building and loan associations, 
af During legislative debate and a 
2. public hearing on the issue in 


ng Colorado, it was charged that co- 
— operatives have grown to huge pro- 
portions enjoying a privileged tax 
status while actively competing 
with private business. In reply, 
spokesmen for the cooperatives de- 
nied they are dodging taxes and 
contended they operate primarily 
to provide goods and services for 
members at cost rather than for 
profit. 

Although rejecting the co-op 
proposal, the Colorado senate 
les passed and sent to the house, 
ed where it was pending at this 
n- writing, a resolution calling for 
ia a study of cooperatives in the 
ed state to determine whether they 
al- should be brought under the state 


ja- 


st income tax. Prior to its senate 
2 passage, the resolution was 
ts amended to say that it was the 
et consensus of the legislature that 
a tax should be imposed on any 
le profit made and retained. 
ut If approved by the Colorado 
ir house, the resolution would set up 
a nine-member committee from 
ho both branches of the state legis- 
ed lature to hold hearings and sub- 
of pena records to gather exhaustive | 
of data on any type of tax exemptions | & ry 
rs enjoyed by any group. The com- 
mittee would report its findings 
rd and recommendations to the next 
ig Colorado legislative session in Jan- 
ce uary, 1952. 
ip A bill to make cooperatives sub- 
ject to Montana’s 3 percent state ; 
a corporation income tax was killed New car owners appreciate Casite—and the dealer when the engine warms up, oil returns to normal- 
eS by the state senate after it had| 
el been approved by the house. It who recommends its use that very first mile. range viscosity. 
re was defeated in the senate only r 
after Lt.-Gov. Paul Cannon voted Casite protects new engines, eases new car break-in. It will pay you to add Casite to the first crankcase 
ve against the measure to break a F _ 2 
to 27-27 tie vote. Casite is an amazing oil-carrier—gets enough oil to _ oil of every new car you deliver. Add a second pint at 
25 The Montana bill, as approved : : . os F b P : 
t- by the house, would have amend- the right places at the right time for long and econom- —_— 500 miles. Add a pint each time you change oil. 
ed the state corporation income | , , te : é 
tax law to include cooperatives; ical engine performance. Casite actually speeds the Push Casite to the owners of older cars, too. It’s a 
Kk income of labor organizations s : ; Cor 7 , . 
1g other than from dues, fines, flow of No. 10 oil 20.6% at 75°F, more when the en- quick, easy tune-up—it restores zip and power. 
ae initiation fees and benefits; in- ae 5 ; 
: come from profit-making proper- gine is colder—greatly reducing start-up wear. Yet CASITE DIVISION, HASTINGS MANUFACTURING CO. 
ties of corporations organized ex HASTINGS, MICHIGAN 


clusively for religious, charitable 
and educational purposes. 
Before being rejected by the 
Montana senate, the bill had been 
amended in committee so that the 
od tax would not apply to REA co- 
= operatives during their amortiza- 





a 3 } C 
; tion period, It also was amended Better and Smoother Motor Performance 
. a a a a 
: oan and savings an oan asso- 
& ciations, and would have exempted or Double-Your-Money-Back! 
¢ farm cooperative patronage divi- 
of dends paid out in cash. Casite through the carburetor air-intake, or in the gas tank, 
The amendments broadened the 
a bill’s scope, however, to include the frees sticky valves and rings, lets the power zoom through. 
r income from commercial real prop- ae 5 c : 
= erty owned by any of 10 classes Casite in the crankcase keeps the engine free-running, gives 
extra protection through improved lubrication. 
Carolinas Boosters 
CHARLOTTE, N. C.—Carolinas 
if Automotive Booster club B-33, Inc., 
>, has been chartered as a non-stock ) 
n corporation to aid in the advance- 
t ment and expansion of the auto- & 
n a motive industry. Principals are Sid- 
Is ney Butz, S. L. Reibel and Richard 


;. Nardi, all of Charlotte. 





a 
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Auto Market Page... 


Cincinnati Sales Slide 


Cadillac, 38; Nash, 38; Henry J, 30; 
Kaiser, 25; Willys, 13; Lincoln, 7; 
Crosley, 12; Hillman, 1, and Jag- 
uar, 1, 

New - truck 
Chevrolet, 125; Ford, 


By Emery Bacon 
Staff Correspondent 


New-car registrations in Hamil- 
ton county (Cincinnati) during 
February dropped nearly 20 percent 
below January’s record figure, a tional, 44; Dodge, 30: 
decline of approximately 600 units. White. 15: Willys, 10: 
The two-month total of 5,312 units | Studebaker 6: Dives, 2: Diamond 
for '51, however, was well above | 7 S: aie . ana sslecelianeous 5 
last year’s figure of 4,659. Wert awe me - @ a 

The dip in used-car volume was | ; 
not quite as sharp, the February 
total of 2,515 units representing a During the last week of March, 
13 percent drop from the January wholesale prices of used cars took 
agure. a , |a sharp dip at dealers’ auctions 

New-truck volume in February | hore. In some instances as much 
followed approximately the same las $100 waa eaocked off the price 
pattern as car sales with a total | of 2 used car in a week's time 
a a | Swe tectum ne blamed by denl- 


month. 
New-car registrations by makes | es: inclement weather and a lack 


during February were: A ‘ 
469; Ford, 432; Plymouth, 252; | credit regulations. 

Oldsmobile, 200; Buick, 216; Pon-| Dealers believe that sunny days 
tiac, 104; Mercury, 112; Dodge, 133; | will increase the desire for travel 
Studebaker, 63; Chrysler, 61; De- 
Soto, 57; Hudson, 51; Packard, 49; 


registrations were: 
106; Interna- 
GMC, 14; 
Mack, 10; 


Indianapolis 





and will bring the market back to 
Many dealers have more 


~~ 


normal. 


QUAKER 
ee 


MOTOR OIL 





pen, 
. . 





Chevrolet, | Of cash necessary to meet the stiff 





average number of used 
cars on hand. A few anticipated | 
a fall in prices and kept their| § 
stocks down. (Leslie FE. Dunkin.) 


* 


than an 


fhron 

Showing signs of weakness, new- 
car sales in Summit county | 
(Akron) dropped to 441 units in 
the week ended March 24, against 
462 in the previous week and 411 
in the same 1950 interval. 

Used-car sales also slowed down 





as 588 transactions were recorded 

in the week ended March 24, com- right is Bob Estes, Inglewood, Calif., dealer 

pared with 606 in the 

week and 649 in the same week | peston 

of 1950. 

Volume dealers in the area re- 5 ' 

ported a marked slump in de- @re being sold but the 

inventories do not seem to. be 


mand, although some outlets in 


causing any worries. 


the medium-priced field main- 

tained they were sold out for 60 Dealers cite several factors as 
days. responsible for the decline in de- 
In the lower-priced bracket, cars mand, not the least of which are 


have been arriving faster than they the shorter hours in rubber plants 


The dealer 
who tried 
to please 
everyone! 





as think he had a tough time? He claims it 
was easy. Matter of fact, all he did was to stock 
and display a motor oil that’s a well-known, 
highly regarded, country-wide favorite. And 
from then on... everyone was happy! 

Of course, it was Quaker State. What other oil 
is so generally approved the nation over? What 
other oil gets three out of five of its users coming 
back for it for more than five years? What other oil, 
for that matter, ends up at the top of the list in 
survey after survey taken among car owners? 

We believe, as do millions of motorists, that 
Quaker State is the finest motor oil produced 
anywhere in the world. First, because it’s made 
from 100°, pure Pennsylvania grade crude oil. 
Second, because it is refined with the most modern 
processing equipment. And third, because the 
technical skill employed is unsurpassed in the industry- 


Quaker State Motor Oi) + Quaker State Superfine Lubricants 


Quaker State Oil Refining Corporation + Oi) City, Pennsylvania 





Head Los Angeles L-M Dealers— 

New officers and directors of the Los Angeles District Lincoln-Mercury Dealers Assn. are 
pictured seated around the table. On the extreme right is Henry Kearns, San Gabriel, presi 
dent. Others (left to right) are: Russ Grethers, San Diego; James Livingston, Tucson, Ariz 
James Van Etta, Santa Barbara; Art Hall, Long Beach, and Fred Jennings, Riverside. Standing 
on the left is Robert F. G. Copeland, advertising manager of Lincoln-Mercury, and on the 


who entered the Lincoln that won the sweep 


preceding | stakes prize in the 1951 Mobilgas Economy Run. Although they are not in the picture, John 
of Beverly Hills, and James Livingston, of Tucson, were also reelected as directors 


growing caused by the slash in allocations 


of rubber for civilian use. 
Reduced take-home pay of rub- 
ber workers has made the tighter 
credit restrictions too big a hur- 
dle for many to overcome, Ad- 
verse weather has also hurt the 
local market, along with an eas- 

ing of war-scare buying. 
| New-car sales in February in 
{Summit county ran ahead of last 
| year's totals, however. Sales dur- 
ing the month amounted to 1,639 


units, against 1,512 in February, 
1950. Truck sales totaled 198, 
against 191 in February of last 
| year. 


| Chevrolet remained in first place 
in February with 258 deliveries. 
Plymouth moved ahead of Ford 
during the month, 226 to 214. Used- 

;car sales in February slid to 1,868 

| units, against January’s 2,133.—(Joe 

| Kuebler.) 

* * © 


Springfield, Mass. 


| Local used-car dealers report they 
|may be left holding the bag and 
ja lot full of cars if sales don’t 
pick up. 

Said one dealer: “There is very 
little action in the used-car field 
today. It isn’t anything like what 
it should be and you can place the 
blame squarely on the time - pay- 
ment regulations.” 

He added, however, that money 
isn’t as free as before, but that “we 
jare selling some used cars.” 

Another dealer said he was 
lucky if he could make the past 
week’s profit meet his expenses 
which he listed as “heavy.” Other 
| dealers said they were not elated 


| over conditions but felt that 
“business is bound to pick up 
soon.” 


Most dealers contacted said that 
|their lots were stocked for selling, 
but that sales were slow. 
| “If we didn’t have to cope with 
the 15-month time limit to pay up, 
we would be experiencing a boom 
in sales,” said one dealer. “As it is, 
we will just have to sit back and 
hope there are enough sales made 
to realize some profit.’—(John A. 


Noll.) 
7 * * 
Pittsburgh 
Owing to a smaller volume of 
trade, business in the Pittsburgh 
district dropped to a new low 
level for this year in the week 


ended March 24, the University of 
| Pittsburgh reports. 

Industrial disputes also contrib- 
uted to the decline in the index 
of business activity, the school re- 
ported. The index dropped to 181.3 


in the week ended March 24, 
lagainst 200.9 a month earlier and 
/211.55 in the comparable week of 
| January. 


‘5 L-M Salesmen 
\Cited in S. Calif. 


| LOS ANGELES.—Four $100 U. S 
lsavings bonds were presented to 
each of five salesmen from five 
}southern California Lincoln - Mer- 
cury dealerships as prizes for win- 
ning memberships in the Inner 
Circle, an organization of Lincoln- 
| Mercury salespeople, 

| Honored were Paul DeWitt of Art 
|Hall, Inc., Long Beach; John Hog- 


lsett of J. E. Coberly, Inc., Los 
|Angeles; Jim Kane of Tupman 
Motors, Los Angeles; Bill McCor- 


mack of San Fernando Lincoln- 
Mercury, and Vin Sanella of Cutler 
Motors, Burbank. 
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Record U.S. Output Seen 


NAM Study Estimates Annual Rate Will Rise 
To $285 Billion at Year’s End 


NEW YORK. Indicating that 
consumer demands in the coming 
year can be met even if those de- 
mands are not curbed by additional 
controls, a National Assn. of Man- 
ufacturers analysis 


my—without forced stimulation of 
production—should be running at 
in annual rate of about $285 billion 
it the end of 1951. 


estimates that | 
output of American private econo- | 


This would be a record level and | 


one sufficient to meet the expected 
demands of government, consum- 
ers and business, it was declared. 
The estimate does not attempt to 
gauge production in the event of 
in allout war. 

In releasing the report, Earl 
Bunting, association managing 
director, said that while even 
greater production and expanded 
productive facilities are essential 
to assure national security and 
to combat inflation, “it is re- 
assuring to know that the vast 
industrial growth of our nation 
under the stimulus of freedom 
has enabled us to meet so well 
the immense demands of these 
critical years.” 

Prepared by George G. Hagedorn, 
research associate, the analysis 
stressed that “the $285 billion is 
the best estimate of what should 
be attained in the normal course 
of events. It does not assume any 
extraordinary measures to increase 
the level of production. 

“The wartime record indicates 
that under special stresses the 
actual level of production can rise 
as much as 20 percent above the 
normal trend. A similar percentage 
at present would supply an addi- 

tional $60 billion worth of goods 
for defense purposes.” 

The study, based on U.S. Depart- 
ment of Commerce and other gov- 
ernment data, estimates that gov- 
ernment purchases from private 
economy, including defense goods, 
will amount to about $52 billion 
by the end of 1951, leaving $233 
billion for private purchasers. 

“As a possible breakdown of 
this total, it is suggested that 
private purchases of durable 
goods will amount to $65 billion, 
and private purchases of non- 
durable goods and services will 
amount to $168 billion,” it con- 
tinued. 

“The value assumed for durable 
goods is somewhat below the ex- 
traordinarily high levels of 1950, 


Medallion Mess 


Ford Cars Still Losing 


Coats of Arms 

NEW YORK, Mischievious 
youngsters have created a problem 
for Ford car owners and dealers, 
according to Ford northeastern re- 
gional sales manager, C. J. Seyffer. 

It all started shortly after the in- 
troduction of the 1950 Ford. At 
that time Ford added a coat of 
arms medallion to the front hood 
and rear deck of each car. 

The Medallions were fastened in 
place with plastic prongs. Young- 
sters quickly learned that with the 
help of a screwdriver or nail file, 
it was simple to pop one off. 

By the thousands, the Ford crests 
began to disappear from cars and 
just as suddenly reappear on belts, 
sweaters, beanie caps and bicycles. 

To remedy the situation, Ford 
began to bolt on the medallions. 
The result? Kids don’t know the 
iifference, Seyffer reports, so now 
they go after the medallions with a 
engeance, sometimes causing con- 
siderable damage. 


Canada Lets Americans 
Keep Cars There Now 

MONTREAL. — The Canadian 
government has relaxed the general | 
prohibition on imports of used cars 
to permit Americans to bring them | 
in “for use permanently either at| 
Summer residences owned and| 
maintained in Canada or at tourist 
resorts owned and operated com- 
mercially in Canada.” 

Previously, an American bringing | 
a car to a summer residence in | 
Canada had to take it home with 
him each year. There were special 
exemptions made but these were 
few. 

Canada has banned 
used cars since 1934, 


imports of 


| 
| 


| knowns 


but just as high as the year 1948, 
which was a record at that time 
Our assured private purchases of 
durable goods is twice as great as 
the corresponding figure for 1939 
It is more than three times as 
great as similar purchases in the 
war year 1943.” 

The assumed value for private 
purchases of non-durable goods and 
services at the end of 1951 


$168 | | 


an i \ * i" 
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billion—is actually higher than the | Presented by Queen City Chevrolet— 


level recorded for any prior period, 
the report said. Such purchases 
were at an annual rate of $167 bil- 
lion in 1950; $159 billion in 1948, 
and $111 billion in 1939. 

While there are too many un- 
in the situation to claim 
that this “assumed pattern, end of 
1951,” is a reliable forecast of what 
actually will occur, the _ study 
pointed out, “it does seem to be a 
reasonable pattern, and one which 
might be attained without aban- 
doning reliance on the normal 
forces which guide a free economy.” 

It was emphasized that the esti- 








Al Kistner (left), general manager of the Cincinnati dealership, gives the keys for a spe- | course complete 
12-passenger sedan to William Adams, 


cially-built 


acting police chief, while Vice-Mayor 


E. N. Waldvogel watches. The vehicle will be used to transport the police safety band. The 
dealership made the vehicle by cutting a sedan body through the middle and adding a 


special frame 
disposal. 


mated amounts of production “cer- 


|tainly will not meet the expected 


demands of consumers and _ busi- 
ness men” if demand is _ inflated 
by deficit financing, or if public 
psychology is dominated by the fear 
of future’ inflation, leading to 
scare-buying. 





PROVEN IN SERVICE 


Tried, and 


proved for over 


40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS 10, MO. 


Queen City also placed a half-ton panel truck at the police department's 


Court Rules for Spector 
WASHINGTON. -~— The U. S. Su- 


|preme Court has ruled in favor of | 


Spector Motor Service, Inc., in a 
recent case with Connecticut over 
collecting state corporation taxes 
from company truck 


outside the state. 


Mc AY 
NORA 


| 


Jeep Tests 
Willys ‘Pre-Combat’ 


Conditions Set 


TOLEDO.—A set of “pre-combat” 
tests have been devised by Willys- 
Overland engineers to make sure 
that Jeeps will stand up for troops 
in battle. 


William E. Paris, manufacturing 
vice-president, said new heatproof, 
coldproof, waterproof Army models 
|are pulled off the assembly lines 
periodically for “the toughest tests 
we could think up.” 

First they are run through six 
feet of water in a factory testing 
pool. Then they cover an obstacle 
3 with mud _ holes, 
| running streams and slopes. On the 
| Willys proving ground near To- 
|ledo, radio suppression tests are 
conducted by electronic engineers. 

“Periodic engine tests are also 
tough,” Paris said. “We run them 
wide open for 100 hours at 4,400 
revolutions per minute.” 


This is equal to 7,000 miles on the 
|road at 70 miles per hour, he said. 
Because the engine is stationary, 
manifolds all remain red hot and 


operations | demand on an engine’s stamina are 
;even greater. 
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Plywood Body— 
Delivered for $700, this Lloyd car has a ply- 
wood body covered with artificial leather. 


ee 


Lighter Colors 
Continue Gains, 


Pontiac Reports 


PONTIAC.—The shift in Pontiac 
color preferences, first noted in 
1949 when black dropped out of 
first place for the 
first time in his- 
tory, is continu- 
ing in 1951, ac- 
cording to L. W. 
Ward, general 
sales manager. 

Thus far in 
1951, black has 
dropped to third 
place behind 
Berkshire green 
starmist blue. 
Black was second 
to the dark green shade in 1950, 
while the light blue shade ran third 
in percent of closed model sales. In 
1951, however, the blue, a_ light 
opalescent shade, has climbed above 
black and is threatening the dark 
green in popularity. 

Other color choices for closed 
models in 1951 are, in order: pal- 
metto green, a light shade; York- 
shire gray, a dark shade; surf gray, 
light; St. Clair blue, dark; saturn 
gold and Victoria maroon. 

In convertible models, Tripoli red 
leads the choices with Malibu ivory, 
second, and starmist blue, third. 

An exception in the closed mod- 
els is the Deluxe Catalina model 
where the leading color choice is 
black with starmist blue, second, 
and Berkshire green, third. In the 
Super Deluxe Catalina model, the 
leading choice is the combination 
sapphire blue with Malibu ivory. 

Ward attributes the shift in tra- 
ditional color choices to two major 
factors—a reflection of the general 
economic conditions of the country 
and improvement in the color and 
stability of the lighter colors over 
the past years. 

“We have found that buyers trend 
to lighter, gayer colors in good 
times,” said Ward, “expressing 
their sense of well-being in their 
color selections. And, of course, the 
constant research and improvement 
of automobile paints has resulted in 
bright, cheerful lighter colors that 
retain their appeal and fine appear- 
ance despite hard wear.” 


Goodrich Offers 
Tubeless Tire 


Throughout U. S. 


AKRON. — National distribution 
of the puncture-sealing tubeless 
tire, a product resulting from de- 
velopment work conducted during 
World War II and now ready for 
military use in the present con- 
flict, has been achieved, according 
to James J. Newman, vice-presi- 
dent of B. F. Goodrich Co. 

The tubeless tire is an outgrowth 
of two World War II developments, 
the bullet-sealing aircraft fuel cells 
and the “run flat” tire that enable 
vehicles to travel 50 to 75 miles 
after their tires were pierced by 
bullets, Newman explained. 

“Major automobile manufactur 
ers also are exploring the advan- 
tages of installing B. F. Goodrich 





L. W. Ward 





tubeless tires on new cars at the 
factory,” Newman said. 
Newman explained that it was 


the original intention of the rubber 
company to make its tubeless tire 
available in all of its 30 sales dis- 
tricts within a few months after 


the initial introduction more than 
three years ago. 
Instead, sales have exceeded 


greatly all expectations and pro- 
duction at the Miami (Okla.), Tus- 
caloosa (Ala.) Los Angeles and 
Akron plants has not been able to 
keep up with the demand, he added. 


ja new grille. 
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German Plywood Car 


Lloyd Builds $700 Auto with Wooden Body 

Covered with Artificial Leather 
new models do not need a break- 
ing-in period. 

Since German auto mechanics 
find it too expensive to buy cars, 
Breitschwert, a Volkswagen dis- 
tributor in Ansbach, Bavaria, al- 


By George L. Glaser 

Special to Automotive News 
FRANKFURT, Germany.—A car 
with a plywood body covered with 
artificial leather is being produced 
by Lloyd Motor Works, Bremen. 


Germany's cheapest automobile, the| lowed its workers to assemble a 
car delivers for about $700. car from left-over parts. The 
The Lloyd has a two-cylinder,| firm now rents the car to its 
two-stroke engine with 10-horse-| employes for a nominal charge. 
power output. It features front- DKW is fighting DKW because 


wheel drive. Switzerland is importing both the 
While most German auto mak- DKW produced by Volkseigen in 
ers are waiting for this month’s |the Russion zone of Germany and 
Frankfurt aute show to introduce | the DKW built by Ingolstadt in the 
their new models, Opel, a General | U.S. zone. 
Motors firm, has jumped the gun | The Volkseigen model, a prewar 
by unveiling its made-over vol- | job, has three cylinders and the 
ume models. other has two. 


The six-cylinder Captain and! With Chrysler now producing in 
four-cylinder Olympia now have | Schinznach, Switzerland, there is 
higher horsepower ratings, larger|an increase in use of Plymouth 


trunks, automatic chokes and im-|taxis in that country. The Zurich 

proved interiors. The Captain has| distributor has a sign in his win- 

|dow which reads: “Produced free 
A 4 percent decrease in prices|from the dictatorship of the as- 

accompanied the announcement of | sembly line.” 

the 1951 Opels. Opel states that its' German toy makers are styling 









Opel's 6-Cylinder Model Unveiled— 


increased horsepower and improved interior, the Captain has an 


Featuring a new grille 
American look 


race cars which won the event in 
the past few years had front-wheel 
drives. 


their model cars after U.S. lines. 
Buick is the favorite for toys. 
Daimler-Benz Corp., which pro- 
duces Mercedes cars, plans to enter 
its three remodeled prewar race 
cars in the Indianapolis 500 race 
on Memorial day. The Mercedes 
autos are bound to have a tough 


Dexter-Beck Names 2 
Dexter-Beck Motors’ (Lincoln- 
Mercury), Birmingham, Ala., has 
announced the appointment of 
Ralph Main as service department 


time utilizing their 450-horsepower manager, and T. M. Bradley as 
engines on that track, since they body and paint department man- 
have rear-wheel drive. The U.S. ager. 





SUNOCO ANNOUNCES..... 


AAA Certifies 





© 
PY 


> 


ROAD TESTED from Quebec to Key West and back... under 
the exacting supervision of the famous American Automo- 
bile Association...standard popular-make cars were not 
babied, not pampered. They were driven as you would 


fe 





Wie g . ; 


be 
c cee 


Bose 


SNOW, FREEZING WEATHER in Canada 
severely tested the free-flowing and 
metal-clinging qualities of NEW Sun- 
oco Dynalube...proved how this NEW 
motor oil gives instant protection at 
all times—LENGTHENS ENGINE LIFE, 


ROAD TESTED UNDER AAA SUPERVISION 





SUN, BROILING HEAT in Fiorida—test 
cars were driven at maximum speeds, 
up to 60 miles-per-hour wherever the 
law allowed—proved that the tough 
heat-resistant body of NEW Sunoco 
Dynalube ASSURES LONG MILEAGE, 


Engine Cleanliness, 





11CTSO 


_ ROAD TESTED 






bes nin 


drive your own car. AAA CERTIFIED RESULTS: Long Mileage, 
Engine Cleanliness, Long Engine Life. Cars using NEW Sun- 
oco Dynalube were driven over 2,000 miles, on the average, 


before a drop of oil had to be added. 


J 


DAVE GUNDRY, AAA OBSERVER. After 
road test AAA certified: Lab findings 
shcwcd ‘‘a complete absence of injuri- 
ous varnish or sludge’’... proof that 
fully-detergent cleansing action of NEW 
Sunoco Dynalube KEEPS ENGINES CLEAN, 
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2 | { = : SE SE Lesue Raised i in More States oa 


Wampler Named 
NPA Watchdog 


For Materials Ml a pe be ay 
WASHINGTON. — Defense Pro- ou He. eo 


duction Administrator William 
Harrison last week established a 
i DPA office of program and re- 





Women Push Battle 
For Wage Equality 


. . Feminine toilers, besides having |other than sex shall not constitute 
=e relegated jokes about slacks to the | discrimination within the meaning 
fie “corny” category, are st'll pushing | of this section.” 

forward in their battle for equal An amendment passed by the 
pay for equal work. legislature provides instead: “Noth- 

Legislation requiring equal pay (ing herein contained, however, shall 
pler, on leave from the American for equal work regardless of sex |prevent the payment of different 
Telephone & Telegraph Co., to head has been raised as an issue in | wage rates which are based solely 


the agency. Wampler will be re- Delivered by Village Chevrolet— several more states this year, a jon seniority, length of service, 
sponsible to Harrison. This Wayzata (Minn.) dealership sold two one-ton truck chassis, on which are mounted, Survey discloses. Such measures |merit increases, work schedules, 


Functions of the agency include: | have already been placed on the {locality of employment, productiv- 


Herman Coldair bodies, to Sween Bros. Dairy Farms. The trucks are mechanically refrigerated. | t i , 
| Statute books of at least nine | ity or quality of work, provided this 










quirements for the allocation and 
utilization of resources required to 
meet military, civilian and foreign 
needs. 

Harrison named Charles Wam- 





an 


in Analysis of overall data on require- : : : 
Peg . ' ‘tates, ractice is appli to both sex 
eel ments and resources; program eval- Th k FBI! and conviction of hundreds of vio- pena York's lesistature this year Pike.” ppied to ~ 
¢ uation and the ee ee of an 3, lators of the Motor Vehicle Theft eckea 8 7 pe cca ‘ety Miieae . si ‘ 
fon a ee yn) civilian VADA Commends Action nae i Che Pare. stre ‘ngthen ‘enforcement “or that| and sent to the ‘sonite ‘where it 
ion as Pe L : oe In a letter to the Bureau director, state’a law reauiri equal pay for | w i dni t thi ; iti 
ine requirements, and allocation of re- In Auto Thefts J. Edgar Hoover, McKay wrote: e's q ng equal p | Was pendnig at this writing, an 
sources to support approved pro- . . . ‘ come : aoe _ men and women doing the same| equal-pay bill which would forbid 
— grams WASHINGTON. — R. D. McKay, We feel that we express not only | work, | an employer paying a female em- 
of Ww : ill k tchful president of the National Automo- our own, but the deep appreciation) Pitorcement of the New York| ploye a salary or wage rate less 
nt ampler wi eep a watchtul |, . eal Ass expressed the/|of the entire motoring public when), 0) ; : : 4 rs 
f hort li q/ bile Dealers n., presse » equal-pay law has been made diffi-| than he pays to male employes 
_ resourees = peo-| | membership’s thanks to the Fed-|We commend you and your bureau.” cuit by a clause which reads: “A| “in the same industrial area for 
n- : ae : , | ow 
grams for possible expansion of | feral Bureau of Investigation last Others are profiting from AUTOMOTIVE differential in pay between em-| work of comparable character or 
production. week for aid in the apprehension NEWS WANT ADS. Why not you? ployes based on a factor or factors| involving comparable skills, ex- 
i > ———| cept where such payment is 


| made pursuant to a bona fide 
| shift differential, productivity or 
| seniority or length of service, 
| merit increase system which does 
| not discriminate on the basis of 


sex.” 
The area and shift differential 
phases were incorporated in an 
' amendment after they had been 
submitted by the New Jersey Man- 


ufacturers Assn. The bill’s sponsor, 
Assemblyman Grace M. Freeman, 
Essex county Republican, said the 


fe # eo 
) changes were satisfactory to the 
) AFL, CIO and the state chamber 
9 7 | of commerce. 


| Another amendment adopted 
prior to house passage of the New 
Jersey bill sets forth in greater 
detail than the original draft the 


4 2 s s s s | sas 
EW Premium Heavy-Duty Motor Oil Combines in a Single Sioee tate exnacietooe wae aa 
Oil All th Fi . F t ‘ A e ' Pp e MM t ae ee penalty Fone ne 
mplo s - 
i e Finest reatures or Americas Fremium motor ee eee ee 
|makes a complaint of violation of 


»  Qils...Actually Improves the Condition of Most Engines em ee 


Assemblyman Freeman asserted 
that the manpower of the state to- 

















ANY CAR...newest 1951 or earlier model...can now counteracts two of the greatest causes of wear day also means the womanpower, 
. , . : i ~ and that it was obvious that pay 
get greater engine protection with NEW Sunoco in the vital combustion chamber areas of any should be based on work and not 
Dynalube, a new motor-conditioning motor oil. engine. on sex. Also speaking for the bill, 
Assemblyman Florence P. Dwyer, 
Compare with any other motor oil these fea- 5. High Film Strength and Ring-Sealing Action— Union county Republican, empha- 
t listed f NEW D als 7 1 1 3 : fici sized that women are not asking 
ures listed on every can o ynalube: insure longer-lasting engine efficiency. any special favors, “but only that 
= “ they be given the same inducements 

1. Tough Heat-Resistant Body assures long motor NEW Sunoco Dynalube is one of the very few oils |to be good employes as men.” 
oil mileage. that meets or exceeds manufacturers’ recommen. oe equal - pay -e-ane ee 
s e | bill failed of enactment in Indi- 
2. Fully Detergent-Dispersant—NEW Sunoco Dyna- dations for all 1951 passenger cars. ana, despite strong backing from 

lube cleans engines and keeps them clean. Road labor organizations. 

: . A bill passed by the Massachu- 
dust and contamination from normal combus Memo to GAS DEALERS | setts senate, but not yet acted ues 





tion are held in harmless suspension until oil is at this writing by the house, would 


drained at the regular interval. In gallons per pump,Sunoco _ recordscan be established in j\limit the difference in wages be- 
gasoline sales nearlydouble 1951! There may bea Sunoco |tween men and women to seniority 
3. Free-Flowing and Metal-Clinging qualities of the national average forthe dealership available in your |in “comparable jobs.” 
} NEW Sunoco Dynalube prolong engine life. industry!...and now with area. Write for facts. Sun ote aes sae ou 
2 : . NEW Sunoco Dynalube Mo- Oil Company, 1608 Walnut have been advanced include Con- 
4. Anti-Rust and Anti-Acid— NEW Sunoco Dynalube tor Oil,even greater sales Street, Philadelphia 3, Pa. |necticut and Pennsylvania. 


Besides New York, states which 
already have equal-pay legislation 


ON SALE ONLY AT SUNOCO STATIONS geome | caine form, incioe ini, 
AND SELECTED CAR DEALERS a ania New Hampshire, Pennsylvania, 


Rhode Island and Washington, 


ASTM Considers 
Octane No. Shift 


NEW YORK.—American Society 
|for Testing Materials’ committee 
D-2 on petroleum products and 
lubricants is considering a _ pro- 
posal to discontinue use of motor 
ectane numbers (ASTM D 357) in 
their specifications for motor gaso- 
line, and substitute the research 
octane number (ASTM D 908), 
| The proposal arises because there 
jis some thinking among both con- 
sumers and producers of motor 
|fuels that research octane numbers 
are more significant than motor 
octane numbers ASTE says. 

The motor method (D 357) has 
|been used in ASTM specifications 
lsince 1937. The research method 








tical iad: eM 
NEW SUNOCO DYNALUBE protected the CLEAN VALVE on right protected by 
<n yee on pr 2 a poe NEW a Dynalube, compared with 
with stuck rings, at left, resulted from corroded valve from engine using ordi- 
= é, > 
nary oil, shows how Dynalube fights MOTO Lo] Oil as kD 908) was adopted as tentative 


4 


use of inferior motor oils. Dynalube’s 

high film strength and ring-sealing acid and rust. -»-PREVENTS COSTLY jin 1947. Since that time, there has 

action RETAIN FULL ENGINE POWER. ENGINE REPAIRS. — been a definite trend toward more 
juse of the research method. 
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James J. Trexel has joined the, 
Chicago staff of the Du Pont Pe- 
troleum Chemicals division. He will | 
headquarter at Detroit as sales and 
service representative. 

* * * 


Cassidy, Fisher Promoted 
By Johns-Manville 


Leslie M. Cassidy has _been| 
elected chairman of the board and} 
chief executive officer of Johns- 
Manville Corp., and Adrian R. 
Fisher has been appointed presi- | 
dent of the corporation at a special | 
meeting of the board of directors. 

Cassidy succeeds to the post left 
vacant by the death of Lewis H.| 


Auto Personnel 
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American School Press Assn. and 
publisher of the National Echo. 


a * * 





Harrison Gets Promotion 


Chicago, has been elected a direc- In Libbey-Owens-F ord 
tor of Studebaker Corp. it is an-| Transfer of Hunter C. Harrison 
nounced by Harold S. Vance, chair- | from the Washington sales office of 
man of the board and company! Libbey-Owens-Ford Glass Co. to 
president. lassistant to the general manager, 
Forgan has been associated with | industrial sales department, Toledo, 
the banking business since 1922|is announced by G. P. MaeNichol 
when he was. graduated from|jr., sales vice-president. 
Princeton university. In 1931 he be-| Harrison has been with Libbey- 
came a partner in his present firm.| Qwens-Ford nearly five years, join- 
= 2 |ing the sales organization as a field 
A. Me W oods Ups Paulsen | representative in June, 1946. He 
Roy Paulsen has been appointed was first with the company’s Phila- 


delphia office. 
general manager of A. C. Woods & elphia wae" aint 








Co., Rockf , Ill, wholly-owned . . i 
Se yw | Detroit C.LT. Division 


subsidiary of Kropp Forge Co., Chi- 





At Twin City Motor, Winston-Salem, N. C.— 
J. M. Paxton, of Ford's Charlotte district, pins a ‘500 club'’ pin on George Harrell, the 
company's top salesman. In the group at the right, left to right, are: Paxton; Allen Biles 


used-car sales manager; 


Harrell; C. W. Cannon, field manager of the Charlotte district 


F. J. DeTamble, dealership president who has just celebrated his 33rd year as a Ford dealer 
C. K. Hauser, of the sales staff, and E. B. Rannells jr.. new-car and truck sales manager. At 


Brown who had been chief execu-|cago. He was formerly manager of Names 2 District Chiefs 


. . > : the left is the firm's sales staff. ’ 
tive officer of the ee reenias "ane |sales and engineering for Struc-| Two new district managers were suansebaieesanmiend 
1929. Fisher succeeds Cassidy, WhO | tyral Steel Co : : E i division of | 
became president of Johns-Man- | :-* 4 Tope rneal CLT. Credit Corp. it was|ttict manager for the office at 240|the regional OPS office, 141 Milk 
ville on the retirement of R. W.) | announced by S. G. Smith, assistant | Huron Ave., Port Huron, Mich. St., Boston. 
- y Crooks has been associated with 


Wiggins Joins B-W 
” : Charles S. Wiggins, formerly ad- 


‘ lec irec vertising manager of Armed Force ed 
Forgan Elected Direc tor Weekly, has been appointed as-|been promoted to the position of! of OPS Boston Office 
"i a Wetian ‘ao sistant to Karl J. Ammerman, | erty Arbon Mich. = ie John A. Crooks, f or OPA aut 'former OPA tire rationing officer. 
Russell Forgan, partner in the| manager of the Washington office St., Ann Arbor, Mich. | dohn A. roo Ss, eeanet au ° | William Siueiy, a former OPA 
investment banking firm of Glore,}of Borg-Warner Corp. Wiggins Kenneth N. Cameron, Berkeley, | rationing officer, w ill head up the | auto rationing Gllicer, la With the 
Forgan and Co., New York and|formerly was president of the|Mich., has been advanced to dis-! new OPS automotive section at}OPS district office in Concord, 


——— os —— : —|N. H., as a price specialist. 
Tenn., and Jerry N. Eyler at 


push or pull MORE ways 


* 
agers are Roscoe C, Barrett at Ral- 
+ eigh, N. C., and Oscar E. Arndt at 
Omaha, Neb. 
+ + 


* * * 


_ vice-president in charge at Detroit. |the auto industry in New England 


Jack E, Williams, of Toledo has | Crooks Heads Auto Section for many years. At present, he is 
'being assisted by Joseph Clancy, 





* * * 


C.LT. Credit Names Five 


‘To Managerial Posts 


Universal C.1.T. Credit Corp. has 
announced appointments of three 
new branch managers and two new 
district managers. 


The new branch managers are: 
Eldred G. Simons at Wasau, Wis.: 
Edward W. May at Chattanooga, 


ok 
Motors Insurance Names 


Cleveland, Pittsburgh Heads 


Motors Insurance Corp., has ap- 
pointed new managers in the Cleve- 
land and Pittsburgh branches. 

Matthew Clark now heads the 
Cleveland office, succeeding P. J. 
Martas, who was called into the a 
Navy. James R. Green takes Clark's 
place as chief of the Pittsburgh 
branch. Green formerly served in 
the Chicago area. 

. 


| 





BLACKHAWE 


' Dramatic Proof: There’s NO 


Substitute for Porto-Power 


Only with ‘‘Porto-Power’’ can you get all the’ PUSH and 
PULL attachments and hydraulic rams demanded by body ex- 
perts. Check any body jack line — item for item! Nothing 
even closely equals “'Porto-Power'’'! This Jobber Display (left) 
dramatizes the ‘‘Porto-Power’’ completeness that spells profit- 
power for your shop. 







* * 


| Former War Ace Named 


| Renault Vice-President 


Announcement is made of the ap- 
[Se vice of Robert L. Lamaison 










as vice-president of the Renault 
Selling Branch, 
Inc., 239 W. 66th 
St. New York. 
Lamaison also 
holds the title of 
regional export 
director for North 
America and the 
countries of the 
Carribean for the 
Renault factory 
at Paris — Billan- 
court, France. 

Born in France 
in 1916, Lamaison, after his gradu- 
. ation from college, entered the 

ae French Air Force Military Academy 
in 1936 and took two degrees 
aeronautical engineer and air force 
nilot. During World War II, he 
fought 97 combat missions and was 
credited officially with five enemy 
| planes. 





R. L. Lamaison 


If it doesn’t offer you all this 
—It’s not a ‘‘Porto-Power’’ 





* 


C2 A full-range of hydraulic rams in es- 
sential sizes and capacities! 


(0 The ability to PULL with FULL 


Goodrich Names Stenger 


.. another reason why Porto-Power owners | 
|\To Truck Fleet Post 


di i 1 k | POWER! Sd 

t t t m | jb Gilbert F. Stenger has _ been 

cu recon i loning cos Ss eee a e | C0 Easier handling...a single hose with |named fleet sales manager of the 
itruck tire sales department of ee 


a revolving coupler and All-direction- 


the best bids... coin bigger profits |i: 


C) Interchangeability of rams... one 
low-cost pump and one low-cost hose 
serve a whole range of rams. 


|B. F. Goodrich Co. He succeeds 
Howard F. Kidwell, transferred to 
|Detroit, in the company’s automo- 
tive, aviation and government divi- 
sion. 

Stenger joined the company in 
1934 after graduation from John 


The ability to PUSH or PULL more ways is tremendously impor- 


tant. It means that you can select and apply just the right [) Spreaders with built-in hydraulic rams 


hydraulic setup for each type of body damage and body style! a for greater compactness, faster Oe ee ee a 
setups, p as ree years EB a een 

And that means more ease, speed and profits. Ask your Blackhawk led : pte ceaieaiaee of accessories 
(C0 The complete line-up of body-work a ; 


‘ | sales. 
attachments for every * * * 


type of hody damage. | Joyce and Earley Given 


Jobber to show you why Porto-Power is by far the most efficient 


and complete equipment for any type of PUSH or PULL job. | 






FIRST 










CHOICE DO Exclusive, special- |New Goodyear Posts 
in over 90% ized attachments for E. M th Retrelt petreloun 
of o body shop service one sales representative for Goodyear 
eee than body work! | Tire & Rubber Co, since February, 
1950, has been assigned to the 





“*Porto-Power'’ is the exclusive (trade mame registered) 


0 -PO 
product of Blackhawk Mfg. Co., Dept. P4041, Milwaukee 1, Wis. L 


yy a SROFIT Powe | firm’s auto tire department in 
R | Akron as a Staffman. He replaces 


h schaseeeicaseseln tna lc enoenmecend 


(Continued on Page 21, Col. 1) 
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who has 
the com- 


T. Earley 
transferred to 
pany’s manufacturers’ sales de- 
partment at Akron in a senior 
staff assignment. 

Joyce joined Goodyear in 1948 
after being eight years with Swan 


Lawrence 
been 


Finch Oil Corp. of Chicago. 
Earley joined the company in 
1932. He has held sales posts, 


and for five years specialized in 
petroleum products, 
* * * 


Independent Pneumatic 


Voves Branch Managers 

Transfers of three Independent 
Pneumatic Tool Co. branch man- 
agers and the appointment of an- 
other have been announced by 
W. A. Nugent, Thor executive vice- 
president. 

John B. Dempsey, manager of 
Thor’s Pittsburgh branch, has been 
named manager of the Detroit 
branch. He _ succeeds Robert G. 
Faverty, who two weeks ago was 
named managing director of Arm- 
strong-Whitworth and Co., Pneu- 
matic Tools, Ltd., new Thor sub- 
sidiary in England. 


Edward W. Krantz, who has been | 


managing the New York branch, 
has been appointed Pittsburgh 
manager. William J. McGraw, man- 
ager of the Cleveland branch, suc- 
ceeds Krantz. 

Clarence B, Bergson, service en- 
gineer in the St. Louis territory, is 
the new Cleveland branch manager. 


* + . 


Kalex Corp. Names Hooper 


General Sales Manager 

Frank L. Hooper has been ap- 
pointed general sales manager of 
the Kalex Corp., with offices at 305 
E. 46th St., New York. The com- 
pany makes precision gauges and 
clocks. 

* bd * 

Cummins Appoints Two 


For Defense Contracts 


Appointment of two Cummins 
sales executives as direct factory 
representatives to governmental 
agencies has been announced by 
L. W. Beck, sales vice-president of 
Cummins Engine Co. 

Cc. B. Foster has 
manager of contract 
John W. Post has 
manager of the 
Washington (D.C.) region. 
formerly was Cummins’ national 
accounts representative, and Post 
was Washington representative. 

* * * 


been named 
sales, 


newly - created 
Foster 


Weatherhead Names Baker 


Head of Manufacturing 

A. J. Weatherhead jr., president 
of Weatherhead Co., has an- 
nounced the appointment. of 
James M. Baker as manufactur- 
ing vice-president. Prior to his 
recent appointment, Baker was 
factory manager at Motor Prod- 
ucts Corp. 

Baker's duties at Weatherhead 
will include supervision of all 
manufacturing for the company’s 
four main divisions: automotive 
parts, aviation fittings, industrial 
fittings and reusable hose assem- 
blies and LP-Gas (liquefied petro- 
leum gas) equipment. 

oa ? 2 


Jones Takes Directorship 


At Chrysler of Canada 

Russel J. Jones, general pur- 
chasing agent of the Chrysler Corp., 
of Canada, Ltd., has been elected 
to fill the company directorate left 
vacant by the death of C. W. 
Churchill, 

Jones has spent over 37 years in 
purchasing operations of the Cana- 
lian automotive industry. He joined | 
Chrysler Corp. of Canada 24 years 
go as assistant purchasing agent. 

> € * 


Schmidt, Littley Appointed 


Vice-Presidents at Budd 


Ernest R. Schmidt and Raymond 
I’, Littley have been promoted to 
vice-presidents by Budd Co, 

Schmidt, who will be in charge 
of manufacturing at Budd’s_ six 
plants in Philadelphia, Detroit and 
in Gary, Ind., will succeed Warren 
H. Farr who resigned as vice-presi- 
dert in charge of manufacturing on 
Jan, 1, but who will continue as a 
member of Budd’s board of direc- 
tors, 

Littley, until recently sales man- 


Auto Personnel 


‘Continued from Page 20) 


and | 
been named 
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| 
| 
| 
| 


ager of the company’s automotive 
| division, will be sales vice-president | 
lof all of Budd’s automotive pro-| 
ducts, 

* * 


Memphis Oldsmobile Zone 


To Be Managed by Smith ie — 
| W. A. Smith jr. has been ap- 
pointed Memphis Oldsmobile zone | 
|manager. He has been with Olds-| 


mobile for 25 years, the last two | ment, fish and game department, and Colorado A. & M. college. The units included 17 
as assistant zone manager in Mem- | half-ton pickups, 10 Suburban carry-alls, and 29 Styleline Special four-door sedans. On hand 
Coleman, | t© witness the mass driveaway from Fort Collins, Colo., : 

| truck manager for Poudre Chevrolet Co., Fort Collins; Jack C. Hinchsliff, Denver zone truck Westinghouse Electric 


|phis. He succeeds A, D. 


| resigned. 


* * * | manager; Walter B. Cooper, head of Poudre 


Swift Ups Szandzik 


Promotion of Alfred S, Szandzik 
to assistant to the vice-president 
and general manager of Swift Mfg. 


Institute, W. Va., are announced 
by W. I. Burt, manufacturing vice- 


Co., Hazel Park, Mich., is an-! president of B. F. Goodrich Chem- 
nounced, ical Co., the plant operator. 

* * * 
. ’ , i Tom B. Nantz, former Hycar 
Nantz Named by Goodrich production manager at Goodrich 


Chemical’s Geon plant at Louisville, 
Ky., is named plant manager and 
will be responsible for the opera- 
tion of the 90,000 long ton capacity 


To Head GR-S Plant 


A number of key operating per- 
;sonnel appointments at the gov- 
lernment synthetic rubber plant at 


| 


There’s a big difference between a 





| Poudre Delivers to Colorado— 
| The State of Colorado has purchased 56 Chevrolet cars and trucks for its highway depart- 


Goodrich's Louisville plant, is pro- 
duction manager. 

Gerald A. Balzersen is manager 
of industrial relations. George R. 
Erb is plant auditor, and John R, 
Mix staff manager. 

* om 


Allis-Chalmers Ups Friauf 


To Materials Supervisor 


Gordon F. Friauf has been ap- 
pointed material supervisor at Allis- 
Chalmers Mfg. Co., Milwaukee, an- 
nounces President Walter Geist. 

Friauf succeeds Charles A. Mec- 
Cormack, who retired after 55 years 
| with the company. Assistant to Mc- 
‘Cormack since 1948, Friauf joined 
| Allis-Chalmers in 1925. 


are left to right: Loren J. Dilsaver, | 2 2 


Chevrolet; F. W. Michael, general manager of Adds 1 Vice-Presidents 


Election of four new vice-presi- 
dents of Westinghouse Electric 
Corp. has been announced by Gwi- 
lym A. Price, president 

They are Tomlinson Fort, man- 
ager of the company’s headquarters 
apparatus’ sales department at 


Poudre Chevrolet, and T. C. Naquin, Denver zone manager 


plant, largest in the GR-S rubber 
program. 

Walter E. Brodine, former engi- 
neer at the Port Neches GR-S 
plant, operated by Goodrich for the 
government, is appointed plant en- | Pittsburgh; L. W. McLeod, south- 
gineer. Sigmund S. Michels, also| western’ district manager with 
from Port Neches, is  technical|headquarters at St. Louis; Emery 
manager at the Institute plant.|W. Loomis, middle Atlantic dis- 
Anton Vittone, former production |trict manager, Philadelphia, and 
| manager of vinyl materials at ‘Continued on Page 61, Col. 1) 
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—and there is a powerful difference, too, 
between performance and “ETHYL” performance! 


ANTIKNOCK 
COMPOUND 





Other products sold under the "' Ethyl" trade-mark; salt cake...ethylene dichloride...sodium (metallic 


TRADE-MARK 


Yes, there’s a powerful difference between the 
performance of an engine using just gasoline 
and one using “Ethyl” gasoline. When you set 
the timing to take full advantage of ‘‘Ethyl” 
gasoline’s higher antiknock quality, your cus- 
tomer gets “Ethyl” performance—more power, 
quicker starting, more mileage. And you get 


happier, more satisfied customers. 


ETHYL CORPORATION, New York 17, New York 


chlorine (liquid) ...oil soluble dye... benzene hexachloride (tec Anical) 








Body Styled by Brooks Stevens— 


A station wagon body, 


custom built to fit a Cadillac chassis, 


has been designed for 


Miller Brewing Co. by the Milwaukee stylist. The body was constructed by H. Barkow Co., 


Milwaukee 


Ford Gives Special Car 
To Bellevue Handicapped 


NEW YORK.—Ford Motor Co. 
has presented a specially equipped, 
hand-controlled 1951 Ford to pa- 
tients at Bellevue Medical Center. 
The car will be used to help handi- 
capped persons rehabilitate them- 
selves to normal ways of living. 


Special controls enable the car 


to be driven without the use of 
limbs, Through use of a single lever 
on the steering column, patients 
can operate the accelerator and 
brakes. An automatic transmission 
eliminates the clutch pedal. 


AUTOMOTIVE NEWS WANT ADS have 


been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 


_ AUTOMOTIVE NEWS, APRIL 9, 1951 





By L. H. Houck 


Staff Correspondent 


ELDON, Mo. 
-ce to a point near 100 percent 
service absorption is the main hope 
in meeting steadily mounting over- 
head costs, according to Harry 
Tompkins, Tompkins Chevrolet Co. 

“There is a minimum to which 
operating costs can be trimmed in 
a business operated at 
efficiency,” Tompkins said, “and 
once that minimum is reached any 
further reduction in overhead costs 
may mean reduction of service 


To Meet Rising Overhead 


Small-Town Dealer Explains Efforts 
To Up Service Absorption 


Promotion of serv- | 


ice department by handling more 
service.” 
Even this solution has 
|problem, Tompkins said. 
The service facilities of his shop 
were soon sold to full capacity, re- 
|sulting in a present service absorp- 
tion of about 60 percent. The solu- 
tion to this problem was to obtain 
‘more room, so a separate building 
lon the main highway has_ been 


its own 


which added 6,000 square feet to 
ithe service department. To further 
bid for service business, service 
|jobs may originate at the 
|dealership shop or at the new shop. 





main | 





| ear department is much higher. 
| This is due to volume and to in- 
| ereases in prices of everything 
needed to operate, from wages to 
telephone, Consequently the profit 
in a service department which 
| produces 60 percent of the over- 
head costs in the volume being 
done now is even greater than 

the volume which produced 100 

percent absorption. 

Tompkins said World War II 
|riddled the ranks of his service 
lemployes. Today the situation is 
|different. Most of his service em- 
|ployes have been with him for a 
jnumber of years, are settled in 
|their homes and beyond the draft 
lage for the present war. So far 


average | Opened for a body and service shop|there has been ample service labor 


in the rural areas, which made it 


possible to expand the service 
department. 
Government controls and short- 


|term financing have had little effect 


which will cause volume loss that|They are about eight blocks apart.|on the volume or the profits in his 


will more than offset the savings. 


“After overhead has been 
trimmed to this individual mini- 
mum for a particular business, 
then about the only chance the 
dealer has to reduce his costs 
which are rising every day is to 
increase the profits in the serv- 


During World War II, Tompkins 
isaid lis firm operated with a serv- 
lice absorption of 100 to 125 per- 
‘cent during the period when there 
were few new cars coming through. 

Now, with cars coming through 
in nearly normal quantities, the 
overhead in operating the new- 


To Simplify Your Accounting... 


LOUK it il THKEE 









Operating or management controls daily 


not hours 


in hours—not days 


dreds of car dealers 


A TRIED and PROVED method 


SUNDSTRAND Models 


with UNDERWOOD SUNDSTRAND jou can have 


—the B E ST System! 
—the B E ST Machine! 
—the B FE ST Installation! 


These Advantages are Yours: 


in MINUTES 


Financial Statements completed the first of the month 


LOWEST operating cost for today’s **competitive market” 


used today by hun- 


ONLY SUNDSTRAND 
OFFERS YOU A CHOICE 
OF 3 MODELS! 


Underwood Corporation 


Accounting Machines... Adding Machines... 


| operation, Tompkins said. So these 
|factors can hardly be blamed for 
|sharply increased overhead costs. 
| “For instance, we seldom sold 
jecars on time for longer than 18 
months before Regulation W went 
into effect this last time,’ Tomp- 
|kins said, “and hardly sold more 
than three or four a year which 
| went 24 months.” 

Ceiling price has affected the 
prices on 1938, 1939, 1940 and 1941 
used cars, They now must be 
sold at less than they would or- 
dinarily bring in regular trading, 
Tompkins said. But these models 
are so much in the minority that 
it does not affect the gross much. 
On the other hand, most later 
{models are being sold under the 
ceiling with demand steady to 
strong. Stock is moving out fast 
and even picking up a little extra 
profit now and then. 

Although cash sales are increas- 
jing in some rural areas, Tompkins 
|said cash sales in his deal were 
about the same as a year ago. Total 
sales, however, have increased at 
Tompkins, 

All of these things tend to help 
increase the profits and thereby 
justify the steadily increasing 
| Overhead, but at the same time 
| create a delicately balanced situ- 
| ation that might change over- 
| night, Tompkins said. 
| “Dealers could be helped some if 
|some of the fixed charges of a deal- 
jership could be reduced by the 
| amount these costs have risen so 
jthat the same amount of money 
could be put into as about a year 
ago,” Tompkins sa‘d. “Advertising 
is one such item, with dealer par- 
\ticipation costs at local levels up 
|more than 50 percent. 

“Heat, light, power, water and 
jtelephone services are higher and 
|there is no means to reduce this 
| cost once it is reduced to a mini- 
'mum for maximum efficiency of 
|operation, Freight is another item 
| that is higher. 
| “Consequently, the dealer’s only 
|salvation, since he can sell all the 
cars he can get, is to boost the 
service volume and try to make 
service profits absorb more of the 
deal’s overhead.” 


U.S. Plan to Hike 


Gas, Auto Taxes 
Stirs 10 States 


WASHINGTON.—Protest resolu- 
tions to the U. S. Congress against 
proposal increases in the federal 
gasoline and automotive’ excise 
|taxes are being enacted by the leg- 
|islatures of a number of states, ac- 
;cording to a survey conducted by 
ithe National Highway Users Con- 
ference. 

Ten states are protesting the pro- 
posal hike in gasoline taxes from 
1% to three cents, including Arkan- 
sas, California, Delaware, Illinois, 
Indiana, Maryland, Michigan, 





Typewriters... Carbon Paper...Ribbons 
One Park Avenue, New York 16, N.Y. 
Underwood Limited, Toronto 1, Canada 
Sales and Service Everywhere 


|Rhode Island, Tennessee and Utah. 
Resolutions in Maryland, Michigan 
and Utah also oppose suggestions 
for increased excise taxes on auto- 






mobiles. 
wr. Most of the resolutions challenge 
-<-<------- “SIMPLIFY and SAVE with SUNDSTRAND”’~—~eaasats the increases on the basic ground 
* that vehicles are not luxurious, but 


* 
“os gus 


Underwood Corporation 
One Park Avenue, New York 16, N.Y. 


are essential to the national econ- 
omy. 

According to the survey, six of 
the states have already adopted the 
protest resolutions, and have for- 
warded them to the House Ways 
and Means committee and the Sen- 


r 
I 

| 

| 

| Send me your illustrated folder, Form S-1326, describing the Underwood 
Sundstrand Automobile Dealers Accounting Machine System. 
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, states are Arkansas, Illinois, In- 

Street Pa Ses —— diana, Maryland, Tennessee and 
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High-Price 


GMC, Wholesale Grocer Group to Survey 
Food Distribution Costs 


NEW YORK.—A truck manufac- 
turing company and grocery whole- 
salers throughout the country are | 
launching a joint survey on et 
distribution costs, which Ralph B. | 
Johnson, secretary of the National- | 
American Wholesale Grocers Assn., | 
announced will be the most 
thorough ever undertaken in the 
food industry. 

It was disclosed that the sales 
engineering department of GMC 
Truck and Coach will direct the 
study as jointly planned by the | 
NAWGA and the former’s adver- 
tising counsel, Kudner Agency. 


“Trucking and delivery costs are 
high today and every wholesale 
grocer, in varying degrees, is feel- 
ing the pinch of these elements,” 
Johnson said. “Because trucking 
costs have become so important to 
every wholesaler, it is vitally im- 
portant that an unbiased firm of 
the high standing of GMC has seen 
fit to work on such a project.” 

Although noting that several 
studies have been made in this field 
in the past, Johnson pointed out 
that they presented “average” de- 
livery costs for wholesalers located 





Chevrolet Names 
3 Plant Chiefs 
As Ward Retires 


DETROIT.—W. J. Scott, general 
manufacturing manager of Chev- 
rolet, announces appointment of 
new Chevrolet plant managers, ef- 





W. F. Mosher jr. W. G. Wilson 


fective Apr. 1, in connection with 
one retirement and the expanding 
defense program. 

Charles F. Ward, plant manager 
at the Chevrolet-St. Louis assembly 
plant, is retiring due to illness 
after 30 years’ service with Chev- 
rolet. 

William F. Mosher jr., plant man- 
ager at the Chevrolet-Kansas City | 
assembly plant, succeeds Ward as | 
plant manager at Chevrolet - St. | 
Louis. 

W. G. Wilson, plant manager at| 
Chevrolet-Atlanta assembly,  suc-| 
ceeds Mosher as plant manager at 
Chevrolet-Kansas City assembly. 

J. D. Rhoades, now general super- 
intendent of production at Chevro- 
let-St. Louis assembly, is named 
plant manager of the newly acti-| 
vated Chevrolet-St. Louis shell di- 
vision, which will occupy three 
buildings of the government-owned | 
St. Louis Ordnance plant which 
Chevrolet formerly operated in 
World War II. Rhoades will as- 
semble a staff to get into produc- 
tion within the next few months 
on a new contract of more than 
$25,000,000 for artillery ammunition. 

Ward has been with Chevrolet-| 
St. Louis since 1921. Mosher has} 
been with Chevrolet since 1927. 

Wilson has been with Chevrolet 
since 1921. Rhoades has been with 
Chevrolet since 1933. 


N litle Massel 
In Civil Defense 


PORTLAND, Ore.—Rex L. Nich- 
olson, president of Columbia Trac- | 
tor and Implement Co. here, has} 


joined the civil defense administra- | 


tion staff at Washington as a spe-| 
cial assistant to Administrator Mil- | 
lard F. Caldwell jr. 

Nicholson, a resident of Rich-| 
mond, Calif., will serve in his new | 
position without compensation. | 
Nicholson’s special province in his 
new post will be perfecting proce- 
dures for cooperation between the 
federal agency and state defense 
organizations, 
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d Delivery 


in specific geographic areas. Con- 
sequently, he explained, they failed 
to present an accurate measure- 
ment of delivery costs since so 
many different types of wholesale 
enterprises have been included in 
the studies. 

“Obviously,” he said, “it is im- 
possible to measure the delivery 
costs of a full scale service whole- 
saler against those of a whole- 
saler whose operation is of a full 


cash-and-carry nature.” Opened in Long Beach, Calif.— 


Johnson said the new survey 
would be conducted on a “case 
history” basis. service entrance is to the right. 
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It’s the oil control rings that usually deter- 
mine the life of any set of piston rings. That’s why 
Hastings adds chrome on these vital oil rings, 
where it does the most good. 

For more than four years the Chrome-Faced 
Steel-Vent and the Chromlube have been setting 
amazing performance records under severe 


HASTINGS MANUFACTURING COMPANY - HASTINGS, MICHIGAN 
Hastings Ltd., Toronto 


x0v6"..BUT OW $9 Gey, 
‘ STEEL-VENT 
A : PISTON RINGS - 








Robert H. Crooker, owner of Beach City Chevrolet Co., has opened this new building. The| show have been set at 11 a. m. to 





Sports Car Show 
Slated in Chicago 


CHICAGO.—The first annual Chi- 
cago Custom Sports Car and Hot 
Rod show will be held at Navy Pier 
: | Apr. 12-15, sponsors of the event 
announced last week. 

To be exhibited will be American 
land foreign sports cars, “hot rods” 
and various types of racing cars, 
including several that have com- 
|peted in Indianapolis 500 - mile 
Memorial Day races. 

Headliners will be Johnny Par- 
}sons, winner of last year’s Indian- 
japolis classic, and the car he 
piloted to victory. Hours of the 



















| 11 p. m, daily. 


operating conditions. Reports of three and four 
times conventional ring life are common. 

Under any operating conditions, you'll get 
greater resistance to scuffing, less cylinder wall 
drag and longer life with Hastings Chrome Sets. 
Install them on your next heavy duty re-bore, 
re-ring or re-sleeve job. 






24 
Over 75 Percent 
In N. Y. Family 
Poll Own Cars 


NEW YORK.—One or more au-| 
tomobiles are owned by 76.3 percent 
of the families in New York city, 
according to the results of a re- 
search campaign carried on by the | 
New York World-Telegram and | 
Sun. 

The results of the year’s research | 
are being published in a 40-page | 
booklet called, “A Member of the} 
Family,” and represents a survey | 
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41,000 questionnaires were mailed 
out for the individual surveys. 
The research was conducted crig- 
inally to find out, among other 
things, data on readership of daily 
and Sunday metropolitan papers, 
home _ effectiveness, department 


|store charge accounts and family 


composition. 


The World Telegram Sun 


and 


|state that it plans to make general 


type surveys in other selected areas 
every year for continuous redocu- 
mentation. Eventually, it plans to 
have a broad pattern of informa- 
tion regarding the strength of New 


York papers, and facts regarding 


their readers’ lives. 





| jeopardize 


made in 12 city areas in Manhat- 
tan, Brooklyn, Queens and _ the 
Bronx, and six more areas in sub- 
urban Nassau, Westchester, Bergen 
and Union counties. pointed sales manager of Ballard- 

Findings are based on a total of |Roe Oldsmobile Co., recently fran- 
10,989 completed questionaires,|chised Hollywood (Calif.) dealer- 
wh‘ch represents a 26.9 percent re-|ship, according to Tom Ballard, 
turn from the entire project. Nearly 'head of the concern. 


Ballard Names Fulford 
Walter E. Fulford has been ap- 


Here’s Extra 


TIMPTE 





1. Auto body steel 
exterior 






LARGE DEALER MARGINS 4. tnoulated top 
5. Safety glass set in 
Dealerships Available in a Few rubber 
Territories 6. Plywood lining 


. Extra roominess 


IMPT 
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DENVER 


TIMPTE BROS., INC., Manufacturers 





Please 


East 40th and York Street Denver 5, Colorado 


for MANY Truck ‘cles | 


Makes you EXTRA profit! } > stray vere 
FLEET PRICE........$260 3. One-piece welded top 


Would Hurt 


HARRISBURG, Pa.—(UTPS)—A 
warning that curtailment of the 
use of private cars would seriously 
national mobilization 
has been sounded here by Russell 
E. Singer, executive vice-president 
of the American Automobile Assn. 

Addressing over 150 delegates 
from Pennsylvania’s 57 AAA mo- 
tor clubs, Singer called on mobi- 
lization planners to give highway 
transportation “a higher priority 
in the defense pattern.” He urged 
state governments to concentrate 
available funds on defense high- 
ways. 

Motor club officials unanimously 
adopted a resolution pledging sup- 
port of the Pennsylvania Motor 


men | — 











. No-draft ventilators 


9. Separate tool and 
luggage compartment 






10. Two doors each side 
MI. 
12. 


13. 






Sealed cab connection 





Internal safety locks 





Readily adapted to 
any truck chassis 






14. Streamlined top and 


body radius 





WIRE, WRITE OR PHONE 


TIMPTE BROS., INC. 

East 40th and York Street 
Denver 5, Colorado 

send FREE 
Timpte Sleeper CAB. 


information on the new 





Name__ 
Write for Information Address 
About the Complete Line of Timpte ie 


Bodies and Equipment 


~~ State_ 


“Travel Needs Priority’ 


AAA’s Singer Says Curtailment of Car Use 









Mobilization 





| Federation and its 57 member clubs 

to federal and state governments 
in carrying out the civil defense 
program. 

Citing President Truman's state- 
ment that “highway transportation 
is of the utmost importance to the 
national defense,” the resolution | 
held that PMF-AAA clubs with} 
370,000 members are in a position 


| Singer, in predicting a high volume 


to support the military and civil} 
defense commission in planning for | 
the defense of the commonwealth. 

Declaring that the key national 
system of interstate highways “is | 
seriously deteriorated and inade- 
quate for even peacetime needs,” 
Singer decried what he termed 
a growing trend of thought in 
the federal government to regard 
the national highway plant as 
expendable and nonessential dur- 
ing the national emergency. 

“The movement of people over | 
the road is an integral part of the 
defense and preparedness pattern,” | 
Singer stated. “There has been a 
large movement of people and busi- 
ness away from metropolitan cen- 
ters and war plants have on pur- 
pose been moved to outlying sub- 
urban areas. 


“Any serious curtailment of the 
use of the private passenger car, 
‘herefore, would critically hamper 
national mobilization. The govern- | 
ment must not repeat the World 
War II mistakes of classifying au- 
tomobile travel as _ nonessential.” 

Despite highway inadequacies 
and reduced automobile production, 





of vacation travel during 1951 said: 
“Barring all-out war, the number 


|of persons taking vacation trips 


this year should equal or surpass 
the record peak of 1950.” 


Singer told the meeting that 
while new-car production is un- 
dergoing drastic cutbacks, there 
would still be 40,000,000 automo- 
biles in use. He added that al- 
though gasoline will be reduced 
in octane rating and tires large- 
ly synthetic, supplies available 
this year will be ample to meet 
civilian needs, 
“Manpower, our most precious | 
natural resource, is not expend-| 
able,” Prof. Amos E. Nevhart, AAA | 
consultant on road training and ad- 
ministrative head of the Institute | 
of Public Safety, Pennsylvania | 
State college, declared in an appeal | 
to officials of AAA clubs to do} 
everything within their power to | 
help bring about a reduction in} 
traffic fatalities during 1951. 
Neyhart disclosed the appalling 
fact that more persons have been 
killed and iniured in traffic acci- | 
dents throughout the U. S. than) 
killed or injured in the Korean war. | 


He said 7,303 have been killed 
and 21,071 injured in the Korean 
war, while 19,850 have been killed 
and 694,750 injured in traffic ac- 
cidents during the same period. 

“Although Pennsylvania has had 
a 51 percent increase in the num- 
ber of driver-training cars in use 
in our schools from January, 1950, 
to January, 1951, as compared to a 
national increase of only 29 per- 
cent,” Neyhart stated, “our com- 
monwealth is fourth among the 
states offering driver-training 
courses to high school students.” 

He said New York is first with 
357 dual-control cars; Ohio second 
with 323; Michigan third with 292, 
and Pennsylvania fourth with 277. 

R. B. Maxwell, of Harrisburg, 
secretary-manager of the federa- 
tion, presided at the meeting. 


Fruehauf Names 


> a 
3 Sales Heads 

DETROIT. Appointment. of 
three new district sales managers 
of Fruehauf Trailer Co. have been 
announced by C. L. Schneider, sales 
vice-president. 

Dexter B. Walter, Detroit; Fred | 
S. Neumann, Columbus, O., and E.| 
A. Watson, Kansas City, have all| 
been managers of sales and serv-| 
ice branches for Fruehauf in the} 
cities they represent, and will re-| 


|main in that capacity in addition | 
| to their new duties. 


jand Watson 27 years. 


Walter has been with the com-| 
pany 22 years, Neumann 17 years| 





‘Citizen’ Hatch— 


Arthur S. Hatch (left), western region sales 
manager of Ford, was awarded a Denver citi- 
zenship plaque at a meeting of the Denver 


The presentation was made 
chairman of Mayor Newton's 
reception committee. The plaque, which con- 
fers honorary citizenship upon distinguished 
visitors to Denver, was made at a luncheon 


district dealers 
by Art Bazata 


| attended by representatives from the 165 Ford 


dealerships in Colorado, Wyoming, Nebraska 
New Mexico and parts of Texas 


Steel Panel 


Chicago SAE to Hear 


Company Specialists 
CHICAGO.—Specialists from four 
steel companies will participate in 


|a panel discussion at the Society 
'of Automotive Engineers, Chicago 


section, meeting Tuesday (Apr. 10) 


j}at the Knickerbocker hotel. 


Discussions will cover _ such 
phases as new developments in 
steel, the supply outlook in view 


of defense requirements and how 
to stretch the supply through use 
of alloys. 

On the panel will be P. R. Wray, 
United States Steel Corp.; Maurice 
N. Landis, LaSalle Steel Co.; Jo- 
seph G. Althouse, Lukens Steel Co., 
and E. F. Lundeen, Inland Steel 
Co. Serving as moderators will be 
L. S. Marsh, formerly of Inland 
Steel Co. and now a consultant to 
the industry. 


Conditional Contract 


Trips Conn. Salesman 

HARTFORD, Conn. Roger C. 
Orsie, a Hartford auto salesman, 
was the second man in the state to 
be convicted of violating the 
amended state laws covering the 
filing out and signature of condi- 
tional bills of sale. He was fined 
$100 by police court Judge Martin 
J, Mostyn. 

He was arrested for giving a 
blank contract to Estelle Cook, 
New Britain, for signature during 
arrangements for an auto sale, and 
for not giving Mrs. Cook a com- 
pleted copy of the contract at the 
time of signature. Orsie pleaded 
nolo contendere to both counts. 


~~ 
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vibration 
noise 


WITCOTE Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust... lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 






ASK FOR IT BY NAME- GENUINE 


LN 


GNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 
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By George Deery 
Associate Editor 

A measure introduced in the 
Wisconsin legislature proposes a 
statewide referendum on whether 
the state highway commission 
should be allowed to regulate bill- 
boards and other outdoor advertise- | 
ments on public roads. Under the | 
resolution, the proposed referen- 
dum would be held at the April, | 
1952, election. 

* * * 

In New Quarters 


John D. Leonard, bureau chief 
in Detroit for Newsweek, an- 


nounces that the publication’s | 
news bureau in that city has 
been moved to 512 Free Press 
building. 


* * 


Joins Chapman 

Alec McAlister has resigned 
from the public relations staff of 
Ford of Canada, Windsor, to join 
James P. Chapman, Inc., Detroit | 
public relations firm. A native of | 
Canada, 
lished the Canadian Digest, and 
was a member of the editorial staff 
of the London (Ont.) Free Press. | 
He also is the author of a book, | 
“Hi-Sky!” In his new post, he will 
serve as account executive on the 
American Metal Products Co.| 
account. | 

* * + 

Mau Joins Ross Roy 

Kendall J. Mau has been named 
Dodge truck publicity director for 
the West Coast by Ross Roy, Inc., 
ad agency. Mau was former assist- 
ant director of promotion with the | 
Los Angeles Daily News, advertis- | 
ing manager for Western Air Lines, 


Inc., and a member of the Los 
Angeles Times public relations 
staff. 


His headquarters will be in the 


agency’s Hollywood office. 
* . EI 


Editor-in-Chief 
Fred R. Sammis has been named 
editor-in-chief of all Macfadden 
Publications. Sammis, born in Min- 
neapolis and educated at the Uni- 
versity of Minnesota, joined Mac- 
fadden in 1934 as editor of Radio 
Mirror. In 1942 he became editor 
of Photoplay. Following service in 
the Coast Guard as public relations | 
lieutenant commander, he returned | 
to the company and became execu- | 
tive editor of Photoplay, Radio-| 
Television Mirror, True Romance, 
True Love Stories and True Experi- 
ences in 1948. 
* . * 


Doland with Cowles 


Doris Doland has _ resigned as | 
managing editor of Tide to join the} 
promotion department of Cowles) 
Magazines, Inc., publishers of Look | 
and Quick, as manager of public) 
relations. The appointment was} 
announced by Cowles promotion | 
manager, George Benneyan. Miss 
Doland joined Tide in 1943 as pro- 
motion manager, after 4% years on 


the promotion staff of Collier’s. | 
* * * } 


Dealer Ad Leaders 


At the fourth annual meeting of | 
the Lincoln-Mercury Dealers’ Ad-| 
vertising Assn., western region, in} 
San Francisco, E. E. Lowery of 
Van Etta Motors, San Francisco, | 
was reelected president. He will) 
serve a fifth consecutive term. The | 
entire board of directors was voted 
back into office for a fifth term. 
The other officers are C. Edwin 





Francis, vice-president, Portland, 
Ore.; Lyle A. Byers, secretary- 
treasurer, Berkeley, Calif. Direc- 


tors are Arthur Kumpf, Denver; 
Ivan V. Walton, Salt Lake City; 


Western Highway Institute 
To Convene May 3-5 


SAN FRANCISCO.—Labor-man- 
agement cooperation in the truck- 
industry will be the theme of a 
forum discussion to be featured at | 
the fifth annual meeting of the 
Western Highway Institute, May 
3-5 at the Broadmoor hotel, Colo- 
rado Springs. 

The convention will bring to- 
gether from the 11 western states 
and Alaska top executives of or- 
ganizations sponsoring WHI, which 
includes motor carrier firms, truck 
equipment manufacturers and the 
Western Conference of Teamsters. 





Affecting Factories and Dealers... 
Auto Advertising 


McAlister formerly pub- | - 
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Ted Shelton, Fresno, Calif., 
Ray Ridge, Tacoma, Wash. 


* * * 


Hudson in Canada 

Hudson Motors of Canada spring 
advertising drive will feature the 
Hudson Pacemaker Custom and 
Hornet models. A list of coast-to- 
coast dailies will carry 600- and 
800-line ads on an intensified sched- 
ule and one national magazine in 
English, as well as one in French, 
plus two class magazines will carry 
color ads. Financial and _ trade 
papers will also be used in cam- 


paign. 
* * * 

Pontiac Dealer Movie 

A full-color 16-m.m. film, 
“Through the Years,’ outlining 
the growth of the auto industry 
and particularly Pontiac is avail- 
able to Pontiac dealers for com- 
munity use. 

Pontiac General Sales Manager 
L. W. Ward said outstanding re- 





and | 


| 
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Greenlease Clowns at Party— 


Blowing a duck cal! 
Robert C. Greenlease 


one of the many hunting gifts presented him by his employes, is 
Cadillac distributor in Kansas City for 43 years. His 102 employes have 





25 





g 52nd St., New York 19. This Film 


Guide on Production and Manage- 


»|ment Methods furnishes details on 


more than 150 films from 61 indi- 
cated sources and contains a dis- 
cussion of audio-visual methods by 
Dr. Louis S. Goodman, FRA’s exe- 
cutive director. 


Films described include quality 


+ |control, modern material handling 
- |methods, buildiig motion economy 


into tools and equipment, job an- 
jalysis, make every minute count, 
|rating industrial operations, work 
simplification in action, planning 


Band laying out work and man’s 


place in an organization. 
* * * 


Names 

Ernest V. Heyn, vice-president 
and editor-in-chief of Macfadden 
|Publications, has announced that 
|he has tendered his resignation to 
|the board to become effective when 
|the present board retires on Apr. 24. 





served the firm a total of 895 years, an average of 8.8 years per person. A third of his|Heyn joined the company in 1934, 


personnel 


have an average of 20.7 service years 


Greenlease has 58 dealers. He re- 


ceived his franchise from Henry M. Leland in 1908 


ception of the film by dealers and 
the public during announcement- 
time showings, brought about a 
re-make by the sales promotion 


Now he’s got that 


“pure Feeling” 


-|After 3% 


Film Guide for Bosses 


{tures and slidefilms for 


Chevrolet dealer boosts service business 4007, 
with help of PURE OIL PLAN FOR CAR DEALERS! 


cs 


merfield Chevrolet. 


PITTI dale 


renee PPL bel 


PT iLL 


It provides you Pure Oil's famous Service Manual, containing 
illustrated step-by-step procedures and easy-to-follow. under- 





The Pure Oil Plan for Car Dealers includes practical help to a 
modern, streamlined service department, like this one at Sum- 





chassis and under-hood lubrication charts. 





It provides you practical business-building record forms and 
follow-up forms, designed by car dealers, to help sell more 


lubrication service jobs. 


Be sure with Pure— 


Pure Oil’s complete car dealer line, 
headed by Purelube, the famous sre 
motor oil, includes high-quality oils for 
house branding, approved automatic 
transmission oils, gear and chassis lubri- 


cants, and TBA. 





The Pure Oil Company. 


es a s 
é =e 





some 400 per cent.” 


. NOTE: Purelube, the 


sure motor oil, is pre- 
mium quality—PLUS! 
Since its introduction, it 
has met a// requirements 
where “heavy-duty” oil 
is recommended by the 
car manufacturer. 


A new directory of motion pic- | 
industry 
executives has been prepared by 
department, under L. W. Walker. |Film Research Associates, 135 W. 


|became editor of Photoplay and 
| Radio Mirror and later of Liberty. 
years in the Army he 
|returned in 1945 to create Sport 
‘and later to edit True Story. 


AUTOMOTIVE NEWS, che Newspaper of 
|the Industry, read by everyone who counts 
jin America’s No. 1 Industry . . . an esti- 
mated more than 100,000 readers weekly! 





Loyed Cook, service 
manager, Summerfield 
Chevrolet Company, 
Flint, Michigan 


Summerfield Chevrolet Company of Flint, Michigan, 
knows the Pure Oil Plan for Car Dealers means 
sure help to more service sales. Read what Mr. A. E. 
Summerfield, Jr., assistant general manager, writes: 


“In December, 1949, we opened our new Pure Oil 
One-Stop Lubrication Department— designed for us by 


“Our modernized lubrication facilities, plus the use 
of premium Pure Oil products, have enabled us, through 
aggressive selling and Pure Oil’s service record and 
follow-up system, to increase our lubrication volume 


You can put the same complete program of sales 
tools and service helps to work for you simply by 
using Pure Oil products to put new swreness in your 
service. There is no extra charge. 


For full details, see your Pure Oil salesman or 
phone your local Pure Oil office today. 


THE PURE OIL COMPANY * General Offices: Chicago 











THE SURE MOTOR OIL 








| Dealer Doings 


Cooksey Motor Co. (Studebaker), 
Medford, Ore., has opened an addi- 








with a mezzanine floor, providing 
a total floor space of 52,000 square 
tion to its building, providing an feet, for L. O. Gates Chevrolet Corp. 
additional 5,800 square feet of floor on Western Ave., South Bend. 
space. The firm now occupies a ee Oe. 


_— Se. Ford Honors Linn 


The Ford four-letter award has 
been presented to Ed Linn sr., Port 
Arthur, Tex., who founded Linn Mo- 
tor Co. in 1912, by E. S. William- 


# * 


Ryall Takes K-F 


Ray Ryall has opened Horne 
Service at Mission City, B. C. The 


firm has taken over a KaiSer- gon, Houston district sales manager 
Frazer franchise. Complete service | for Ford. 
facilities are operated for both ee oe 


lines of cars, and for all types of 


general automotive work, Wentworth Names Gould 


Appointment of Walter W. Gould 


* * * 
jas comptroller of Wentworth & 
Ford Awards Towson \Irwin, Inc, (Nash-GMC), Portland, 


Towson Ford Sales, Towson, Md.,|Ore., is announced by Charles W. | 
has received a Four Letter award. | Wentworth, vice-president and gen- 
F. H. Onnen, president, received | era] manager. Gould has been audi- | 
the plaque from Howard W. Cook, |tor of the GMC truck distribution 
sales manager of Ford's Washing-|and body manufacturing division. 
ton district. H. A. Quenzer is vice- | : 24 

president. 4. D. Rayl to Expand 


. 7" aa ° A. D. Rayl Motor Co., Hutchin- 

Gates Building son, Kans., plans to erect a new 

Work has been started on a two- | $18,000 service building at 111 W. 
story, concrete and brick building’ First St. It will be 66 by 99 feet 


Ci! 


extilene Seat Covers are nationally advé 
tised for the retailer's benefit in The Saturday 
Evening Post and Holiday. 









J 


Sseph Platt, of New York, one o 
leading fabric stylists, has made up the pat- 
terns in hound's-tooth and Scotch district check 
designs to conform with the latest trend in 
textile styles. 

















will withstand 200 hours without objection- 
able fading. 





This is a feature that really does appeal to 
women. 


extilene seat cover materials are available 
in four distinct and different qualities .. . 
Textilene Sunsure,® Textilene Sunsure of 
[ superfine quality, Textilene Saran, and Texti- 
\ lene Plastistrand.® Each one is designed to 
meet the taste and fit the pocketbook of 


——— 


we 


a 


E. W. TWITCHELL, INC. 


Third and Somerset Sts. 


PRILABELPBIA 33, PA. 
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Home on the Mountain Range— 

Against a backdrop of some of that famous western topography, the new home of Nebo 
Chevrolet Co., Nephi, Utah, has been opened. On U. S. 91, the new quarters contain plenty 
of parking and storage space as well as a used-car lot. Shown in the picture are (left to 


right): Rex D. Wirthlin, Orson J. Brown, president, and Gean Gadd, 


salesman. 


general manager; 


in size, and will be constructed of |er Nash. Both presentations will be 


brick. made at banquets for the respec- 
* * * tive agencies. 
Nash Awards 2 Dealers ; So re 
Robert V. Merrick, Cleveland Chrysler Awards Burton 


A. C. Burton Co., Houston, has 
been awarded the “medal of merit” 
by Chrysler Corp, in recognition for 
to the motor- 


zone manager for Nash, will pre- 
sent 10-point awards to two deal- 
ers: W. W. Doraty, Doraty Motors, 
and to Dave Johannesberg of Shak- | outstanding services 





a man who owns seat covers 
made of Textilene 





and this is what he said: 


“T selected Textilene seat covers for 
three reasons. I liked the fine-fabric 
feel of the weaves. I liked the wide 
choice of pattern and color. And I 
liked the price. Today the covers look 
almost as nice as the day we put them 
on—despite a brutal beating summer 
and winter at the hands of three none- 
too-gentle small fry! Incidentally, my 
wife is just as enthusiastic as I am and 
is particularly happy because the fab- 
ric does not pick at her clothes or 
snag her stockings. You can quote us 
both as saying that we got our money’s 
worth when we bought our Textilene 
seat covers.” 





ing public. The award was pre- 
sented to F. S. Reinhardt, general 
manager, by Frank T. Copeland, 
Houston regional manager. 

Paul Locke, service manager for 
the company, also received the 
master technician’s gold medal. 

* * +. 


Ford Award in Chicago 


C. H. O’Donohue (Ford), dis- 
trict sales manager, presented 
North-Grand Ford, Inc., Chicago, 
headed by Milt Ratner, with the 
Ford “four-letter award” for 
“outstanding record” last year in 
sound financing, efficient manage- 
ment, competitive spirit and mod- 


ern facilities. 
o . 7 


Justice in Tonawanda 


Justice Motors, Inc., has been ap- 
|pointed Pontiac dealer for Tona- 
| wanda and North Tonawanda, Ky. 
| Merle W. Anger is president-treas- 
jurer of the firm and Joseph J. 
|Schlaerth is  vice-president-secre- 
| tary. 
| Founded in 1945 to handle Chrys- 
ler-Plymouth in the North Buffalo- 
| Kenmore area, the corporation pur- 
chased the building at the corner 
of Hertel and Delaware. It has 
surrendered its Chrysler-Plymouth 
|franchise and will move its opera- 
|tion to 75 Main St., North Tona- 


~ | wanda, where it has leased prop- 


erty formerly occupied by Roy 
Aernz Motors, Inc. It will continue 


to operate as Justice Motors. 
* * e 


Williams—Memphis 
| Felix T. Williams has opened 
| @ new building for his Hudson 
| dealership in Memphis. He has 
| been in the auto business there 
for more than 25 years. 
* + +. 


Atwood Joins Weinberg 


Charles C, Atwood, former assist- 
ant sales training director of 
|Studebaker and active in dealer 
|operations at Indianapolis, Nobles- 
| ville, Ind., and Danville, Ill, was 
appointed general manager of S. L. 
Weinberg, Inc. (Studebaker), Chi- 
|cago, Atwood served as salesman, 
sales manager and dealer before 
taking on his new post. During 
World War II, he assisted in in- 
structing training directors for war 
industries. 


* * * 


Hamilton with Brooks 


William R. Hamilton has been 
appointed director of Chrysler sales 
for Brooks Motors, Inc., 823 Laura 
St., Jacksonville, Fla., it was an- 
nounced by Irwin Brooks, president 
of the firm. Hamilton, who has 
been in the auto business since 
1919, except for seven years during 


the last war. 
* + 


Nash Honors Godfrey 


Godfrey Nash Motors, 565 W. 
Main St., Lexington, Ky., has re- 
ceived Nash's 10-point select dealer 
award for the fifth consecutive 
year. Pat Godfrey is the dealer. 

* ok + 


Williams Sells Deal 


Howard V. Adams and Harold E. 
Gilbert have purchased Williams 
Motor Co. (Chrysler - Plymouth), 
First and Water Sts., Lexington, 
Ky., from David B. Williams. The 
firm’s name has been changed to 
Adams and Gilbert Motor Co. 

* * * 


Duane—Bloomington 


E. B. Duane, president of Uni- 
versity Chevrolet Co., Bloomington, 
Ind., has been named vice-chair- 
man of Bloomington’s chamber of 
commerce industrial committee. 

* * * 


Williams to Walker 


Williams Buick Co., Green Cove 
Springs, Fla., is now Walker Buick 
Co., because of its acquisition by 
R. D. Walker. Williams has taken 
a Buick franchise in Ft. Lauder- 
dale, Fla. 

* * * 
Overly Names Davis 

L. L. Davis has been appointed 
sales manager of Overly Chevrolet 
Co., Pottsville, Pa., it is announced 
| by W. E. Overly, owner. 

7” * 7 


Spriggs Heads Service 

Walter Spriggs has been named 
service manager of Marshall Mo- 
|tors, Baltimore. He has been in the 
|auto service business for a quarter 
|of a century. 
* * 7 
| 


Rugel Names Spence 
Crumpton Spence, service man- 
| ager of Rugel Motors, El Paso, Tex., 
| was promoted to vice-president and 
(Continued on Page 27, Col, 1) 
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Dealer 





general manager. 

was announced by Dan F. Rugel, 

president. Spence has been in the 

El 

years, the past six with Rugel’s. 
+ * * 


Jackson-Goldie 


Bill Jackson and Ed Goldie, own- 
ers of Jackson-Goldie Motors Inc., 
Hayward, Calif., have received a 
Chrysler-Plymouth franchise. 


. . * 


W atson—Columbus 
The Ohio senate has confirmed 


the appointment of Jesse W. Wat- | 


son, Columbus auto dealer, as a 
member of the motor vehicle deal- 
ers licensing board. 

* . * 


Kemp Opens Buick Deal 

Arthur J. Kemp, San Francisco 
zone manager for Buick, an- 
nounces appointment of Don 
Kuhwarth as Buick dealer at 
Grass Valley, Calif. The new deal- 
ership will be operated under the 
firm name of Don’s Motor Sales. 

* +. + 


Jones Sells to Hart 


Tex Hart has purchased the Mer- 
cury dealership at Carthage, Mo., 
from John Jones. Hart has been 
sales manager for Honeycutt Motor 
Co. in Joplin. The firm will be 
known as Tex Hart Mercury 
Agency. 


> * + 


Rutan to Westminster 


Rutan Chevrolet Sales,  Inc., 
Westminster, Md., has been re- 
placed by Westminster Motor Co. 
Harry Legum is president of the 


new firm. 


* + 


Opens Deal 


Kuhwarth 
A Buick dealership has_ been 
opened in Grass Valley, Cal. by 


Don Kuhwarth, former truck deal- 
er in Chico, Cal. The firm’s name 
is Don’s Motor Sales. 

2 + * 


Langlois Expands 
An 85-by-173-foot building for 
Langlois Motors on Decarie Blvd., 
Montreal, is nearing completion, 
according to Roger Langlois, presi- 
dent. 


* * * 


Soulen Heads Truck Firm 


R. J. Soulen, president announced 
that Soulen GMC Trucks, Inc., will 


succeed the Rolland Motor Sales as | 


GMC truck dealers in the Hartford 
(Conn.) area. Soulen, with 23 years 
in the motor truck business, was 
formerly president of Rolland 
Motors. 

* * 


Cobb Opens in Kans. 


Cobb Motor Co. (Pontiac-Cadil- 
lac), Clay Center, Kans., has been 
opened. The business, which was 
formerly located at 814 Fourth St., 


is now located on Highway 24. 
= * + 


Butler Motors 

Butler Motors, Inc., Chicago, 
Willys distributors, hit a new high 
in sales last year, and turned in a 
25 percent gain in station wagon 
sales over 1949, it is reported by 
O. H. Baehler, vice-president. 

* * x 


Huffman to Expand 


Carl Huffman, who operates Lin- 
coln-Mercury dealerships in Aber- 
deen and Hoquiam, Wash., has an- 
nounced plans to open a third 
branch in South Bend, Wash. He 
expects construction of the build- | 
ing to begin in the spring. 

* * + | 

Crumley Dissolves Charter | 

Howard Crumley Chevrolet Co., 
Inc., Shreveport, La. has _ been 
granted dissolution of its charter of | 
incorporation. 

+ aa 


a 
Tri-City Motors Names 2 
C. J. Ogilvie, president of Tri- 
City Motors, Monrovia, Cal., has ap- | 
pointed Robert H. Highsmith to| 
his sales staff. Ogilvie also an- 
nounced that Paul Fouser has been | 


named service manager. 
& * ” 


Cleveland Dealer Changes _ | 

Frank J. Martin jr. has been| 
named treasurer of Conway Motors, | 
Ine. (Chrysler - Plymouth), Cleve- | 
land. 

Shaker Motors, Inc. (Studebaker) | 
has new owners. They are Robert | 


His promotion | 


Paso automotive field for 22) 
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Doings 


(Continued from Page 26) 


W. Courtright, and Arthur Peter- 
son. Courtright formerly was a 
Buick dealer in Aurora, Ill, Peter- 
son was a Ford dealer in Newark, 
Ill. 


Wright Buys Out Partner 
W. C. Wright, part owner of 


Shearin-Wright, Inc. (Studebaker- 
Allis-Chalmers), Forest City, Ark., 
has purchased the stock owned by 
O. J. Gandy in the firm, and will 
continue to operate the business as 
Wright Motor and Implement Co. 


* * * 


Teague to Mellish 
Ray H. Mellish has purchased 
Carl Teague’s interest in Milton- 
Freewater Motors, Pendleton, Ore. 
Mellish has been with Ford in Seat- 
tle for the past four years. 
* * * 


Austin—Studebaker 


West End Motors, Third Ave. and 
Victoria St., Prince George, B. C., 
has been appointed distributor in 


that area for Austin cars and 
trucks. The firm will continue to 
handle the Studebaker line. 
* * * 
Nash Names Schwartz 
E. W. Schwartz has been ap- 


pointed a Nash dealer in Milwau- | 


kee. He formerly handled the 


Willys-Overland line. 
* * * 


Partner’s Name Dropped 


The Snyder-Clark Motor Co., 
Aransas Pass, Tex., has changed 
its name to George Clark Chevrolet 
Co., according to the office of the 
secretary of state 

a ; 


* 


Dodge Names Schwartz 


Midwest Motors held open house 
at its new building at 601 Truman 
Rd., Kansas City, celebrating both 
a new home and appointment as 
Dodge-Plymouth dealer. Members 
of the firm are Sam, Harry and 
Sherman Schwartz. It is a partner- 
ship. 


* * * 
Second Tulsa Olds Deal 
Tom Hagar Oldsmobile, Inc., has 
been established at 1809 E. 11th 
St., as the second Oldsmobile deal- 
ership in Tulsa, Okla. Tom Hagar 
is a former zone manager for Olds- 


| 
j 
| 
| 








| Nash Awards Stickel Auto Sales— 
This Millburn (N. J.) dealership has received Nash's 10-Point Select Dealer award. George 
C. Stickel (left) receives the plaque from George Siipola, assistant New York zone manager. 


Stickel employes look on. 


mobile. Harold Pesha has _ been 
}named service manager and Walt 
Karnes has been named sales man- 


| ager. 
+ * 


* 

Park Hill Nash Expands 

Park Hill Nash, Inc., Denver, an- 
nounces purchase of additional 
| business frontage in the 3200 block 
of E. Colfax Ave., for expansion of 
\its plant. One addition has been 
|completed at a cost of $35,000, and 


| plans call for spending about $45,000 | 


in further expansion during the 


year. 
+ + * 


C. S. Hamilton, Dallas, 
Names 3 Executives 


Three departmental executive ap- 
| pointments at C. S. Hamilton Motor 
'Co. (Chrysler-Plymouth), Dallas, 
has been announced. 

W. R. Ables, former Dallas dis- 
trict manager for Chrysler Motor 
Parts Corp., was appointed general 


(Continued on Page 56, Col, 1) 
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LIGHTERS 





" MAKE QUICK, EASY SALES! 

CASH IN, AS NEVER BEFORE, 4, 
ON THE HUGE CAR-LIGHTER £71 
REPLACEMENT MARKET! 


Surveys show 3 out of 5 car owners have Lighters 
that are burned out, lost or stolen. This compact, 
colorful counter and window display, complete 
with action-flasher and new type illumination, 
costs only 2% cents per month to operate day 
and night — yet tests show it rings up record- 
breaking sales every day in the week! 


WITH EACH “4 casco § 
LIGHTER DEAL No. L 500 4 


VIS-O-LITE ILLUMINATED $975 


CASCO “POP-OUT” 
REPLACEMENTS 


CASCO REPLACEMENT 
HEATING ELEMENTS 


'yor 


Retail 
Price Ea, 


$450 3 
$100 


YOUR COST...... 18%° 
YOUR SELLING PRICE *315° 
YOUR PROFIT..... °12°° 


YOU MAKE A BIG 40% PROFIT 


and get a valuable, illuminated flasher 


display...PLUS a complete kit of other 


sales-making advertising material... FREE 


For 


Casco Products Corporation * Bridgeport 2 Conn. 


new and unusual automotive accessories 





It consists of 





ORDER “tix” 


THRU YOUR JOBBER 
























L500 


CASCO VIS-O-LITE AUTOMATIC 
ILLUMINATED CIGARETTE LIGHTERS 
Exclusive Vis-O-Lite illuminated dashboard well 


gvides hand swiftly back, avoids scratched 
dash, keeps eyes on road. Individually boxed 


— 6 to display carton. 


G 


No. £31 $2.75 FAIR TRADED 


CASCO REPLACEMENT 


accessories on 
cord. Mo. 133. $1.50 FAIR TRADED 
tj CASCO REPLACEMENT 


T 
burned 
y screw 

knob. 
counter display card. 
No. L22 $1.00 FAIR TRADED 


for 
. Simpl 


ovt, 


AUTOMATIC “POP-OUT” UNITS 
Heavy Chrome knob blends neatly with other 

dashboard. Fits all Casco-made 
lighter dash wells. Packed 6 units te a display 


-HEATING ELEMENTS 

week or slow 
onto original equipment 
Packed 6 mounted on a 






PLUS YOUR FREE SALES-MAKER DISPLAY 
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News in Brief 


Prince Cook Motor Robbed 
| HOT SPRINGS, Ark.—Thieves 


|from a safe and cash register at | .aiq. 
|Prince Cook Motor Co. here. The Poe ie 

|burglars missed $1,000 in March of Georgia Gas Take Up 
'Dimes money which was being kept) ATLANTA. 





Helium Container Developed | ™onth last year. 


WASHINGTON. —A thermos 


* K 


Exide Plant Planned 
jest liquid helium, 15 times longer | PHILADELPHIA. 


Presented to Dodge City, Kans.— 


George-Nielson Motor Co. (Dodge-Plymouth) has donated a ‘welcome wagon" to the city. : 
° tlc : bottle said to hold the world’s cold- 


The car will be used to greet new-comers to the town. Jack Nielsen, of the dealership, is 
in the center, and Mayor C. A. Severs is at the right. Hostesses stand by. 


Canada Auto Workers 





Battery Co., manufacturer of Exide 
batteries. The company said _ it 
hoped to have the plant completed 
and in operation before the end of 
| the year. 


* + ” 


Michener Deal Burns 
MARSHALLTOWN, Del.—A fire 
service shop and 
showroom here of Michener Broth- 
ers. Thomas Kincald, a mechanic, 
suffered second degree _ burns. 


| vealed. The bottle held four gallons 
of liquid helium—with a tempera- 
| ; ture of only eight degrees above 
took about $1,300 in cash and checks absolute zero—for 100 days, it was|destroyed the 


i - * Georgia Revenue! Harry Michener, one of the owners, 
jin a night depository. Dealer W.|Commissioner Charles D. Redwine| estimated damage at $200,000. 


|Prince Cook is Garland county | reports that gasoline tax collections = a 
| polio fund director. for February totaled $4,425,663, an 
= * § increase of $461,390 over the same 


Carbon Test for Steel 
CHICAGO. — Lindberg Engineer- 
ing Co., Chicago, claims that it has 
|developed a quicker method for 
|measuring the carbon content of 


Plans for|steel, The test can be completed 

than the best container previously | construction of an automotive bat- it en anes "i. five po pong 

the automotive and parts industry | available, has been developed at the|tery manufacturing plant in Au- as compared. with five to 10 min- 
; Westinghouse Research Laborator- | rora, Ill., with a productive capacity | utes for usual procedure. 


OTTAWA. Canada reports that|on Dec. 1, 1950, at weekly salaries | ies, Dr. Wexler, head of Westing-|of 3,000 batteries a day, are an- . ce 


53,598 employes were engaged in/|and wages totaling $3,254,860. 
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; “i or Onit that E y olutionizes 
leavy Vehicle Braking’! 
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The Bendix Air-Pak is an air-hydraulic unit that 
changes air pressure into hydraulic pressure by 
means of two direct connected pistons. Thus an 
air brake system is combined with all the well- 
proved advantages of hydraulic brake actuation. 


With the Air-Pak, a non-compressible column of 
brake fluid, instead of air, connects between the 
driver's foot and the brake shoes. Brake action 
is faster, more positive and under better control. 
Also, brakes can be applied instantly by foot- 
power alone—a valuable emergency stand-by 
if brakes are needed before air pressure builds 
up, or if air pressure fails for any reason. 


The Air-Pak is similar in design and principle to the 
well known Bendix* Hydrovac*, vacuum-hydraulic 
braking unit, in use today on more commercial 
, vehicles than any other power braking system. 
Bendix has built more than 2% million Hydrovacs; 
thus the Air-Pak has a matchless background of re- 
lated engineering and manufacturing experience. 


A descriptive folder on Air-Pak 
will be sent on request. 







BENDIX ona 


PRODUCTS DIVISION 


SOUTH BEND 


Export Sales: Bendix International Division, 
72 Fifth Avenue, New York 11, N. Y. 
Canadian Sales : Bendix-Eclipse of Canada, Lid., 
Windsor, Ontario, Canada 
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|house low-temperature studies, re-|nounced here by Electric Storage 


Ottawa Buys Buses 


OTTAWA. The Ottawa trans 
nortation commission has taken its 
first step to further the policy of 
using more buses instead of street 
cars in Canada’s capital. They re- 
cently bought 10 trolley buses at a 
cost exceeding $230,000. 


* * * 


Car Rental Priority 

ST. LOUIS. — People who travel 
on defense contract business are 
being given top priority in the use 
of rental cars supplied by its mem- 
bers, and demand for rental cars 
in plant cities and military areas 
by such users is increasing steadily, 
according to National Car Rental 
System. 


* * * 
Short Line Sold 
PROVIDENCE. Sale of the 


Short Line Bus Co., operating in 
Massachusetts, Rhode Island, Con- 
necticut and New York, has been 
disclosed by the new owner, Alfred 
DeMaris, owner and president of 
the Rhode Island Bus Co. DeMaris 
acquired 80 percent of the Short 
|Line’s 1,000 shares of stock at $600 
a share. The remaining 20 percent 
was bought by Irene B. Barrett and 
Wallace Mossup. 


* * * 


Trico to Build 


BUFFALO.—A $1,000,000 building 
permit has been issued to Trico 
Products Corp. for a manufacturing 
| plant here at 500 Elk St. The com- 
|pany has not disclosed the type of 
;manufacturing operations to be 
‘conducted in the building. 


* * * 


DuPont Labels Fiber 


WILMINGTON, Del.—Dacron is 
| the trade-mark adopted by Du Pont 
Co. for its polyester fiber, origin- 
}ally known by the laboratory desig- 
|nation of Fiber V and later given 
the trademark Amilar. The Dacron 
|trademark was substituted for the 
|Amilar mark when the company 
| received advice of its possible con- 
fusion with an unrecorded com- 
merical name. 

* * * 


Mechanic Shortage 


OTTAWA. An already acute 
shortage of auto mechanics is 
growing steadily worse, dealers 


here report. 
* + 


Mack Gives Diesel 


SYRACUSE. A diesel engine 
was presented to Smith Tech high 
|school for use in the automobile 
mechanics shop. The engine, do- 
nated by Mack, will be in operation 
soon, Harold L. Dowding, shop di- 
rector, said. 

* * . 


Fiberglas Car Tags? 

COLUMBUS, O.—Ohio is consid- 
ering the use of fiberglas as a sub- 
titute for steel in its future motor 
vehicle license plates, according to 
the state highway department. 
Tests of fiberglas plates will be 
conducted soon. 


* : * 


Oregon State-Owned Cars 

SALEM, Ore.—State agencies here 
own and operate a total of 1,617 
automobiles, according to a list 
compiled for the legislature’s ways 
and means committee. Of this fleet. 
1,470 bear the state seal. 


. * = 


Oil Facts Book 


NEW YORK.—The ninth edition 
of Petroleum Facts and Figures- 
the oil industry’s book on its vital 
statistics—will be off the press 
around Apr. 15, the American Pe- 

(Continued on Page 50, Col, 1) 
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On the Financia] Front... . 


AUTOMOTIVE NEWS, APRIL 9, 1951 





Long-Term 


Outlook 


Called Optimistic 


By George Deery 
Associate Editor 

T IS generally conceded now 
that there will be some slacken- 
ing in trade until defense orders 
are being turned out at a faster | 
rate. 

Knowledge of this condition | 
prompts economists of the less 
hysterical type to warn that a 
dip in the next few months 
should not be overemphasized. 


The let’s-face-it attitude, without 


Sun Oil Boosts | 
Net $11 Million 


Sun Oil and its’ subsidiaries 
earned net income of $36,291,498, or | 
$6.02 a share in 1950, compared with | 
$25,177,875, in the preceding year, 
according to Joseph N. Pew jr., 
chairman, and Robert G. Dunlop, 
president. 

Production improvements repre- 
sent an investment of about $206,- 
000,000 in the past five years, the 
firm’s annual report stated. This 
included $119,000,000 of reinvested 
profits. 








Autoear Enters 


Black Column 


Autocar has reported sales for 
1950 of $28,110,742 (compared with 
$22,250,078 for 1949) and net profits 
of $491,358 or 77 
cents per share 
(compared with a 


1949 loss of $1,- 
165,255). “The 
modest improve- 


ment in sales, 
which began to 
be evidenced in 
the last quarter 
of 1949,” reported 
Edward F. Coo- 
gan, president 
“continued dur- 





E. F. Coogan 
ing the opening months of 1950. 


“This acceleration progressed 
slowly but steadily and reflected 
the strong competitive position of 
our product in relation to the in- 
creasing activity in normal mark- 
ets. The Korean crisis provided an 
additional stimulus and our most 
pressing problem became the 
struggle to obtain materials to 
support our expanding production. 
In this we have been reasonably 
successful.” 


Four-Year High 
Auto-Lite Sales, Net 


Best in History 


Record sales and earnings for 
1950 have been reported by Electric 
Auto-Lite. It was the fourth con- 
secutive year that sales had 
reached record levels. Sales totaled 
$245,389,318, an increase of 13 per- 
cent over the 1949 figure of $217,- 
526,380. This compares with sales 
of $210,070,435 in 1948, $185,991,022 
in 1947 and $122,802,591 in 1946. 

Net earnings for 1950 were $16,- 
670,495, or $11.15 per share, as com- 
pared with $11,328,420, or $7.58 per 
share, in 1949. The 1950 figure, it 
was pointed out, includes $1,485,068, 
after tax reduction, in non-recur- 
ring income resulting from the sale 
of a leased plant at Lockland, O. 

The earnings were equal to 6.8 
percent of sales and the total was 





less than taxes paid to federal, 
state, local and foreign govern- 
ments, which amounted to $16,- 
905,747. 
Auto Stocks 
Apr.2 Mar. 26 
Chry sler 76% 77% 
Crosley .... — | 3% 
General Motors 51% 51% 
Hudson .. 18% 18% 
Kaiser-Frazer 6% 7 
Nash-Kelvinator 20 20% 
Packard .. . §% 5% 
Studebaker 30% 321 4 
Tucker ... 10 10 
Willys-Overland 9% 93% 
Average for 
10 Stocks 22.18... . 22.67 





submission to the gloomy guys, 
finds a solid foundation in the in- 
creasing tempo at which war orders 
are pouring out. 

* * * 


How much have war _ orders 
soared? The figures are impres- 
sive, but must be tempered with 
facing the fact that there’s a time 
element involved that must be 
reckoned with. 


In December the contract award 


aggregate jumped to about $2,800,- | 
000,000 from a previous five-month | 
average of approximately $1,800,- | 
000,000. It really got into high gear | 


in January when Uncle Sam signed 
on the dotted line for $5,700,000,000 
worth of war goods. 


February was about $1,000,000,- ities feel that there is too much'the prospect of lower tax boosts | 
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Presented in Windsor, Conn.— 


Windsor Garage, Inc., (Ford) has loaned a driver-training car to the local high school. Left 
to right are: Phillip Ellsworth jr., instructor; Samuel Crockett, principal; Thomas J. Bouvier, 
Windsor general manager; Robert Laible, Ford district manager, and G. Neefus, state high- 


| way patrol. 





000 less than January. March is |attention being paid to short-term 
estimated to have been at about (uncertainties of a less favorable 
the same rate as the preceding | nature than to the optimistic fac- 
month—$4,700,000. tors in the longer period ahead and 
| While the stock market has been|one near-term possibility that cer- 
|in an uncertain mood, some author-|tainly cannot be termed bearish 





29 
than those mentioned earlier in the 
year. 

Continental Air 
Boosts Profit 


Continental Aviation and Engi- 
neering Corp, had net earnings of 


4 | $68,454 or 13 cents per share in the 


fiscal year ended Oct, 31. This com- 


. |pared with net earnings of $21,806 


or 4 cents per share in the previous 
|year, Sales for the 1950 fiscal year 
were $3,390,232 against $3,404,482. 
The company is working on two 
new types of engines, each built 
j}along radically different principles 
ithan either piston or jet engines, 
|C. J. Reese, president, stated in the 


| 
annual report. 
* 


Budd Profit in °50 Reaches 
High of $18,425,800 

Largest sales and profits in the 
history of the Budd Co. have been 


announced by Edward G. Budd jr., 
(Continued on Page 54, Col, 1) 


be sure “Select-O-Seat”’ 
in your new or used cars is adjusted to 
your customer’s “personalized comfort” 


NEW AND 
WITH 


seat cushions, 


makes of used 


much 


th 


"“Select-O-Seat”’ 
CAN BE ADJUSTED WHEN DESIRED! 
If the new cars you sell are one of the 8 
leading makes having “Select-O-Seat” 
coil spring construction built into their 


customers how extra 
springs can be instantly inserted, without 
disturbing the upholstery. Likewise, many 


RECENT USED CARS 
BUILT-IN 





you should show your 
supporting coil 


cars, as far back as 1948 


models, can also be adjusted to give as 
“personalized comfort” 
latest owners as to the original owners. 
“Select-O-Seat"” helps keep all your 
present customers your future customers. 


to the 





regulations. “When the public re- 
alizes the dangers of excessive 
speed, when the motorists under- 
stand speed laws, the meaning of 
speed signs and how to adjust 
their speeds to conditions, there 
should be better voluntary obedi- 
ence and fewer accidents,” Porter 
said. 

Enforcement is an important 
factor for success of an educa- 
tional program, he said. Most mo- 
torists voluntarily will obey traf- 
fic rules when they know them 
and comprehend their purposes, 
he added, but a certain small per- 
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| Highways & Safety... 


Drivers Told to Heed 
~ Traffic Conditions 


By Tom Hewitt 
Staff Writer 
N OTORISTS should conform to 
4 varying conditions traffic, 
| weather, road—-rather than drive at 


30 





for speeds between 41 and 50 miles 
an hour. 


ORTER, therefore, called for an 
educational program on speed 








Dick Frazier Presents Buick— 


schools in Canton, O., 


are using a Buick. The 1951 model was turned over to George Ver- 


banac (right), driving instructor, by Dick Frazier, owner of Dick Frazier Buick, Inc., Canton. 


Students are instructed in safety as well as correct driving. 


4 Dealers Named to Assist 
At Kentucky Safety Parley 


Four members of the Kentucky 
Automobile Dealers Assn. have 
been named to serve as committee- 
men for the Kentucky Highway 
Safety conference to be held in 


May at the University of Kentucky, 
Lexington, 


Named by Gov. Wetherby were 
Cc. E. Brent, Lebanon; Paul Dex- 
heimer, Somerset; James B. Kit- 


trell, Lexington, and B. W. Whita- 
ker jr., Frankfort. 


| CHECK YOUR FILTER 


ez : ae 


| WHEN YOU 





<4 Le | 


jr., senior traf- 
fic engineer of 
the National 
Safety Council 
in a report on 
“Speed and Speed Limits,” said 
in many “speeding accidents” the 
driver was not exceeding the lim- 
it but was going too fast for con- 
ditions, 


Pointing to a study of recorded | driver's 


Detroit speeders faced with loss 
of driving rights now have the op- 
tion of installing 40-mile an hour 
governors on their cars under a 
plan instituted by Traffic Judge 
John D. Watts. 

But the option will be extended 
only to those who can show driv- 
ing is necessary to their jobs. 

Watts had been taking away 
licenses of speeders. He 


speeds in rural mishaps occuring in|changed his plan because he felt 
nine states, Porter said the risk in-|the restriction was placing a hard- 
dex for speeds above 60 miles per ship on families of speeders who 
hour is more than 2'% times that use their cars to make a living. 
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Profitable Filter and Cartridge Sales COME QUICK 


When Dealers Display the WIX Merchandiser 


The sensational WIX Merchandiser Cabinet is 
the powerful sales magnet that PULLS filter 
Everything needed 
to make fast, frequent sales is right at the 
fingertips . . . a lively stock of WIX Replace- 








service profits to Dealers. 


ment Cartridges—with the great new filtrant 
WIXITE, Identification Chart to spot the filter 
on the car being serviced, Price List and Cata- 
log—ALL in ONE complete, sales-quick unit! 


Even a shelf for canned oil. 


Put this strong 


selling force to work for you. . . it draws atten- 


tion and attracts sales. 





OIL FILTERS . 


WIX ACCESSORIES CORP’'N. 


CARTRIDGES 
GASTONIA, N. 


> 


Hitt se 





? 








Cc. 


CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Oat. 


a ae limit centage must be forced to con- 
allowe y re- : form. 

omen regula- Gor ernors Due Unless these persons are held 

ions. under control through enforcement, 

Harry Porter For Speeders Porter said, there is a danger that 


others will follow the more reck- 
less group and create hazards that 
often bring serious consequences. 

® * * 


Aor Council official, Sid- 
‘ ney J. Williams, assistant to the 
president, said the three main acci- 
dent-causers are: 

1. The driver who cannot do bet- 
ter because of physical or mental 
deficiency, temporary or perma- 
nent. 

2. One who lacks the training 
which gives the requisite knowl- 
edge and skill. 

3. The motorist who does not 
care, one who does not want to 
have an accident but who consis- 
tently ignores the possibility of one 
occuring. 

Responsibility for accidents 
should not be placed solely on ac- 
cident-prone drivers because a 
great many mishaps are caused by 
the average driver who made one 
mistake too many, Williams said. 

* 


Traffic Deaths 
In February 
Increase 4 Pct. 


The headlong pace toward the 
millionth U. S. auto death slowed 
down somewhat in February. Nev- 
ertheless, 2,300 persons died in Feb- 
ruarv traffic accidents, the Nation- 
al Safety Council reported last 
week. 

That was an increase of 4 per- 
cent over February last year—the 


15th consecutive month of _in- 
creases. 
Total deaths for the first two 


months of 1951 were 5,190, up 11 
percent. The grand total of all traf- 
fic fatalities since 1900 thus reached 
968,550. 

Council statisticians said the 
1,000,000th traffic death probably 
would be reached about the middle 
of December, unless the intensified 
accident prevention campaign is 
successful in postponing it. 

“A real effort by the driving 
public and stepped-up law enforce- 
ment could reverse this trend im- 
mediately and postpone the fate- 
ful date,” said Ned H. Dearborn, 
Council president. “There is evi- 
dence in the February report that 
the scales could be tipped the other 
way very quickly. 

Contributing at least partially to 
the greater death total is a contin- 
uing increase in motor vehicle 
travel, the Council said. Figures 
are not yet available for February, 
but January gasoline consumption 
reports indicate an 11 percent in- 
crease in mileage over a year ago. 
The mileage death rate for Jan- 
uary was 7.9, 5 percent higher than 
the rate for January, 1950. 


* * 


Slowdown for Ohio Pike 


The projected $300,000,000 toll 
turnpike across northern Ohio can’t 
be completed, at the earliest, before 
the fall or winter of 1953, according 
to Charles Smith, state highway 
department engineer who handles 
Ohio Turnpike commission work. 
That estimate, it was added, 
doesn’t take into account any de- 
lays through court suits involving 
sales of property to the commis- 


That's aad 


Violators Given Neckties 


In Asbury Park 


Following the ancient proverb 
that it is “more blessed to give 
than to receive,” Police Chief Fred 
Lembke of Asbury Park, N. J., has 
started presenting gifts to traffic 
| violators, rather than fining them. 

Lembke is giving to astonished 
{motorists attractive neckties with 
|designs reminding the wearers: 
|“Stop, Look and Listen,” “Do Not 

(Continued on Page 59, Col. 1) 
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In the Hopper 


Gov. Arthur Langlie signed into|ing funds with the state highway | 
Washington state law a bill in- | department. The assembly also 
creasing benefits payable for injury | passed a bill increasing the state | 
or death under the state workmen’s | excise tax on diesel fuel from five 
compensation program. {to six cents a gallon. 

* * . 


Truck Tax Measures Draw 


* 


N. Y. Mud Guard Law 
, ° 1 ° Gov. Dewey has signed into New 
Veto in New Mexico | York law a bill making it illegal 
Gov. Edwin L, Mechem has|after Jan. 1, 1953, to operate any 
vetoed a bill passed by the New |truck, trailer or semi-trailer which 
Mexico legislature which would! does not have its rear wheels pro- 
have charged truckers a fixed mile-|tected by splash guards. The law 
age fee in place of a mileage tax. does not apply to vehicles built be- 
The governor also vetoed a bill| fore that time. 
which would have levied an addi- * * * 
tional tax on trucks to support the Maryland Kills Ton Levy, 


trucking section of the state cor- 
poration commission, But Ponders Load Cut 

Also vetoed by the governor was A bill proposing imposition of a | 
a bill which would have mor was ton-mile tax died for lack of sup- 
foreign or territorial motor car-| port in a committee of the Mary- 
riers under legislative provisions of | land senate. The measure would 
the state corporation commission.| have imposed a special tax on all | 

vehicles with a gross weight of 


Signed into law by the governor, 
however, was a bill prohibiting| 25,000 pounds or more, with the | 
levy based On weight and dis- 


motor carriers operating under per- 

mits from leasing vehicles without] tance. 

permission of the state corporation Meanwhile, another state sen- | 
commission, and a bill requiring| ate committee took under con- 
motor carriers to file certificates of =o 


insurance with the state. 
* + * 


Stull Welcome? 

Gov. Edwin L, Mechem has | 
vetoed a bill passed by the New | 
Mexico legislature which would | 
have required posting of bonds by 
out-of-state used-car dealers. 

* * + 


Vermont Labor Bill Dies 


A “little Wagner act” bill was 
withdrawn from the Vermont house | 
by Rep. Niquette of Winooski. The | 
bill would have set up a state labor | 
relations act for employes not cov-| 
ered by federal labor relations laws. | 

* + + 


California Assembly Kills 
Higher Truck Speed Bill 


Proposed legislation to increase 
the state speed limit for trucks to 
45 miles an hour has been rejected 
by the transportation and com- 
merce committee of the California 
assembly. 

Assemblyman Charles Edward 
Chapel of Los Angeles county, 
sponsor of the bill, said he would 
make further efforts to have the 
bill released by the committee. 
California’s present truck limit is 
40 miles an hour. 

” * + 


Mass. House Kills Measure 
On Pedestrian Safety 


Pedestrian safety legislation has 
met its usual fate in Massachusetts | 
house. Not one representative made 
a fight to obtain approval. 

It marks the fourth time such a 
bill has been rejected, despite the, 
support of Registrar of Motor Ve-| 
hicles Rudolph F. King on the past | 
two occasions. 

* + * 
Modified Responsibility Bill 
Passes Texas House Group 

A sharply modified financial 
responsibility bill has been ap- 
proved by the Texas house state 
affairs committee. Modifications 
were made in sub-committee to 
meet widespread objections to its 
original features, 

Originally the bill proposed to 
let the department of public 
safety decide whether the license 
of either or both drivers figur- 
in an automobile collision should 
be suspended and whether either | 
or both drivers would be required | 
to furnish proof of financial 
responsibility before having their 
licenses restored. As changed, | 
these orders may be made only 


by a court, on proceedings filed to be 
by the department of public | 4 
safety. | 

* * * 


Nevada Votes to Continue 


34%4-Cent Gasoline Levy 

A bill given final passage by the 
Nevada legislature will keep in 
effect for two more years the pres- 
ent 5'2-cent state gasoline tax and 
the formula under which it is dis- 
tributed, with the state taking four | 
cents and the rest going to coun- 


— | control oil-pumping where it starts—-REPLACE WITH 


FEDERAL- MOGUL 


The assembly, which approved | 
the bill after it had been passed | 
earlier by the state senate, rejected | 
an amendment which would have 
required counties wanting secon-| 
dary road work to put up match- | 


, Stringent vehicle 


Things aren’t always what they first seem 
. an oil-pumping engine, for ex- 
ample. Often, the piston rings are wrongly 
blamed for oil pumping started by worn 
main, connecting rod or camshaft bear- 
ings. Correction must start at the bearings! 
Give the rings a chance to do their own 


sideration a bill seeking to return 
Maryland truck weight limits to 
the lower level that prevailed be- 
fore 1941, In that year the Mary- 
land legislature lifted the limit 
from 18,000 pounds weight on a 
single axle to 22,400. 


* * * 


Overhead Exhaust Bill 


Overhead exhaust outlets would 
be required on diesel 
hicles under provisions of a bill in| 


the Pennsylvania legislature. 
* +. + 


Tenn. Liability Law 
A bill providing for 
financial 


sibility law has been given final 
passage by the Tennessee legisla- 
ture. 


* * 


N. H. Luxury Bus Act 


The New Hampshire house once 
more has overruled its transporta- 
tion committee and given approval 
of a measure to permit the opera- 
tion of 40-foot luxury buses on 
state highways. The body took the 
same step two years ago 

* * * 


Numerous Calif. Bills 


Aimed at Motorists 


If California's legislature acts | 


motor v e- | 


a more} 
respon- | 
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Dealer Chicoine Delivers Car to Maine Governor— 

Lionel J. Chicoine, owner of Fort Western Motors (Chrysler-Plymouth), Augusta, Me., 
presents the keys to a seven-passenger Crown Imperial limousine to Gov. Frederick G. Payne. 
James O. Campbell, Chrysler representative, looks on. The dealership was established 
May 6, 1949. 


|favorably on all bills introduced to;rear vision mirrors for both sides 
|further govern motorists, they’ll|/of the car, mudguards for both 
jsucceed in taking all the joy out|rear wheels, brake and light in- 
of riding. spections at least once a year, and 
There are bills that would require | (Continued on Page 46, Col, dy 








SELF-CONTROL STARTS HERE 


aye ORE 


To stop oil-pumping, replace worn 
engine bearings 


job—check for worn engine bearings on 
every engine reconditioning job. Replace 
with genuine Federal-Mogul bearings, 
engineered for the job of oil control! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogul Corporation) 


DETROIT 13, MICHIGAN 

















Service and Used Car Reconditioning 


A Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 
America’s 40 Million Motor Vehicles and Appearance-Condition 5 Million Used Cars Annually 








CHECK YOUR TRUCK 
CHECK ACCIDENTS 


In Cooperation With 





THE NATIONAL SAFETY COUNCIL 
AND 


THE INTER-INDUSTRY HIGHWAY 
SAFETY COMMITTEE 


w 


GOOD DRIVERS 
DRIVE SAFE TRUCKS 


DEALER 
TOWN & STATE 


© 1951 Modern Displays 


For the Record— 


SAFETY CHECK SHEET 


SAFETY ITEMS 
CHECKED 
BRAKES 
Service Brakes 
Parking Broke 
__ Master Cylinder 
FRONT LIGHTS 
Head Lights 
Parking Lights 
Direction Signal 
___Marker Lights 
REAR LIGHTS 
Tail Lights 
Stop Lights 
Back-Up Lights 
Direction Signal 
Marker Lights— 
___ Reflectors 
STEERING 
Steering Gear 


CHECKED FOR OK | 
Air Leaks 

Adjustment, Operation 
Adjustment, Operation 
Fluid Level 


Operation, Aim 
Operation 


Operation 
Operation _ 


Operation 


Wheel Play to 
Migrs. Standards 

Looseness, Wear 

Front End Conditions 


Relating to Improper 
__ Alignment 


Steering Linkage 
Alignment 





TIRE EQUIPMENT 
(Identify which tires 
require attention) 
EXHAUST SYSTEM 
Exhaust Pipe 
Muffler 
_Toil Pipe 


Wear, Breoks 
Cuts, Bruises 





Rusted, Noisy 
Exhoust Gas Leoks 


ie 
FO nf }__ CI 


GLASS | 
| 


Windshield 

Rear Window 

Doors _ Z 
WINDSHIELD WIPERS 

Wiper Motors Operation 
__ Wiper Blades _ Condition 


REAR VIEW MIRRORS! Clear Vision 


Clear Vision, Cracks 





| 

| 

—— 

HORN | 
OTHER ITEMS 

Flares, Fusees, Flags 
Fire Extinguisher 

Remarks and Estimated Total Cost of Repain 

and Adjustments (Parts not Included) 





Clear Signal 


Quantity, Condition 
Condition 





ATTENTION REQUIRED FOR SAFE DRIVING 


NATIONAL TRUCK SAFETY CHECK MONTH 


Date 195— 


ESTIMATED 
cOsT 





Dealers are being urged by their factories and the Inter-Industry Highway Safety committee to provide themselves with sufficient check 
sheets so that they will not only be able to get the maximum good for themselves out of their participation in National Safety Month during 
May, but also so that they will keep records of the faulty conditions they find in the cars they check and and report them at the end 


of the campaign. 


May Program Assured Dealer Support .. . 





Safety Check Booms 


a participation in this 
year’s May Safety Month pro- 
gram is already far ahead of what 
it was last year at this time, ac- 
cording to M. R. Darlington jr., 
managing director of the Inter- 
Industry Highway Safety commit- 
tee. 

Darlington said that requests 
for promotional material have 
been coming in at such a rate 
that by the first of this month 
more dealers had signified their 





Van Tassel Finds... 


Repair Profit Put 
At $82.80 per 
New Car Sold 


CCORDING to my analysis of 
dealers’ statements for the year 
1950, there were an average of 14.9 
repair orders written for each new 
car and truck delivered at retail. 
The average 
amount of sale of 
customer labor 
for each one of 
these repair or- 
ders amounted to 
$7.15, and the av- 
erage amount of 
parts sold with 
each repair order 
amounted to $5.93. 
On this basis, 
the total sales of 
customer labor 








J. B. Van Tassel 
amounted to $106.54 for each new 


ear and truck sold at retail. The 
average gross profit on these cus- 
tomer labor sales, according to my 
analysis, averaged 48.36 percent of 
the labor sales, and the gross profit 
on the replacement of parts sold in 
repairs averaged 35.41 percent. 

As a result, the amount of gross 
profit produced from labor sales 
was equivalent to $51.52 for each 


new car and truck sold at retail, 
(Continued on Page 45, Col. 1) 


intentions of giving the program 
their wholehearted and active 
support than were enrolled in the 
entire endeavor a year ago. 

This was particularly gratifying 
since last year’s figures were ex- 
ceeded with still a month remain- 
ing before the program opens and 
before many dealers had received 
kits from their factories. 

* * * 

T IS now expected that during 

the May campaign approximately 
two out of every three franchised 
dealers in America will be actively 
doing what they can to reduce 
automotive accidents caused by cars 
with faulty mechanisms. 

This year’s program not only 
has the insistent urge that more 
people (35,000) were killed in 
automotive accidents last year 
than in any year since 1941 but 
also that impending parts short- 
ages and a possible manpower 
shortage later in the year may 
increase this gruesome record if 
this year’s check program is not 
actively backed by every possible 
dealer. 

From a strictly business angle 
the Safety Month program should 
interest all dealers when they real- 
ize that 40 percent of all cars on 
the road today are 10 years old or 
older as compared with 17 percent 
in 1941; that the average age of 
cars On the road now is 8&4 years 
as compared with 5.5 years in 1941 
and the age of trucks in use now is 
7.4 years as compared with 5.6 
years in 1941. 

Dealers already are announcing 
programs of their own to promote 
Safety Month with embellishments 
that are strictly of their own de- 
velopment. For instance, Hull- 
Dobbs, Inc. (Ford), Cincinnati, has 
announced that it will give away 
a Ford car to some owner who has 
his car checked in its service de- 
partment during the month of May. 

* 


[X THE announcement of the 
offer the firm stated: “This offer 





is made in cooperation with the 
National Safety Council and local 
safety officials for the purpose of 
acquainting Greater Cincinnatians 
with our complete, modern parts 
and service facilities. 

“The dealership plans to use all 
major media in the city to pro- 
mote its participation in the pro- 
gram and to offer the free car, 

Not only will participation in the 
May campaign enable dealers to 
profitably “make safe” a_ goodly 
number of cars and trucks that 
might have been part of the 8 per- 
cent of the non-fatal automotive 
accidents that occurred last year 
in which vehicles with unsafe me- 
chanical condition were involved 
but also the accumulated statistics 
that can result from this year’s 
drive, if dealers will cooperate by 

(Continued on Page 34, Col. 1) 


Backshop 


--+ by Jack Weed 





I ERE and there dealers are get- 
ting a little solicitous about 
what might happen to their busi- 
ness, come low production of cars 
and trucks combined with tough 
sales due to several causes. Indi- 
cations are that some dealers are 
again thinking in terms of “out- 
side” sidelines. 

Shades of 1942! 

Is memory so short that these 
dealers—all of whom should be 
good businessmen—have forgot- 
ten what happened to the ma- 
jority of the “beer” distributing 
franchises, the sporting goods and 
feed businesses that many deal- 
ers hopped into during the early 
war years—and hopped out of 

with burned fingers soon after? 

Lives there a dealer who has even 
|scratched the surface of the busi- 
ness opportunities in his own busi- 
|ness—that of selling and maintain- 
ing on-rubber transportation in his 
| trading area? 

* ; ‘ 
Never Satisfied 

7HEN one talks to dealers like 
the DeNoyer brothers of Bat- 
'tle Creek and Kalamazoo, 
|who have done what might be con- 
sidered an outstanding job in both 
of their Chevrolet spots (they are 
up in the high 80 percent bracket 
in coverage of owners of their 
make as active service customers), 
one doesn’t find them looking for 
outside lines. Nor do you find them 
satisfied with the job they are do- 
ing. 

The DeNoyer boys will never be 
satisfied until they get every 
Chevrolet owner in their areas— 
car and truck—coming into their 
service stations at least once 
every 60 days. And I seriously 
doubt that these boys have had 
even one red-ink month since 
early in the “thirties” when they 
handled Chevrolet on a sub-dealer 
franchise. 

I have never heard one of the 
brothers say they “haven’t room to 
take on any more service custom- 
ers”, “can’t make any money out 
of service’, “doesn’t cover their 
burden”, “can’t put enough work 
through their shop to make it pay”, 
etc. 

Instead, like many another good 
businessman-dealers in this coun- 
try of ours, they make a study of 
the weak spots—if any—in their 


business setup and cure them. They | 
manager’s | 


don’t take any service 


Mich. | 


word that there is any place in the 
service and parts picture where 
there isn’t a good legitimate profit 
for them when their business is 
properly handled. 

* * * 


Poor Management 


” LIKE to get a little rough on 
some of those dealers who write 
in and ask what “sidelines” they 
can take on that would be profit- 
able under stiff competitive condi- 
tions. But I hesitate to answer any 
}one dealer as I would like to. 

| But talking in the abstract, as I 
am here, I’m going to stick my 
neck out and say to whatever audi- 
ence this column may have, that 
looking for sidelines in the auto- 
motive retailing business, to me, is 
managerial 


an evidence of poor 
lability of the dealer with such 
ideas. 

The great crying need in this 


business of ours is better manage- 
ment, expressed in all departments 
|of automotive merchandising. 
| Please note that here I do not 
limit my statement to just the re- 
tailing picture, although it is the 
retailer with whom I am con- 
| cerned at the moment. 
Let’s pass to some other busi- 
nesses, for instance. 
| Records through the years show 
that approximately every third per- 
son who opens a new drug store, 
|grocery or restaurant fails or has 
|to sell out because they don’t have 
sufficient business ability or capital 
to stay in the original location un- 
itil they have built up sufficient 
|eustomer following to make their 
| business a profitable venture. 

* * * 


| Untapped Field 


Ce are the only sound 
4 base for the building of any re- 
tail business enterprise—customers 
who come back for additional pur- 
chases day after day and month 
after month. 

Since the end of the war many 
thousands of dealers have seen no 
necessity of developing customers. 
They haven't even tried to develop 
vehicle sales customers, to say 
nothing about service customers. 
Yet, every dealer who goes into a 
stiff competitive period is going to 
|need customers badly. 

Well do I remember back in 
| 1945 when a Pontiac dealer up- 
state in Wisconsin, who was a 


sound dealer, complained to me 
(Continued on Page 36, Col, 1) 





What's Behind Rise in Battery F thaws? 


ATTERY failures cause more 

service work than any other 
major item in the repair field. Re- 
ports from the field indicated this 
condition last year and a study of 
American Automobile Assn. break- 
down reports substantiates it. 


In addition, the latest Crowell- 
Collier survey on sales of auto- 
motive parts and _ accessories 
shows battery purchases in third 
place, trailing only car polish and 
spark plugs. 

The AAA reported that battery 
failures accounted for 24.55 percent 
of all the breakdown calls it re- 
ceived last year, more than any oth- 
er difficulty. 

* * * 

HIS was the first time in his- 

tory that battery breakdowns 

exceeded tire trouble on AAA’s 


Service Highlights 


New Products . 
Pacific Show ..... 


‘ages 40-44 
coccccccece MSO SS 





“trouble list.” Tire trouble ranked 
second last year, accounting for 
22.79 percent of the club’s distress 
calls. 

While calls to the AAA for tire 
troubles declined .38 percent in 
1950 below 1949, the number of 
calls for battery failures in- 
creased 2.12 percent. 

A recent survey of some 300 diag- 
|nosis reports also showed that bat- 
teries shared first place as the cause 
of more electrical system failures 
than any other part of the entire 
| electrical system. Tied with battery 
| failures were carburetor and mani- 
\fold heat control difficulties. 
| Several reasons have been ad- 
vanced for battery troubles taking 
|the top spot in AAA service calls, 


|the main one being that the indus- | 


|try has been steadily loading the 
|battery with more gadgets to drain 
its capacity until we have finally 
reached the saturation point where 
either larger charging systems 


|!must be incorporated or we must 
| go to a higher voltage. 
| * * * 
| (\F COURSE, one of the primary 
causes for battery failure even 
under these conditions is the fail- 
ure of the owner to keep his bat- 
tery at full charge and the failure 
of the service shop to make certain 
that the battery is fully charged in 
every car that comes in for service. 
Batteries that are driven in 
|“about city” trips and never, or 
|seldom, driven on the open road 
with little or no extra electrical 
|load, never get a chance to be 
charged up to safe operating con- 
dition. 

As a result, these batteries be- 
come hard-sulphated and are 
ruined or replaced when they 
fail to hold a charge. Many of 
these batteries can be saved and 
made practically as good as new 
rd recycling or by slow recharg- 
ng. 

Back of many undercharged bat- 

(Continued on Page 35, Col, 1) 
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SEATTLE.—Acclaimed a “smash- | 
ing success” by exhibitors, the 1951} 
Pacific Automotive show held here | 
the other day established several | 
regional show records, A. J. Thomp- 
son, show president, reported last 
week. 

Total attendance at the event 
was put at 32,538 persons. Al- | 
though less than the attendance | 
at the 1950 show in San Fran- | 
cisco, 35,496, show officials cited 
the population difference be- 


Deadeas Advised 
To Urge Spring | 
Battery Checks | 


TOLEDO.—Dealers should polish 
up their battery service sales talks 
and be ready to bring them out 
with the first spring flowers, says 
Charles Popper, service manager of 
Auto-Lite Battery Corp. 

“Newspaper headlines have made | 
motorists conscious of the impor- | 
tance of taking care of their car) 
in the months ahead,” Popper | 
points out, “and the dealer can | 
both perform a service and make | 
sales by emphasizing the need for} 
having the battery in proper con- 
dition for summer driving.” 

A battery that has survived the | 
extra strain of a tough winter} 
should be checked thoroughly. It} 
may need charging, or even re- 
placement, An examination takes 
only a few minutes of a customer's 
time, Popper says, and it may well | 
save him hours of delay and incon- 
venience, as well as considerable | 
expense, later on. 

Here’s a checklist for battery 
care suggested by Popper: 

1. Take hydrometer test. The 
critical specific gravity point is 
1.225. If it tests below that, a charge 
is indicated. 

2. Take high-rate discharge test 
on battery when it is full charged. 
If one cell tests more than .2 volts 
lower than the other, advise owner 





and arrange to replace the bat-| 
tery. 
3. Clean and tighten terminal | 

| 

' 


connections. 
4. Examine cradle for corrosion. | 
If present, wash off with bicarbo- 
nate of soda and water solution, | 
then thoroughly dry. 
5. Be sure hold-down frame fas-| 


tens battery securely but don’t} 
damage container by tightening ex- | 
cessively. 

6. Use followup system. Hot} 


weather and radiated engine heat} 
increase evaporation of water in| 
battery. Unless battery is type | 
which needs water only three times | 
a year under normal car use, get 
customer back to have it checked 
every 1,000 miles or every two 
weeks. 


Paint Remover 


Tested for Speed 


GARWOOD, N. J.—About 700 
square feet of paint was removed 
from a trailer in less than three 
hours recently during a test of its 
new paint stripping material, 
“Stripit,’ reports the Magnus 
Chemical Co. of this city. 

“Stripit,” it was said, was sprayed | 
on the surface like paint, followed 
about 15 minutes later with steam 
pressure from a gun. Almost 90 per- 
cent of the paint reportedly was 
removed the first trip around the 
unit. 

A second application is supposed 
to have completely bared the metal, 
even in the channeled surfaces. 
Average time for such a job after 
a series of tests on other units was 
six man-hours, it was said. 


2 Ohio Firms Launched 

COLUMBUS, O.—Articles of in- 
corporation have been granted for | 
Franklin Transfer Co., to operate | 
garages, service stations and 
freight stations. Incorporators in- 
clude Joseph J. Fiori, Joseph H. 
Gribble, and Joseph J. Fiori jr. 
Gribble is named as agent. 

Also, Piper, Inc., of Sidney, O., 
was chartered to engage in a gen- 
eral motor service and supply busi- 
ness. Incorporators are Wilbur J. 
Piper jr., Mary Louise Piper and 
Wilbur J. Piper sr. 


Pacific Show Hits High 


| Attendance of 32,538 Is Believed Record 
| For Event Staged in Seattle 


| Alaska and western Canada as well, 
|} according to Ted Jungmeyer, show 





tween the northwest and Califor- 
nia regions. 

General trade attendance at Seat- | 
tle, it was claimed, was higher than | 
at San Francisco—16,567 as against | 
15,747. | 

Although participation in and at-| ]j 
tendance at the show was predomi- | 
nately from the Pacific Northwest, | 
all 11 western states were repre-| 
sented, with good attendance from 





manager. 

From the standpoint of accom-| Parts Store on Wheels— 
plishments, the Pacific show drew 
praise from exhibiting manufac- 
turers, said Jungmeyer. 


more direct sales at the show 
than at any other show in which 


’ . 
they had participated, he added. ‘Lube Fellow ship 
Prior to the closing of the Seat- | Awarded to USC 


tle event, it was announced that! 
the 1952 Pacific Automotive show; paNngas CITY. — The National 
Lubrication Grease Institute will 


will be held in the Pan Pacifie au- 
ditorium, Los Angeles, Feb. 28- 
March 2. sponsor a fellowship at the Univer- 


New LIQUID GLAZE 
Leads Them ALL! 








NO DOUBT ABOUT IT—NEW LIQUID GLAZE 
offers the finest in quality car finish treatments! 
Impartial tests by an independent laboratory 
prove that NEW LIQUID GLAZE provides safer, 
more scientific cleaning... gives greater gloss and 
longer-lasting luster than major competitors!* 


Only NEW LIQUID GLAZE features a non- 
abrasive, no-buffing cleaner for new cars. Only 
NEW LIQUID GLAZE features a sealer that adds 
a measurable coat of protection to that .003” of 


LIQUID GLAZE, 


C. R. Carlisle, salesman for C. C. Samuel, 






Tucson (Ariz.), distributor of Bowes Seal Fast 
automotive products, uses an International LM-120 with Metro body for a traveling store. 
The truck's shelves are loaded with merchandise. 

Many of them reported making | — 


sity of Southern California, How- 
ard Cooper, president of the insti- 
tute, announces, 

General scope of the fellowship, 
Cooper said, will include a study of 
the fundamental physical basis on 
the observed behavior of lubricat- 
ing greases. 
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Sports Digest 
Packard Plugs Service 


In New Book 


DETROIT.—Establishment of the 
Packard sports library as a depart- 
ure in auto service promotion has 
been announced by J. A. Carr, parts 
and service manager. Top sports 
writers throughout the country are 
members of the library’s editorial 
board. They will contribute articles 
along with other nationally-known 
experts in the sports world. 

The May issue, first of the li- 
brary’s digest-size editions, features 
“Baseball’s Immortal Outfields,” by 
Dan Daniel, baseball editor of the 
New York World-Telegram & Sun. 
It is now on the presses, with mail- 
ings to more than 500,000 Packard 
owners and others scheduled to get 
under way by the end of the 
month, 

“Service promotion messages are 
delivered with a new and unique 


|appeal for reader attention,” Carr 


said. He revealed that over 75 per- 
cent of all Packard dealers have 
signed up for the new development 
program at the start. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 





Greater 
Protection 


paint surface! Only NEW LIQUID GLAZE fea- 
tures that exclusive finishing touch . . . Color 
Dress . . . for beauty and brilliance plus! 


Moreover, NEW LIQUID GLAZE is the best deal 
for every new car dealer because it requires less 
labor and pays more profits! A LIQUID GLAZE 
car appearance stall can make more money... 


foot for foot... 


than any other section of your 


service department! Write us today, and have a 
member of our sales staff prove it to you! 


INCORPORATED - LANSING 6, 


*names on request 


MICHIGAN 
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Dealers Enlist in May Drive .. . 


_ Record Safety Check Support 


(Continued from Page 32) 


sending in their month-end reports, 
could provide valuable information 
that can be used with official 
Washington to make certain that 
the industry gets the material it 
will need to make sufficient re- 
placement parts and equipment to 
keep our “on rubber” transporta- 
tion from bogging down. 
+ * * 

N THE many states and cities 

that have compulsory inspection, 
the percentage of vehicles rejected 
on first inspection has for many 
years varied from 18 to 71 percent 
approximately one out of every 
three cars inspected on the average. 
One out of every seven cars Was 
found to have brakes in need of 
repair in a similar broad-scale 
check of brakes only made by the 
International Assn. of Chiefs of 
Police in 1945. With today’s higher 
speeds it is quite certain that this 
percentage would be higher today. 

With approximately 48 million 
cars and trucks on the highways 
expected to travel at least 450 
billion miles this year, both the | 
high and growing rate of fatali- 
ties plus the increased age of a 
larger percentage of vehicles 
makes a yearly check of all ve- 
hicles more necessary than ever. 

The May Safety Month check 
campaign can well take the place 
of compulsory inspection in those 
states which do not have this 
regulation if the dealer body will 
get behind this campaign actively. 

+ * kK 


N EXAMPLE of how important 

the various cars and truck fac- 
tories feel this campaign is is evi- 
denced by the thoroughness with} 
which the General Motors Truck 
Co. is presenting the program to 
its dealer body. 

The firm is not merely mailing 
out data that explains the program 
together with the list of promo- 
tional material that is available. 
This company is putting it up to 
every district and zone service 
manager to contact every dealer| 
and explain the program in detail. | 

In addition, it is endeavoring to | 
make certain that each dealer 
who goes into the May program 
will have sufficient parts in stock 
to take care of all safety work 
that comes in during the month. 

Every one in the organization | 
from John E. Johnson, sales man- 
ager, down is intensely interested 
in the truck company doing an out- 
standing job in this year’s program 
and is doing everything he can to 
help GMC dealers do an outstand- 
ing job at the local level. 

+ * * 

T IS at the local level where the 

success or failure of the May 
Safety Month program is made. 
Regardless of all the national pub- 
licity that the event will get—and 
the lineup of radio programs, tele- 
vision shows and mention in na- 
tional advertising assures all deal- 
ers of the greatest cooperation in 
selling the program to the public- 
unless the dealer features the pro- 
gram on his building and in his 
service department, he cannot ex- 
pect to capitalize on all of the push 
that is being given the program 
this year. 

Included in the shows already 
“set” for May where the Safety 
Month will be featured are: Voice 
of Firestone, Groucho Marx (De- 
Soto), Ford Theater and Celebrity 
Time (Goodrich), in several spots 
during the month as well as the 
Bear programs in the local areas 
where they are on the air, 

Several other shows are in the 
making such as Toast of the Town 
(Lincoln-Mercury); Studebaker| 
Newscasts, and Henry J. Taylor | 
(General Motors). | 

Other radio and television an-| 
nouncements that are not suffici- | 
ently far enough along to announce | 
are also in the making, NADA is 
furnishing dealers with radio 
scripts for use in their own pro- 
grams. 


+ * * 


EALERS should hang their 

“Check Your Car—Check Ac- 
cidents” banners on the outside of | 
their buildings where the driving 
public can see them and identify | 
that dealership as a spot where 
they can have their car checked for 
safety. They should make use of | 


their “Cop” cutouts, service en-;to a diagnosis report insofar as 


trance banners and window signs 
to the fullest advantage. 
They should also make certain 


dealers believe. 





* * * 


that they have sufficient check ~ERVICE managers should keep | 
an accurate record of all repairs | 


sheets so that one can be given | 
to every one who has his car |made as well as all cars found to 
ee these —. |be faulty and the cause of the fail- 
‘ S e e source of a lure t ss inspection. , 
great deal of continuing service , » ee ee =" ge 
business even after the monthly records should be turned in at the 
drive is over. , et 7: month as they will aid 
Many items that are checked Ol tee F ae rg ts ; 
the sheet as “coming up” but not | ey will give all dealers an idea 
necessary at the time the check |°f the amount of work as well as 
was made will be taken care of|contacts the monthly program has 
later at the owner’s convenience, given him. They will act as an in- 
The check sheet will be similar|dication of the national need for 








“Our Carbon Blast Tune-up Special 


has inereased service volume and 
improved customer satisfaction!” 


sp N. S. O'Neill, Vice President 
Greenleose-O'Neill, inc., Authorized Oldsmobile Dealer, Kansas City, Missouri 


"HEAD-ON" 
» : 


a ey 


Easy to Sell CARBON BLASTER SERVICE! 


“Service customers want results when they come 
in for a tune-up,” says A. F. Yax, Greenlease- 
O’Neill Director of Service, ‘‘and the Carbon 
Blaster really gives them what they’re looking 
for . . . better, smoother engine performance, 
more power, and greater operating economy.” 


Lieb 


Sescssteseshsemiidiaineipeeatnianinias 
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safety items are concerned, many | 


Safety Council a graphic picture 
of the condition of the nation’s 








will give the National 







3 The “‘Head-On” Carbon 
~ Blaster is operated solely by 
air pressure. A compressor of at 
least 25 CFM is generally adequate 
to meet requirements of 40 to 60 
pounds pressure. Make sure all 
connections are air-tight. 





. . 
Galion Conducts Distributors’ Meetings— 

Galion Allsteel Body Co. is holding a series of parleys for distributors of its hydraulic 
| hoists and dump bodies. Pictured are those who attended the first conference in Chicago 
That meeting was followed by one in Oklahoma City. Others are scheduled for New York 
Los Angeles, Portiand, Ore., and Atlanta. 


replacement parts and equipment. ), “on rubber” transportation. And 
last, but far from least, they will 
give both the dealers and the fac- 
(See CHECK, Page 45, Col. 1) 


e Kent-Moore Special Blast 
Rice serves as an effective 
cleaning agent. Pour 10 to 20 
pounds in the perforated hopper 
of the Carbon Blaster. Approxi- 
mately one pound is consumed in 
Cleaning 8-cylinder engines. 


Get set now for Extra Service Profits! 


KENT-MOORE 


ENGINEERS AND MANUFACTURERS OF SPECIAL 
General Motors Building * Detroit 2, Michigan 


Setanta sti naieh 
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battery failure in new cars is due 
to this lack of checking and charg- 
ing by dealers before the new ve- 
| hicle is delivered. 
* * 
CAR or truck that stands 
around for a week or so can 
lose enough charge from the bat- 
tery so that if it is immediately 
put into short-run city driving, it 
will become sulphated, particularly 
if the battery terminals and posts 
are the least bit corroded or con- 


improper Care, Accessory Load Blamed .. . 


Battery Failures Head i 
Car Trouble List a 


(Continued from Page 32) fin 









teries, also, is the principal head-|tion of the battery stock from 
ache of all suppliers of voltage|which the batteries in new cars 


























4 \ a nections are not absolutely tight. 
regulators as well as the factory|are drawn. : My i he yor fagotto — ig 
service managers, and that is the Here, if the latest shipments | i, a4 Coir i oars ae 

lic lack of understanding—and ability| are piled on top of batteries al- Testing in I-H's Chicago Shop— pe .' * Pp me . ery 

rly service—the voltage| ready in stock, the older bat- | g : , : . 5 —_ cannot be brought up to proper 

= ee, lat lad-| teries lose their charge until | Complete engine, body and chassis testing equipment has been installed at International | full-charge condition by a fast bat- 

ork ot gama dae contain to oan they finally are put in new Harvester's new Chicago sales and service building at 3333 Archer Ave. tery charger alone. They claim it 

u e . ‘ ——- enamteiekeeanih : 

be both over and under-charged. vehicles they are but partially |————— ae eee : on - cee . a . = 

* 6 * charged. delivered, the fault is often over-| partially charged state. In many aan ies ‘_ ia ian thats 

id FEW cases of battery failure in As dealers’ get-ready men rarely} looked. As long as the battery has cases of city driving, it never gets full Sane “A patter "aaa ae 

ill A new cars have been due to a| check battery condition, except pos-| sufficient life to turn the engine| past that state. : y 8 y e. 
c- slip in supervision in the factory|sibly to see that there is water in| over for a start, the battery goes ean tine — electrical oes oe dealers ne — 
‘ y li -lit w Ww k is into the hands of new owner in a|claim that a large percentage of| charge arrangement on their fas 

; > assembly lines of the Proper rota it when the — a erus SS eee —————S | battery charger, they showld Ge 





| 
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| 
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GREENLEASE-O’NEILL, INC. REPORT 
EXTRA SERVICE PROFITS FROM THEIR 
NEW K-M “HEAD-ON” CARBON BLASTER 


If you’re looking for new and better ways to boost 
your service volume and create lasting customer good- 
will, here’s a report you'll be interested in from Green- 
lease-O’Neill, Inc. of Kansas City, Missouri. One 
of the nation’s leading Oldsmobile dealers, this pro- 
gressive service-minded organization says .. . 
“We've had the new Kent-Moore ‘Head-On’ Carbon 
Blaster in our Service Department for only a few months 
now, but already it has proved to be one of the best 
service equipment investments we've ever made. With 
it, we've been able to offer our customers the quick, 
low-cost preventive maintenance service they need and 
want... a Carbon Blast Tune-up Special that actually 
gives them positive results in terms of improved en- 
gine performance, efficiency, and operating economy. 


“What’s more, our mechanics tell us the Carbon 
Blaster is safe and easy to work with. They like it 
because it saves them time and trouble on engine tune- 
up jobs. It effectively removes objectionable carbon 
deposits from combustion chambers without requiring 
removal of the cylinder head, and it permits them to 
make required tune-up adjustments quickly and ac- 
curately in accordance with the car manufacturers’ 
specifications. 

“Since purchasing the Carbon Blaster, we have ex- 
perienced a substantial increase in Customer Labor 
Sales in our Engine Tune-up Department. We have 
used nearly 240 pounds of special ‘Blast Rice’ to blast- 
clean well over 200 engines. Not one of these engines 
has come back with customer complaints on service. 
The equipment has more than paid for itself in extra 
service profits and improved customer satisfaction.” 


N. §. O’Neill—Vice President 
Greenlease-O’Neill, Inc. 


have a slow charger to fully 
charge batteries in run-down con- 
dition, it is pointed out. 

Corroded terminals and _ loose 
connections develop sufficient re- 
sistance in the charging circuit to 
prevent a battery from being prop- 
erly recharged, it is claimed, even 
when the car charging motor and 
|voltage regulator are in perfect 
shape and adjustment, and even if 
the car is run on trips where it 
normally would recharge itself 
| without other aid. 

x * * 


HUS, it is very important that 
batteries not only be checked 
| for full charge but also that termi- 
nals be lifted from the posts and 
both terminals and posts be cleaned 
thoroughly by wire brush or scrap- 
| ing. 
Just a wipe or the use of an 
| acid on the connection is not 
enough. And then _ terminals 
should be _ properly _ tightened 
| when they have been cleaned. 
| With new antimonial type termi- 
nals a white oxidation takes place 
under the terminal that is not 
readily seen from the outside. 
This white oxidation coat is 
claimed to be just as bad as the 
former greenish corrosion that used 
to pile up on and around battery 





terminals and is the reason why 
these terminals should be removed 





ee ee 


ar 


and scraped or wire brushed be- 
PE | fore new vehicle delivery is made. 
e- ‘ j * * & 
that 50 percent of the batteries 
: returned for adjustment today are 
in poor condition because of hard, 
;or time, sulphation due to being 
operated for long periods in an un- 
dercharged condition. These bat- 
|teries can be returned to normal 
| service by being given a slow charge 
|in the proper manner. 

mm" that is little recognized is the dif- 
r | ference that heat conditions make 
on the charging rate, Batteries can 
be unduly hurt when charged at 
|over 125 degrees. Batteries dis- 
charge at 80 degrees and vehicles 
| with new batteries in them that are 
allowed to stand unused on show- 
room floors or in storage will dis- 

gravity per day at 80 degrees. 

One of the “rule of thumb” 
checks for overcharging can be 
made by the frequency of need of 
water in the battery. If the battery 
needs filling with water often, then 

| the charging circuit should be 
checked thoroughly and the voltage 
|regulator should be checked care- 


ATTERY manufacturers claim 
_ Another cause of battery failure 
charge approximately one point of 

|fully for maladjustment. 





‘Alexander Named 
‘Kaiser-Frazer 


7 
Service Head 
WILLOW RUN.—J. W. Alexan- 
|der has been named general serv- 
ice manager at Kaiser-Frazer Corp. 
Since 1946, he had 
been assistant 
service manager. 
Alexander start- 
ed in automotive 
service companies 
as a mechanic 
for the Overholt 
company, which 
built the almost 
forgotten [Illinois 
car at Galesburg, 
Til. 
J. W. Alexander During World 
War I, he served 
with the Army Motor Transport 
Corp. and had charge of a repair 
depot at LeMans, France. 








al Cylinder Indicator Rubber Blocks, furnished Rice Feed Nozzle enters the 

© — is ne on the dis- oO with the Carbon Blaster © closed combustion chamber 
tributor to assure proper location should be wedged between the through the spark plug Clean- 
wy of pistons at 12° past top dead fan belt and fan a on both ing is accompli Totating 
a center. In this position, intake and sides to prevent the piston from the nozzle to direct the rice blast 
exhaust valves are closed and moving out of position during the to all parts of the chamber. Time 
chamber is ready to be cleaned. blast-cleaning operation. per cylinder: Approx. 5 minutes. 


Write Dept. C for complete details on the new K-M “Head-On’’ Carbon Blaster! 


ORGANIZATION, INC. 


AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 


Sales and Service Representatives in Principal Cities Coast-to-Coast 
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Backshop . 





(Continued from Page 32) 


that so many Pontiac owners 
had moved out of his city or had 
sold their cars out of the city that 
he didn’t have sufficient Pontiac 
cars to support his service opera- 
tion. But that didn’t phaze him 
much. He was going after the 

Dodge cars that had been left 
homeless due to that dealer drop- 
ping out of the picture, He knew 
his business. 

A high percentage of owner-cus- 
tomer following is a good criterion 
of a well-run dealership. It shows 
that the dealer-customer relations 
must be on the proper basis; that 


the servicemen who greet the cus- | 


tomers have been properly trained 
and have the right attitude; that 
the work in the shop is of proper 
quality and carefully checked to see 
that annoying slips do not get to 
the customer, and that customers 


are handled courteously and diplo- | 


matically when complaints come up. 
7 + * 


School Facilities 


ae oe from my contacts over | 
We school technicians, sons of deal-|a country road impression of the 


the past few years, I believe 


As every apple polisher knows, customers go for 
high gloss. Sheen sells more spinets, glasses, yachts, 
plumbing, air travel . . . works for the farmer, too. 

Robert Marshall, Tompkins County, N.Y. scrubs 
eggs with an automatic washer which cleans five 


cases hourly. Clean eggs bring 6c per dozen more... 
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By Jack Weed 


|that far 
‘enough time in their service and 
parts departments to know why 
| they aren’t at, or near, the complete 
‘absorption mark. They rely too 
|/much on the word of the men they 
have put in charge of those depart- 
ments and who may not have had 
enough experience, or who do not 
| have enough managerial ability, to 
know how to develop a profitable 
| operation. I do not mean this to be 
a “crack” at either service or parts | 


| 
too few dealers spend 





| managers, either. 

Far too many of these boys 
have been shoved into these posi- 
tions without proper training for | 
their jobs. They got their job be- | 
cause they were good mechanics | 
or because they know how to | 
meet people and handle them. 

The criticism is only directed at} 
our industry which, tremendous as) 
it is, has not provided school facili- 
ties where good managers can be} 
| developed and where men with one} 
|}or two outstanding qualifications | 
can be given the schooling that will | 
make them well-rounded managers. | 








polishing pays the polisher $9 an hour! 


Farming is a business...and good farmers 
go in for continuous product improvement, keep 
an eye on 
production plans and marketing methods. . . 
concentrate on higher yield crops and herds, 
better quality and quantity... 
chicken, more quarts per cow, more 












coffee makers, electric ranges, washing machines 
and ironers. With increased leisure she is more 
style conscious, chooses better home decorations, 
rugs, and furniture .. . isa new major market. 


Best business opportunity ... today is the 
SuccEssFUL FARMING audience, of the best farmer 


ue, 


more eggs 


The farm homemaker is 


lifting living standards. She 


$ 
polishing... 9 an hr! 


tomorrow’s markets, favor flexible 


alfalfa per acre, higher hog profits, 
maximum cash income perannum! 


also 


va ' 
Zz more mechanical appliances 
to save time and steps... 

| obtains quicker and better 


output with cake mixers, automatic toasters, 


Parts Contest Payoff Party— 

Employes of Prolo Chevrolet Co. of Santa Cruz and the Moriarity Chevrolet Co., Watson- 
ville, Calif. gathered for dinner and entertainment at a payoff party which was the award in | 
a customer labor and parts sales contest between the two dealerships. The Prolo dealership 
was the loser, with E. Prolo picking up the check for the evening. 


|/ers and merchandisers, but put far;new 180-horse engine and quickly 
found myself giving power steering | 


too little emphasis on providing in- 
struction in management within 
the reach of the men who need 
that instruction and who are need- 
ed the most in our present automo- 
tive economy. 

> * 


the most of my attention. 
Not that the new engine doesn’t 


feel its flow of power when you 
|eall on it to do the exceptional job, 
because it does give that “lift” one 
|gets from driving a car with seem- 
‘ingly unlimited power. 

The big thrill to me, however, 
was in the thing that I had been 
taking more or less for granted. 
I had driven power-steered trucks 


Power Steering 
HAD a unique experience last 
week. I went out in one of the! 
new Chrysler New Yorkers to get 





business men in the US. ..1,200,000 families of 
which more than a million are concentrated 
in the fifteen agricultural Heart States, with the 
best soil, largest investment in land, buildings, 
and machinery, highest yields and earnings— 
easily 50 °% above the national farm average. 


Advertising in general media misses 







much of this major market— 
needs SuCCESSFUL FARMING for 
its powerful penetration, and its 
wide influence based on forty “a 
years of service. With current ~ 
production and prices, a decade’s 
backlog of savings, SF subscribers are the best 
per automotive class market in the world. Ask any 
SF office for the facts. 

SUCCESSFUL FARMING, Des Moines, New York, 
Chicago, Cleveland, Detroit, Atlanta, 
San Francisco, Los Angeles. 


uses 








perform and give one a thrill to 





| and knew something of what to 
expect. But when power steering 
is applied to passenger cars with 


, | the lower gear reduction that the 


power allows, one immediately 
gets some funny reactions. 


First is the tendency to over- 
steer. For instance, I wanted to 
find out what the recovery was 
|when one did a “grapevine.” Eddie 
|Batchelor, of Chrysler public rela- 
|tions, was in the rear seat when I 
pulled this stunt and now I can 
|}vouch for the fact that Eddie's 
|nerves are in good control and that 
jhe has implicit faith in something, 
{because he couldn’t have had any 
jin my driving ability, for I fright- 
}ened myself on my first “whip.” 
Power steering has much to rec- 
| ommend it on heavy cars with soft 
|tires, to my mind. The Chrysler 
|job recovers nicely. I can readily 
| see where a much wider scuff angle 
can be used and still produce ease 
|of steering which, of course, would 
result in even much faster recovery 
ability without sacrificing ease of 
handling. On rough, rutted roads, 
the wheel impact is not transmitted 
noticeably to the hand—in fact if 
you weren't concentrating on feel- 
ing for it, I doubt if any one would 
notice that there was any. And the 
tendency to “throw” when hitting 
water puddles or soft sand is great- 
ly minimized. 

* * > 

The Finny Tribe 
yy another fishing enthusiast 

—let’s listen to the moan—has 
stepped into a top service bracket. 
|J. W. Alexander was recently ap- 
| pointed service manager for Kaiser- 
|Frazer. Alec is an oldtimer in this 
| business as regards experience, 
pte though he still retains some 
{color in his hair. The only way in 
which I know that you K-F deal- 
}ers can shock him out of his armor 
|of reserve is to stick a rod in his 
j}hand and put him on water where 
one of the finny tribe will snap at 
a lure. 

Chek-Chart announces that its 

1951 two-page wall chart on mo- 
| tor oil and gear lubes is now 
| available. The first page lists the 
| proper engine oil and lubricant 
| for all makes of cars as well as 
recommendations for transmis- 
sions and differentials. It also 
shows the location of the hood 
release, oil filler pipe and shows 
both radiator and gas tank ca- 
pacities. The second page lists 
motor oil and lube data for trucks, 
| buses, motor coaches and out- 
| board motors. 

Those of you interested in engine 
joverhaul will be interested in 
| knowing that the AERA has final- 
\ly completed the speaker list for 
its annual convention, which this 
jyear takes place at the Sherman 
|hotel, Chicago, May 7-9. 

Among the speakers and their 
subjects are “Let’s Face the Facts,” 
iby C. C. Tapscott, McQuay-Norris 
|Mfg Co.; “Engine Cleaning,” by 
J. C. Rogers, John Rogers Co.: 
“Magnafluxing,” by W. E. Thomas, 
Magnaflux Corp.; “Home - Type 
Run-in Equipment,” by H. Torgis, 
A. L. Torgis & Son., and “Sleeve In- 
stallation,” symposium with George 
Yount, Eagle Machine Co., as mod- 
erator. 





Service Guide 


Automatic Transmissions 


Added to Chek-Chart 


CHICAGO.—Complete serving in- 
structions for all of the different 
types of automatic transmissions 
have been released by Chek-Chart 
Corp., 31 E. Congress St., Chicago 
5, in its “Supplement No. 5” to the 
ABC’s of Lubrication Service. 

Detailed servicing instructions 
are given for Buick Dynaflow, 
Chevrolet Powerglide, Chrysler 
Fluid-Torque Drive, Ford-O-Matic, 


Hydra-Matic Drive on Cadillac, 
Frazer, Hudson, Kaiser, Lincoln, 
Nash, Oldsmobile and _ Pontiac; 
Mercury Merc-O-Matic, Packard 
Ultramatic and Studebaker Auto- 
matic Drive. 

The new edition supersedes all 


previous printings and includes a 
complete tool and equipment list 
needed for servicing these units. 


Mason Sells to O’Neal 


| Stewart Mason has sold his inter- 
jest in the Mason Motor Co. (De- 
|Soto-Plymouth), Marysville, Kans., 
jto O. B. O’Neal. Name of the firm 
is now Winterscheidt and O’Neal 
Motors. Carroll Winterscheidt, Sen- 
eca, Kans., who was associated with 
Mason in the company, will con- 
| tinue with the firm. 


_—_—_— + 
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to . i ithe picture of a running greyhound 
ing Lawsuits Affecting Dealers .. . dog. Recently, the Greyhound Cor- 
ith |poration sued Rothman and asked 
the oo |the court to enjoin him from using 
ely ‘; ae u r t D e Cc 1 ~ 1 Oo n s jthe name “Greyhound” and the 
picture of a running dog, which are 
ver- |the tradename and symbol] used on 
|buses by » Greylt ; a- 
| to By Leo T. Parker fore set forth to my or our entire | gigg® aa ee ee 
idie Attorney at Law satisfaction’. It is our opinion, 1 Rothman argued that of 
: ; therefore, the plaintiff (Reitano) : ae 
e YENE “4 : f - : , ; irey } , — . 
—_ 9 chee at din eee i failed to prove that he was justi- sas | Greyhound Corp. had delayed so 
ro sue the ‘seller and receive b oh the fied in relying upon the represen- ibeersy ape - a oom & 
Me's suschane meter if oe a a Fe © tation alleged to have been made stop use of the Greyhound sym- 
=a he cannot obtain a good ond valid =e Sree pr sae sap te oe of aaa 
the al | * * & not now stop the use o e name 
ing. —— of title for the automo-| Gaye for Reference First and Last of New P. 0. T k | On taxicabs, 
ay . bs eo URING the summer the wri “ wr. &. Trucks—— The higher court ordered Roth- 
rht - For example, in Wilde v. Liedtke I e summer the writer) Compiet f th i i i i 
; 931 S.Ww (2d)_ 1009. it a how : traveled 22 midwestern and/| ompletion o e 2,050th U. S. Mail delivery truck by the Boyertown Auto Body Works,| man to discontinue using the Grey- 
= We 2d 9, it was shown | western states Gnd taleed ah am. Boyertown, Pa., was marked by a dinner. Shown checking out the final unit are (left to right):| hound symbols, and said: 
rece t at a used automobile dealer sold g a . sal : Paul R. Hafer, president of Boyertown Auto Body Works; Joseph Gruber, resident post office “It is settled that mere delay in 
soft Liedtke a used automobile. At time | ™erous auto dealers, many of whom | ; + d +. . : ; ; a y 
i ae eke ike maar Ga the, oo presented interesting legal prob- — or, and Eddie Simons of Ford. The pilot model for the fleet order is at the right. The seeking relief is no bar to an in- 
lily he would have no trouble with the |!ems. Some of these legal questions a sa ee eee a ee ee ee nen coe Oe mae 
gle title. However, the motor number )|#!ready have been answered per | knowledge of the fact that he is 
one . of the automobile did not corre-|through these pages. future reference to avoid similar|company’s tradename, or trade- a and has deliberately set 
uld spond with the motor number in Now, after expending outstand- (legal controversies, and also for|mark, can the latter delay many out to capitalize on the good will 
ery the title and Liedtke returned the wd hn ae os Revie | preservation of the higher court | years in complaining regarding the Rage “ase ’s same a ae 
"7 7 : i : ;.| finally located late and outstand- | ojtat; hi ' infringeme > > an . ‘rs trade-meé s 
of A gro 2 the de ce eee ir Riwher cours Gneieions Ghieh | citations w hich may be advantage- monn ro. and + agli and be fraud.” 
ids. ately upon learning of the motor ™ sty : “as |ously utilized to win unavoidable |#W@rded a favorable verdict? Ac- * * * 
ted number discrepancy. verify answers to the balance and | jaw suits. cording to a late high court deci- 
if The testimony showed that most important of these various | * * & sion the answer is yes. Two Innocents 
rel- after accepting the car Liedtke | 4? ‘calemacn Mean d by readers | Ses over Trademark ar ca cant v. Greyhound Corp.,|()FTEN two persons innocent of 
uld was informed there had been re- | ‘ S. . sa ' j 1 ed (2d) 893, it was shown that | any wilful or intentional wrong 
the placed in the 1946 automobile a, Due - the importance of the| | HIGHER court was asked to|since 1932 one Rothman has oper- find themselves in such position, 
ing 1942 motor. Liedtke sued the deal- a eae cae a ae decide this question: If a new /ated a taxicab company under the/ with respect to purchase of an au- 
at- er for the money he had paid for Ss p these pages for|company infringes an established |name Greyhound Cab Co., and used | (Continued on Page 68, Col. 4) 
the automobile. a i aaa en nae eR AE Cn ia al eee ao " ~ oe 
In holding in favor of Liedtke, . enieitiiiaeaanen teatime a 
the higher court said: 
“Appellee (Liedtke) testified that a 
nat the papers which appellant (dealer) “ ee 
sae gave him showed the 1946 motor s at =e 
et. number, hence it was impossible for = During recent Florida tests, the Army ‘Eager 
Z him to secure a certificate of title + Bie = &S 
er- without first having title to the 1942 if ’ 
his meter number Gearel ts betweel if Beaver” truck, built by Reo Motors, Inc., proved its 
ce, the prior owners of said 1942 mo- { 
_ tor. Sonar ability to operate completely submerged. 
al- Cannot Enlarge s 
or + sehaaininin . sie ail The Holley-designed and Holley-built water- 
his / j NG to a late higher 
re court decision a new zoning ‘ 
at ordinance will not prevent a com- proof carburetor and governor are standard 
pany from continuing the same 
i's business operations. Also, if the vipment on the “Eager Beaver.” 
Se buildings burn down the company 9 th 
v may reconstruct the same size and ‘ egies: aoe sh 
e kind of buildings but not larger or ve ah ec ¢ 3 





t with greater area. 
Ss For example, in Humphreys v. 
Stuart Realty Corp., 73 Atl, (2d) 
oO 407, it was shown a city ordi- 
d nance was passed which restrict- 
? ed or zoned a business district 
into a residential area. A com- 
pany then was doing business in 1 ‘ 
, this area. Its business was sell- : ; = 
o ing gasoline, oil, etc. Soon after <a : : , —serae9 
the new ordinance was passed een” ——- 
1e the company’s plant burned to 
in the ground. 
le In subsequent litigation the high- 
or er court held that the company 
could reconstruct its plant provided 
the buildings when rebuilt did not 


in 
exceed in height and area the 
ir buildings so destroyed. The court 
Nd said that while the company would 
is not be permitted to extend its past 
y operations or enlarge its plant, yet 
3 it could not be prevented from con- 
s, tinuing the same business with the 
Ye same size and kind of buildings. 
Ss, x * * 
ag Limits Guarantee 


CCORDING to a late higher 

court decision a purchaser is 
bound by a clause in a contract 
which limits a guarantee given by a 
seller. This rule of law is applica- 
ble to all purchase contracts. 

To illustrate, in Fote v. Reitano 
46 So. (2d) 891, the testimoney | 
showed facts, as follows: One Rei- 
i. tano purchased from one Fote an 
t automobile wheel alignment serv- 


m:.) 
ee 


Ss ice business. The purchase price of 
t the business was $70,000, of which 
0 $20,000 was in cash and the balance 
e of $50,000 payable over a six-year 
period in monthly installments. 
S The contract of purchase con- 
c tained a clause to the effect that 
r ° Reitano had inspected the prop- 


7 erty, verified and investigated all 
oral representations made by Fote 
to his entire satisfaction, 
: Several months after the pur- 
1 chase contract was signed Reitano 
- sued Fote and asked the court to 

rescind the contract and compel 


l Fote to refund the purchase money. 
Fote alleged and testified that Rei- 
c tano had made a false representa- 


tion, that the net profits of the 
business were $666 per week, or 
around $30,000 annually. Fote testi- 
fied that the net profits were very 
small. 

The higher court refused to hold 
in favor of Reitano and said: 
“The contract signed by Reitano 
stated that he had ‘inspected sub- 
ject property, verified and investi- 
gated all oral representations here- 
tofore made and all details hereto- ! 


For | 
Original Equipment Mane: | 
facturers for the Automotive Industry | 
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V Vie HAS NASH had such unprecedented 
success with the Rambler All-Purpose 
Sedan? 
Why are thousands who never dreamed of owning 


a station wagon buying this new kind of car? 
Because it’s the ideal combination—something 


more than a station wagon—something more than 
a smart custom sports sedan— it’s the most 
practical car ever built. 
You couldn’t ask for a more luxuriously fitted 
2 : luti ! 


car—the finest of needle-point fabrics—de luxe 
radio, Weather Eye Conditioned Air System— 


Theres Much of Tomorrow in all Nash Doe Today 
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even the electric clock and directional signals are 
included in the low price. 


Yet it’s ready to roll up its sleeves at the drop of 


fun of a convertible and the safety and 
comfort of a family sedan! 


Particularly today, the exclusive advantages of 


yning a tail-gate and haul a mammoth-size load—to stand the Rambler are wanted by those who look ahead 
up better year in and year out—to stay permanently —who want to be safe for the future with a car 
ng rattleproof, with the double-rugged durability of that gets more miles to the gallon—that’s built to 
han all-steel, all-welded Airflyte Construction. stay new years longer—that’s doubly useful. 
And it’s a double-duty performer—a power- The development of the Rambler is typical of 
house to drive, yet it delivers up to 30 miles a the research that is constantly going on at Nash— 
od gallon at average highway speed. the ceaseless looking ahead—the introducing of 


The Rambler All-Weather Convertible Sedan, 
too, is a double-duty beauty with all the sun and 


new types of cars that will best serve the future 
needs of the American motoring public. 


THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit, Michigan 
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IMPROVED POLISH — An improved veo! 
auto polish containing ‘'For-Sil'’ has been | 
announced by R. M. Hollingshead Corp.,| 
Camden, N. J. Company officials pointed out | 
that Venus is still a dual-purpose product | 
which both cleans and polishes a car finish | 
in one operation. The protective film pro- 


| 








duced by For-Sil is said to be resistant to 
climatic conditions for an extended period of | 
time. The product is packaged in pint and| » ea: . ; : | 
gallon cans 
} } 
° ° . | ADJUSTABLE TAPPETS—The time-saving ad- 


|vantages of Balkamp's adjustable valve tap- 
lpets for Ford V-8 and Mercury engines are 
described in a folder now available from | 
National Automotive Parts Assn. jobbers, ac-| 
cording to Balkamp, Inc., Indianapolis. These | 
Johnson adjustable valve tappets, it explains, | 
enable the repairman to adjust the tappet in- 
stead of the valve. Because adjustment is 
made with the heads in place, there can be} 












>» 


, | ‘ . ° 
}no errors due to block distortion, it adds. In 
addition, a special spanner which leaves both | 
hands free for quick, accurate adjustments is| 
| furnished with each set of tappets. | 
: 
FOR AUTOMATIC DRIVES —Hand tools | 


automatic transmission | 


| 


that will position all 
flywheels have been developed by the retail 
sales development laboratory of Socony- 
Vacuum Oil and are available through Pres- 
ton Products, Litchfield, Conn. The Turn-Glide 
Tool (top), to position Chevrolet Powerglide 
flywheels by hand, does the job with ease, the 
firm states. The bottom tool, known as the 
Turn-It Tool, is for hand positioning of ali 
other automatic transmission flywheels—Ford- 
omatic, Merc-O-Matic, Dynaflow, Ultramatic, 
Studebaker and Hydra-Matic 











SERVICE DESK—Borroughs Mfg. Co., Kala- 
amzoo, Mich., has announced a new service 
managers desk in baked enamel finish with 
chrome trim, the desk is available in several 
color combinations. A recessed light reflector 
floods the entire slanted top of the desk. 





KEYS AND KEY TAGS—These sterling silver 
models are made by Kimberly Products Co., 
43 E. 32nd St., New York 26. A St. Christopher 
key tag crest is also available for ali General 
Motors and Chrysler cars, Ford, Lincoln, Mer- 
There are 


boss = ena Buick, Dodas. Plymouth, | Storage drawer is beneath top. Dimensions 
Pontiac, Chrysler, Ford, Oldsmobile and | are 52 inches high, 36 inches wide and 24 
Cadillac linches deep. 

* * + " * ® 





BEMIS TO DEMONSTRATE DEALTASEAL—The latest development in the packaging field of 


the Bemis Bro. Bag Co., St. Louis; is a new Deltaseal closing machine, Series No. 3187. This 
machine will be on display and in operation, at the Bemis booth, number 733, at the Pack- 
aging Exposition in Atlantic City, Apr. 17-20. The machine is unique in that it closes both 
filled cellophane bags in one-pound, two-pound and three-pound weights, and two and 
three-pound kraft paper bags, the company states. These bags have the handy pour spout 
known as the Deltaseal The fact that it handles cellophane bags is particularly 
important during these times when bag supplies are uncertain, the firm adds. It is one of 
the few methods devised for easy opening of filled cellophane packages. The complete unit 
requires a small amount of floor space, and is entirely automatic. It consists of a shaker for | 
settling the contents tightly and uniformly in the package; the closing unit; and a conveyor | 
which allows for drying time and transporting the bags from the closing unit to the casing | 
or baling station, Bemis adds. 


closure. 
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FIVE FINISHES—A new approach to the 
treatment of car finishes has been taken by 
Liquid Glaze, Inc., Lansing 6. Believing that 
the different condition and age of the car| 
finish requires treatment accordingly, Liquid 
Glaze has developed five finishes including; | 
A non-abrasive cleaner for new-car finishes; | 
service car cleaner for late-model cars; super | 
sheen paste for older cars: new improved | 


sealer is applied in all cases after initial | 
treatment, and color dress is used as the/| 
finishing touch. | 


+ ® . | 
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5 
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McCORD OIL SEALS—This new McCord as- | 
sortment of 30 oil seals for front wheel inspec- 
tion and repairing will service practically 
every leading model car on the road, McCord 
Corp., Detroit, claims, Seals for Ford, Chev- 
rolet, Plymouth, Chrysler, DeSoto, Dodge, 
Studebaker, Hudson, Oldsmobile and Buick 
are included. 





PROTECTO-O-DOOR—The plastic cover, Pro- 
tecto-O-Door, manufactured by A. N. Mc- 
Creight Products Co., 30! 


from a new car. It has advertising inserted 
behind the plastic in display fashion, with 
glass wax smeared on the cover over the 
picture, according to the firm. 


« * . 





BUG DEFLECTOR—This deflector 
snow and dust is made of plastic in translu- 


for bugs, 


cent colors by Lessco, Inc., 315 Grant St., 


| Franklin, Pa. 


N. Washington | 
Ave., DuBois, Pa., is installed on a door panel 


NEW PRODUCTS 





PATIO PATTERN—This is one of four new 
Sealtuft patterns for seat covers and interior 
trims announced by Jason Corp., Hoboken, 
N. J. The new patterns, titled Patio, Chevron 
Saxon and Flight, join the company's original 
offerings, known as Diamond, Channel and 
Tyle 


FOR OIL BAFFLE—This self-retaining push- 
on type of speed nut, manufactured by Tin- 
nerman Products, Cleveland, can be used for 
securing the oil baffle in an auto engine. In- 
corporates two small spring arms that snap 


| into holes in the baffle, making the fastener 


self-retaining. The baffle is then positioned on 
the engine block studs and pressed into 
place. The push-on engages the stud securely 
and permanently. To overcome wide toler- 
ance variations on the cast studs, prongs on 
the push-on are specially notched. This gives 
it extra flexibility, the firm asserts. 


* * * 





me 


SWEDISH CALCULATOR — A calculating 
machine is being introduced to American 
business by Facit, Inc., 500 5th Ave., New 
York 18, newly established American subsidi- 
ary of Aktiebolaget Atvidabergs Industrier of 
Stockholm. Already distributed in 77 coun- 
tries throughout the world, all models of 
Facit business machines are now being made 
available in this country for the first time. 
Chief among the advantages of Facit ma- 
chines is the simplicity and ease of operatio-, 
the company states. Controlled by a _ two- 
bank keyboard with only ten digits, the ma- 
chines can be easily learned and by using 
a simple touch system, high speed is attained 
in a short period of time. The small keyboard 
also makes operation with one hand possible, 
leaving the other hand free for paper work, 
it adds. 


“a 





DRYING UNIT — Fostoria Pressed Steel 
Corp., Fostoria, O., has announced the 195! 
Durabake line of infrared drying equipment 


featuring a new portable dryer as well as 
| two improved ovens. All units are now ap- 
proved by Underwriters’ Laboratories, Inc., 
| the firm states. Model 80-448, though large 
| enough to handle areas up to 4 by 4 feet, is 
| compact and mobile and can be readily used 
in tight quarters, Fostoria adds. A new acces- 
| sory is the Model 103 automatic safety control 
| which has been generally approved to permit 
| use of this drying unit within the same en- 
| closure used for spraying, the firm points out. 
| 


le 


| ‘THE BEST In 
| FINE USED cars 
__& TRUCKS 


SIGN SHINES AT NIGHT—For day and 
night promotion of used-car and truck sales, 
Grand River Chevrolet, Detroit, has this il- 
luminated changeable copy display. There are 
two panels, employing frames and neo flash 
glass, each having openings 44 inches high 
and 16 feet, 6 inches long. The signs accom- 
modate three rows of I0-inch red plastic 
letters, according to Wagner Sign Service, 
421 S. Hoyne Ave., Chicago 12. 








OVERDRIVE CONTROL — Gane-O-Matic is 
made by Newhouse Mfg. Industries, 5805 E. 
Beverly Bivd., Los Angeles. Gives the driver 
the option of switching from regular to over- 
drive and back at any speed in any gear, 
acts as an automatic hill holder, saves brakes 
and tires by allowing motor compression when 
in overdrive, according to the firm. It per- 
mits "'non-clutch"’ gear shifting, both up and 
down at all speeds and extends the advant- 
ages of six forward speeds—three each in 
regular and overdrive range, Newhouse adds. 


ane 









| 
i 
BOWSER-WEIDENHOFF ENGINE ANALYSIS SET—These engine and electrical testing instru- 
ments announced by Joseph Weidenhoff, Inc., 1302 E. Creighton Ave., Fort Wayne 2, consist 
of five precision units for making 25 checks on battery, timing, compression, vacuum, fuel 
pump, voltage regulators, etc. Portably mounted on a black panel. The Bowser-Weidenhoff 
engine analysis set is particularly useful for service stations, according to the maker. Each 
unit is readily detachable from panel and no outside current connection is necessary, the firm 
states. Test leads are furnished with the A.V.R. circuit tester. 
(Continued on Page 41, Col. 1) 
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| couplings, tire valve tools, valve} 1951 catalog entitled, “Taylor Lam-j/als. It is described in a brochure 


cores and other automotive prod-| inated Plastics.” This 62-page cata-| published by the Haas-Miller Corp., 
New Pro ucts log covers vulcanized fibre, phenol| Fourth and Briston St., Philadel- 
; fibre and special laminates, design | phia 40. 
and machining hints. Charts and} * ¢ * 





tables on engineering data are! 
included. 


* - * 


Bolta Products Introduces 


| 
(Continued from Page 40) | 


Stonhard Co., 1306 Spring Garden| five fuses in a metal box dispenser. 
St., Philadelphia, has announced | A size-guide is printed on the back 
the manufacture of Stonpach, 4| of the box. 


concrete surface material said to| — 3 Layer Seat Covers 
be highly resistant to oils, greases Bolta-Quilt, a new electronically- | 


quilted plastic said to be capable} 
of withstanding exceedingly low | 
temperatures, has been developed 
for automotive seat covers and trim 
by Bolta Products Sales, Inc., Law- 
rence, Mass. 

The new material was tested by 
the Bolta Laboratories and by in- 
|} dependent laboratories prior to its 


| 
Ave., New York 100. } introduction on the market. | FROM WALKER OF RACINE—Walker No. 
| | 44 Uni-Cradle, jack is for servicing all auto- 


ae eee an aon oe |_ EASES DRILL SHARPENING —The Power Bolta- Quilt is a “three- layer) matic transmissions easily and safely Walker 
scribe mington and printing | Tool division, Rockwell Mfg. Co., Milwaukee / sandwich” permanently sealed to-|Mfg. of Wisconsin, Racine, states, Among its 
calculators that multiply directly, | !, provides a drill grinding attachment No.| gether. It consists of a top layer|™anty features is an all-transmission lifting 


sos . . 1296 for sharpening steel drills of any size : assembly with four adjustable pick-up blades 
divide automatically, add and | from '-inch to 54-inch, using a standard tool | Of the new automotive-grade Bolta- | \4;¢}, mabe it possible to service any auto- 


and acids. Remington Rand Offers 
|2 Bulletins on Products 
“Facts About Office Figures” 
and “New Tempo in Figure Pro- | 
duction with the Printing Cal- 
culator” are the titles of two new 
bulletins recently issued by Rem- 
ington Rand, Ine. 315 Fourth 











a subtract, and print the proof on grinder. A necessity for the inexperienced | flex, a middle layer of fire-resistant | matic transmission except the Chevrolet Pow- 
ent ' the tape. | Operator who could not otherwise expect to | cotton and a bottom layer of thin | erglide, the. firm adds. A special, quickly 
. 5 | sharpen a drill accurately, this device is a fil attached adaptor is furnished for Chevrolet 
as : : | time saver in the hand of an expert mechanic, | /!™M. Ae units. Removing, handling and installation of 
= Acme Air Catalog the rt of —_- arocmene | > 7 | automatic transmissions is a simple, one-man 
“ a ' groun , 3, or ip drills, Rockwell adds. Mi 2 | operation with the Uni-Cradle, and alignment 
ree A 12-page catalog describing its e « * Haas Miller Brochure of the dowel and bolt holes on the bell hous- 
Sad products has been published by | . A liquid chemical, Immunol, has | ing is easy and swift because of the 92'/2 
ces- Acme Air Appliance Co., 100 Hins- | Taylor Plastic Catalog |been developed to add to water, cae aoiar titkea aoe ae 
trol dale St., Brooklyn, N. Y. The firm! Taylor Fibre Co., 12 S. 12th St.,|hot or cold, and is said to immu-| 34*° . . 
= makes drain cocks for radiators, Philadelphia 7, has published its | nize it against rusting ferrous met- (Continued on Page 42, Col, 1) 
put. - sitesi “ a 





FOR TIRE WORK—Jaco wheel and tire lift, | 
is placed under the tire after it has been! 
jacked up about two inches. Then it is an/| 
easy job to slide the tire off by using this| 
new tool, the manufacturer states. A special | 





TIME TO 


é unit is made to handle two tires at once, a 
‘ device useful in truck repair shops. The per- 
! son removing the tire remains relatively clean 
as since by using this unit, the need for grease 
or oil boards is eliminated, according to 


=o Jaco Products, 813 Ellsworth St., Philadel- 


e phia 47. | 
' 
| 


TL 


* * + 
7. 
end Film Story 
- U. S. Rubber Makes Movie a nn mn 
lash To Show Its Uses orn 
Nigh 5 : po iT) 
te A 16-mm. sound motion picture, gees es 
istic “Speaking of Rubber,” has been 
oe produced by U.S. Rubber Co. to CELORON 
* show the importance of rubber in 
, daily living. DETROIT 
Available for showing to com- 
munity groups, schools, lodges and aL 
other organizations, the movie is in 
black and white with a running DUCKWORTH 
time of 27 minutes. 
Principal characters are a retired Pama 
rubber factory foreman, played by pipecics 


William Harrigan, and his 13-year- 1233 TNE 
old grandson, Jimmy, played by ; 
Jimmy McCormick. Jimmy lives in| WILLA 

a “rubber town” but has never mo) 
given much thought to the rubber as 





: business until he discovers his 
Ee grandfather upholstering a chair alate LL Sat A 
iver with foam rubber. Vi : 
ver- Grandpa then demonstrates the WOU 
es remarkable properties of rubber iy ° 
yhen and shows Jimmy how the industry Modac 
per- makes rubber products. He points ede 
— out how companies must serve the 
in public in order to stay in business. Monmouth 
dds. The film includes scenes of the aie 
Far East rubber plantations, the 
production of synthetic rubber, New Bnilain 


building and testing of tires, manu- 
facture of waterproof footwear, and 


+ J 
and £87) / (tom: 
the use of rubber in transportation, a N-A-P-A is telling the world to 








fense. om ar a LL 
3 | ve see you for Spring Service 
Ask your NAPA Jobber—or use cars and trucks of all makes, and the 
coupon below—to get a big, colorful fast, co-operative service you're look- 
muinace NAPA Spring Service Poster! Posted ing for. For every requirement... 
Soundmaster prominently in your shop, this poster “Your NAPA Jobber is a Good Man 
pre a reminds every customer that he needs to Know!” 
s forth rr complete Spring Service . . . and that NATIONAL AUTOMOTIVE PARTS ASSOCIATION » DETROIT 


you are the man who can give it, as 


recommended by NAPA in both The USE COUPON to / NAPA 
Post and Collier’s. And remember... get your NAPA Poster! ig 


for the parts you need to do the job of (Cusaledy 
right, call on your NAPA Jobber. He @eeeeeeoeeeoeooeoeeeeeeee eeeeee 


has the nationally known lines, for 





Ras 





NATIONAL AUTOMOTIVE PARTS ASSOCIATION 
Detroit 1, Michigan 
Please ask my NAPA Jobber to bring me an NAPA 
Spring Service Poster 





saad a i el asi | 


‘51 ERIE KARGARDS — Fluted uprights to 
blend with bumper and grille are one of the 
features of the 1951 line of Erie Kargards 





offered by Erie Mfg. division, Pressed Steel RIN 2s 82k O25 ine IS oe 
Car Co., Inc., through its exclusive sales 
representatives, J. & H. Sales Co., Chicago |. WISCONSIN 
stru- llustrated are the new Erie Kargards for the} : 
asist 1951 Pontiac and the 1951 Studebaker. evant a @ the largett Independend Farts a a 
fuel : & « ° ° 
hoff Diganizgation tx We Indudtiyf 
bach Fuse Dispenser 
= spens ON a |, ee 
as Littelfuse, Inc., 5757 N. Ravens- 





wood Ave., Chicago, now packages 
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New Products 


(Continued from Page 41) 


A rubber adhesives guide, show- | move 
ing the various uses of adhesives,|chrome, copper, brass and other | 
| Challenger line of cabinet lubri- 


and something of the character- 
istics, viscosity and method of ap- | 
plication, has been published by | 
Rubber and Asbestos Corp., Bloom- | 
field, N. J. 

* . * | 


Auto Finish Kit Offered 
By Johnson’s Wax 


The makers of Johnson’s Wax | 
have announced the preparation of | 
a kit for motorists containing Car- | 
nu and Car-Plate, for the preserva- | 
tion of auto finishes. 

The kit also contains a sponge to | 
use in the application of the mate- | 
rials. The combination package will 
be offered for $1.69, the company 


said. 
s 


Petajan Co. Announces 


Sale of Metal Cleaner 
Petajan Co., Box 910, Milwaukee, 


* * 


Wis., has announced the sale of a | treatment. Can even be rolled outdoors when | 


metal cleaner, Nu-Glo, said to re- 


rust, 


metals. 
Nu-Glo is applied to the metal 
with a cloth, the company states, 


and no polishing or buffing is nec- | 


essary. 





BEAUTY SHOP—To aid dealers 


ROLLING 
who find that they are pinched for room in 
which to set up a used-car reconditioning 
shop, Arndt-Palmer Laboratories, Melvindale, 
Mich., gathered together the above bench, 
cleaner and paint stand that can easily be 


rolled to any spot for a used-car beauty 


the weather permits. 


stains and dirt from) 


|store fronts, 
tional and commercial lighting, and | 
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| Aro Releases Catalog 
|'On Lube Equipment 


A new 60-page catalog has been 
announced by the Aro Equipment 
Corp., Bryan, O., showing Aro’s 
line of automotive equipment, 

Among the newer models 
shown in the catalog are the 


cators, the Thrifty-Fifty portable 
lubricator, dual-purpose hose 
reels, several pumps and a gun 
rack. Detailed installation dia- 
grams and instructions have been 
provided for each type of equip- 
ment requiring linkage to air or 
lubricant lines. 

* + * 


Plexiglas Uses 


A 24-page brochure describing 
the uses of corrugated Plexiglas 
for homes and offices, in signs and 
in domestic, institu- 


as glazing for industrial plants, is 
announced by Plastics Dept., Rohm 
& Haas Co., Washington Square, 
Philadelphia 5. 

* 


* * 


Bee Line Offers Guide 
For Wheel Alignment 


|Bee-Line Co., Davenport, Ia. 

According to the company, the 
guide contains front-end specifica- 
tions for 1951 cars, trucks and 
buses, as well as revised specifica- 
tions on earlier models from 1940 
inclusive. 





REMOTE CONTROL 
Hole" construction in new Simplex Re-Mo-Tro! | 
remote control hydraulic rams simplifies many | 
hitherto difficult jobs, such as pulling axles, 
shafts, shackle studs, pins and liners, by elim- 


inating most of the rigging usually needed, 
according to the makers, Templeton, Kenly 
and Co., 1020 S. Central Ave., Chicago 44. 

Tubular ram construction allows a center 
pulling screw or rod to be inserted through 


| the center-hole and secured to the object to 


Specification Supplement, a refer- | be, Pulled. As the ram plunger extends, the 


fence guide for automobile align- 


rod is drawn through the ram, which supplies 
its own back-up. 


the best answer to our 












Willie B. McMillan 
Dallas Branch 





Art Chariton 
Vancouver Branch 





H. E. Compbell 
Pittsburgh Branch 





Rudolf Grunsfeld 
Son Francisco Branch 





Ralph Parham 
Jacksonville Branch 


Walter H. Schroeder 
Seattle Branch 





Fred B. Reeve 
Philadelphia Branch 





John W. Barkell 
Minneapolis Branch 





E. L. Morgan 
Indianapolis Branch 





Thomas L. Addis 
Syracuse Branch 







James E. King 
St. Lovis Branch 


Evert H. Caton 
Kansas City Branch 


tool needs” 
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Men like these... 800 
STRONG bring 
Snap-on Service to shops 

everywhere 


W. H. Brooks 
Charlotte Branch 





Hugo V. DiGiantomasso 
Los Angeles Branch 





Erwin Rawlings 
Chicago Branch 





Clyde R. Hudson 
Buffalo Branch 


e, 





*Snap-on is the trademark of 
Snap-on Tools Corporation. 


SNAP-ON TOOLS 97 
CORPORATION 
8082-D 28th Avenue 
Kenosha, Wisconsin 






Using Snap-on Tools 
The 


Jack W 


19711 
Detroit, Michigan 


why thousands of shops—tens of thousands of mechanics— 
look to their Snap-on Man for what’s new and best in hand 


and bench tools. Snap-on Tools plus Snap-on Service! Top 


the job! No waste time. No guesswork. He knows the tool’s 
the one he wants—that it does the job properly. Shops and 
their men, the nation over, have boosted income 20 to 40 
per cent after equipping with Snap-on Tools. Write for your 
copy of the 104-page Snap-on Catalog of more than 4,000 


quality tools. 
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Taylor's _ Manager 
Livernois Avenue 






@ Service Manager Warner tells you 
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quality professional tools, brought right into your shop— 
right to the bench—where a man can select and try them on 


ment work, has been offered by| Service Control Board 


PULLERS — "'Center-| — 





Announced by Lauder 


Lauder Co., Thomson, Ga., has 
announced the production of the 
Lauder service control board, de- 
signed for the use of service man- 
agers and shop foremen to increase 
efficiency and organization of re- 
pair operations. 

The operation of the board can 
be handled without adding per- 
sonnel, the company claims, and 
will provide an “at-a-glance” re- 
port of the operations of the shop 
at any time, 





™ 


BACK IN SERVICE—To conserve brass for 
vital defense industries, Tinnerman Products, 
Cleveland, announces spring steel Speed Nut 
for attachment of automotive spark plug 
wires. A replacement for the conventional 
machined brass nut, it is turned down on the 
threaded plug terminal, the firm states. An- 
nular grooves at the top of both spring arms 
of the nut permit quick attachment and re- 


a“ 


moval of both ‘‘fork'' and ‘'snap-on"' types 
of ignition wire terminals. The fastener was 
developed and distributed widely during 


| World War II for the same purpose, Tinner- 
| man adds. 
| * * * 


| Payroll Method Folders 
Offered by Remington 


A series of folders, entitled, “3 
Ways to Stop Payroll Headaches 
—Before They Start,” are offered 
by Remington Rand, Inc., 315 
Fourth Ave., New York 10. 

Procedures outlined in the fold- 
ers are said to save man hours, 
money and confusion. Recom- 
mended short cuts in payroll 
methods are illustrated. 





KEEPS 'EM UP IN THE AIR—Announcement 
has been made of the formation of Automo- 
tive Equipment a Co., 11000 So. Alameda 
St., Lynwood, Calif. This new company suc- 
ceeds Lee Reisig Co. Principals are: A. W. 
Douglas, formerly with American Tire Ma- 
chinery Co., and Salsbury Corp., and long 
connected with the tire and automotive parts 
fields; and Lee Reisig, designer and manu- 
facturer of the Lee end lift, a portable, air- 
operated auto end lift. The new firm will 
concentrate manufacturing and sales activities 


}on the Lee end lift, Lee stands and the Lee 


handy lift, latest of other items to be added 
to the company's products, it states. 





atiieal 


READS ENGINE REVS—The instrument divi- 
sion of Stewart-Warner Corp., has announced 
an electric tachometer that can be installed 
on a truck, car, stationary or marine engine 
and give a reading of engine revolutions with 
no lag or overrun. A sending switch is at- 
tached to the distributor, and the tachometer 
head attaches to the steering column or dash 
board. Current to operate the device is re- 
ceived from the vehicle's battery. 

* * 


L and R Offers Catalog 


|For Small Parts Producers 


L and R Mfg. Co., 577 Elm St., 
Arlington, N. J., has published a 
catalog showing its line of precision 

(Continued on Page 43, Col, 1) 
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facture of a combination burglar- | Strength, Beauty Claimed 
proof, fire-resistant safe. For New Folding Carton 


The chest, it is said, contains a y 
|record safe and a money chest, and| Sales appeal and _ functional 


danaseaman 43 


|G. P. Socket Hammer Set, said to 
|be a complete set of finishing 
|hammer heads fitting a balanced 
hammer. 


New Products 





las 


tition for accumulated bank de-|ton being used by the C. E, Niehoff | 


- may be equipped with an inner par- | Strength are claimed for a new car- | —_— = 
e- (Continued from Page 42) 

° ; 1 i i ,|Co., Chicago, to pac » heavy- 
~~ equipment for small parts manu-| Co., 10940 Harper Ave., Detroit 32. ry Bi weight is said to be duty coil Saree folding 
re- facturing and maintenance. The booklet—titled “Fruehauf |” P ss carton with an automatic lock bot- 

The catalog contains data on| Loggers”—gives complete specifi- re ltom contains a coil said to be very 

an small parts cleaning machines,} cations on Fruehauf medium- heavy in proportion to its size. 4 
er- cleaning and _ rinsing  solutions,| duty (TL-11), heavy-duty (TL-55) | Not only Goes the carton bear the 
nd flexible shaft equipment, polishing] and extra heavy duty (TL-1010) | lain a he endl -e which & con- 
ree motors, crystal cement, mallets,| “super” loggers and _ explains taden ee cin. in oe the eagle 
op hammers and rust removers. “woods engineered” features of cide & ames of clan parts manu- 
ci ie the logging ee ae itactured by the company. The red, 

|blue and silver carton was printed 

Rocklen Develops Checker |by letterpress on .026 clay-coated 

For Motor Fuel Systems y eae we and manufactured by the 

— A product to check fuel systems Sea RNAS stills, eee 
—- ’ division of Owens-Illinois Glass Co. 





and the mileage of internal com- 
bustion engines has been developed 
by Rocklem, Inc., West Haven, 
Conn. 

With the device, the company 
said, it is possible to propel a car, 
boat, or bus to a repair shop even | 
though its own fuel system is inop- 
erative. 


* * 


* 
° VEHICLE CLEAT—This cleat for cars, trucks, 
Hamilton (O.) Safe Company | buses and trailers is made by National Dun- 





es <e J ie 


= Tool Announces 


4 Additions to Line 

Pruden Tool Co., 310 W. 68th St., 
New York 23, has announced the 
addition of four new products to 
its line, as follows: 

Porta-Brasive Blaster, a portable 
sand blaster in three models; Jiffy- 





FOR NIGHT DRIVING — Bruce Industries, 


Atwater St. Plantsville, Conn., states that 
these dimmers which it will place on the 
market soon, are ‘'the first simple answer to 
the problem of eliminating blind moments 
and glare when driving at night.'' Using a 
partial shield for only the pupil of each eye, 





for P Uni nage Co., 5715 Hudson St., Dallas. Vehicles} Masker, a new plastic cover to]gives the advantage of driving with dark 
ct, KEEPS MOTOR WARM—A  fully-automatic| Anmounces All-Purpose Unit and round objects are made definitely secure|mask bodies in a few seconds; | $e uOW Nowe 4p, normayunan 
Nut device designed to keep auto and other in-} Herring-Hall-Marvin Safe Co, | a ae ceed tas Ue pres at Protect-a-Fender, a plastic cover] ahead, the firm adds. ¥ 
— oo ee ‘te tnen onsale chanel Hamilton, O., has announced manu-_| jt; own weight, the firm states. with a ribbed rubber base, and the (Continued on Page 44, Col. 1) 
the on the market. Redi-Warm consists of three 
An- units that may be quickly and easily installed. 
arms The main unit, shown at left above, clamps 9 
re- to the engine head of manifold bolt; has four 
ypes simple connections to the electrical system. 
was As the outside temperature falls, it automatic- 
ring ally starts the engine, and allows it to run a/| 
iner- few minutes to ‘oO "normal" ee | 
(usually two to four times during a col 
night). at which point it automatically shuts e e e e 
it off, the maker states. By turning a knob on 
he deh ich am the Red Warm S| In rome riston Ning set Gives you 
to go into operation if and when needed. A} 
foolproof feature permits it to operate only 
“g when gears are in neutral, it adds. The knob| 
- glows red when the circuit is on. The third 
es unit consists of a neutral switch which pre- 
ed vents accidental starting while gears are 
15 meshed. This unit is mounted on the steering 


post, and will immediately shut the engine off | 

if any attempt is made to put it in gear, | 

id- according to Cray-Lincoln Mfg. Co., N. Wal- | 

rs, pole, Mass. | 

n- * * * 
oll Product Is Said to Give 

New Life to Rubber 

oe Performance life of rubber parts | 

3 and surfaces which have hardened, | 

s cracked and become inelastic with | 

age can be prolonged by a rubber) 

plasticizer, according to its pro-| 

aa ducer, Schwartz Chemical Co., 326 

W. 70th St., New York. The product 


is called Rub-R-Vive. ‘ SURE Plain End Spring 


When applied by cloth or brush 
to an old rubber surface, Rub-R- 
Vive plasticizes the rubber and im- | 


parts the feel, grip, resilience and 


performance of new rubber, it is| HIPRESSURE Notched End oe 


claimed. 


a choice of fwlo spring pressure 


Yes! For the first time, mechanics 











Ww. . 
; era a with can choose the spring pressure 
long paw. cHnomE Ot STOPPES et ee best suited for every engine 
— sore sehen oS oe $ *« without switching between various 
= oneness Sister a eer 
ities use in badly ween : 
Lee cost! : Two expander springs are packed 
Ided i with each Chrome Oil Stopper 



















—a NORMAL PRESSURE spring, for 
use in rebored and slightly worn 
engines, and a HiPRESSURE spring 
for badly worn engines and 
known oil pumpers! 


BRAKE ENERGIZER — An improved model . 
Floato Brake Energizer for 1936-1950 Chevro- | 4 
lets, has been announced by the Boyle Dis- | 
tributing Co., 942 S. Boyle Ave., Los Angeles | 
23. The combination of the reinforced anchor | 
and patented Floato Pin gives self-centering, | 
self-energizing action to the brakes and ap- 
plies even pressure to all shoes instantly, the 
company claims. Complete information may 
be obtained from most jobbers—or by writing 
the firm. 


And there’s another reason why 
this new set is actually two sets in 
one... because solid chrome plating 
on the top compression ring and the 
steel rails of the oil ring assures twice 
the life of both cylinders and rings! 


* * * 


Reardon Products Offers 


3 Pencil-Form Lubricant 

A lubricant in pencil form, called 
Pencilube, has been announced by 
Reardon Products, 2109 S. Adams 
St., Peoria, Il. 

Pencilube is said to be made of 
clean powder lubricants, and 
molded into two forms of wax. The 
company states that it can be 
safely used on door latches, win- 
dow slides, zippers, file cabinets, 
fire arms and moving parts. Full 

; re- details are offered by the manufac- 
turer. 


The new 2-in-1 Chrome Set 
establishes a new high standard of 
piston ring performance— genuine 
oil economy and sustained power 

for thousands of extra miles. 





Bae <28=4,5% | is 
& so>5'3 2 < | 
+S87s0eq0aa7 | bes : 


eda ha 


” * * 
Fruehauf Issues Folder 


On Logging Equipment 





The Most Honored Name in Piston Rings 


St., Publication of a new 12-page 
ia folder detailing features of its 
ion special line of logging equipment 


is announced by Fruehauf Trailer 





7ou multiply the tremendous sales advantage 
Pennzoil motor oil, a leader by itself, when 


il City, Penna. ¢ Los Angeles, Calif. 


WHERE 


HE PENNZOIL COMPANY 





AUTOMOTIVE NEWS, APRIL 9, 1951 a 


merchandising pieces and service 
data. 


New Products | vas 


(Continued from Page 


Eutect-Mask, a compound to pro- 
tect surfaces from being marked by 
flame or arc spatter, has been de- 
veloped by Eutectic Welding Alloys 
Corp., 40 Worth St., New York 13. 

Canned in thin paste form, the 
compound can be spread with the 
welding flux over the area to be 
protected. The dried residue, it is 
claimed, is easily removed after the 
welding operation is completed. 





NIGHT AND DAY NAMEPLATES—A variety 


of dealer nameplates for autos—solving the 
problem of hard-to-get metals—is available 
now. Made of Scotchlite sheeting, they re- 
flect brightly at night in full color and pro- 
vide dealers for the first time with nameplates 
that are brightly readable both day and 
night, the maker states. For motorists, the 
brightly reflective nameplates constitute a 
"third taillight,"’ providing added protection 
after dark, especially when the car is parked | 
at night without lights, according to Douglas} 
Co., 1126 S. 7th St., Minneapolis. There are | 
nine standard sizes and shapes, market tested 
for a year in the Midwest, it is stated. 


* ° * 


Buffalo Firm Offers 
Small Fire Extinguisher 

A one gallon, vaporizing liquid | 
fire extinguisher, named Air-Fo, | 
has been announced by the Buffalo 
Fire Appliance Corporation, Day- 














sell Pennzoil Cha-Z-Lube. the exclu 


ented chassis lubricant, and Pennzoil Hydra- 
», Type “A” 
\ll three give you a triple shot at Pennzoil 
tomers who buy quality. Find out about profit 
sibilities 
yut the entire Pennzoil line of top quality lu- 
eants for every purpose. Contact your nearest 
nnzoil distributor, or write to us for his name. 


automatic transmission fluid. 


you can’t afford to miss 


Executive Offices 


DOES WELL 






43) 


| ton, Ohio. It is said to operate on 
an entirely different principle, in 
that duel air pumps build up in- 
|ternal air pressure forcing the 
liquid out in a stream up to 30 feet. | 

The Vaporizing Liquid is said to} 
|last for years—only annual inspec- 
tion is necessary. A special holder 
|is available for trucks and buses. | 


* * * | 





| Bakelite Co. Issues Booklet 


|On Laminated Plastics 

Bakelite Co., 300 Madison Ave., 
New York 17, has_ published a 
booklet, “Laminated Plastics Made 
with Bakelite Phenolic Varnishes,” | 
a 42-page work providing funda-| 
mental facts concerning various! Gas SAVER—Schneider Carburetor Co., 620 








grades and types of laminated | Chestnut St., St. Louis, has announced a gas- 
plastics. | oline economizer which it is claimed will save 
C historic ¢ various types | motorists thousands of dollars in gasoline bills 
ase istories oO various ypes | per year without loss of engine power. It is 


and grades used in industrial serv-|an automatic vacuum controlled secondary 
ice are included in the guide book, | mixing device for fuel and air. Installation is 


ol | between the carburetor and engine mount. 

the company said. | According to the company, in addition to 

+. * * | greatly increased gasoline mileage, use of 

the economizer will decrease carbon forma- 

. , : tion and crank case dilution and ive 
Safety Valve Bulletin | snoctier pertortnees ’ 


« ? 


Offers Kit 


A bulletin on the Ross safety 
valve is available from Ross Op-| K]leen-Stik 


erating Valve Co. 120 E. Golden P ‘ 
Gate, Detroit 3. |Of Promotional Displays 
oe | Kleen-Stik Products, 225 N. Mich- 


ligan Ave., Chicago, is offering an 


Holley Offers Publication idea kit to printers, lithographers, 


On Auto Servicing 


A circulation is now being 
offered by Holley Carburetor Co., | 


in developing new promotional and 
merchandising ideas. 
The idea kit is a file folder with 


5930 Vancouver Ave., Detroit 4. |an assortment of samples includ- 
Published every month, the Hol- |ing window streamers, _ die-cut 
ley Carbogram is sent to all dis- | point-of-sale pieces, labels and 


other displays to enable prospects 

interested in the servicing of | to visualize the uses to which mois- 

Holley equipment. tureless adhesives can be put. 
Editorial content includes such a: ~< 


items as a service article devoted Jerome Sine Co. Produces 


to fuel and ignition tuneups and 
the répair and maintenance of | Plastic Cover Material 
Quilt “O” Plast, an electronically | 


Holley original equipment, new 
ai — : pa quilted plastic material, is being 


manufactured by Jerome Fine Co., 
489 Fifth Ave., New York 17. 
The material is said to be pro- | 
duced by fusing two pieces of | 
plastic together with cotton pad- 
ding between. The product is| 
claimed waterproof and flameproof. 
Produced in a wide range of colors 
and patterns, it is suitable for auto-| 
motive use, the company states. 


tributor and dealer personnel 








* * * 








SEAT COVER PLIERS — Novelty Tool Co. 
Spencer, Mass., has announced two new pliers 
for faster slip cover installation. The offset 
jaw, malleable iron plier, with spring opening 
| (left), reaches into hard-to-get-at places the | 
company says. Jaws are offset 45 degrees. The | 
| No. 723 forged steel plier (right), has a fric-| 
| tion hold which is designed to grip and hold 
| the hog ring, thus freeing the hands while 
shaping the cover to the seat. Complete in- 
formation may be had on request. 


* * * 
Easy Installation Claimed 


|For Car Radio Aerial 
An auto radio antenna designed, 
i/its maker says, for fast and easy 
installation is announced by Na- 
tional Electronic Mfg. Corp., Long 
Island City, N. Y. 

Called the Nemco “Triple-Kwik,” | 
lit is made of chrome-plated brass, 
and will fit the fender. or cowl of | 
cars. It is rustproof and rattle-free, 
jhas three telescoping sections ex-| 
jtending to 60 inches, and has a 
permanently attached lead-in cable | 
with Delco and Motorola fittings, | 
it is claimed. 

s ° * 


Enamel in Self Spray Cans 
Offered by Chase Products 


Chase Products Co., Maywood, 
Ill, reports it is manufacturing | 
tractor and implement enamels in| 


sive, 





} 
* 
* 


{label houses, and others interested | 


self spraying cans. The product is|testing devices for trucks, buses 
called SprayPak. jand passenger cars, 


The company says that the pro- The line includes a brake test- 
duct is being prepared in many | ing meter, brake efficiency indi- 
colors for touch up jobs. No mix-/ cator, standard performance meter, 
ing, thinning or stirring of the | Gradient meter and normal per- 
paint is required before applica- | ¢ormance calculator 


tion, it is said, and no cleansing or | 
preserving of the equipment is} 
necessary after completion of the 
job. 


+ * * 


a * * 

Raybestos Publishes Guide 
For Fleet Brake Service 

taybestos division, Box 1021, 
sridgeport, Conn., announces the} 
publication of a Raybestos brake | 
service guide for fleets. | 
The book contains chapters on| 
“Basic Fundamentals of Brake 
Service, Use of Oversize Brake 
Blocks and Oversize Roller Cam 
Followers,” and “Brake Equaliza- | 





















tion,” as well as parts on each of ’ 
8 different brake types. 
SEALS MOTOR CRACKS — Met-L-Seal, an 
ionized iron compound for repairing cracks 
in motor blocks and heads, is announced by 
| Versnick Mfg. Co., 4700 E. Nevada St., De- 
| troit. To apply Met-L-Seal, it is poured into 
| | the radiator, circulated through the cooling 
| | system and drained out. The fine-mesh parti- 
|cles of iron in the product are oxidized as 
fast as they enter cracks, the firm states. 
* * * 
| Casco Offers Specifications 
|For Mounting Spotlights 
Specification sheet, covering spot- 
jlight installations on 33 makes of 
|cars and trucks, has been completed 
SPRING SPACERS—"'U. S. Moweco"' coil|/ by Casco Products Corp., Bridge- 
spring spacers, made of aluminum alloy in| t. Cc 
| four types for all models, will fit either the | POrt, Conn. 
top or bottom of coil springs to compensate; It is available to distributors, car 
for spring ‘'sag,'’ according to the Morgan | : . r 
Wheel and Equipment Co., 2007 St. Mary's dealers and retailers of Casco and 
Ave., Omaha, manufacturer of the product. | Perfection spotlights, and includes 
* * & information about spotlight instal- 
, lations up to the latest 1951 model. 
Tapley Products Offers , ; 
° : prepceeee ; + 
Line of Auto Meters AUTOMOTIVE NEWS WANT ADS have 
Tapley Products Corp., 53 Park | been proven the quickest, least expensive 
ils ” aT ite method of reaching the men who want 
Pl. New York 7, has announced | what you have or have what you want! 
a line of automotive meters and | See the back pages of this issue 
ee 
STILL OPEN IN CARS IN 
¢ ILLINOIS EVERY 
e MICHIGAN 
° INDIANA PRICE 
e WISCONSIN Ty 
° OHIO CLASS 
e MINNESOTA 
e IOWA 
aimler, <> 
S. H. ARNOLT, INC., pistrisutor 
415 EAST ERIE STREET * CHICAGO 11, ILL. 
“END BALANCE”’ STATEMENTS 
ND BALANCE M 
AT LOWEST PRICE IN LARGEST SIZE: 6” w. x 91/2” dp. . 
i 


Your name, telephone, address 
printed. Specify Form No. 1702 for 
handwriting, Form No. 1703 for type- 
writer. Sample sent on request. 


STATEMENT ENVELOPES TO MATCH 


Order No. 6% Window or No. 6% 
Per 1000 
Regular Envelopes. Your name, ad- $ 
dress printed. Same price either 8.45 
F.O.B. St. Louis 
style. Sample sent on request. 


ORDER DIRECT FROM 


COMFORT SPECIALTY CO. 


200 South 7th St. St. Louis 2, Mo. 


Per 1000 


$5.95 


F.O.B. St. Louis 
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Dealer Business Counsel 


Profit on Repair Orders Put at $82.80 
Per New Vehicle Sold 


(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of 


Automotive News.) 


(Continued from Page 32) 


and the amount of gross profit | 
produced from the sale of replace- | 
ment parts sold in repairs was} 
equivalent to $31.28 for each new | 
car and truck sold at retail. 

The combined total of gross profit | 
from the sale of customer labor and | 
replacement parts sold on repair | 
orders, amounted to $82.80 for each 
new car and truck delivered at 
retail. 

> . * | 

fp ADDITION to this income | 
from the sale of repairs, these | 
dealers showed a total gross sales | 
volume of $72.73 in parts sold at) 
wholesale and $57.43 in the sales of 
accessories, tires, tubes, gas, oil, 
grease and outside repairs for each 





new car and truck delivered at} 
retail. | 
The parts sold at wholesale 


showed a gross profit of 17.1 per- 
cent and the combined sales of 
accessories, tires, tubes, gas, oil, 
grease and outside repairs showed 
a total gross profit of 28.35 percent. | 
On this basis, the total gross 
profit in these sales amounted to 
$28.72 for each new car and truck 
sold at retail. All told, these addi- 
tional sales of service, parts, ac- 
cessories, etc., produced a com- 
bined gross profit of $111.52 for 
each new car and truck sold at 
retail. Assuming that the average 
gross profit for each new vehicle 
delivered would amount to $400, 


Check 


(Continued from Page 34) 


tory a picture of the amount of 
service work that is available 
among the older cars that norm- 
ally do not come into a dealer’s 
shop for service. 

It is very important that the 
police in the cities and the sheriffs 
in the counties be contacted and 
their cooperation enlisted by local 
dealer bodies to the end that the 
program be as successful as pos- 
sible. 








* * * 

ean people will be influ- 

enced to have their car checked 
by the publicity and the point of 
contact promotion of the dealers. 
Unthinking people however, and it} 
is this type in the main whose 
vehicles usually need the check the 
most, will be influenced more by 
the cooperation which the local 
police departments can give. 

Dealers will find that their local 
police will be more than willing 
to cooperate in this program if it 
is explained to them thoroughly 
and if they understand that it is 
not merely a business promotion 
deal, 

In fact, police traffic heads in 
Detroit lamented at a recent meet- 
ing that legal requirements pre- 
vented the use of a sticker or em- 
blem that would show that the car 
had been checked. 


Out of the discussion on this 
point came the suggestion that a 
sticker for the window be gotten 
up—which they would pass for 
the month—and which would 
ask: “Have you had your car in- 
spected for safety?” These would 
only be given to those who had 
had their cars checked, 

The increasing number of these 
stickers appearing on cars on the 
Street, it was felt, would act as 
a stimulus for more people to get 
their cars checked so that they 
could join the ranks of those with 
stickers. 


200-Mile Race Party 
Planned for May 19 

INDIANAPOLIS. — The 500-mile 
race party, sponsored by Automo- 
tive Booster club 28, will be held 
May 19 at the Indianapolis Athletic 
club. 

Speakers scheduled include Wil- 
bur Shaw, president of the Indian- 
apolis Speedway and three-time 
Winner of the 500; Whit Ruark, 
general manager of the Motor and 
Equipment Wholesalers Assn., and | 
Rev, William Dern, Newport, Ky., | 
a humorist. | 

Tickets may be obtained from 
E. E. Roeger, 6917 Washington 
Blvd., Indianapolis. 


the average dealer would have to 
write 71.5 customer repair orders 
in order to produce the same 
amount of gross profit that the 
sale Of a new vehicle would pro- 
duce, based on these figures. 


Also, on the basis of total gross | 


profit from both the service and 
stockroom departments, the ratio 
of gross profit from the sale of one 
new vehicle to the total gross profit 


of the service and stockroom is 
only 3.6 to 1.0, based on these 
figures. 

> > * 


F COURSE as new vehicle pro- 
duction is reduced this year 
under last year, the more repair 
orders you will have to write and 
the more stockroom sales you will 
have to make in order to maintain 


| your 1950 profit ratio. 


For example, and based on 
these figures, you would have to 
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Still Learning About Studebakers— 


Gunder Erickson (left), general service mechanic for Wilson and Dougherty (Studebaker) 


Grafton, N. D., 


attended the first Studebaker service school ever held—35 years ago in 


South Bend. Not long ago he was back in the company's home town for another school 
| session. Moreover, he expects to attend the school in coming years, too. "Il don't believe 


@ man ever gets too old to learn," 





write 71.5 additional repair orders 
for every new vehicle you did not 
receive this year as compared 
with last year in order to main- 
tain your 1950 profit ratio. This 
we all know could not be done, 


but it very definitely points out 


he quips 
manager of Studebaker's factory service school. 


He is shown chatting with W. F. Phillips, 


| the importance of dealers doing 

| everything they can to promote 
additional service and stockroom 
volume, and at the same time 

| maintain their present flow of 

| service traffic. 

| Personally, I think service and 


>| However, 


2 | 


45 


§ | stockroom volume will increase this 


|year over last year, as covered in 
}my last column. 
how much of this in- 
crease you as a dealer will obtain, 
depends entirely on what you and 
|your organization do about going 
(out after it. It will not come to 
you, it’s not just that easy. 
| (Any questions you may have 
| concerning Dealer Business Man- 
agement will be answered by 
J. B. Van Tassel, case of Avuto- 
MOTIVE NEWS.) 


|Packaging Men to Hear 
'About Military Needs 


NEW YORK.—Requirements of 
the armed forces will be explained 
to the packaging industry by rep- 
resentatives of the Army, Navy and 
'Air Force at the American Man- 
agement Assn’s. three-day national 


packaging conference, Apr. 17-19, 
in Atlantic City. 
The conference will be held in 


conjunction with the 20th annual 
National Packaging Exposition, also 
under the auspices of AMA, 


Another session will be devoted 
|to forecasting the available sup- 
| plies of packaging materials—glass, 
| foil, metal containers, paper, paper- 
board, wood, film and closures. 


A Gold Mine’ for refinishing... 


— 


Durabake 


PORTABLE INFRA-RED DRYER! 


Here’s a new greatly improved, drying unit that 
won't gather dust in your paint shop. 
80-448, handling areas up to 4 x 4 feet, provides 
adequate coverage for complete panels—a “must” 


for today’s requirements. 


Yes, Model 80-448 is truly a “gold mine” for 
increased profits! By reducing paint drying time 
from hours to minutes, drying bottlenecks and 
“excuses” for late car delivery are eliminated. 

The famous Fostoria “Evenray” gold-plated 
radiant wall feature gives even heat—no hot spots 
Approved by Underwriters’ 
Laboratories, the unit operates on an ordinary 
15 ampere 115-230 volt lighting circuit, operates 
in tight quarters, and is amazingly 

mobile. See it at your Jobbers 


or costly rework! 





“Mobil-Dry” 
Traveling Ovens 





Stationary 
Production Ovens 





Or mail coupon today! 


Model 


newer 


? 
storia -. 


FOSTORIA PRESSED STEEL CORPORATION 


Sreq® 


FOSTORIA PRESSED STEEL 


CORPORATION 
FOSTORIA, OHIO 


FOSTORIA, OHIO 


For extra long panels on many 
Cars, it's 
have two units. Special reduced 
price when purchased in pairs. 




















advisable to 


[-] Please send me your latest brochure on Durabake Infra-Red 


Refinishing Units. 


Name_ vee ee ae ae - 
Ir I Set Se 
Street Address__ 

See 


State 





In the Hopper 
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house and sent to the senate. The 
bill will require county officials to 
check car registrations against 
personal property records, refusing 
licenses to auto owners until they 
| have paid the tax on their personal 
property. Another auto bill passed 
by the house and sent to the senate 
provides a penalty for registering 
a car in a county other than the 
owner’s legal place of residence or 
business. 








‘Continued from Page 


the pasting of a registration slip| rear mudguards on all buses, trucks | 
inside the windshield. land trailers. | 
Other measures would require a 7 ee ae 
check of the muffler for noise, cov-| Texas House Passes Bill 
i erage by liability insurance and ,, ‘. 
posting of a surety bond before | For Annual Inspection - 
mane permitted to drive. A bill requiring annual me- Weak Inspection Bill 
n addition to all that, another| chanical inspection of cars and | pitts ” . ° ] ; : 
bill would raise the tax on each| trucks has boon passed by the | Advanced i North Coretina 
gallon of gasoline two cents in| Texas house. The safety depart- | Oldsmobile Dealer Schoo! Grads— A vehicle inspection bill has been 
order to raise $100,000,000 for high- | ment would license inspection | M. J. O'Connor jr., Oldsmobile's executive assistant to the general sales manager, presents passed by the North Carolina sen- 
way construction. | stations at $5 a year and require late roads committee, requiring that 
Drunken drivers were the target | $1,000 bond. Violations of the law we 
for a large share of the proposed| by an inspector would call for a 
measures. One would authorize im-| $25 fine. 


* * 





ff 








|a dealership management training certificate to John O. Mitchell, of Mitchell Motors, Inc., 


| Atlanta. Mitchell and the three other students from Oldsmobile dealerships in the photo | applications for auto licenses 
|accompanied by certificates show- 


completed the eight-week course at General Motors Institute. Pictured are (left to right): | é 
Harold J. Sharpe jr., Kannapolis, N. C.; Mitchell; O'Connor; Howard Hillstrom, Scoboy, | IN& that the car has been inspected 
|within the last year, and that it 





pounding of a tipsy motorist’s auto. | 
. * * 


Mass. School Bus Bill 


Final approval was voted by the 
Massachusetts senate on a bill re- 
quiring that school buses be 
equipped with lights to be operated 
when passengers are alighting or 
boarding the vehicle, 
. & 


* 


Ohio Mudguard Bill 








Mounting manpower shortages add another important reason why 
you should act now to put the complete SUN Diagnosis Program 
to work in your shop. Make sure that you have the very /atest types 
of SUN Diagnosis Instruments. Arrange now for SUN Training for 


your operators. 


No vehicle would be licensed or 
sold without a safety inspector’s 
approval, Vehicles, including 
trailers, found faulty would be 
reinspected free after repairs. 

+ * * 


Arizona Legislature Eyes 
Shift of Truck Control 


A controversy between the Ari- 
| zona legislature and the state cor- | Weight Limits for Pickups 
| poration commission over the regu- | 

A bill has been introduced in the|lation of motor carriers is being 
Ohio general assembly calling for' primed for consideration in the 


Mont., and Guy M. Danielson, Lake Bronson, Minn. 


state’s 1952 legislative session. 

It has been revealed that the 
highways and bridges committee of 
ithe Arizona house is planning to 
sponsor a bill to transfer the com- 


mission’s motor vehicle division to | 


the Arizona highway department. 
* * * 


Increased by lowa Bill 


which would increase the weight 
limits of a vehicle classed as a 
pickup or light delivery truck. 
The bill, which has been sent 
on to the senate, increases the 
limits from 1,000 to 2,000 pounds. 


* * # 


Kans. Plans to Catch ’Em 
A bill to insure that all 


AM A 
PS MLL ee 








This complete SUN Diagnosis Program will save precious hours of 


manpower for you. By substituting scientific testwork for rule-of- 
thumb guess-work, you'll not only increase shop efficiency and profits 
to all-time highs but you'll insure customer satisfaction that will 
pay-off in many years of stable, profitable business. In addition, you 
; become one of the thousands of SUN Diagnosis Stations that are 


helping to strengthen America’s vital transportation arm. 


Your local SUN Representative will be glad to help you 
get started. Why not call him today or write for your 
“Dollars 


complimentary copy of 


Booklet, explaining the procedures, equipment and 
mechanic training in full detail. 






R-5411R 


from Diagnosis” 


An Army of over 300 sun Field Rep- 
resentatives keep the SUN Testing 
Program in high gear. They provide 
on-the-job training for thousands of 


mechanics yearly... they service 
equipment and keep a constant 
check on the efficiency of scientific 


testing procedures. To insure a 


tee | 
* 5) 
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ELECTRIC CORPORATION 
Dept. A, 6327 Avondale Ave., Chicago 31 


the SUN MASTER 
MOTOR TES 
Heart of the 
UN Diagn 
Progran 
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constant supply of highly skilled 
advanced aperators, SUN also 

tains 17 strategically located Tech- 
nical Training 


main- 


chools. 


auto 
|}owners would pay their personal | 
Iowa’s house has passed a bill ‘taxes was passed by the Kansas 


“appears” to meet the requirements 
,of the present statutes. 

| The house has recently killed sev- 
|eral inspection measures of a more 
forceful nature, but it is expected 
|that the present bill will be passed 
by the general assembly. 

* * . 


Pennsylvania Governor Asks 


| Higher Corporation Taxes 


| Gov. John S. Fine has recom- 
mended that the legislature _in- 
crease the existing corporate net 
income tax from 4 to 5 percent to 
yield an estimated additional $44,- 
000,000 during the 1951-53 biennium 
for Pennsylvania. 

Fine said existing taxes would 
bring in $690,000,000 toward his 
recommended $853,000.000 in appro- 
priations for the two years. 

The proposed increase in the cor- 
porate tax, plus regular income tax 
would make up the difference of 
$163,000,000, he said. 

* + 7 


Ohio Senate Approves Tax 
On Casual Auto Sales 


The Ohio senate has passed and 

sent to the house a bill providing 

| for the collection of sales taxes 

| on casual sales of automobiles. 

| The clerks of county courts would 
collect the tax, 

The bill calls for the appoint- 
ment of private sales tax agents, 
and reduces the vendor’s discount 
from 3 to 2 percent. The addi- 
tional revenue will be used to 
pay for more auditors, to be nom- 
inated by the state tax commis- 
sioner. No charge is made in the 
redemption of stamps for chari- 
table and religious organizations. 


= * * 
Mass. Accident Bill 
The Massachusetts house has 


| killed a bill which would require 
|motorists involved in an accident 
jinvolving personal injury to make 
}a report to the local police. It was 
| protested by opposition speakers 
ithat the bill was not necessary, 
and that in many smal] towns, it 
might involve a delay in contacting 


| police. 
* +” 7 


'Texas Bill Would Define 
‘First Sale’ of Auto 

A bill defining “first sale” of 
automobiles under the Texas cer- 
tificate-of-title law was passed by 
the Texas house and sent to the 
senate. 

Rep. W. A. Williamson, of San 
Antonio, said hundreds of new 
cars brought into Texas as “used” 
cars run the danger of a faulty 
title. Williamson said the bill 
also would reduce sale of stolen 
cars. 


* * 


Loophole? 

A bill before the Connecticut mo- 
tor vehicles committee would re- 
quire that all vehicles be equipped 
with a windshield. Granting that 
the bill was a technicality, Sen. 
Elmer Watson pointed out that 
such a law should be on the books. 
The law already provides that every 
|vehicle must be equipped with a 
windshield wiper. 

(Continued on Page 47, Col, 1) 





'Oregon Lifts 3-Year Ban 


On Self-Service Stations 


SALEM, Ore.—An order to per- 
mit self-service gasoline stations to 
operate in Oregon has been issued 
by State Fire Marshal Robert B. 
Taylor. Self-service stations have 
been banned in Oregon since Sep- 
tember, 1947, although they are 
operating in Washington, Utah, 
Idaho and California. 

Taylor said his order allowing 
lthem to open would not be effec- 
tive until 90 days after the present 
| State legislature adjourns. 
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In the Hopper 


‘Continued from Page 46) 


A proposal that truckers using 
Kansas highways in_ interstate 
operations pay an ad valorem tax 
on equipment has been killed by 
the Kansas senate. The measure 
had been recommended by the 
state tax commission. 

+ * * 


Compensation Law Check 


Asked by Mass. Industry 

More than 500 Massachusetts in- 
dustrial and civic leaders jammed 
Suffolk university auditorium in 
Boston to call for a complete over- 
hauling of the state unemployment 
compensation law. They warned the 
legislative committee on labor and 
industries that the industrial life 
of the state was at stake. 


The business spokesman stated 
that up to $30,000,000 a year is be- 
ing handed out in “fruadulent and 
unnecessary” claims, and that the 
state has “piled the highest unem- 
ployment tax rate in the country.” 

* * * 


Kansas Commission Seeks 


Reciprocity in Oklahoma 


Efforts to negotiate a truck re- 
ciprocity pact with Oklahoma will 
be the first objective of a new com- 
mission created by the 1951 Kansas 
legislature. 

Fred E. Gulick, assistant revisor 
of Kansas statutes, said recent cor- 
respondence with Oklahoma offi- 
cials indicated “willingness to iron 
out fee disparities which have 
plagued truckers of both states for 


several years.” 
> * * 


Wis. Highway Committee 
Eyes Repeal of Taxi Law 


Repeal of a law requiring the | 
title of taxicabs to identify that the | 
auto was used as such is being con- | 
sidered by the legislative committee | 
on highways in Wisconsin. | 

The measure is being supported 
by taxicab fleet owners who feel 
that they are being discriminated | 
against, in view of the high mileage 
autos offered by salesmen, doctors 
and police. Repeal of the law is 
being opposed by the American Au- 
tomobile Assn. and the Wisconsin 


Automotive Trades Assn. 
* * ~ 


Truck Weight Limits Stir 


Debate in Wisconsin 


Representatives of trucking com- 
panies and drivers attended a hear- 
ing before the Wisconsin legisla- 
ture on the bill covering minimum 
truck weights. 

The bill provides for limits of 
18,000 pounds per axle on single 
axle trucks, and 30,000 pounds for 
tandem or double axles. The bill 
allows “tolerances” of 1,000 and 
2,000 pounds, respectively. Present 
limits do not allow the tolerances, 
and are set at 19,000 and 32,000 
pounds. 

7 7 = 
Illinois Hears Bill Requiring 
New-Car Priority List 

A bill to require Illinois new 
car dealers to post a priority list 
of customers has been introduced 
in to the state legislature. 

Under the terms of the bill, the 
dealers would post publicly a list 
of customers waiting for delivery. 

Required information would in- 
clude the date the car was 
ordered, the model ordered and 
the delivery price. Priority 
changes would have to be made 
by the dealer 10 days after noti- | 
fying the customer, 
7 * * 


Ohiv Lawmakers to Act 


On Ton-Mile Truck Tax 

One of the biggest fights in the 
present session of the Ohio general 
assembly the proposed ton-mile 


Voran Service Station 


Termed Wise Investment 


The $500,000 service station re- 
cently opened on Chicago’s north- 
west side by Courtesy Motors 
(Hudson) has proved a wise in- | 
vestment, according to Jim Moran, | 
president. 

Moran claims the station has fa- | 
cilities for servicing 250 to 300 cars| 
daily, and is doing 78 percent of 
Hudson service volume in the city. | 
He added that Courtesy Motors | 
carries more than $135,000 in parts. | 

i 


|but far exceed that figure on the| 
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increased state income taxes. The 
measure, known as senate bill 
139, was defeated on the floor of 
the senate. 

* * * 


Maryland Gears Fee Hike 
To Weight Easing Bill 

A bill passed by the Maryland 
house and sent to the senate would 
raise to 48,000 pounds the allowable 


_—— |gross weight for straight trucks 
- |with three axles or more, and 


Q) | double the license fee for the larger 
0 — |vehicles of this type. 
: = Concrete-mixing trucks in partic- 
== \ular would be affected by the bill. 
‘|Proponents argue that owners of 
Preeg. most of these vehicles now pay 
= * |license fees of $250 permitting them 
| “OK, pull ahead —T'll do your 


to haul loads up to 55,000 pounds. 
il cha > here.” iin "i 
Se ee facies New N. J. Vehicle Code 
| practices act. Rep. Brown had con-| Waits Governor’s Pen 
tended that the law has been in ‘ 
; 5 ; “a New Jersey's legislature has 
effect two years and during that passed a bill revising the state's 


bers , Proved “completely unwork- | iotor vehicle code and sent it on 
; |to Gov. Driscoll, An increase in the 
;}maximum speed limit from 45 to 
|50 miles an hour will become effec- 
|tive with the governor's signature. 
All other changes in the new 
traffic code except one also will be 
| Saenecotety effective, including 
(Continued on Page 48, Col. 1) 


expense under authority of the| - — 
state board would be transported| worn sino” | 
only by private service procured) ~~——>—~= 
under bid, if the measure passes.| ————— 
Local school boards who own and/| WE | oa 
;operate buses would be exempt | (Fesawe | 










, | from the proposed law, Jett , (HHH ‘tae 
|truck tax—is now shaping up. Gee ae? 
|Such a levy has been urged by| 
|Gov. Frank J. Lausche and State | 
| Highway Director T. J. Kauer. California’s legislature gave final 
| Gov. Lausche has declared that | Passage to a _ resolution urging 
road damage has been “aggravated Congress to make steel, cement 
by the heavy trucks.” He said the |4nd asphalt available for highway 
tax would cause heavy trucks “to | construction. The resolution assert- 
contribute in an equitable propor- | 4 that highways in the west play a 
tion” to the funds needed for roads. | Vital role in defense. : 

Frank E. Kirby, executive sec- | i Dic 4 
retary of the Ohio Trucking Assn., New Hampshire Passes Bill 
stated that “trucks not only pay Easing Load Limits 
cnelr fair share Of Mpaway Cons | A bill permitting two-axle trucks 
|with dolly wheels, properly| 
ae hgee equipped with brakes, to increase 

|the weight load maximum from 
Del. Senate Passes Measure |30,000 to 40,000 pounds has been 


To Quit School Bus Business | Passed by the New Hampshire 


Delaware's senate has passed and house. 
sent to the house a bill to take the | : 
state out of the school bus busi- Colo. Trade Law Intact 
ness. The bill would require the! Colorado's legislature has ad- 
state board of education to dispose | journed its 1951 session without 
of all but six of its 18 buses. lenacting a bill introduced by Rep. | 

On or after July 1, all public; W. O. Brown, which would have | 
school pupils transported at public!repealed the state’s unfair trade | 





Calif. Asks Road Materials 


Me 


_ 














basis of highway use.” 


* * * 
* PA 


Kansas Kills Bill to Up 


Dealers’ Income Taxes 


The Kansas legislature has 
killed a bill which would have re- 
quired automobile dealers to pay 


If you have a limited amount of 
floor space in your shop—and 
want to make the most of it—in- 
stall a Weaver WJ-112 Floor Level 
Wheel Alignment Outfit. It takes 
up half the space of alignment racks—and it can be 
a “‘gold mine’’ for your shop. 


This hole in the floor is a gold mine! 


WEAVER 


floor level 


WHEEL ALIGNMENT 
OUTFIT 


produces big profits 
for the shop! 





This compact Alignment Outfit handles wheel 
alignment checking and correction on all cars and 
light trucks. It merchandises your service, too. 


By utilizing a depressed floor area, the mechanic 
is given a comfortable working position for easier, 
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faster, more accurate alignment service. 


Weaver WJ-112 meets a definite need, but it does 
not supplant the well-known Weaver WJ-106 Outfit 
which is still preferred when floor space is not a factor. 


For details—consult your author- 
ized Weaver jobber, or write us 
for Bulletin AN-486. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 
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In the Hopper 


(Continued from Page 47) 


bans on slow-poke driving and 
hitchhiking and improved accident | 
reporting methods. The exception 
is a section easing a requirement 
that buses and commercial vehicles | 
earrying explosives or flammable 
liquids must stop at all railroad 
grade crossings. That section will 
take effect July 1, 1952, to permit | 
erection of special signs at certain 
crossings. 


+ * + 


Status Quo in Idaho 
A bill which would have raised 
passenger car license fees in Idaho 
from $5 to $10 has been vetoed by 


Gov. Len Jordan. 
* * ‘ 


Missouri Considers 


Small Loan Bills 


The Missouri senate has passed 
two small loan bills which are iden- 
tical to two bills approved by the 
house banking committee, and will 
be considered by the house when 
the legislature returns. 

The bills would permit loan com- 


maa 
RT 


In Chicago the 


/a small loan could not exceed 


panies and banks to charge 26.6 
percent annual interest on install- 
ment loans up to $400. Anything 
over $400 would carry an interest 
rate of 8 percent. Interest total on 
$15 | 
per $100 per year, 
* * * 


Maryland Senate Kills 
Ton-Mile Levy Bill 


Maryland’s senate has defeated 


| « bill proposing the imposition of 


a ton-mile tax on heavy trucks. 

The measure, rejected by a vote 
of 18 to 9, would have placed a 
tax of 2 mills per ton-mile on 
trucks over 25,000 pounds travel- 
ing over Maryland roads. The 
bill had been unfavorably re- 
ported by the judiciary commit- 
tee. 


Ohio Bill Seeks Registry 
Of Heavy Trailer Units 


Ohio’s house has passed and sent 
to the senate a bill which would 
require certificates of title for 


UR eS 
IN CHICAGO 


new credit regulation '"W'"' is not 


such a difficult sales hurdle for automobile manu- 


facturers who use the Chicago Daily News. With 


70%, of its circulation concentrated among the 


ABLE-TO-BUY 


FAMILIES the Daily News is a 


powerful advertising medium for reaching the 


Upper Half Families who buy 8 out of 10 of the 


@ NEW YORK: 9 Rockefeller Plaze 
@ MIAMI BEACH: -Southern Publications, 420 Lincoln Road 








Studebaker Cites Dealer Cooper in Dover— 


More than 50 people, 


attended a memorial dinner to help celebrate the 30th anniversary of W. F. Cooper, 
is shown receiving a bronze plaque to com- 


(Studebaker), Dover, N. J. Cooper, center 


including members of the family, business associates and friends 


Inc 


memorate the occasion from Robert F. Gloster, regional manager. At the far left is C. H 


Monohan, district manager, and standing alongside Cooper are George McCutcheon 


vice- 


president of Dover Motor Finance, and R. T. Reynolds, district manager 


trailers and semi-trailers of more 
than 4,000 pounds 

The bill’s purpose is to make it 
more difficult to transfer owner- 
ship, and thereby deter thefts. The 
weight limits were fixed with a 
view of exempting farm equipment. 


N. C. House Committee 


Approves Inspection Bill 


A mild auto inspection bi'! has 


been approved by the house roads 
committee in North Carolina, re- 
quiring that autos be certified as 
to mechanical condition before 
being sold. 

The bill provides that when a 
used car is offered for sale, it must 
be accompanied with an inspection 
slip from a dealer or highway pa- 
trolman indicating that the vehicle 
complies with present equipment 
requirements. 


More than 8 out of !0 of the 
Nation's New Cars are sold to 
Upper Half Families* 





new cars sold. THE CHICAGO DAILY NEWS 


reaches this fruitful market effectively, eco- 


nomically and at the ideal time... 


in the 


EVENING. In the relaxing atmosphere of the 


home the family group can leisurely read and 


carefully consider your advertising when con- 


templating the purchase of a new car. 


"Source: Federal Reserve Board 


CHICAGO DAILY NEWS 


For 76 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 


DAILY NEWS PLAZA: CHICAGO 6, ILLINOIS 


@ DETROIT: Free Press Building 


@ LOS ANGELES: Story, Brooks & Finley, Inc., 624 Guaranty Building 


MEMA Reports 
Latest Additions 
To Membership 


NEW YORK.—Albert H. Eich- 
jholz, general manager of the Mo- 
|tor & Equipment Manufacturers 
|Assn., announces that during the 
|past year 43 members were added 
to the association’s roster, plus 15 
credit service subscribers and 33 
AAR associate members. 

At the present time, he said, 
| MEMA has 538 members, 462 cred- 
it service subscribers and 287 AAR 
associate members, a total of 1,287. 

Following are the manufacturers 
admitted to MEMA during the past 
year: 

Accurate Products, Indianapolis: 
American Clutch Products, Dallas; 


American Lacquer Solvents Co., 
Phoenixville, Pa.; Archer Sales Co., 
Chicago; Associated Equipment 


Corp., St. Louis; Atlas Auto Seat 
Cover Co., New York; Atom-otive 
Mfg., Brooklyn; Automotive Gear 
division, Shatterproof Glass Corp., 
Detroit; Berry Brothers, Detroit; 
Calnevar Co., Los Angeles. 

Cello Products Co., East Boston, 
Mass.; Century Drill & Tool Works, 
| Chicago; Century Products Co., De- 
|troit; Delco Mfg., Walton, N. Y.; 
|; Detroit Chemical Specialties, De- 
|troit; Diamond Auto Parts Mfg., 
|Detroit; Electric Auto-Lite Co., 
| Merchandising division, Toledo; El- 
| gin Machine Works, Elgin, IIl.; Erie 
Mfg division, Pressed Steel Car Co., 
Chicago; Glass Laboratories, Brook- 
lyn, N. Y.; H. Greene & Co., Mat- 
|tapan, Mass. 

Heckethorn Mfg. & Supply, Lit- 
|tleton, Colo.; Herchenroder Bros., 
Brooklvn; Highway Safety Appli- 
jances, St. Paul; Huot Mfg., St. Paul; 
'Imco Mfg. & Sales, Baltimore; In- 
land Equipment, Nashville; Inter- 
{national Parts, Chicago; Jarrett 
'Co., Newton, N. C.; Kravex Mfg., 
Brooklyn; L. R. C. Co., Detroit; 
|Maloney Co., Houston; Martin 
‘Quick Trim Co., Los Angeles. Mil- 
ton Mfg., Chicago. 

Miro-Flex Co., Wichita, Kans.; 
Modern’ Accessories, Cincinnati; 
Monsanto Chemical Co., Boston; 
Mystik Adhesive Products division, 
Chicago; National Autocraft Mfg., 
Orlando, Fla.; National Brake Block 
Corp., New York; Nelson Specialty 
Corp., San Leandro, Calif.; Oil-Eye 
‘Corp. of America, Winona, Minn.; 
Pennsylvania Refining Co., Cleve- 


land; Perrine Quality Products, 
Waltham, Mass.; Protektoil Corp, 
New York. 


Rinshed-Mason Co., Detroit; Roll- 
O-Matic Chain Co., Kansas City; 
Round & Son, Cleveland; Ryte- 
Lyte Products, Minneapolis; Scho- 
field, Inc., Rockford, IIl.; Seeco 
Products, Montgomery, Ala.; Shur- 


lift Products, Chicago; Spontane 
Mfg., Atlanta; Tincher Products 
Co., Sycamore, Ill.; Tinnerman 
Products, Inc., Cleveland; Vokar 
Corp., Dexter, Mich.; Waldbro- 


Products Co., Brooklyn, and West- 
ern Automotive Co., Chicago. 


Canadian Fair 
To Show Autos 


TORONTO. The automotive 
trade will be well represented at 
the 1951 Canadian international 
trade fair, set for May 28-June & 
here. Products on display will range 
from monkey wrenches to trucks. 

Firms from five countries will 
have automotive exhibits, British 
and Canadian manufacturers will 
display cars, trucks and _ truck 
bodies. Two different makes of 
Czechoslovakian cars are scheduled 
to appear. 


Ark. Revamps System 


On Dealers’ Plates 

LITTLE ROCK, Ark. License 
plates for demonstration cars will 
be purchased by Arkansas automo- 
bile dealers at the regular price, 
under a new regulation drafted by 
the Arkansas revenue department 
in cooperation with the Arkansas 
Automobile Dealers Assn., but deal- 
ers will not be required to pay the 
state 2 percent sales tax on the 
cars until they are sold. 

Salesmen heretofore have been 
using special license tags costing 
only $5, and have been paying no 
sales tax. The tags for demonstra- 
tion cars have been found on some 
personal vehicles which are not for 
|sale, and the new regulation is ex- 
pected to curtail misuse of dealers’ 
|auto licenses for demonstration 
| cars, 
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Second Woman Wins Ford Award— 
Tinnie A. Land of Hicks Motor Co., 420 Scott St., Covington, Ky., is shown receiving a llationship 
Ford "500 Club'’ award from E. R. Carter (center), assistant Cincinnati district manager for | scheduling. 


Ford, and W. H. Beckner, district manager, new and used-car department. Mrs. Land, the | 
second Ford saleswoman in the U. S. to be so honored, received her award at a testimonial |introduce a new model, 





DETROIT. The complicated 
process required to plan and pro- 
duce a new-model car or truck is 
described in a 163-page book en- 
titled “production of Motor Ve- 
hicles.” 

Written by Henry M. Cunning- 
ham, of the munitions board of 
the Defense department, and Wil- 
liam F. Sherman, manager of the 
engineering and technical depart- 
ment of Automobile Manufacturers 
Assn., it was published by McGraw- 
Hill Book Co., at $3.50. Cunningham 
formerly was a staff member of 
AMA. 

The book describes preliminary 
activities of sales, engineering 
and purchasing departments, dis- 
cusses how plant, equipment and 
manpower requirements are de- 
| termined, reviews the steps of de- 
sign, and examines final costs 
and output scheduling. 
| The final chapter covers the re- 
of dealer orders to 


After a manufacturer decides to 
he deter- 


dinner. She began her Ford sales career in February, 1950. Mrs. Land is a grandmother and |mines the styling and mechanical 


has one child, a high school senior, still at home. 


Credit Curbs Hit 
Farmers Least, 


Analysis Finds 


TOPEKA, Kans. — Farmers are 
more likely to “lay all cash on the 
line” when buying automobiles than | 
nonfarm buyers, according to i 





analysis developed and financed by 
Capper’s Farmer magazine. 

According to the analysis, made | 
by the survey research center of 
the University of Michigan, 72 per- | 
cent of all farmers paid cash in| 
full for their cars last year. 

The same held true for only 41) 


}and part owner of Leaks 
tors, 


cent of the buyers in other cities 
of 50,000 or more population. 


goods, it was found, the farmer also 


|shows a greater tendency to pay 


all cash than the nonfarm buyer. 

In commenting on the analysis, 
Victor Hawkins, Capper’s director 
of research, said: 

“Credit curbs under Regulation 
W will restrict farm trade in dura- 
ble goods less than they will re- | 
strict trade in durable goods among | 
nonfarm buyers.” 





Davis—Leaksville, N.C. 
Harry Davis, general 


Leaksville, N. C., 


| changes to be made. 
|plays a dominant role in determin- 
| ing the character of the new model, 


|}department helps the sales section 
lto ascertain the consumer's needs 
and desires. 

Work on new designs begin 
with color sketches, full-size sil- 
houette outlines and drawings. 
Later, full-scale models of clay 
or plaster and then wood are pre- 
pared. Six to 10 handmade run- 
ning models are then prepared 
for road testing. 

During this time, the engineer- 
ing department is constantly in 
touch with purchasing, cost-esti- 


manager | mating and manufacturing depart-| 
ville Mo-| ments, deciding which parts should | 
has been| be made and which purchased from | 


percent of the car buyers in large|elected president of the Tri-City | vendors. 
Meanwhile, the sales department | 16 managed to complete the race. 


ARNDT-PALME 


metropolitan cities and for 55 per-| Merchants Assn. 


Making New Models 


Complicated Process Involved in Producing 
Vehicles Is Described in Book 


| race, 
by R. A. Hutchinson, general man- | 


| The sales department generally | 
jager of Studebaker’s export devi- 


In the purchase of other durable |the book states. The engineering | 


| utes 





prepares an overall forecast of total 
sales volume for the coming model 
year. 

Complicated processes of con- 
tracting for materials, purchasing 
or remaking machines and rede- 
signing the plant layout are cov- 
ered in “Production of Motor Ve- 
hicles.” 

The book’s foreward was writ- 
ten by George W. Mason, presi- 
dent and board chairman of 
Nash and president of AMA. 

Written in an easy-to-understand 
manner, the book is liberally illus- 
trated with charts and samples of 
orders used in producing a new 
model. 


Viva Studebaker! 
*ST Commander V-8 Wins 


S. American Race 


SOUTH BEND. A 1951 Stude- 
baker Commander V-8 won first 
place in the Latin-American auto 
according to word received 


sion. 

The race took place in Venezuela. 
South America, and the 1,950-mile, 
two-lap course was from Caracas to 
Maracaibo and back, The Stude- 
baker Commander, piloted by Ra- 
mon Lopez, won both laps of the 
race in 18 hours, 23 minutes, and 
29 seconds. 

On the homeward lap, minutes 
before the finish line, the Stude- 
baker blew a tire, skidded on a wet 
road, crashed into a post and rolled 
down a 20-foot embankment. Min- 
later, the battered car was 
back on the road, and crossed the 
finish line with one flat tire, No 
one Was injured, 

Out of the 52 cars entered, only 





Heated Steering Wheel 
| Patented for Autos 


A heated steering wheel for 
automobiles is a newly patented 
device in which half the plastic 
wheel and two spokes carry an 

embedded electric resistance 
wire, Science Service reports. 

Electricity from the car’s bat- 
tery and generator is used to 
warm the wheel. 





iH offman Sees 
No World War 
If U.S. Leads 


NEW YORK. The Russians are 
in no position to set off a general 
| war, inspite of their greater mili- 
tary might, provided the U. S. as- 
sumes responsibility for world lead- 
ership. 

This is the opinion of Ford 
Foundation President Paul G. Hoff- 
|man, expressed in a series of 10 
jarticles in the New York Herald 
Tribune, beginning Apr. 11. In 
|these articles, called “Peace Can 
| Be Won,” Hoffman explains his 
j}thesis in detail, drawing on _ his 
experience as the first ECA admin- 
istrator and ex-president of Stude- 
baker. 

The gist of Hoffman's conclu- 
| Sions is that America has to accept 
world leadership whether we like 
|} it or not-—if a free world is to be 
| preserved. World leadership, by his 
definition, means getting to know 
our enemy and how he works and, 
;}most importantly, counteracting 
|him by positive, rather than nega- 
tive, measures. 

This, he says, means taking the 
|initiative in economic measures 
|both at home and abroad—such as 
| reforming our tariff system, evolv- 
jing a reasonable farm policy, in- 
|ducing the Europeans to adopt 
better economic cooperation among 
| themselves and putting their house 





|in order with a number of long- 
|overdue reforms. 


R PRODUCTS SAVE TIME and SPACE 


Dealers have praised and used Arndt-Palmer reconditioning materials because they fit both the economical and ease-of-application demand. These 
materials cover all dealer appearance reconditioning needs. Arndt-Palmer products are all factory tested and will efficiently and economically renew 


such important appearance points as: 


* UPHOLSTERY 
* HEADLININGS 
* DOOR PANELS 
* ARM RESTS 





DON’T RELY 


Appearance Reconditioning 
Advertising! 


* FLOOR MATS 


* TRUNK COMPARTMENTS 


* EXPOSED RUBBE 
SURFACES 


* GLOVE COMPARTMENTS 
* GARNISH MOLDINGS 
* STEERING WHEELS 
* BUMPERS 


BUT Many dealers have passed up extra profits because they wouldn't sac- 
rifice space for a used car reconditioning department. Many dealers 


do not have to sacrifice any space—LET US TELL YOU WHY. 


NOW Arndt-Palmer suggests that in many shops, appearance recondition- 
—— ° ° ° 

ing can be done at a big saving at night. 
Operation puts the car back on the lot during the selling hours. 


Palmer materials a 


ON 
UNTESTED MATERIALS! 


Is Your Best 


nd methods for maximum economy, 


OR Putting your department on WHEELS, as pictured below, may solve the 
space problem for many smaller or neighborhood dealers. On wheels the 
department can be moved out of doors in good weather. 


RIGHT NOW 


more than ever, your used car department can mean 


J the difference between profit and loss. 
protection 





This, in a large 


Use Arndt 
and profit. 


NOTE: Arndt-Palmer recommends, but does not sell, the mobile equipment shown in photo 


ARNDT - PALMER LABORATORIES, INC. a 


* TIRES 
* CHROME PROTECTOR 
* MOLDING AND INSTRU- 
MENT PANEL FINISH 





Our Methods of Application 
and Our Proven Materials 
CAN BE YOURS, 

By Writing Today for a Free Catalog 
and Price List Too! 


17730 Dora Street, Melvindale, Mich. 





News in Brief 


(Continued from Page 2s) 





Du Pont’s Petroleum Chemicals 
division here. Copies may be ob- 
tained from district offices or by 
writing directly to the Petroleum 
Chemicals division. 

* * 


troleum Institute announced here. 
The new edition, the first since 
1947, contains 468 pages and costs 
$2.50 per copy. 
* * > 
Truck Shipments Favored * 
OTTAWA.— Howard B. Moore, Co-Op Sells to duPont 
managing director of the Federa-| COLUMBIA, Tenn.—Buildings of 
tion of Automobile Dealers, states|a farmers’ co-op here have been 
that truck shipments of automo- bought by E. I. du Pont de Nemours 
biles are preferable for convenience | & Co. for probable conversion into 
and speed. The statement was made /a cellulose sponge plant. Du Pont 
in connection with applications of | officials said they plan to use the 
Ontario truckers for operating| property for manufacture of cellu- 
licenses there. | lose sponges. 
* +. . * + * 


Fire Sweeps Holiday Canadian Sales Report 


HONAKER, Va.--Fire of unde-| OTTAWA.~— Preliminary _ report 
termed origin has caused an esti-| by Canadian government discloses 
mated $30,000 damage to the|sales of British-made motor ve- 
building of Holiday Motor Sales Co.|hicles in Canada during January 

a7 * * 


|totaled 4,731 cars and 426 trucks 
Tank Cleaning Book 


land buses. 
| 
WILMINGTON, Del. “Tank 7 
Talk,” a new booklet written to McNamara Files 
stimulate safety among the men BUFFALO. A business name 
who enter and clean gasoline stor-| has been filed in the Erie county 
age tanks, has been prepared by|clerk’s office for the J.E.M. Asso- 


& * * 





AUTOMOTIVE NEWS, APRIL 9, 1951 


/FENDIX UNDERCOATING PAYS OFF 


Join the thousands of dealers and service managers who are 
pleasing cystomers and earning wonderful gifts just by under- 
coating “with FENDIX. Thousands of gifts like the ones 
showh above can be yours free. Dealers prefer FENDIX 
because its new merchandise award plan keeps service man- 
agers and salesmen plugging for profitable undercoating sales. 
Yes 


develop your undercoating business. 





Driver Training in Edmonton, Alta.— 

Training of high school drivers in the Canadian city has been started by the Edmonton 
branch of the Alberta Motor Assn. The first car for the program was donated by Bob Price, 
of Price-Andrews, Ltd. (Pontiac). Price is shown presenting the car to Jack Housez, president 
of the local organization. 


that Gov. Lee E. Emerson had ap- 

proved recommendation that Gates 

be named to the post. 

| * * * 

. 2 6 Alabama Truck Check 
Gates Takes Vermont Post MONTGOMERY. Ala.—Gov. Gor- 
MONTPELIER, Vt. Vermont's don Persons has announced that 

new highway commissioner is Paul| weighing stations and _ portable 

H. Gates of Franklin, an executive|scales will be used on Alabama 

of several utility companies. The|highways to check trucks _ for 

state highway board announced | weight. He told a press conference 


ciated Original-Owner-Certified Au- 
tomobile Brokers, Erie County 
Bank Blidg., Buffalo, by John E. 
McNamara. 





...the FENDIX merchandise award plan can help you 


TOP QUALITY 
You take no chances with FENDIX. It’s made by the indus- 
try’ 


s largest producer of rust-proofing materials. Your custo- 


|| mer gets maximum protection for his investment. You make 
| added profits because FENDIX contains more solids and thus 









THE AUTOMOBILE UNDERBODY 
PROTECTIVE COATING AND 


SOUND DEADENER 


gives greater coverage per drum. FENDIX protects profits by 
reducing free service time spent in eliminating new car squeaks 
and rattles. And FENDIX gives you a car with a higher 
resale value when your customers come around to trade. 


INVESTIGATE TODAY 

Join the thousands of dealers who are mak- 
ing extra profits with FENDIX. Get all 
the facts on the FENDIX merchandising 
award plan from your jobber or write direct 
to Nox-Rust Chemical Corporation. Be 
sure to do it today and start cashing in on 
extra profits right away. 


o.ses 
me . 





NOX-RUST CHEMICAL CORPORATION 


243.) S. Halsted Street, Chicago 8, Illinois 


Eastern Division, 201 Davison Chemical Building, Baltimore 1, Maryland 


Western Division, 725 Second Street, San Francisco 7, California 





that the campaign against truck 
overloading is necessary because 
the defense program will make 
highway materials more difficult to 
obtain. 

* * + 


Converts Steamer 


LOUISVILLE. — Commercial 
Barge Lines has completed the con- 
version of the Tom Greene, former 
river steamer, into a barge that will 
handle about 120 cars in transport. 
It is planned to add another deck, 
which will increase the capacity to 
175 cars. 

o * * 


| Ludlow Named Manager 
| LONG ISLAND CITY, N. Y. 


| Howard C. Ludlow will manage the 
|new sales offices of Visirecord, Inc., 
|which have been reopened in the 
Manhattan area, according to 
Herbert Weston, company presi- 
dent. 
* * e 


Barnett Buys Foundry 


IRVINGTON, N. J.—Marking its 
106th year in the foundry business, 
Barnett Foundry and Machine Co., 
Irvington, N. J., have acquired an- 
other foundry in Dover, N. J. 
Equipment modernizations and re- 
placements have been completed, 
and the foundry is now in opera- 
tion. 

> . . 


Plane Order Increased 


NEW YORK.—American Airlines, 
Inc., has ordered three more four- 
engined, 52-passenger DC-6B Flag- 
ships from Douglas Aircraft Co. 
American now has 17 DC-6Bs on 
order, all to be delivered this year 
at a cost of about $19,000,000. 


* * * 


Cherry Increases Output 


LOS ANGELES.—It has been an- 
;mounced that Cherry Rivet Co., a 
division of Towsend Co., Los An- 
geles, has equalled its World War 
II production level during January. 
Cherry manufactures a broad line 
of mechanical blind fasteners with 
wide application in aircraft, rail- 
way, vehicle, electronic and ship- 
building fields. 


* * * 





Cleveland’s Biggest Employer 

CLEVELAND. — General Motors 
employs more people in greater 
Cleveland than any other business 
firm. .GM workers in this area now 
|total 14,026, a rise of 9,000 in the 
|last five years. Annual earnings 
|}amount to $58,544,584. 


* * » 


AC Safety Mark 

FLINT.—A new safety record in 
the automotive industry was at- 
tained when employes of AC Spark 
Plug division of General Motors 
| worked 15,071,464 hours in 1950 
without a lost-time accident, ac- 
cording to George Mann jr., gen- 
eral manager. 

x * 7 


1952 World Trade Fair 


CHICAGO.—Following a series of 
conferences in Washington, dates 
for the second International Trade 
Fair were announced for March 22 
through Apr. 6, 1952. I. S. Anoff, 
president of the group sponsoring 
the fair, said it would be held at 
Navy Pier. 


* + o 


Standard-Thomson Builds 


| DAYTON, O.—Standard-Thomson 
Corp., automotive and _ aviation 
parts manufacturer here, has an- 
nounced proposed plans for a $1,- 
| 500,000 expansion in the Dayton 
area. The company is now negoti- 
ating for purchase of a 140-acre 
building site near the Dayton mu- 
|nicipal airport. 


x * a 








Goodrich Flying High 

AKRON. — Two transport air- 
planes, owned by B. F. Goodrich 
Co., travelled more than 204,000 
miles in 1950 transporting 1,297 pas- 
sengers on company business. Total 
air time logged by the two air- 
planes, a Lockheed Lodestar and a 
Beechcraft, was 1,172 hours and 
represented 670 trips. 
| * * 2 


Competition? 
MONTREAL. — While Canadian 
automobile production has been 
rising in the postwar years, so has 
bicycle output. During 1949, 130,413 
bicycles were produced, compared 
with 124,747 in 1948, the govern- 

ment revealed last week. 
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Merchandising 


Memos to Dealers 





By Bob Finlay 





= recently reprinted the 1913| best buy see Guy. “RFC Specials.” 


edition of its “Instruction Book 


for Ford Model T Cars.” 


Perhaps the booklet is of interest | 
only to auto men, but it seems to 
us that if it were handled right it 
would make a good merchandising | 


gimmick. 

There is an interesting compari- 
son between cars then and those 
of today and the facilities avail- 
able for customer satisfaction 
now and then. 


Various models are then listed 
with 
mink,” 


influence,” 
and so 


“for the man 
“for a lady in 
forth. 

At the bottom, there's a “tax- 
|Ppayers special,” a 1936 Plymouth 
| for $35. 


| How’s That? 
LSO in Philadelphia, Martin 
|+% Bury is marking the third an- 


Certainly the booklet points up|niversary of his news-type adver- 
the growth of dealer service to the | tising column. 


nation. 


For instance, the booklet advises | 


customer: 

“On receiving your car, and be- 
fore starting the motor, fill the 
radiator with clean, fresh water, 
preferably straining it through 
muslin or other similar material 
to prevent foreign matter getting 
into the small tubes.” 

Now, a conscientious dealer de- 
livers the car, oiled, watered, 
gassed, polished and with anti- 
freeze when necessary. And the 
dealer follows through to see that 
the customer gets started right 
with his new “baby.” 

Of course, the dealers perform 


the 


these services for the intelligent 
reason that satisfied customers 
come back for more, yet at the 


same time it wouldn't hurt a bit to 
merchandise some of the points 
that we take for granted. 


x 


Sales Points 


—- might find it helpful 
to review some of the selling 
points mentioned in a booklet pub- 
lished by the Automobile Dealers 
Assn. of Indiana. 

1. Don’t let mental obstacles im- 
pair your ability. Just because some 
approach hasn’t worked in the past 
is no reason it won’t work in the 
future. 

2. Know the weak points as 
well as the strong points of your 

product, and try to turn the 
weak into advantages by men- 
tioning them before the customer 
has a chance to make them ob- 
jections. 


3. Don’t cut corners in your sales| 


talk. You may get bored with it, 
but it is probably new to the cus- 
tomer. 

4. Never tell a story without a 
buildup. Make the 
material. 


5. Don’t be a scoffer. No risk, no} 


gain. 
6. Paint accurate word pictures. 


7. Follow a straight line in your 


sales story. 

Car’s Past 
AMILTON 
UCTS, LTD., Hamilton, 

features a special policy in 


MOTOR _ PROD- 
Ont., 
the 


selling of used cars, aimed at the} 


protection of buyers. 

The firm offers to provide the 
name and address of the previ- 
ous owner on request. 

The firm states this policy in 
newspaper advertising: “We believe 
that you as a used-car purchaser 
should receive the utmost in serv- 
ice and satisfaction. We want you 
back to purchase a new car. Our 
service department 


every requirement.” 
* * + 


News Tie-In 


‘UY HAYDEN, DeSoto-Plymouth | 


dealer in Philadelphia, does a 
good job of tying his ads in with 
current topics of conversation. 

A recent used-car ad asks: 
“Why go to Washington: For the 


Shipper’s Campaign Urges 
Less Damage, Loss 


NEW YORK.—A campaign to 
prevent loss and damage to freight 
is planned here in April by 13 
regional shipper’s advisory boards. 

Shippers are urged to cooperate 
by packing goods in strong, safe 
containers, and receivers by re- 
porting damaged shipments due to 
faulty packing. 


most of your) 


with factory | 
trained mechanics should fill your | 


It was started, he said, to pro- 


vide a contrast from the ads 
| which tried to outshout each 
| other. 

| The highpoint of such advertis- 













No wonder 


ing, Bury says, was that of a deal- 
er who had two ads on facing pages 


lof the same paper. One said: 


“Buy from us. Our’ used-car 
prices are lowest in the city.” 
The other said: 
“Sell your car to us. We pay the 
highest prices in the city.” 
* : * 


Eyeful 


iV RS. RITA BOTT, comely wife 


Bott, salesman 
for the Nash Missouri Corp., St. 
Louis, cooperated with her hus- 
band and company in a showman- 
ship stunt that attracted citywide 
attention. 

Wearing a white shimmering 


of Aryhur J. 


| bathing suit, Mrs. Bott drove a 


EXACO DEALERS 


A Great Line-up for 
TEXACO DEALERS 


convertible, the doors of which 
had been removed and replaced 
with transparent plastic, giving 
the car the appearance of a 
showcase. To enter and leave the 
car, Mrs. Bott crawls through 
the convertible’s window escape 
hatch in the rear. 

Mrs. Bott worked out her own it- 
inerary, cruising through well pop- 
ulated areas and in the downtown 
business district during the lunch- 
eon hour. Mrs. Bott doesn’t make 
stops except for traffic signals and 
is visible only for the moment her 
automobile is directly in line with 
the viewer. 


ezzzine.../45 ring 7 


ARE IN THERE PITCHINGS 





FEXACO DEALERS 
aC SUC. 


Sky Chief and FIRE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS - 
LUBRICATION * PT ANTI-FREEZE - REGISTERED REST ROOMS 





Paps Motors, Hayward, Calif.— 


This Lincoln-Mercury dealership has been opened at 10! Castro St 


Pictured when the firm 
opened are, left to right: James G. Paps, secretary-treasurer; Clem Perkins, vice-president; 
Harry Crimmins, L-M Oakland district manager, and Don Paps, president. James G. Paps 
formerly headed a Ford deal in Oakland and is a past president of the Ford Dealers 


Advertising Assn 





MILLIONS of MOTORISTS 


are being told...it’s time to 


see their TEXACO DEALERS! 


HE big Spring drive is on. All over the U.S. car 

owners are being impressed and reminded that 
the time is at hand to go to their Texaco Dealers for 
a Spring check-up. 

Full color advertisements in the big magazines— 
reaching some 50-million readers. America’s No. 1 
TV show starring none other than Milton Berle and 
a galaxy of stars——telling more than 17-million tele- 
viewers every Tuesday night. Thousands of billboards 
from coast to coast —delivering some 31-million mes- 
sages daily. Plus station banners, window streamers 
and stickers and direct mail promotion. 

It all adds up to plenty of business plus extra 
service and TBA profits for 
Texaco Dealers everywhere. 






4 bU6Y dealers / 






MARFAK CHASSIS 
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Used-Car Auction Prices 











OLDSMOBILE ‘50 4-dr., $1,500 "49 
4-dr., $1,315. ‘47 2-dr., $650 


PLYMOUTH._’50 4-dr.,-$1,375. "47 4-ar., | Average Used-Car Prices 


$740, $525. | 








| $920. ‘47 2-dr., $790, $690 























r , od 750° "48 -dr., : ; 
be ee Oe roa (Compiled by Automotive News/ 
| . April 1951 March Feb 
Market Trend VALDOSTA, GA. reeset ss is 
Used-car prices are still running in reverse. So much so, in fact, (Tom Hewitt Auto Auction. Sale every 1951 $2,091 $2,086 $2,051 
that the market is back to where it was about six weeks ago, but Friday. Prices are for sale of March 23.) | $1,000 $1,010 1959 1,596 1,600 1,607 
this time it’s falling, instead of rising. The overall average slipped fa kg = cae dae "arene, 1949 1,264 1,278 1,227 
$10 last week to an even $1,000, or $10 under the level which pre- | ;.450; Super 4-dr., $1,775. ‘49 Super | 1948 970 981 956 
vailed in March. | 4-dr., $1,280; Super 2-dr., $1,450* “i . 
, 9 : | RM 4-dr., $850, $1,000* 1947 774 300 779 
Only ’46s and ’51s failed to lose ground among the postwars last (| capimLAc—'50 (62) 4-dr., $3,400%. '49| 1946 692 690 685 
week. In the case of ’51s, there are so few of them being offered for | = am cee =: 4-dr., 1942 346 333 326 
. ‘ ‘ > ’ | 2,350 7 » 4-dr., 875 . ye 
sale, that the price level remains fairly steady. CHEVROLET—’51 conv., $2,030, ‘50 SL| 1941 260 315 326 
There are a big drop in the price of 47s, which fell $26. Two other | Deluxe 4-dr., $1,400, $1,465; Bel-Air Apr Mar Feb Overall 
models severely affected were '488 and '49s, which lost $11 and $14, | cohen egy tg ae eB “a. hoae gies $1010 8 904 
respectively. The prewars were erratic with '42s up $13 and ‘418 | 440. $1,125, $1,185, $1,180; conv.. $1,-| verage ’ ory - : 
down $46. : oe omen é — aA = (The above figures are averages of used-car auction prices, all 
. . . | SL Spec c Ci . , 190. ‘ : : 
The slump was reflected in sluggish buying at auctions. Of the | aerensaan. $925, $900; %4-ton pickup, makes and models, carried regularly in Automotive News./ 
1,537 units offered at nine representative auctions last week, only | $810. pA gly aa an aero- 
941, or 61 percent, were sold. In the preceding week at the same FH Mo Windsor 4-dr., $1.960,| $1,180, $1,225; %-ton pickup, $530. '49| $925, $890; FM 2-dr., $870; FL 4-dr., 
auctions, 1,001, or 64 percent, of the 1,571 offerings were sold. | 49 NY 4-dr.. $1,400; Town & Country Custom (8) sedan, $1,150; Standard (6)| $900; (taxi), $505. '46 ‘'y-ton pickup, 
Pri “kee ; * ; ia » ; > ; , | econv., $1,350. ‘48 Windsor 4-dr., $850 sedan, $975. ‘47 Deluxe (6) sedan, $610; $570; (taxi), $310; %-ton panel, $390 
rices marked with an indicate a unit equipped DesOTO —-'49 Deluxe 4-dr., $1,405, 48, SD (6) sedan, $700; Deluxe (8) sedan, "37 coupe, $145 
with automatic transmission or overdrive. Custom club coupe, $950. ‘47 Custom $700; SD (8) sedan, $785, $840; club | DeSOTO—'49 Custom 4-dr., $1,315 
| 4-dr., $650, $500 coupe, $690. '46 Deluxe (6) sedan, $575; | DODGE—'49 Coronet 4-dr., $1,325. ‘41 
N PLAINFIEI D N J conv., $980. ‘46 Super cony., $875. ‘40 | DODGE 50 Coronet 4-dr $1,600 47 SD (6) sedan, $600, $675; SD (8) sedan, | _4-dr., $280. : 

- ne ~ Super 4-dr., $210 %-ton pickup, $425; Custom 4-dr., $685 $640; club coupe, $625; Deluxe (8) sedan, | FORD—'51 Custom (8) 2-dr.. $1,890; De- 
(Lebanon Auto Auction Sale every |}CADILLAC ‘48 (62) cony., §2,100* 47) FORD ‘51 Victoria, $2,275; Crestliner, $615, ‘41 club coupe, $390. ‘40 ‘s-ton! luxe (6) 2-dr., $1,600. ‘50 CD (8) 4-dr 
Wednesday. Prices are for sale of March (62) club coupe, $1,230*. ‘41 (61) 2-dr $2,050. '50 CD (8) club coupe, $1,440; pickup, $130, $125; Deluxe sedan, $200. | $1,365. "49 Custom (S) 2-dr., $1,050, $1 
28.) $390 | Q-dr., $1,415, $1,400; 4-dr.. $1,400; CD ‘35 %-ton pickup, $125 025; Deluxe (8) 2-dr., $975. ‘47 SD (5) 
(Market lower. Ketall is very poor, | CHEVROLET (50 FL Deluxe 2-dr., §1, (6) 2-dr., $1,225. °49 Custom (8) 4-dr.. | FRAZER—’51 sedan, $1,500° | club coupe $565 41 con\ $330. °37 

dealers overloaded, Sold 97 units out of 460; 4-dr., $1,450; SL Special 4-dr., $1, $925, $950, $975, $1,065; club coupe, | HUDSON—'50 Pacemaker 2-dr., $1,200 |. (60) 2-dr., $75 : 
131 offerings.) 400; SL Deluxe 2-dr., $1,400, $1,450; $1,010, $1,025, $1,035; 2-dr., $1,050, $1.- ReEOOnY. so Pe oe 4 ae 4-dr., $1,000. ‘46 
nec 5 7 Thur Spec 4 -ton ickup, $908 ‘49 conv., 2 at 5; %-ton pickup, $730. ‘47 Deluxe (8) |MERCURY-—'49 club coupe, 310, $1,200, Supe! » 2-¢ 425 
oo cua’ es Gane any. boar: $1,375; FL "belaxe 4-dr., $1,175; BL| San. gr00; BD is) Q-dr. $850, $825,| $1,350*; sedan, $1,265. |KAISER—'48 4-dr., $500. "47 4-dr., $480 
sedan. $1.490°, 2 at $1,485°, $1,475, $1,- Special 4-dr., $1,210; FL Special 4-dr., | eng '46 SD club coupe, $725; Deluxe |NASH-—'47 (600) sedan, $735 "46 (600) | ONg1, 3908 49 (88) Deluxe club coupe 
460°, $1,430, $1,400. '48 RM sedan’ $1,-| $1,080. ‘48 SM 2-dr., $725, $850; FM 2-dr., $780. club coupe, $725; sedan, $590 fou ie bs 
100, | $1,060. ‘47 Super sedan, $925, 2] 4-dr., $1,030, FRAZER—'47 Manhattan 4-dr., $385 OLDSMOBILE 50 (98) sedan, $1,815*. |PLYMOUTH—'50 SD club coupe, $1,450; 
at $900 ; j CHRYSLER — '50 NY 4-dr., $1,940. '49 | KAISER—'48 4-dr., $500 49 (98) sedan, $1,425°. ‘48 (66) conv.,| 4-dr.. $1,365. "49 SD conv., $1,375; 4-dr., 
CADILLAC—'47 (61) sedan, $1,200*. ‘41 NY club coupe, $1,580*. ‘48 Royal 4-dr., | LINCOLN — '49 Cosmopolitan club coupe, $935". ‘47 (78) sedanet, $895". °46 (76) | $1. 225, $1, 190, $1,175; club coupe, $1,225, 
(62) sedan, $450. : $1,260. ‘47 NY 4-dr., $960. ‘41 Royal| $1,175, sedanet, $690*, $625. ‘41 (78) sedan, $1,155. ‘48 SD 4-dr., $955, $850. ‘40 SD 
CHEVROLET—'50 Bel-Air, $1,725; FL De- club coupe, $220. MERCURY—’51 club coupe, $2,160; 4-dr., $160; (66) sedan, $385; (98) sedan, 4-dr., $110, $106. ae nde 
luxe sedan, $1,660*, $1,525*; SL Deluxe | DeSOTO-—'49 Custom 4-dr., $1,300. $2,200. °50 2-dr., $1,610, $1,460; club $365*. "39 (60) sedan, $200 PONTIAC—'48 SL (8) 4-dr., $1,035. '46 
sedan, $1,500, 2 at’ $1,485, 2 at $1,475, |DODGE—'51 '%-ton_ express, $1,250°. °50| coupe, $1,540, 2 at $1,475. ‘49 sport |\PACKARD—'48 sedan, $60 41 (110)| Torpedo (6) 4-dr., $800 
$1,440. ‘49 SL Deluxe sedan, $1,300, Coronet 4-dr., $1,725. ‘49 Coronet 4-dr.,| sedan, $1,220; 2-dr.. $1,000. ‘48 conv sedan, $125, $135. STU a ~ 50 Champion RD 4-dr.. 
$1,275, 2 at $1,245, $1,210. 48 FM| $1,340, $1,500, $1,425*. '47 Custom 4-dr.,| $975. '47 4-dr., $600 PLYMOUTH—'50 SD sedan, $1,535. '49] $1,250. °47 Champion 2-dr., $705, ‘46 
sedan, $910; ‘-ton panel, $710, $695.| $770. ‘46 Custom 4-dr., $620. | NASH—’50 Statesman 2-dr., $1,150. SD sedan, $1,000. ‘48 SD sedan, $900 l wine vce’? $420. 
‘47 FM club coupe, $860; '%-ton pickup, | FORD—-'51 —s (8) “a $2,050". =~ | OLDSMOBILE = "50 1 oe ekiae | al ~ [om ~—. £ SD } ILLYS—'48 Jeep, $630. 
480. °40 SD sedan 80, CD (8) 4-dr., $1,450. ‘49 Custom (5)| (88) 4-dr., 000°, .950* ,030*; | sedan, $76 : SD sedan, $285, $315 | ‘ — . 
CHRYSLER. "50 Royal sedan, $1,875*, ‘49 | 4-dr., $1,030; "2-ar,, $1,070. * (8) '4-| (76) 2dr.” $1,520, 48 (76) 4-ar., $850, | PONTIAC —'49 Chieftain (8) sedan, §1.- MASON CITY, IA. 
« *. y ’ « ton pickup, $550. ‘39 2-dr., 00. $800; (78) 2-dr., $S75. 35°; Streamliner (8) sedan, 25 1,- : f . ‘ 
300. as er oe oe ar., $950". | PLYMOUTH—'49 ‘SD club coupe, $1.175,| 450*, $1,395*, $1,500*. ‘48 Streamliner | ,,‘Lapiner’s Used Car Auction. Sale every 
DeSOTO—'50 Custom sedan, $1,835*. ‘49 | HUDSON—'48 Super (8) 4-dr., $1,050. ‘47 | $1,225. '48 SD 2-dr., $975. ‘47 SD 2-dr., ) ———, a. '47 Streamliner (8) — Prices are for sale of March 
Custo : 570°; - Super (6) 4-dr., $650. | 700, $600. sedan, 900; ‘orpedo (6) conv., $900. |<"). 
485°. ee ee eee eee LINCOLN —'49 Cosmopolitan 4-dr., $1,750, | PONTIAC _-’51 Chieftain (8) club coupe, ‘41 (8) sedan, $360; (6) club coupe, |,, (New cars dropped off definitely, while 
DODGE—'51 Coronet sedan, $2,100*. ’'50| _$1,360*; Standard club coupe, $1,240. $2,250: conv., $2.400*%, ‘50 Catalina, 2, $225. ‘40 (6) sedan, $170. a san and '49s = much stronger. 
Coronet sedan, $1,665; | Meadowbrook | MERCURY-—'51 4-dr., $2,310*. ‘50 club| at’ $2,250*; Chieftain (8) 4-dr., $1,700. | STUDEBAKER ‘50 Champion sedan, $1,- | 5° gg aly geo roger 
sedan, $1,585. ‘49 Coronet sedan, §$1,- coupe, $1,425. ‘49 4-dr., $1,275, $1, 185° ; | "49 Chieftain club coupe, $1,400; SL 275, $1,350. ‘48 114-ton chassis and cab, | BUICK—’50 RM 4-dr., $1,550°. '49 RM 
510*, $1,500, $1,460, $1,435. °48 Custom club sedan, $1,310; club coupe, $1,275, | 4-dr., $1,420; SL 2-dr., $1,250. °46 4-dr., $200; Commander sedan, $1,050 _ 4-dr., $1,355°. ‘47 Super 2-dr., $815. 
club coupe, $1,125; sedan, $1,025, 2 at|_ $1,925*. ‘47 4-dr., $800. '46 2-dr., $580. | $675. WILLYS—'48 Jeepster, $780 CADILLAC—'48 (61) 4-dr., $1,515. 
$1,000. '47 Custom sedan, $940, $930. | NASH—'46 (600) 4-dr., $500. STUDEBAKER ‘50 Commander conv.. | MISCELLANEOUS “48 Linn canteen | CHEVROLET—’50 FL Deluxe 2-dr., $1,385, 
FORD—'50 CD (8) sedan, $1,475: Deluxe |OLDSMOBILE — '50 (88) 4-dr., $1,900*.| $1,660, $1,700; Land Cruiser 4-dr., $1,- wagon. $1,100. $1,325, $1,320; 4-dr., $1,455, $1,415. ‘48 
(8) sedan, $1,325. '49 Custom (8) sedan, '49 (76) club sedan, $1,350*. ‘48 (98) 390; Champion 2-dr.. $1.290; 4-dr., $1,- FL aerosedan, $960, $950, $865. ‘47 FL 
$1,085, $1,075, $1,000, $990. '48 SD (8) Deluxe 4-dr., $1,225*, $1,190*%; (76) 300, $1,400; conv., $1.290; club coupe. DENVER aerosedan, $840, $800, $795. ‘46 2-dr., 
conv., $885. '46 SD (8) sedan, $660. 4-dr.,, $835. $1,400. ‘49 %-ton pickup, $675. ‘47 u u $745, $580, $515, $400. ‘41 2-dr., $285, 
— URY—'49 sedan, $1,285. "48 sedan, PACKARD—'42 Clipper (5) 4-dr., $130 Champion Deluxe 4-dr., $840. (Denver Auto Auction, Inc. Sale every | $260, $245. 

PLYMOUTH—'51 Cambridge 4-dr., $1,725. | WILLYS—’51 station wagon, $1,550; ':-ton | Tuesday at Littleton, Colo. Prices are for | CHRYSLER—'50 Windsor station wagon, 
uAge "49 (600) sedan, $1,060. '49 SD 4-dr., $1,195, $1,190. ‘48 SD| pickup. $1,110. ‘48 Jeepster, $770. ‘47 | sale of March 27.) $1.710*; Royal 2-dr., $1,680*. '47 Wind- 
OLDSMOBILE—'51 (98) Holiday, $2,925*. |  4-dr., $1,000. '46 SD 4-dr., $740. Jeep, $385. (Demand weakened = slightly. — Prices | | SOF f-dr., $515° 

"50 (88) sedan, $1,825*. ‘49 (98) sedan, | PONTIAC—'42 SL (6) 4-dr., $350. MISC ELLANEOUS ‘49 Renault 4-dr., steady. Sold 181 units out of 312 offer- | DeSOTO--'46 Custom 4-dr., $690 
$1,575"; (S88) sedan, $1,470*. ‘48 (98) |STUDEBAKER—'50 Champion 2-dr., $1, | $300 ings.) DODGE ‘49 Coronet 4-dr., $1,380°, $1,- 
sedan, 2 at $1,270*, $1,160*; conx., $1,- muruesatenee a ao $790". oa BUICK—’51 Super Riviera coupe, $2,525* ere: a oon” $1,090. ‘47 2-dr., 
240°. '47 (76) sedan, $865*, $860*, $840, | MISCELLANEOUS--'48 Prefect 4-dr., $335, , iC Ss. ‘50 Special sedan, $1,310*, $1,395*, $1,-|_.5° 46 2-dr., $605 
$835*, $810. ‘46 (78) sedan, $770*. CONCORD, MA 425°, "31, 555*. ‘49 Super aati $1,260, FORD 50 CD (8) 2-dr., $1,410*, $1,435°* 
PLYMOUTH —.'50 SD sedan, $1,460; De- | MANHEIM PA ‘Concord Auto Auction, Inc. Sale every $1,315, $1,320*, $1,335*, $1,350*, $1,435° 49 2-dr., $1,075, $950, $905, $895. ‘47 
luxe sedan, 2 at $1,375. °49 SD conv., | re . Monday and Friday, Prices are for sales '48 Super sedan, $970, $1,020, $1,050, '47 i-dr., $585, $650, $695. ‘46 2-dr., $605, 
$1,410; sedan, $1,250, $1,200; Deluxe (Manheim Auto Sales & Auction, Inc. |of March 23-26.) Super sedan, $790. '46 RM sedan, $650 $515. ‘41 2-dr., $270 
sedan, $1,125. °47 SD sedan, $810, ‘46 |Sale every Friday. Prices are for sale of (Sold 175 units out of 264 offerings.) ‘40 Super sedan, $320. FRAZER—'51 4-dr., $1,510°*. 
SD sedan, $790; (taxi), $400. | March 23.) | BUICK — '50 Special sedan, $1,575*. '49 | CADILLAC—'50 (62) sedan, $3,545*, $3,-|HUDSON—'48 Super (6) 4-dr., $915*. "46 
PONTIAC —- '49 Chieftain Deluxe sedan, (Market stronger. Sold 73 units out | super sedan, $1,460, $1,400. "48 RM| 550*. '49 (62) sedan, $2,650*; (61) sedan, |, Super (6) 4-dr., $430. : 
$1,425*, $1,400*. '47 Torpedo (6) sedan, | of 159 offerings.) | gedanet, $1,025; Super sedanet, $875, $1,- $2,315*. ‘48 (60) Special sedan, $1,975*. | KAISER—'51 Henry J 2-dr., $1,105; Spe- 
$895, $875. 46 Torpedo (8) sedan, $805, | BUICK—’51 RM 4-dr., $2,775*. °50 RM| 125, ‘47 RM sedan, $825, $775. '46| ‘47 conv., $1,285°. cial 4-dr., $1.690°. "48 4-dr., $535. 
$765. | Riviera coupe, $2,350*; Super Riviera| Super sedan, 2 at $660; sedanet, $710.|CHEVROLET—'51 %-ton pickup, $1,520. MERCURY—'51 4-dr., $2,305". ‘47 2-dr., 
SPSESDARER ‘48 Commander sedan, coupe, $2,030*; Super 4-dr., $1,950*; | ‘42 Super sedanet, $450, $435, °41 Spe- 50 SL Deluxe conv., $1.780*; sedan, $1,-| . $589. ia = ae ™ 
$1, | Special 4-dr., $1,775. °49 Special 4-dr..| cial sedan, $230, $475; conv., $265, '40| 385, $1,405, $1.475, $1,525, '$1,530, $1,- | NASH-—’50 2-dr.. $1.255°. "46 2-dr., $525. 
$1,150, $1,000. '47 Super 4-dr., $920. Super sedan, $350. '37 RM sedan, $75.| 610°, $1,630°. ‘49 FL Deluxe sedan,|?LYMOUTH—'49 SD 2-dr., $1,050. '46 
AMARILLO TEX CADILLAC'50 (62) 4-dr., $3,490*. '49 | CADILLAC—'48 (62) sedan, $1,750°. | $1,205, $1,220, $1,235, $1,250, $1,295, | ,4-dF.. $630. . 
9 rae (60) Special 4-dr., $2,325*, ‘48 (62) | CHEVROLET—'51 FL Deluxe sedan, $1,-| $1,325; SL Special sedan, $1,005, $1,075, | PONTIAC ; 50 Chieftain (S) Deluxe 4-dr.. 
(Amarillo Auto Auction, Sale every Fri-| sedanet, $1,910. '47 (62) sedanet, $1,-| 950, $1,860. "50 FL Deluxe sedan, $1,-| $1,140, $1,145, $1,150, $1,155, $1,195; | $1,610. ‘49 (5S) 2-dr., $1,290. ‘48 (8) 
day. Prices are for sale of March 23.) 140. '46 (62) 4-dr., $1,295*. | 675; SL Deluxe sedan, $1,500, $1,650*; %-ton pickup, $905. ‘48 FL aerosedan, 2-dr., $1,105 
(Market very good on clean late mod- | CHEVROLET—'50 Bel-Air, $1,800, $1,795; | club coupe, $1,460. ‘49 SL Special club $935, $945, $985, $995, $1,000, $1,010; s 
els, Sold 210 units out of 370 offerings.) | SL Deluxe 2-dr., $1,665*, $1,610°, $1,-| coupe, $1,050, $1,060; SL Deluxe sedan,| SM sedan, $655, $795, $885, $90, $895, DANVILLE, VA. 
BUICK—'50 Special 2-dr., $1,445*, $1,500*. 520*. ‘48 FL aerosedan, $1,155; 4-dr.,| $1,305, $1,210, 2 at $1,250, $1,275, $1.-| $935. ‘47 FM sedan, $495, $750, $775, I Al ; : Sa 
49 Super 2-dr., $1,250*.' $1,385". ‘48| $850. '47 FM 2-dr., $805. | 350; SL Special sedan, $1,135, $1,150,| $785, $795, $845, $855. ‘46 SM_ sedan, rr Auto Auction. Sale every Wed- 
Super 2-dr., $850, $910. "47 Super 2-dr., | CHRYSLER — '51 Windsor 4-dr., $2,640*, | $1,130; FL Deluxe sedan, $1,290, $1,240; $540. a Prices are for sale of March 28.) 
$835. ‘46 Super 2-dr., $685. $2,550*. ‘'50 Windsor (7-pass.) 4-dr., SL Deluxe club coupe, $1,175, $1,250; | CHRYSLER—'49 Windsor sedan, $1,435". (Prices a little lower, Dealers’ lots are 
CADILLAC—'50 (62) 4-dr., $3,400*, §3,- $2,100; Imperial 4-dr., $2,000. '49 High-| conv., $1,340; %-ton pickup, $880, ‘48 '48 NY sedan, $995*. ‘47 Windsor sedan, | ‘@ded. Sold 45 units out of 71 offerings.) 
600*. '49 (62) club coupe, $2,450, $2,-| lander 4-dr., $1,350. | FM_ sedan, $825. °'47 FM club coupe, $855*, $870*. ‘46 Windsor sedan, $695*. | BUICK—'50 Special 4-dr., $1,550*; Super 
550°. °'46 (60) Special 4-dr., $1,150. | DeSOTO—'49 Custom 4-dr., $1,710. | $800; sedan, $790; %-ton pickup, $575; | DeSOTO—'49 conv., $1,465* 2-dr., $1,560. '48 RM 4-dr., $870; Super 
CHEVROLET—'50 SL Deluxe 2-dr., $1,- | DODGE—'51 Wayfarer 2-dr., $1,925. ‘49| SM sedan, $675, $735, $740. '46 FL | FORD—'51 Custom (8) conv., $2,200*; 2-dr., $810. ‘47 Super 4-dr., $820 
355, $1,410, $1,425; Bel-Air, $1,765, °49 Coronet 2-dr., $1,190. ‘47 Custom 4-dr.,| aerosedan, $820; sedan, $580; SM sedan, sedan, $1,910*, $1,940"; (6) ‘%-ton panel, | CHEVROLET—’'50 FL Deluxe 2-dr., $1,320 
2-dr., $975. $1,025, $1,130, $1,145, $1,- $790. ‘42 club coupe, $320. $725; club coupe, $630. ‘41 SD sedan, $1,400. '50 CD (8) sedan, $1,300*, $1,360, $1,450; SL Special 4-dr., $1,155. "49 FL 
155. ‘48 2-dr., $810, $820, $860, §875,|FORD—'51 conv., $2,210; Custom (8)| $290; conv., $1450, $350; club coupe, $1,405*. °499 Custom (8) sedan, $1,025, Deluxe 2-dr., $1,140 SL Special 4-dr 
$970, $1,015, $1,030,’ $1,050. °47 4-dr.| 2-dr., $1,990. ‘50 conv., $1,620; Deluxe $265. ‘37 %%-ton pickup, $100. $1,045, $1,110*, $1,120°, $1,150*; Deluxe $1,060; SL Deluxe 2-dr., $1,150, '48 
$655, $700, $750. '46 4-dr., $510, $580, (6) 2-dr., $1,380; CD (8) 2-dr., $1,550. | CHRYSLER '47 Windsor sedan, $1,010,| (8) sedan, $810, $855, $960, $990, $1,000, SM 2-dr., $980, $960. ‘46 club coupe 
$635. ; | ‘49 Custom (8) club coupe, $1,065. ‘48 | $1.050. $1,010*. ‘48 %-ton pickup, $710, $725; $660. ‘41 FL 4-ar $455 '39 SD 2-ar.. 
CHRYSLER—'50 Windsor club coupe, $1,- | Deluxe (8) 2-dr., $750. CROSLEY—'49 conv., $275. (8) sedan, $635. '47 (8) sedan, $700,] §250. $190. _ . : 
825. ‘49 Windsor 4-dr., $1,410. °48 | HUDSON—'49 Super (6) 2-dr., $1,150, ‘48 | DeSOTO—'46 Custom sedan, $900. $850. $795*, $800, $805*. '46 (S) sedan, $500, | CHRYSLER—'49 Windsor 4-dr., $1,310 
Windsor club coupe, $1,030, | Commodore (8) club coupe, $1,010. ‘47| DODGE—’50 Coronet sedan $1.600*. §1,- $650, $665. DODGE—'49 4 : - . : 
DeSOTO—'49 Custom 4-dr., $1,380. °'47|_ Super (6) club coupe, $580. 650*, $1,710*. ‘47 *%-ton pickup, $585; | FRAZER—’'49 Manhattan sedan, $820*. '48 4 ir. “ Ae on pickup, $700; Deluxe 
Deluxe 4-dr., $855. °'46 Custom 4-dr., | KAISER—'49 4-dr., $930. ‘48 4-dr., $660. Deluxe sedan, $710. sedan, $545*, $590*, $680, $725*. FORD. ae club coupe, $1,200, i 
690, | '47 4-dr., $570. FORD—'50 Deluxe (8) sedan, $1.425; CD | HUDSON—'47 Commodore (8) sedan, $415.]" hn <a, > custom (8) 2-dr., $1,760. '50 
DODGE—'i9 Coronet 4-dr., 2 at $1,300*, | LINCOLN—'49 4-dr., $1,095. (8) station wagon, $1.720; club coupe, | KAISER—'51 sedan, $1,685*. ‘50 sedan, 2D (8) 2-dr., $1,455; 4-dr., $1,390. '49 
$1,345. ‘47 2-dr., $705. ‘40 4-dr., $95. || MERCURY — ‘49 2-dr., $1,345. ‘47 club) $1,425; sedan, $1, 500; Deluxe (6) sedan, $810. 48 sedan, $425, $515 ayy (S)_ S-dr., $1,050; club coupe, 
FORD—'51 Custom (8) 4-dr., $2,000*, §2,- coupe, $865. Bene - | LINCOLN—’47 sedan, $640 —s . $1,075; %-ton pickup, $700. 47 
005*, $2,060". '50 CD (8) 2-dr., $1,300, |NASH — '50 Ambassador 4-dr., $1,375; | MERCURY—'51 sedan, $2,035, $2,040. '50] +46 p18) ber #4055. 38 2Gr $135 
> 8) 2- 255. '38 2- 35 


sedan, $1,750*. '49 sedan, $1,200, $1,260, = 100 1 
$1,285*, '$1,320*, $1,360*. ‘48 sedan, |, $195. ‘36 2-dr., $115. 
one +49 — m6 NASH—'49 (600) 2-dr., $800 
$825*. '47 sedan, $515, $660, $695, $720. PLYMOUTH—'49 SD 4 : i 
| NASH—'49 Ambassador sedan, $960*. "46/1" “46° cony.. $780. -dr., $860, $730 


2 at $1,415". ‘49 (8) 2-dr., $950, $970, Rambler conv., $1,230, ‘46 Ambassador 
$1,055, $1,100, $1,195". ‘48 station 4-dr., $600. 

wagon, $745. ‘47 (8) 2-dr.. $640, $655, | OLDSMOBILE—’51 (92) 4-dr., $2,750. ‘4% 
$675, $700, $715. ‘46 (8) 2-ar.’ $590, (98) 4-dr., $890. °'46 (98) 4-dr., $650. 







Z “So™& 
a~ 


2 at $635. : PLYMOUTH — '51 Concord 2-dr., $1,660. (600) sedan, $265 5's . ; , 
HUDSON—'50 2-dr., $1,280 | °5O Deluxe 4-dr., $1,455. °'49 SL ‘club | OLDSMOBILE—*49 (98) sedan, $1,310*, |PONTIAC—'48 (6) 4-dr., $1,050. '41 (6) 
MERCURY—'50 2-dr., $1,535. ‘49 2-dr., coupe, $1,320. ‘48 SD 2-dr., $965. ‘47 $1,450*; (76) sedan, $1,100*. ‘47 (98) 4-dr., $410. 

2 at $990, $1,010; 4-dr., $1,110*, $1,200. SD 4-dr., $875. sedan, $860*. '46 (66) sedan, $585. ™ a - 

‘47 4-dr., $600, PONTIAC—’'50 (8) 4-dr., $1,655; (6) se- PACKARD—’'51 sedan, $2,275. 

NASH—'49 Super (600) 2-dr., $900*. ‘47 danet, $1,565. °49 (6) 4-dr., $1,1S80*; PLYMOUTH—'50 Deluxe sedan, $1,300, $1,- Use of Rubber 
club coupe, $600*. (8) sedanet, $980. ‘47 (8) 4-dr., $850. 355. °49 SD sedan, $1,185, $1,190. ‘48 - af 


Deluxe sedan, $575, $805, $885. ‘47 se- 


dan, $595, $610. al Drops 12 Percent 


PONTIAC—'51 (8) Catalina, $2,775 


OLDSMOBILE—'51 (98) Holiday, $2,830*, | STUDEBAKER—’48 Champion 4-dr., $980; 
'49 (88) 2-dr., $1,370* ‘48 (76) 2-dr., Commander 4-dr,, $810. ‘47 Champion 
$960. °46 (78) 4-dr.. $760; (66) 4-dr., 4-dr., $705. 





titan . ; WILLYS—'50 %-ton panel, $910 Chieftain (8) sedan, $2,090*. '50 Chief- . 
S ‘47 4-dr.. $540. tain (8) sedan, $1,705*, $1,720*, $1,765*, D M h 
PLYMOUTH "51 Cranbrook 4-dr., $1,705. DETROIT $1,775*. ‘49 SL (8) sedan, $1,275, §$1,- uring . ont 
50 SD club coupe, $1,400. ‘49 SD 4-dr., " | 295*, $1,320, $1,410%. ‘48 (8) sedan, = 
ndineea's wt, tee, $1,160. '48 4-dr., $815. | , tAnies Auto Auction, Sale every Wednes- | _— $840, $975. NEW YORK.—New rubber con- 
NTIAC—'48 (8) 4-dr., $915", $1,000*, | day. rices are for sale of March 28.) STUDEBAKER—'51 Commander (8) se-|sumption in Februar ecre 
"47 (8) 4-dr., $725, $785. °46 (8) 2-dr., (Prices in a nose-dive. Sold 52 units dan, $2,060*. '50 Champion sedan, §$1,- oa oe t to 90.535 1 y Ge oe 
$555. ‘41 2-dr., $150. | out of 114 offerings.) 320°. '48 LC sedan, $1,000*. ‘47 Com- -© percent to , ong tons rom 
STUDEBAKER — '50 Land Cruiser 4-dr., | BUICK—'49 Special 4-dr., $875. '46 Super mander sedan, $770. the 103,585 long tons consumed in 
ee $i.Seos; | Champion 4dr. $1,-| 4-dr., $695. '41 2-dr., $300, $205. hue : January, according to the Rubber 
wiiswe Ammen $1,086. CHEVROLET—'50 FL Deluxe 2-dr., 2 at | EBENSBURG, PA. Manufacturers Assn. 
$1,400, $1,350, ‘49 SL Deluxe 2-dr., (Ebensburg Auto Auction Co, Sale every Consumption of natural rubber 


$560". ‘48 Jeep (FWD), $440, °'46 Jeep | $1,150. 


station wagon, $495. 3 at $1,145; %-ton panel, $760. | 


| ‘48 FM club coupe, $890, $855. °'47 SM} 
club coupe, $675; FM 2-dr.. $750, $720. | 


| Thursday. Prices are for sale of March 29.)|during the month was down 15.9 


| (Market unsteady and redictable. 
\Prices sliding with restrictions the major | Percent to 37,725 long tons from 44,- 








a _ MEANY, N.Y, | SFM, 2dr, $600. "41 4-ar.,” $225, | factor. Sold 70 units out of 103 offerings.) | 857 long tons used in January, Use 
nspach's Dealer Auto Auction. Se BUICK—'50 Special 4-dr., $1,560", $1,550°. i 

Sale every Monday. Prices are for sale | VOSOTO—'49 4-dr., $1,360, $1,250. | Jope™ ‘49 RM cedanek $1,275*. '47 RM conv., of ners rubber amounted to 

of March 26.) DODGE—'47 4-dr.| $720. |'40'4-dr., $150. $940; Super sedanet, $890, ‘41 Speciai | 52-810 long tons, a decrease of 10.08 
(Prices about even on clean units. No |fORD—'50 CD (5) 4-dr., $1,340, $1,320,| Automotive News 2-dr., $275. '37 Special 4-dr., $80 percent from the 58,728 long tons 

change in ovresent market looked for | gg ee = ey pe wt CHEVROLET—'51 SL Deluxe 4-dr., $2,090.|/used during the previous month. 

2-dr. 925; “ : , : ‘50 S - < 25 2- : : 
until weather improves and retail mar- ss ustom (8) | I wish you'd tell me whether if I ene ee 308: TL ceaciat re "$1. -.. Consumption of reclaimed rubber 


ket picks up. Sold 84 uni 2-dr., $1,030; %-ton pickup, $735; %-ton r t 
Pp. Sol units out of 127 stake, $730.' '48 2-dr., $775, $620. '47|buy @ mew car now, some govern-| FI. Deluxe 2-dr., $1,410, $1,400. "49 FL|by the industry was estimated at 


offerings.) | . : 
| SD (8) 4-dr., $690 ment regulation will come along| Deluxe 4-dr., $1,200; 2-dr., $1,275, $1,- | 28,066 long tons, 12.46 percent lower 


BUICK—'50 Special Deluxe 4-dr., $1,800; | KAISER—'49 4-d 85 
; * : : § . -dr., $925, $850 27 BO; SL s 235; 
Super Riviera, $2,050. '49 Super sedanet, | LINCOLN—'49 4-dr., $1,250" next week to make me look smart aah aan es ale Ppu2is 71,185; sedan than the 32,060 long tons used -in 


$1,400; RM sedanet, $1,225°. ‘47 RM | MERCURY—'49 2-dr., $1,110 or to make me look dumb.” delivery, $875. '48 conv., $910; SM 2-dr., | January. 
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Used-Car Notes 





reisler Named President 


1f New York U. C. Dealers 


NEW YORK.— Charles Kreisler 
is been named president of the 
‘ew York Used Car Dealers Assn., 
was reported from a_ recent 
eeting of the board of directors 
the organization. 
Other officers included Max J. 
loom, secretary-treasurer; Joseph 
Wolfe, first vice-president, and 
imuel Streiner, Harry Gottlieb, 
Peter Scalia and Joe Wolfe were 
named vice-presidents from other 
ounties in the state. Daniel Rosen 
vas named general counsel, and 
julian Ostro as executive director 
of the organization. 


tIbuquerque Trio Cited 


is Stolen Car ‘Fences’ 

ALBUQUERQUE, N. M.~ Clark 
Kelting and Harden C. Kemper, op- 
erators of K & K Motors, and their 
salesman, Raymond Cainski, have | 
been charged by the FBI with| 
selling stolen cars with re-stamped 
motor and_ serial numbers _ of | 
wrecked late model cars. | 
The firm is accused of handling | 
sales for a ring operating in other | 
states, and selling at least 30 cars) 
in Albuquerque and Taos. Kemper | 
and Kelting are under $50,000 bonds 
each, and Cainski is under $10,000] 
bond. 


* * . 


Pearson, Kansas City, 


Voves Its Location 

KANSAS CITY.—L. E. Pearson 
Motor Co. has opened a used-car 
iot at 47th and Tracy Sts. The 
property, with 138-foot frontage on 
417th, was leased by the firm. 

The company formerly was 
cated at 3126 Gillam Plaza. 

* * + 


Duffy's Motor Sales 
PORTLAND, Ore.--Joe Chappell 
and C. R. Duffield have opened 
Duffy’s Motor Sales, handling used 
cars, at 4705 N.E. Union Ave. here. 


lo- 


* * * 
F. & F. Opened 

HATTIESBURG, Miss. F. & F. 
Motor Mart, 110 Walnut St., has 
been opened. Roy Brown is man- 
ager. 

Allen Motors 
CHICAGO. — Allen Motors, used 


cars, has been organized with head- 
quarters at 3057 N. Chicago Ave. 


Harry Robins and Theodor J. 
Cooper are partners in the firm. 
* + * 


Hampton Opens Building 

LITTLE ROCK, Ark. Public 
Auto Co. has opened a new build- 
ing at 400-404 W. Third St., accord- 
ing to the owner, James Hampton. 


Hampton has been a_ used-car 
dealer for eight years. 
2 * . 


Herbie’s Chartered 
ELMIRA, N. Y.—Herbie’s Used 
Cars, Inc., has been incorporated 
with capital of $20,000. Directors 
are Herbert A, Perry, Wilfred E. 
Rhodes and Donald A, Levinger. 
> 


* * 


Connecticut Lot 
Misses $3,000 


As ‘Pals’ Vanish 


ALBANY.-- Albany police were} 
searching last week for two men, | 
identified only as “Mr. Whyte” and 
“Mr. Brown,” in connection with 
the theft of $3,000 from a Connecti- 
cut used-car dealer. 

The theft was reported by John 
L. Hess of Stonington, Conn, He 
told police he and a friend, Edward 
Nelson, had driven to Albany with | 





Shortage Spurs Offer 
To Sell 1897 Auto 


PARIS.—The demand for used 
autos in France has reached a 
serious point. 

Mme. Mathieu has decided to 
help the critical shortage and 
offer her 1897 Leon Bollee for 
sale to someone who might 
use it. 

The car was inherited from 
her father, she said. 

“It'll run, all right,” she as- 
sured, “All it needs is a little 
fixing up. With the proper gaso- 
line, it should achieve up to five 
miles per hour.” 





Whyte and Brown to buy used cars. 
According to Hess, the used-car 
dealer first saw Whyte and Brown 
when they called on him and told 
him they knew where he “could 
pick up some good used cars.” 
The cars were supposed to be in 
Albany, where Whyte and Brown 
suggested they go to a hotel and 
get rooms. By this time, Hess told 
police, he had become hungry and 
suggested all get something to eat. 


|Whyte and Brown declined saying 


they would wait in the hotel lobby. 

Hess said he left the hotel with 
Nelson and while they were walk- 
ing down State St., he discovered 
$3,000 was missing from his pocket. 
They returned to the hotel lobby to 
find Brown and Whyte missing. 

* x 


Wallace Used-Car Lot 
MADISON, Ga The Wallace 
Used Car Lot has opened here at 
Washington and Main St. It will be 
operated by Ted R. and Harold 
Wallace of Rutledge Motors, Rut- 
ledge, Ga. 


| 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
fin America’s No. 1 Industry an esti 
| mated more than 100,000 readers weekly! 





Like Father, Like Son— 


Studebaker dealers, like the company’s factory personnel, have their full share of father- 
and-son teams. A. C. Carter, dealer in Prestonburg, Ky., is shown with his sons, left to 
right: James, Jack and Leo. All are associated with the dealership. Carter recently opened 
his new building 


—MORE THAN EVER— 


PLEXIGLAS 


MOLDED PARTS 


The photograph of these typical PLEXIGLAS auto- 
motive parts shows the beauty, but not the ease 
of molding—the sparkling appeal, but not the 
permanence of PLexicLas. Remember this, too; 
perfectionists build America’s motor cars. And 
PLEXxIGLAS acrylic molding powders meet their 
rigid requirements! The demand for PLEXIGLAS 
molding powder currently exceeds supply. We 
suggest you investigate this material for your 
defense applications or. for other future uses. 
Experimental quantities are available. 


CHEMICALS FOR INDUSTRY 


ROHM & HAAS 
COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Prexictas is a trade-mark, Reg. U. S. Pat. Off. and in principal foreign countries 


Canadian Distributor: Crystal Class & Plastics, Lid 





54 Duke St., Toronto, Ontario, Canada 
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Financial 





(Continued from Page 29) 


president, in the annual report for 
1950. Budd reported total sales of 
$290,409,583 and a net profit of $18,- 
425,800, equal to $5.10 per common 
share. In 1949 Budd earned $14,- 
808,116 on sales of $266,633,612, or 
$4.05 per common share. 

He noted particularly the 
pacity operations during most of 
the year in the company’s Auto- 
motive division and the reversal of 
the decline in the backlog of orders 
for all-stainless steel railway pas- 
Senger cars, evident at the end of | 
1949. He also remarked that he 
believed the company is in “a 
stronger position to face the fu- 
ture than ever before. In addition 
to automobile body components, 


ca- 


and highway trailer parts contrib- | 
uted substantially to our automo-| 
tive volume. Automotive products | 


Scores of Car Dealers Agree: 


accounted for 85 percent of our 
sales during the year.” 


Fruehauf Record 
New Highs Set in Sales 


And Net Profit 


New record highs in earnings and | 


sales were made last year by Frue- | 


hauf Trailer. Harvey C, Fruehauf, 
chairman, and Roy Fruehauf, pres- | 
ident, in their annual report an- 
nounced that net earnings rose to 
| $8,620,035, or $5.59 per share, com- 
| pared with $2,805,276 in 1949—-equiv- 
‘alent to $1.59 per share. 

Both of these per share earnings 
figures, the report states, have been 


|adjusted to give effect to the 20| 


percent stock dividend paid Dec. 


| 28, 1950. 
wheels, brakes, hubs, brake drums | 


Sales in 1950 climbed to a record 
$132,123,537 as against $80,544,788 in 
| 1949, an increase of 64 percent. The 
1950 sales total was also $44,134,424 


above the previous high sales rec- 
ord established in 1948. 
* * * 


‘Soss Net Hits 
($497,274 in 750 


Charles J. Soss, president of Soss 
Mfg., 
lithe year ended Dec, 31 amounted 
|to $497,274, after provision of $420,- 
000 for federal income taxes, equal 
| to $2.13 per share, This compares 
|with a net profit of $401,587, after 
|tax provision of $249,000, equal to| 
| $1.72 per share in 1949. 

Net sales for 1950 totaled $4,294,- 
|961 as compared with $4,082,049 in 
| the prece —— 7, 


New Hig h 


L-O-F Reports a 
Of $24,752,425 

Expenditures of $29,957,095 for 
improvements and additions to the 
glass and plastic factories of Lib- 
bey-Owens-Ford Glass since the 
end of World War II has provided 
more efficient equipment, improved 
facilities and processes, helping the 
company to achieve new records in 





Every Car Needs 
an ENGINE-SAVING OIL like AMALIE! 


It’s true! There’s nothing like a fine, competitive motor oil like 
Amalie to help build today’s important service sales volume. 


has reported net profit for| 


sales, production and earnings for 


‘ 


Wanting a vehicle with a Jeep's qualities, 


Logistical Command of the U. S. Army devised this Daiyo Jeep (substitute Jeep). 


Command wanted a less-powerful car for use 
27-horsepower car was developed. 
Its top speed | is 30 miles per hour. 


1950, it was disclosed in the annual 
report. 
All of the new facilities have 


been financed without bank loans| 
or capital financing. To meet fur- 


ther plans for growth and develop- 





Motorists agree on Amalie’s superiority... Motorists know it is the 
Oilier Motor Oil that cuts down engine wear while it cuts that 


extra “add- 


a-quart” expense! 


And—with new cars becoming scarcer by the day, Amalie is the 
kind of motor oil these car owners need, and will stop for—if they 
know you have it! 





EN 


THE GUAR 





So, stock up on Amalie now. Win more service 
business with Amalie—the 100% 
Pure Pennsylvania Oil that’s win- 
ning more motorists every day! 


MALI 


MOTOR OIL 





AMALIE DIVISION 


L. Senneborn Sons, Inc. 
300 Fourth Avenue, New York 10, N.Y. 


REFINERIES: FRANKLIN, PA., PETROLIA, PA. © FACTORY: NUTLEY, N. J. 





_Made by u. S. hei in » Jepen— 


the Japan 
The 
in Japan's crowded metropolitan areas, so this 


but not as powerful and rugged, 


It seats six passengers and has a wheelbase of 95 inches 


ment in the future the company 
has earmarked $29,806,037 in its 
plant improvement and_ replace- 
ment fund. 

L-O-F reported for 1950 total 
sales of $170,056,311, total payrolls 
|of $58,273,920, taxes of all kinds of 
$28,193,882 and net earnings of $24,- 
| 752,425, equal to $4.82 a share. 

* * *- 


Celanese Net 


‘Doubles 1949’s 


Celanese Corp. of America net 
income in 1950 amounted to $40,- 
| 361,166 after charges and taxes, a 
|new record figure, compared with 
| $20,640,826 in the preceding year 
land $39,484,000 in 1948, the former 
peak earnings year, Harold 
|Blancke, president, reported. This 
is equivalent to $6.38 per share, 
contrasted with $3.19 and $6.61 in 
1949 and 1948, respectively, when 





a lesser number of shares were 
outstanding. 
| Sales last year were $232,483,- 


942, an alltime high, compared with 


$171,292,005 in 1949 and $230,384,- 
672 in 1948, the annual report 
revealed. 


2 ? * 


Eaton Names 


| * 
Ochs, McGinn 
The board of Eaton Mfg. has 
| elected C. I. Ochs, chairman, and 
| H. J. McGinn, president. The office 
of chairman, chief executive offi- 
cer, has been vacant since the death 
of J. O. Eaton in May, 1949. Ochs 
joined the company on Aug. 1, 1916, 
as purchasing agent. In 1920 he was 
| made vice-president and general 





| 
| 
| 
| 
| 
| 





i. 
MeGinn C. I. Ochs 


H. 4. 
| manager and in 1925 was elevated 
|to the presidency. Last year he 
|completed his 25th year as presi- 
dent. 

McGinn was vice-president and 
general manager of Reliance Mfg., 
Massillon, O., at the time of its 
j}acquisition by Eaton in 1931 and 
during that year he was elected 
vice-president of Eaton. Since 1932 
|he has served as a member of the 
|board and prior to his becoming 
president was sales vice-president. 

All other officers were reelected 
jand the directors appointed C. I. 
| Ochs, H. J. McGinn, R. H. Daisley, 
| M. P. Winther and Richard Inglis 
|to serve on the management com- 
| mittee. 


Still Going Up 


Borg-Warner 1D ncreases 


Profit to $29,027,224 

Record sales and earnings, a rise 
in production and employment, and 
an increasing expansion of plant 
| facilities are described in Borg- 
Warner’s 1950 annual report. Net 
sales in 1950 totaling $330,924,422 
were compared with 1949 sales of 
$252,366,420. 

The corporation’s consolidated net 
income for 1950, after taxes, 
amounted to $29,027,224, equal to 

(Continued on Page 58, Col. 1) 
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WASHINGTON. — In addition to! 
Indiana and Georgia, toll roads} 
would spread to Illinois, Michigan, | 
North Carolina and Wisconsin, if | 
pending proposals in these states 
become law, a survey by the Na-| 
tional Highway Users Conference | 
discloses. 

A new law in Indiana creates a 
four-member toll road commnission | 
with power to construct and main- 
tain toll projects at such locations 
as shall be approved by the gov- 
ernor. Revenue bonds may be 
issued to finance the cost of such 
propects, payable solely from tolls 
and other revenues. Another law 
empowers the state toll bridge com- 
mission to construct toll roads. 


A new Georgia law authorizes 






Transport Battle 
Seen Threat to 


National Security 


NEW YORK.—If railroads con- 
tinue “open and guerilla warfare” 
against the trucking industry, they 
will injure America’s transporta- 
tion system and thereby weaken 
national security, H. W. Dodge, ex- | 
ecutive vice-president of Mack 
Trucks, said last week. 

Urging peace in the transporta- 
tion industry for the sake of na- 
tional defense, Dodge warned that 
continued warfare might lead to 
rigid government controls. 

Dodge made his remarks at a 
press luncheon in New York. 


He charged that “through lob-| 
bies, advertising, propaganda and 
every other means at their com- 
mand,” the railways were “attempt- 
ing to restrict and strangle” truck- 
ing during a time of national emer- 
gency. 


Toll Roads Spreading 


Indiana, Georgia Pass Laws for Such Routes; 
4 Other States Considering Action 


'sey toll 
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the Fernandina port authority to 
construct toll roads from the 
Georgia-Florida boundary line to 
St. Marys, or to any other point 
not more than 50 miles from the 
boundary line. A bill creating the 
Georgia turnpike authority to 
construct and operate toll and 
feeder roads received no action 
before the legislature recessed, 
Proposals in Illinois, Michigan, 
North Carolina and Wisconsin 
would create turnpike authorities 
to construct, maintain and operate 
toll road projects, financed by bond 
issues which would be retired by 
tolls and other revenues derived 
from the use of such projects. 


An Arkansas toll road bill has 
been killed. Pennsylvania bills 
would authorize turnpike exten- 
sions to connect with the New Jer- 
road and from Erie to 
Scranton. 

Studies of the feasibility of toll 
roads or extensions to existing toll 
roads are proposed in measures in 
Connecticut. Illinois, Michigan and 
New Hampshire. 

A Maine proposal would allo- 
cate gas taxes attributable to 
mileage traveled on the present 
turnpike for traffic and engineer- 
ing studies of an additional toll 
road. 


It is reported that a turnpike 
corporation has been chartered in 
Virginia to build a “75-mile speed- 
way” from Bluefield to Mt. Airy, 
financed by bond issues to be re- 
tired from toll charges. 

A West Virginia proposal which 
has passed the house would author- 
ize the turnpike commission to de- 
termine the practicality of con- 
structing, as part of the proposed 
transcontinental Crozet superhigh- 
way, a toll road or freeway from 
Harpers Ferry to Huntington. 





BARE METAL 
SCRATCHES 


GRAPHITE FILM 
PROTECTS METAL 









Fruehauf Unveils 1951 Models— 


The firm's stainless steel truck trailers, in both single axle multi-rate and gravity tandem, 


embody five major changes. 


cross members; greater landing gear bracing; 


Improvements cited by Fruehauf include: 


closer spacing of 
lower rear bumper guards, designed to com- 


bat loading dock damage; twin tail and stop light units, and a self-contained sealed light 


unit for all clearance lights. 


Fruehauf Makes 


Gains in Stainless 


Steel Trailers 


DETROIT.—Five major improve- 
ments in the 1951 line of Fruehauf 
stainless steel trailers have been 
put into production, F. M. Reid, 
engineering vice-president, reports. 

Improvements listed by Reid in- 
clude: 18-inch spacing of stainless 
steel cross members, dropping the 
rear bumper ground clearance to 
30 inches, greater landing gear 
bracing, employment of twin tail 
and stop lights, use of an improved, 
self-contained sealed light unit for 
all clearance lights. 


The 18-inch cross member spac- | 


ing previously the company’s 
stainless steel units were built with 


ers with 35-inch ground clearance 

was designed to provide the most 
complete possible protection against 
dock damage. 

Improvement in landing gear 
supports also was engineered with 
fork-truck loading operations in 
mind. The double tail and stop 
lights offer operators additional 
safety by eliminating possible con- 


fusion in signals to following ve- 
hicles. 
The new clearance light units 


are designed to give longer service 
and have lower replacement cost in 
event of breakage, according to 
Reid. 


Petroleum Men Hold 
Forum on Allocations 


COLUMBUS, O.—An open forum 
on the materials allocation program 


cross members on 24-inch sections | of the Defense Petroleum Adminis- 
provides increased strength for | tration highlighted the spring meet- 


fork-truck, or “mule”, 
freight, Reid said. The lower rear 
bumper 


loading of | ing of the eastern district American 


Petroleum Institute meeting last 


earlier models had bump- ! week. 
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St. Louis Dealers 
Alerted Against 
Elusive Thief 


ST. LOUIS—Auto dealers and 
private car owners here have again 
been warned that one of the na- 
tion’s most cunning car thiefs may 
be operating in the area. 

The alert came from the local 
FBI on Jay Paul Sheldon described 
as “33, dapper, six-footer, long nose 
and brown hair, usually travels 
with a woman but known as a ‘lone 
wolf’ operator.” 

The FBI said Sheldon usually 
breaks into a car in one city, tak- 
ing only the identification papers. 
He then goes to a second city, lo- 
cates an identical car and trans- 


|ports it to a third city, where he 


obtains a title by using the papers 
from the first car which he goes 
back and also steals. 

He then proceeds to sell the car 
with what seems to be a genuine 
title. Sheldon, according to the 
FBI, has a criminal record dating 
back to 1938. 

Some of his sidelines are said to 
involve bad checks, bank robbing, 
kidnapping, etc. He has been un- 
successful in most attempted rob- 
beries, the FBI said. 


School Partner 


Indicted by U. S. 


SCRANTON, Pa.—A partner in 
the auto mechanics school in West 
Hazleton has been indicted by a 
federal grand jury investigating GI 
school swindling. 

Charles H. Popky was charged 
with falsifying his school’s opera- 
tions costs. 

At the same time, pleas of nolo 
contendere were entered by previ- 
ously indicted John J. Barni jr., of 
Shamokin, a partner in two GI 
automotive schools, and Francis P. 
Kane and James J. Noonan, both of 
Tamaqua, partners in Tamaqua au- 
tomotive school. 


dgf 123... 


... the dry film pre-lubricant 
containing colloidal synthetic 
graphite. Spray it on vital 
parts before engine 
assembly to protect them 
during “break-in”... it adds 
thousands of miles to 
engine life. 


Ask your jobber salesman for dgf 123 or write 


O70 
THE eto PARTS CORPORATION - 


Manufacturers of: MUFFLERS @ PIPES «© MIRACLE POWER 


Miracle Power Division 





TOLEDO 1, OHIO 
e dgf-123 
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Doings 





(Continued from Page 27) 


manager of the wholesale parts 
division. Billy J. Law has been pro- 
moted from assistant parts man- 
ager to manager of wholesale parts | 
operation, and R. E. Dennard, who 
had been a used-car dealer, is now 
manager of Hamilton’s used-car de- 
partment. 





Ba * a 


Nash Honors Bate 
Nash’s 10 point banner will be 
awarded to Frank Bate Motor Co., 
1734 Lombard St., San Francisco, 
according to John Kipp, zone man- 
ager for Nash. All employes will | 


receive lapel pins as _ recognition 
for their part in achieving the 
standards set up by the honor. 
* * + 
Beaudry—Atlanta 


Directors of Ernest G. Beaudry, 
Inc. (Ford), Atlanta, have elected | 
C. M. Daniel as president and gen- | 
eral manager. For the past six} 
years he has been executive vice- 
president. Mrs. Ernest G, Beaudry 
was elected chairman of the board, 
P. E. Sheffield was chosen first 





and 
Cary B. Paul was designated as- 
sistant vice-president. 


vice-president and treasurer, 


* * 


Multiple Ford Deal 


Bill Wright, Inc., is the new Ford- 
Lincoln-Mercury dealership in) 
Bozeman, Mont. W. G. Wright’s 
firm took over from Anderson Mo- 
tors. Wright formerly was in the 
auto business in Missouri and North 
Dakota. 


* 


* 


New Toronto Ford Deal 


Empire Motors, Ltd., 2300 Dan- | 
forth Ave., Toronto, has been ap- 


* * 


|pointed Ford and Monarch dealer, | Sacramento, 


ducts. Si Slocum is president, and 
Perry Bondy is vice-president of 
the new firm. 

* 


* * 
City Chevrolet—Buffalo | 
City Chevrolet, Buffalo, has put 
into service at Buffalo State Teach- | 


ers college a second dual-control 
driver-training car. Frank Scott, | 


“A 


iN 


DeVilbiss engineers h 
“monufacturers to get better, 
majority of manufacturers to 
Sproy Guns, Exhaust Systems, 
We'll gladly pass along to you ; 

eir methods with DeVilbiss equi 


more lasting 


Air Comp 


general manager of City Chevrolet, 
|jsaid demand for the course has 
been so great that one car was not 
enough, The firm also has a train- 
jing car in service at Amherst 
|Central high school. 


+ * 


C-M-J] Names Merchent 


C-M-J Motor Co., Inc. (Stude- 
baker), Tupolo, Miss. has an- 
nounced appointment of Ralph 
Merchent as service manager. 

* *” 


. 


* 


Keyser’s Dodge-DeSoto 
Keyser Motors, 1210 Kingston 
Road, Toronto, has been appointed 
Dodge and DeSoto dealer. Bert 


Keyser is president of the company. 
+ + * 


Millers Back Home 


Royal Miller, owner of Miller Au- 
tomobile Co, (Dodge - Plymouth), 
Calif.. and his wife 


|handling also the British Ford pro-|have returned home from a four- 


week cruise of the Caribbean. 
Miller reports he has been selling 
Dodge cars for 39 years. 


* * * 


Castle Joins Baker 


R. O. Castle has been appointed 
sales manager of a used car de- 


partment established by Ross! 


Baker Motors, Ltd., 1200 W. Georgia 


ave spent years working with vehicle 


finishes. The vast 


day use DeVilbiss equipment: 


ressors and Hose. 


helpful data on duplicating 
pment in your shops. 








McMordie Mofors, Toronto— 


This Studebaker dealership has opened a new building. Offices are located on a mezzanine 


overlooking the salesroom 


|St., Vancouver, B. C., according to 
|Ross C. Baker, head of the firm. 


* * * 


Miller—Albany, Ga. 


Miller Motor Co. (Buick), Albany, 
Ga., has purchased an old residence 
at 527 Oglethorpe Ave., for “build- 
ing purposes at some future date,” 
Oscar Miller vice-president, has re- 
vealed. The site is located on the 
street leading toward the Flint 


“THRU THESE PORTALS PASS THE WORLD’S MOST PROFITABLE PAINT JOBS” 


This automobile dealer is proud of 


of many DeVilbiss 


types. It handles 


Your nearest DeVilbiss 


Branch 


iriver over which a new bridge is to 
be constructed, and which will be- 
come the main highway through 
the city. 


# + * 


Dahl Motors Showroom 
| A new display room is_ being 
|erected by Dahl Motors at 12th and 
Sassafras, Erie, Pa. 


* * 


Mo-Del Incorporated 


Mo-Del Motors, Covington, Ky., 
has been incorporated by Herman 
A. Moses, Delbert Vaughn and 


Richard Heilman. Capital is listed 
at $60,000. 
oS 


* * 


Williams to Lewis 
Lewis-William Motor Co. (Ford), 
1925 Burlington, North Kansas City, 
will now be known as Clayton 
| Lewis, Inc., as a result of the pur- 
chase by Clayton Lewis of the in- 
terests of D. E. Williams and his 
son, Wallace E, Williams, Clayton 
Lewis is president of the new firm. 
Roger Lewis, Marshall, Tex., a son, 
vice-president, and Edward V. Long 
is secretary and general manager. 
D. E. and Wallace E, Williams 
continue as president and secretary- 
treasurer of the Kelly Williams 
Motor Co., 807 McGee St. Williams, 
father and son, founded the dealer- 
ship which they sold, as the Sorrell- 
Williams Motor Co., in 1944. 


+ * 


Baker Motors Builds 


A building permit for a $40,000 
showroom and garage has been is- 
sued to Baker Motors, Corpus 
Christi, Tex. The structure will be 
located at 813 N. Water St. 


* * & 


* 


Hutton Buys Land 


Chuck Hutton Co. (Dodge-Plym- 
outh), Memphis, has purchased 172 
frontage feet on Union Ave. The 
sale price was about $100,000. The 
site adjoins other property of the 
firm. The company plans to con- 
struct a building on it within two 
years. 


* * 


Kaufman—S pokane 
Earl Kaufman, Spokane Nash 
dealer, has been installed as presi- 
dent of the Spokane Valley Kiwanis 
club. 


Wallar to Williams 


Jett Williams has _ purchased 
Wallar Motors, Inc. (Ford), Rich- 
mond, Ind., from Ralph Wallar, 


Office or Jobber has complete data 
and prices on these and other De- 


president. Williams had served as 
vice-president of the dealership 
since June, 1947. The dealership is 
to be known as Jett Williams Ford 
Sales, Inc. 


up to 8 refinish jobs per day and is 
built with reinforced panel construc- 
tion, scientifically planned _light- 
ing, filtered air intake, proper air 


his men and equipment. You can’t 
blame him! 

For the refinish jobs that come out Vilbiss products especially designed 
of the complete DeVilbiss Paint 
Shop you see pictured above are 
not only professional jobs of the 


for use in the automotive industry. 
Why not call today? 


o ‘ * 


movement and many other impor- 


tant features. Gaines Alone Now 


pig we EE OG ; : ae ‘ H. O. Setzer, co-owner of the 
highest quality, but they re profit Used with DeVilbiss Spray Guns, Gaines-Setzer Motor Co. (Stude- 
able—both in terms of actual dollars Paint Tanks, Air Compressors and THE DEVILBISS COMPANY baker), Spartanburg, S. C., has sold 
and cents, and because customers Hose, it represents one of the most Toledo, Ohi his interest in the firm to E. H. 
ses ; Be Laas: = oledo, io Gaines. The latter, announcing dis- 
recommend his quality work. profitable investments you can make solution of the partnership, said 


Windsor, Ontario London, England 
Santa Clara, Calif. 


there will be no changes in opera- 
tion or in personnel. 
* + 


Pettit Moves K-F Deal 


This particular spray booth is one for your business. 


Branch Offices in Principal Cities . 


Pettit Kaiser-Frazer Co., Spart- 
anburg, S. C., is moving from the 
ee corner of S. Church and Broad 
AD FOR BETTER SERVICE, BUY Sts. into a building on Morgan 
Wir y Ave. in that city. 
— ~ . * * 
re Yd 


DeViILBISS 





Sausman Names Tugend 
John Tugend has been named 
service manager of Sausman Chev- 
rolet Co., Honesdale, Pa. Jack F. 
Reifler, general manager, has an- 
|nounced that the service staff has 
(Continued on Page 57, Col. 1) 


Hose and Connections 


Spray Booths 


Spray Guns 


Air Compressors 
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-¢7~ |awarded the dealer plaque for the 
Dir [third consecutive year. 
tM7E * * * 
New L-M Florida Dealer 
The building recently vacated by 
Burke Motors, DeFuniak Springs, 
|Fla., is being re-modeled and re- 
{decorated for a Lincoln-Mercury 
jdealership to be owned by C, V. 
'Blue of Crestview and Marianna. 
3 He purchased the building from 
|M. C. Burke. 
| * 


Dealer Doings 


(Continued from Page 56) 





been increased from four to 10;World War II, has dimensions of | 
since the new building was opened /130 by 50 feet, with the frontage 
last August. — oe jalong Highway 50S. The property 
. j has a 25-foot wide concrete sur- 
Roberts—Waynesboro, Pa. | faced area along the Sixth Ave. side 
Improvement of its showroom |for car display. 
and acquisition of two apartments * * *# 
on the second floor of the building Ford Rewards Two 
for general offices and parts stor- . ‘ . FP raN 
age has been announced by Roberts | Two a ee ae Were ce ee 
Chevrolet, Waynesboro, Pa. The |®™0ng the ai Fe S r eel ef We 
. ’ . , : ,| zone winning e For our-Letter ' 
firm has also built several new ‘ ; : ; 
aaa award in 1950. The presentations 2 tura, Calif., according to Von Mof- 
. sales closing rooms, were made to ddl SDuEbeiam, $068- Third Ford Award to Valley Motors— fett. Cherry, who for many years 
line * * * ident of Universal Motors, Inc. There was a double celebration when Valley Motor Sales (Ford), Charleston, W. Va., was was a Ford dealer in National City, 
Dario Buick Builds Akron, and Joseph Conn, president presented with a Ford Four-Letter award for the third consecutive year The second cause for left the position of general man- 
B. A. Dario Co. (Buick) has of Conn Motors, Inc., Cuyahoga celebration was the opening of the dealership's new service building. Shown as the plaque ager for Montebello Motors (Ford), 
“s ». s E.. ; eis . ' $100,000 Falls. s was awarded are (left to right): Carl C. Calvert, civic offical; L. E. Rollins, secretary Montebello, Calif., to accept the 
starte construction of a ’ treasurer of the dealership; E. R. Carter, assistant sales manager of Ford's Cincinnati district; new post. 


* * 


Joins Biswell-Moffett 


Frank Cherry has been appointed 
general manager of Biswell-Mof- 


2 








fett, Inc. (Lincoln-Mercury), Ven- 





‘ ¢ 2 4 * * 
oh wa fe. I U. 8. Route 1 in Paw- Calovich Buys Deal S. S. Burford, president of Valley Motors; Federal Judge Ben Moore, and W. W. Henry, * * t 
c , me. 4. : A vice-president of Vall Motors. A. o 
es Matt J. Calovich, formerly affili- |" a : Dodge Deal Growing 
Horn Names Guest Sted with Sunch Sister Ss. Ais i Wueh sealectip in we. |iruck fis dealership witl|Plymouth), Bast Pertford, Comm, 
, ; ; Nas >alers : ck garage. His dealership will| Plymouth), Eas artford, Conn., 
E. M. — be been eae aoe aa a yer -ggel - Joseph, Mo. Arch Sampson said he be known as Mo-Kan Nash Co. |has made plans for plant expan- 
ng supervisor Of outside service sales |Sampson Motor Co. (Nash), at ol//has no immediate plans for the :* * sion with construction scheduled to 
nd for Horn- Williams Motor Co.|Main St., Atchison. The firm has fyture. . start by early spring. About 12,000 
(Ford), Dallas, it is announced by | been operated by Arch and Socks’ (Caglovich came to Atchison in No- Catron Gets Plaque square feet of floor space will be 
J. J. Horn sr. Horn said his deal- | Sampson since October, 1946. Socks yember, 1947, from Kansas City, 4. T. Catron, of Catron Motor Co.|added to the company’s present 


ership is emphasizing an enlarged 
service operation in view of pres- 
Vv. ent conditions. 
‘ * 


|Sampson will continue operation and became manager of the Bunch (Ford), Corbin, Ky., has’ been (Continued on Page 64, Col. 1) 


* * 
an 


nd Eubank-White to Build 
ed Eubank-White Truck Corp., Rich- 


mond, Va., plans to build a $100,000 ae 4 
repair shop and parts warehouse at pe 4 
1812 Brook Rd. The proposed struc- ad 





ture will be 70 by 240 feet. The 
), firm is now located at 1303 North Dee Se. ; ‘ 
y Blvd. 


mn * * * 


“x Parking Lot Completed 


Grant Motor Co., St. Petersburg, 
has completed an off-street parking 
iot to aid the problem of traffic 
congestion in the city. The new 
parking lot will accommodate 92 
autos, and has an area of 25,000 
square feet. 
1s * * * 


i Palmer Heads Deal 


S, Harrington-Palmer Co. (Chrys- 

r- ler-Plymouth), Hartford, Conn., has 

l- clected G. J. Palmer its new presi- 
dent. John S. Harrington, who 

. founded the firm, became chairman 

of the board after serving as presi- 
dent since 1917. The firm also 

) elected John 8S. Harrington jr. 

3- treasurer. 

is 

e Pontiac Cites Three 


Three Pontiac dealerships’ in 

Cleveland have been presented with 

Pontiac division’s Better Dealer 

award. They are: Geiger-Sirl, Inc., 

. Newman Motors and Olen Motors 
* * * 


Diehl Joins Burwell 

e John C. Diehl has been named 
- vice-president and general manager 
0 of Burwell Motor Co., Jacksonville, 
Fla., according to Blair Burwell jr.. 
president. Diehl joined Burwell 
after 22 years with Chevrolet, most 
recently as Charlotte (N. C.) as- 


1 sistant zone manager. 
* * cd 


* * * 


S McKenzie Takes Crosley 


Rod McKenzie has opened Mc- A car equipped with a Ranco Fresh Air 


Fane ‘Sts. Omaha, iia tliaaa Heater Control is also ready to meet chang- 
Hudson Names Bankert ing weather requirements. For an accurate, 
, a ee oe precision-built Ranco is specially designed 
ee oo ae aoe o. to properly “comfortize” each new model 
| Reetetn Nes Seen Hamed posers! car, regardless of make—regardless of sud- 


sales manager. 
* 


* 


; ! 
Ford Honors Archway den weather changes! 
Archway Motors (Ford), Ed- 
mondson Ave, and Hilton St., Balti- 
more, has received the Four Letter | 
award. Archie Abramson, president, 
and Lester LaPedus, general man- 
ager, received the plaque from 
Howard W. Cook, manager of 
Ford’s Washington district. 
° *« @ | 
Van Dellen Named 
Henry Van Dellen, a veteran of | 


keeps an “Eye on the Weather” 


The Ranco control keeps a close eye on the 





pA cay Al — ee ee | weather . . . provides perfect passenger 
ager. of VanAndel & Flikkema | comfort at all times. Pioneered and intro- 
Motor Sales, Grand Rapids, Mich. COLUMBUS 1, OHIO duced by Ranco 11 years ago, the famous 


Elliott Buys Building Fresh Air Heater Control is today widely 
George Elliott (Lincoln-Mercury), | accepted by the automotive industry. 
Emporia, Kans., has purchased a| 
large one-story concrete block | 
‘ building at 501-513 E. Sixth St. | 
Elliott will use it for a used-car | THE FINEST CARS ARE COMFORT-CONTROLLED BY RANCO 
dealership | and storage purposes 
The building, constructed during} worip’s LARGEST MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 
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$12.16 per share, compared with 
1949 net earnings after taxes of 
$22,046,885, or $9.16 per share, 

BW introduced two new types of 
automatic transmissions during 
1950. One is being built for Stude- 
baker and the other has been 
adopted on Ford and Mercury. 

Last year it also produced a rec- 
ord total of more than a million 
overdrive units. This is the gaso- 
line-conserving device which was 
used in all of the 15 stock cars 
that achieved the most miles per 
gallon in the Mobilgas Economy 
run from, Los Angeles to the Grand 
Canyon, the firm adds. 


Alcoa Puts Net 
At $46,856,597 


Aluminum Co, of America’s busi- 
ness was at a high level of activity 
during the past year, and the com- 
pany is rapidly taking steps to 
make greater quantities of alumi- 
num available for the nation’s re- 
quirements in the near future, 
according to the annual report. 

Consolidated net income for 1950 
was $46,856,597, compared with $20,- 
892,863, the adjusted figure for 1949, 
or $9.07 per share. 

* + 


Another Peak 


Goodyear Co. Shatters 


Profit Record 


Goodyear Tire & Rubber reports 
that sales in units, tonnage and 
dollars last year were the largest 
in the 52-year history of the com- 


pany, Last year’s dollar sales were | 
$845,138,051 and net earnings to- 
taled $35,109,355, equivalent to $15.62 
per common share. 

The year’s net income was re- 
duced by almost $10,000,000 as a 
result of the adoption of the LIFO 
method of inventory valuation and 
was after additional charges of $5,- 
000,000 for rubber replacement costs 
and a $5,573,000 reserve for foreign 
investments. The 1950 earnings 
represented an increase of 73 per- 
cent over the $20,230,520, or $8.40 
per share, reported for 1949 

* * * 


3M Earnings Rise 
Sharply in Year 

Record sales and net income for 
the year ending Dec. 31 were re- 
ported by Minnesota Mining & 
Mfg. The annual report listed sales 
of $152,806,313, compared with $114,- 
925,274 in 1949, the previous peak 
year, Net income after taxes was 
$20,318.904 compared with $14,352,- 
081 in 1949. 

The report showed federal and 
state taxes amounted to $21,2000,000 
paid the previous year. R. P. Carl- 
ton, 3M president, said in his let- 
ter to stockholders: “Our sales con- 
tinue to climb at a faster rate than 
we can add plant facilities needed 
|to meet increased demand for our 
| products.” 


'\Commercial Solvents Earned 
| $5,177,603 Last Year 


Reflecting an increase in sales of 
35 percent, earnings of Commercial 
Solvents Corp. rose to $5,177,603, or 





R. L. Roth Motor Sales, Toledo— 


This Pontiac dealership celebrated 
$250,000 building at Cherry and Sherman Sts 


its 25th anniversary with formal opening of a new 


The yellow brick building houses 24,000 square 


feet of sales and service area and 48,000 square feet is available outside for a used-car lot 


and parking area. The service section, completely stocked, triples the former service space. | Subsidiary 


$1.96 per share, in 1950, as com- 
pared with $3,364,650, or $1.28 a 
share, in 1949, J. Albert Woods, 
president, reported in the 
statement. 

Net sales $44,991,376, 


were com- 


pared with $33,347,682 recorded for | 


the previous year. The report at- 
tributed this substantial 
to a sharp rise in sales beginning 
in the third quarter, 
improvement in the long-depressed 
price levels of a number of chemi- 
cal products. 

At the year end, net working 
capital amounted to $15,455,377, 
compared with $13,496,779 at the 
close of 1949. All divisions of the 


company shared in the sales in- 
crease, Ae sa 
Stewart-W arner 


Nets $4.6 Million 


Net profit for 1950 operations of 
Stewart-Warner amounted to $3.55 


Build your business with satisfied customers. 


CUS ee eT tts tht) 


equipment used by the car manufacturers. 


car manufacturers 


USE 


0 ae 


Pia 


Steering Service Equipment 


JOHN BEAN DIVISION 


BPD UL ee ee a tee ea 
MICHIGAN 


LANSING 4, 


fis 


WHEEL ALIGNERS AND CORRECTION TCOLS @ WHEEL BALANCERS AND BALANCING 
TOOLS @ WEIGHTS @ STEAM CLEANERS @ CAR WASHERS e@ 





ai a.0e) GC RM eae do 


annual | 


increase | 


and to an| 


James S. Knowlson, 
chairman and 
president, said. 

Sales in the 
year ended Dec. 
31 were $80,482,- 
372, and net profit 
was $4584,936, 
Knowlson said. In 
1949 sales were 
$54,609,713 and net 
profit was $2,163,- 
106, equal to $1.67 
per share. 

In commenting 


|per share, 





4. 8. Knowlson 
}on results from operations, Knowl- 


son said that “results were par- 
ticularly gratifying because this 
year each of the company’s divi- 
sions showed improvement.” 


k * + 


| Interstate Motor Freight 
| Boosts 1950 Profit Total 


Interstate Motor Freight System, 
now one of the five larger common 
motor carriers in the U. S., for 
1950, reported that net income from 
operations after provision for fed- 


eral income and excess profits 
taxes, totaled $1,129,490, equal to 
$2.97 per share. 

This compares with $999,920, 
equal to $2.63 per share in 1949. 
Dividends of 35 cents per share 
were declared and paid late last 


year, when the public first partici- 
pated in the ownership of the com- 
pany and a 25 cents quarterly divi- 
dend was paid on March 2, 1951. 
At the close of 1950, current as- 
sets were $3,701,794 against current 
liabilities of $2,172,240, a ratio of 
1.70. Working capital of $1,529,554 
compared with $1,347,478 at the 
close of 1949. 


* * 4 


Earnings 


General Finance and subsidiaries 

For 1950: Record net income 
$1,845,921, equal to $1.54 a common 
share, compared with $1,036,744 or 
83 cents a share in 1949. Total 
business volume in 1950 was $154,- 
844,000, compared with $188,872,000 
a year earlier. Working capital 
rose to $13,111,368 from $10,442,214. 


Soss Mfg.—For 1950: Net profit 
$497,274, equal to $2.13 a share on 
net sales of $4,294,962, compared 
with the 1949 profit of $401,587 or 
$1.72 a share on sales of $4,082,049. 


Arvin Industries—For 1950: Net 
profit, after federal taxes of $3,- 
335,270, amounted to $3,605,126, 


equal to $4.04 a share on 890,625 
shares. This compares with $3,093,- 
840, equal to $3.47 each on 593,750 
shares in 1949 when taxes were 
$1,904,525. Net sales increased to a 
record high of $53,684,138 from $37,- 
128,659 a year earlier 

Houdaille-Hershey and subsidiar- 
ies—For 1950: Net profit $3,278,131, 
equal to $3.63 a common _ share, 
|compared with $1,745,652 or $1.68 a 
|share in 1949. 

Young (L, A.) Spring and Wire 
jand Subsidiaries — Six months to 


|Jan. 31: Net income $1,800,443, 
jequal to $4.40 a share, compared 
with $2,197,146 or $5.38 a share a 
| Year earlier. 

Bohn Aluminum and Brass—For 
11950: Net income $1,778,398, equal 


to $5.05 a share on total income of 
$40,018,400, contrasted with a loss 
of $565,429 on income of $29,420,202 
in 1949. S. D. Denuyl, president, 
said that approximately $2,200,000 
was spent during the year to com- 
plete the rehabilitation program 
started in 1949. 

Reynolds Spring— December quar- 
ter: Net profit, $101,234, or 36 cents 
each on 282,725 shares, compared 
with $70,443 earned in December 
quarter of 1949; net sales, $3,930,689, 
against $2,430,935. 


DeVilbiss Co. and wholly owned |i 


| subsidiary For 1950: Net profit 


(preliminary) $1,195,430, equal to 
$3.98 a share on net sales of $15,- 
087,145 compared with $585,093, or 
$1.95 a share on sales of $12,715,503 
in 1949. 

Checker Cab Mfg.—For 1950: Net 
profit $171,421, equal to 30 cents a 
share, compared with $31,732 or 
seven cents a share in 1949. De- 
cember quarter: Net profit $135,985, 
equal to 31 cents a share. No com- 
parison available. 

Burd Piston Ring—For 1950: Net 
income $11,277, equal to 11 cents a 
}common share on net Sales of $3,- 
527,428, compared with a loss of 
$204,116 after a $116,505 tax refund 


in 1949, when sales amounted to 
$2,739,286. 
American Metal Products and 


For 1950: Net profit 
$2,969,942, equal to $3.45 a common 
|share on record sales of $30,756,658, 
j}compared with $3,031,273 or $3.53 a 
|share on sales of $20,187,900 in 1949. 

American Bosch—For 1950: Net 
profit $2,545,242, equal to $1.90 a 
share on sales of $35,643,481, com- 
pared with $2,423,757 or $1.77 a 
|share on sales of $29,119,319 in 1949. 
| Backlog increased to $51,270,000, 


|from $28,510,000 a year ago. 
| Mansfield Tire and Rubber—For 
1950: Net income $2,525,487, equal 


ito $15.49 a share on net sales of 
$47,400,804, contrasted with a 1949 
loss of $420,608 on sales of $24,280,- 
882. 


TTMA Acclaims 
Choice of Lucas 


For NPA Berth 


WASHINGTON. — The Truck- 
Trailer Manufacturers Assn. last 
|week acclaimed appointment of 
E. J. Lucas as chief, trailer section, 
automotive branch, transportation 
equipment division, National Pro- 
duction Authority. 

Lucas has been sales manager of 
Kingham Trailer Co., Louisville. He 
is a past president of the TTMA 
and in January was elected as one 
of its directors. 

In accepting the post, Lucas re- 
cently expressed the view that his 
job “will be to see that enough 
trailers can be made to keep freight 
moving.” 

The NPA a few days ago received 
from the Defense Transport Ad- 
ministration a recommended pro- 
gram for trailer materials. Details 
have not been made public. 

Lucas joined the Kingham com- 
pany in 1932. He was connected 
with Ford in Louisville from 1921 to 
1930, much of the time in its truck 
and tractor division. 


Cansler-Moore Lot 


Cansler-Moore, Corsicana, Tex., 
has opened a used-car lot at 220 
N. Highway 75. 


PL aaa aX 


NAME PLATES 


DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep oad 
compare! 


® NO OBLIGATION @ 


EE SIPS 


DENVER 2, COLORADO 


and style—dealers its fast turnover and bi 
ger profits. The Dinsmore fits ANY car... 
installs and adjusts in a jiffy. 

© COMPASS SUILDERS FOR 25 YEARS ¢ 
DINSMORE INSTRUMENT CO. 
7. REMELL STREET FLINT, Ci 
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‘ross White Lines,” “Speed Limit 
20 Miles” and “School Street 
Slow.” 


Recipients are not forced by law 
o wear the neckties, but Lembke 
1opes they will. 

Lembke has issued another warn- 
ng: Don’t drive to Asbury Park 
ind cross a white line just to get 
1 new tie. The police have been 
taught to distinguish between ac- 
tual and eager offenders. 


Ohio’s Bridges 


Limit Trucks 


Only three of Ohio's 
through routes 
capable of carrying a full legal load 
of 78,000 pounds from border to 
border across the state. 

That’s because Ohio’s 
bridges, 
creasing flow of automobiles and 
heavy trucks, are 
traffic. 

A department of highways survey 
indicates that one out of every four 
of the state’s 9,690 bridges are 
“either too weak or too narrow, or 
both, to adequately serve present 
day traffic.” In 1948 there were 37 | 
complete bridge failures; in 1949) 


main 


older 


there were 36 failures and 116 par- | 


tial failures, and in 1950 there were 
43 complete failures and 109 par- 
tial failures, 

* * * 


Mo. Loses New Roads 


Because of Garbage 

Missouri loses enough money to 
build 10 to 30 miles of new roads 
each year because motorists dump 
trash and bottles along highways. 

The state highway department 
said it costs $10 a mile to clean up 
the litter. 

* * * 
Cry Over Spilled Milk 

Idaho Traffic Patrolman Jack 
Tucker has suggested that in an 
examination for a driver’s license 
the applicant be required to drive 
a stated distance through traffic, 
with an empty milk bottle on the 
floor. If he can make the necessary 
stops and starts without upsetting 
the bottle, Tucker claims, he is a 


“smooth” and safe driver. 
+ * * 


More for Ga. Roads 


An additional $1,500,000 has been 
allocated by Gov. Herman Tal- 
madge to the Georgia state high- 
way department for maintenance. 
Gov. Talmadge said half of the 
amount would be for the purchase 
of materials and equipment and the 
other half for payroll of mainten- 
ance crews. 

* * 


Tenn. Films 


Drunk Driving 


A film showing the dangers of 
drunken driving, taken on Highway 
70 near Memphis, entitled “Death 
on the Highway,” has been com- 
pleted by Public Safety Pictures 
under the sponsorship of the Ten- 
nessee department of public safety. 

The 13-minute film will on 35- 
millimeter and 16-millimeter prints. 
It will be distributed to schools, 
theaters and civic organizations be- 
ginning this spring. Public safety 
Commissioner Sam Neal will com- 


ment on reckless driving at each 


showing. 

The story is of a drunk driver 
who collides with a speeding car, 
causing the death of three persons, 
a man, his wife and child. 


Don't Grow Old 


And You Won't If You 
Follow This Plan 


Leo B. Faricy, general manager 
of the Minnesota Automobile Deal- 
ers Assn., knows how motorists can 
keep from growing old. It is not 
guaranteed, however, that the plan 
will keep its followers young. 

Here is the system, which appar- 
ently has been often used: 

1. Always race trains to cross- 
ings. Engineers like it; it breaks 
the monotony. 

2. Always pass the car ahead on 
curves. Don’t use the horn, it may 
unnerve other drivers. 

3. Demand half the road the 
middle half. 

4. Always speed. 


20, 40 and 50—are | 


subjected to an ever in-| 


failing under | 


It shows you're | 


full of pep, even though an ama- 
teur driver. 

5. Don’t waste time _ stopping, 
looking and listening. Everybody 
else does that. 

6. Always lock your brakes when 
skidding. It makes the job seem 
more artistic. 

7. In sloppy weather, drive close 
to pedestrians. Dry cleaners appre- 
ciate it. 

* * * 
Conn. Safety Parley 

Gov. Lodge of Connecticut, ex- 
pressing alarm at the mounting toll 
of highway accidents, has called a 
top level conference of state offi- 
cials in an effort to check the trend 
and reduce the number of serious 
| accidents. 


Satety Leaflets 
Made Available 


Two traffic safety leaflets, “Will 
| You Be Victim X?” and “A Daily 
| Reminder,” have been published by 


| 
Weve 


making friends 


ae mei! 


MONTH AFTER MONTH, millions of 
car owners are reading today’s 
most potent oil sales message — 
"Keep The Power You Bought”. 


The Pennsylvania Grade Crude Oil Association is pre-selling 
your best oil customers with a consistent national advertis- 
ing program timed to capitalize on the steadily increasing 
interest in engine care. 

Motorists everywhere are so/d on the superior qualities of 


100% Pure Pennsylvania Motor Oil. They will buy your 
brand if you will let them know where to buy. 


OU CaN 


influence buyers 
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the Assn. of Casualty and Surety 
Companies. 

With the 1951 traffic toll mount- 
ing at a faster rate than in 1950, 
making virtually certain the death 
of the millionth traffic victim since 
1900 by next December or sooner — 
if the higher rate continues, the | [% 
leaflet on the widely-publicized - 
“Victim X” makes a timely appeal 
for caution by all who drive or 
walk. The second leaflet is aimed 
at speeding and drinking-and-driv- 
ing as the two major causes of 
increased traffic deaths and _in- 
juries. 

Single 





copies of the leaflets may 
be obtained without charge from | 
the association, 60 John St., New 
York 38. They are designed to carry | 
name and imprint and an addi- | 
tional message on the back cover. | 
Quantities are available at cost of 
production. 


Timken Axle to Build 


Plant at Newark, oO On hand for the ceremony are (left to right): 
Timken-Detroit Axle Co. has| fore: 
started construction of a plant on 
the outskirts of Newark, O., for) 
the manufacture of axles and trans- | 
fer cases for military trucks, it has| covering the project from the De-|for Timken-Detroit, and will be 
been announced. The company has fense Production Authority. | built on a tract of land on highway 
received a certificate of necessity | This will make the 


Congratulations to Fore and Son— 
P. W. Fore sr., 
is shown receiving congratulations on winning for the second time a Ford Four-Letter award. 
B. H. Howard of Ford's Washington branch; 


Culpeper, Va., 


A Ford dealer for 30 years owner of Culpeper Motor Co., 


Howard W. Cook, manager of the Washington branch, and P. W. Fore jr., who joined 


his father's business in 1947 


ninth plant | 79 just south of Newark. 





AT THE POINT OF SALE... with 
this new hard-selling 
sales promotion package. 


Make the national advertising on Pennsylvania oil 100% 
effective at your cash register by using the sales-building 
items in this package. If you haven’t already seen it, con- 
tact your Pennsylvania oil supplier. 


For your protection, only oils made from 100% Pure Penn- 


sylvania Grade Crude which meet our rigid quality require- 
the registered 





ments are entitled to carry this emblem, 
badge of source, quality and membership in our Association. 






nomen 
Made from 
aT: rade crude oil in the world 






PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
Oil City, Pennsylvania 
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Aluminum Trailer an Old Timer— 


There is nothing new about the idea of corrugated aluminum trailers as a means of carry- 


ing more payload—as this picture proves 


delivered the unit to Super Service Motor Freight Co., 


Inc., 


in 





Fruehauf-Carter division of Fruehauf Trailer Co. 
1937 as one of five such 


pioneer trailers put into service by the company late in 1937 and during January of 1938. 





New Passenger Car Registrations, 


Car registrations by states are | 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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»| NEW YORK. -Although bills to; 


\curb racial and religious discrimi- 
nation in employment have been 
|proposed on a wide scale in state 


: |\legislatures throughout the country 


a survey reveals that 
Colorado—has taken 
action on such 


this year, 
|only one state 
final affirmative 
legislation. 
Colorado’s legislature enacted a 
mild fair employment practices 
act establishing a separate divi- 
sion in the state industrial com- 
mission to combat racial and re- 





Oldsmobile 























Anti-Disecrimination Bills 
Survey of States Shows Wide Interest; 
Colorado Takes Action 











ligious discrimination in employ- 
ment. 

The new Colorado act provides 
for enforcement, by the courts, of 
cease and desist orders in instances 
where they may be issued in any 
phase of public employment, but 
such enforcement powers are not 
provided to cover private employ- 
ment. 

Another section of the Colorado 
act provides for establishment of 
a seven-member, non-salaried hu- 
man relations commission to con- 


Anglia-Prefect 






































duct an educational campaign on 
fair employment practices. 

Proposals for new or more 
stringent FEPC laws were either 
rejected or died with legislative 
adjournment in Arizona, Indiana, 
Montana, Nebraska, Utah and 
West Virginia. 

The Colorado enactment brought 
the number of states who have 
adopted scme form of FEPC legis- 
lation since 1945 to 11. 


The other states are Connecti- 
cut, Indiana, Massachusetts, New 
Jersey, New Mexico, New York, 


Oregon, Rhode Island, Washington 
and Wisconsin, However, enforce- 
ment or machinery is lacking in 
Indiana, New Mexico and Wiscon- 
sin. 
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and factory handling charges, and dealer | $1.905.75 (Savoy § Aye gg ; 
delivery and handling charges. They do | 209.81; el. ecpe., $2,189.32; Town & Coun- | $2,080.24. Custom Deluxe 6—4-dr. sed., | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,- i. am nee oe oe oT 17. 
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aes. covwiine See -dr., | DODGE—Waytarer—2-dr. sed., $1,801; | 455.10; conv., $3,010.97. Commodore 8 eee » sed... $1,970.48 | sed., $1,775.07; 2-dr. sed. $1,742.71; cl. 
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ine Deluxe — 4-dr. sed., $1,570.04: . | KAISER—Special—4-dr. sed.. $2,165.45; PACKARD—200—4-dr. sed., $2,417.37; | optional at $201.25 on all models.) 
2-dr. sed., $1,521.84. (Powerglide optional FORD—Deluxe 6—4-dr. sed.,$1,508.41; | 2-dr. sed., $2,114.10; cl. cpe., $2,093.55; |2-dr. sed., $2.366.04: bus. cpe.. $2,253.84. WILLYS-OVERLAND—4— Jee ster $1 
on Deluxe models at $158.50.) 2-dr. sed., $1,459.73; bus. cpe., $1,365.95. | bus. cpe.. $1,949.79; 2-dr. Traveler, $2,-|200 Deluxe —4-dr. sed., $2,561.08: 2-dr. | 505.38: stat. wag $1 722.32 eae cebael. 
Deluxe 8—4-dr. sed., $1,597.56; 2-dr. sed., | 216,80; 4-dr. Traveler, $2,268.16. Deluxe | sed., $2,509.75. 250—conv., $3,320.58: May- | drive, $2,136.44). 6—Jeepster $1,612.91; 
CHRYSLER—Windsor—4-dr. sed., $2,- | $1,548.88; cl. cpe., $1,548.88; stat. wag.,|—4-dr. sed., $2,278.43; 2-dr. sed., $2,-| fair, $3,166.59. 300—4-dr. sed., $2,971.51. | stat. wag., $1,803.38. ; ; al 
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L. E. Lynde, who has been New 
England district manager at Bos- 
ton, but now will head the com- 
pany’s Washington government of- 
fice 

* * * 


Chicago Wheel’s Dalton 


Vamed to Assist NPA 


Arthur T. Dalton, secretary of 
Chicago Wheel & Mfg. Co., Chi- 
cago, has been appointed to the 
abrasive industry’s advisory com- 
mittee of the National Produc- 
tion Authority. 

During World War II Dalton 
was a representative on the abra- 
sive advisory group of the War 
Production Board. He has been 
with Chicago Wheel & Mfg. Co. 
for 26 years. 

+ * * 
General Electric Elects 
Executive Vice-Presidents 

General Electric Co, has an- 
nounced the election of three execu- 
tive vice-presidents. They are 

Henry V. Erben, Hardage L,. An- 
drews and Roy W. Johnson. 

Until the promotions, Erben was 

general manager of the apparatus 
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troller of the tank plant, Brooke 
| joined Fisher Body in 1936. 

At the same time, R, C. Miller, 
general director of purchasing for 
Fisher Body, announced appoint- 
| ment of E. S. Howell to head 
| purchasing for the tank plant. 
| Howell has been with Fisher pur- 
| chasing since 1933, 

. * * 





From Ford Tractor Deals in Texas— 


Stewart Co., distributor of Ford tractors in Texas, has held four two-day conferences on 


business management for dealership representatives. The meetings were held in Dallas, 
Houston. San Antonio and Lubbock. Shown are those who attended the Dallas sessions. 
S. G. Shreffler (second row, far right) conducted the conferences 


Norberg Retires as Chairman 
Of Electric Storage Battery 


R. C. Norberg’s retirement as 
chairman of its board of directors|president, and in 1950 he was/|1947 as an adjuster in Waukegan. 
is announced by Electric Storage|named chairman of the board. | Hall joined the firm as a collection 
Battery Co., terminating an asso- | * * * | man at the Longview (Tex.) office. 


oo saat began 48 youre 88°. | TW niversal C.LT. Ups oe + 
Norberg was born in Sweden in| 

1881, |Emerick and Hall 

He came to the U. S. in 1903 and| Universal C.I.T. Credit Corp. has| To Fisher Branch Plant 

joined a subsidiary of Electric| promoted Brenton J. Emerick to} Appointments of Sidney J. Sa- 
|Storage Battery as a draftsman. | district manager in Waukegan, IIl.,/bourin as plant manager, and Bart 
|He was elected a director in 1928] and Harold W. Hall to manager of|Cotter as chief engineer of the} 
and became second vice-president |the branch in Wichita Falls, Tex. | Fisher Body Grand Blanc (Mich.), 
in 1931. In 1940 Norberg was elected| Emerick joined the company in|tank plant have been announced 








department, Andrews was in charge | 
of the appliance and merchandise | 
department, and Johnson was gen- | 
eral manager of the affiliated man- | 


ufacturing companies department. 
+ * J 
Nelken Named Manager 


Of Car Life Guarantee 


Edward C. Nelken has been ap- 
pointed general manager of Car 
Life Guarantee Co., Detroit. He has 
been with the company for three 
years, and has been acting sales 


manager. 
* + + 


3 Sales Division Men 
Upped by Graphite-Bronze 


Promotion of three members of 
the Cleveland Graphite Bronze 
Co., replacement sales division 
have been announced by R. Z. 
Oswald, division vice-president. 

A. M, Currier, formerly sales 
manager-special markets, has 
been named general sales man- 
ager of the replacement sales di- 


vision; R. H. Wickersham has 
become sales manager—NAPA, 
and C. R. Wright has become 


sales manager—special markets. 
* = * 


Johns-Manville Names 


Two Vice-Presidents 

William R. Wilkinson has been | 
appointed sales vice-president and | 
Kenneth W. Huffine has been ap- 
pointed production vice-president, 
it is announced by A. R. Fisher, 
president of Johns-Manville Corp. 

Both appointments represent pro- 
motions. Wilkinson has been gen- 
eral merchandise manager of 
Johns-Manville’s Building Products | 
division. Huffine has been in charge 
of the company’s general engineer- 
ing department. 

> * x 


Consultant Joins Philco 


Herbert J. Allemang, formerly a 
management consultant, has been 
appointed a vice-president of the 
executive staff of Philco Corp., it 
is announced by William Balder- 
ston, president, who said Allemang 
will head Philco’s forward planning 
program. 

* + * 


General Tire Ups Hurr 


Melvin L. Hurr has been named 
manager of factory personnel at| 
General Tire & Rubber Co. Hurr, | 
who has been with General for 25| 
years, succeeds John J. Loge, who} 
was appointed director of employe 
services. 

+ os * 


Fisher Body Appoints 3 


To Tank Plant Posts 

Further administrative appoint- 
ments resulting from the recently 
announced $195,000,000 Fisher | 
Body tank contract have been | 
announced by C. V. Booth, comp- | 
troller of Fisher Body. | 

J. B. Dorn, comptroller at | 
Fisher’s Hamilton (O.) plant 
since 1946, was appointed to fill | 
that post in the tank plant at 
Grand Blanc, Mich. Dorn joined 
Fisher Body in 1927. 

J. D. Brooke, of the general | 
office accounting division in De- 
troit, was named assistant comp- 


What’s U.S. Rubber doing 


to eliminate brake squeaks? 





Located under the vertical leg of a brake shoe, this tiny but- 
ton or snubber prevents metal-to-metal friction and thereby 
eliminates squeaks. Made of Enrup, U. S. Rubber’s versatile 
plastic, the button wears better than metal in this application. 

It is a typical example of how “U. S.” experts work with 
original equipment manufacturers to add to the efficiency 


and consumer satisfaction of their products. 





PRODUCT OF 


RUBBER 


FORT WAYNE, INDIANA 


STATES 


ENGINEERED RUBBER PRODUCTS > 


UNITED 


Sabourin, Cotter Named | 


_61 


by J. J. Cronin, vice-president of 
General Motors and head of its 
body-building division. 





| Sabourin, who has been resident 
|plant manager of the Hamilton, O., 








|plant since 1947, served at the 
| Grand Blane tank plant during 
|World War II. Cotter will transfer 
to Grand Blanc from his present 
position as an assistant chief engi- 
neer of the central engineering 
division in Detroit. 
* * * 


Avis Names Hertz Man 


Charles Ashbaugh, former branch 
manager of Hertz Drivurself Sys- 


ltem, has been named general man- 


ager of all company-owned opera- 
tions within the Avis Rent-A-Car 
System, according to Warren Avis, 
president and founder. 

* + * 


Jason Corp. Selects 


Factory Representatives 

Jason Corp. of Hoboken, N. J., 
has appointed direct factory rep- 
resentatives in the nation’s major 


sales areas, it has been = an- 
nounced by Benjamin Messing, 
president. 

The group includes: Kermit 


McCormack, Boston; The Morris 
Kaufman Co., New York; Edward 


‘Continued on Page 62, Col. 1) 





THE HIGH IMPACT resistance and greater abrasion 
resistance make Enrup valuable on the brake shoe. 
The button stands up under the high temperatures 
generated in the brake during rapid deceleration. 


COMPANY 








| 
| 
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(Continued from Page 61) 
new post of assistant industrial re- 


lations manager, said C. Wayne 
Brownell, department manager. 


A. Cotton, Winston-Salem, N. C.; 
Marion Reynolds, Dallas; S, E. 
Kulp jr. Cleveland; John T. 
Cartwright, Chicago; Norman A, 


Brown, St. Louis; Ramco Associ-_ will be to handle the administrative 


ates, Los Angeles, and John functions of the department under | 
Matschek, Portland, Ore. its expanded operations. 
re | A, E. McLean, formerly Packard 


Walker Appoints Congdon 
been promoted to personnel man- 


To Indiana, Kentucky Sales ager. J. E. MeVittie has been named 
John L, Engles, vice-president of | to fill McLean’s old position. 
Walker Mfg. Co., of Wisconsin, has : ¢ * 
appointed Keith Congdon as sales ce a . 
capresentative for the company’s | Sales I ost to Lewis 
line of automotive exhaust systems, J. R. Lewis has been appointed 
jacks, lifts and oil filters in Indiana assistant general sales manager of 
and western Kentucky. Quaker Rubber Corp., Philadelphia, 
Congdon has served as sales rep-/|a division of H. K. Porter Co., Inc., 
resentative and oil filter specialist |it is announced by J. R, Keach, 
in various mid-central areas for|vice-president and general man- 
Walker. He will ; 
quarters in Indianapolis. 
* * * 





|since 1940. 


* * * 


Buick Liaison Man 
Buick, which will make the J-65 
Two Branch Managers ., |Sapphire jet engine for the Air 

Motors Insurance Corp., which | Force, has appointed Edward C. 
handles insurance on vehicles Sold || oppnow its special representative 
on credit through the General Mo-| 4+ Wright field. Ivan L. Wiles, 
tors Acceptance Corp., has 4MN-| Buick general manager, said Lopp- 
nounced the promotion of tw |now would maintain headquarters 
branch managers. si lat Dayton, O., where he will be 

Daniel F. Lynch, who joined the | available to take up directly with 
organization in 1932, was name@) air Force officials any problems 
branch manager in Indianapolis. | .onnected with the manufacture of 
James H. Newberry, with the firm | the engine. 
since 1931, took over in a similar | 
capacity at Chicago. 


Motors Insurance Names 


* + + 


Airline Names Miller 
W. H. Miller has been named 
eastern region operations director 
jof American Airlines, succeeding 
James G, Flynn jr., who resigned 
to join Collins Radio Co. of Cedar 
Rapids, Ia., it is announced. 
* * * 


| Reeves Named Sales Head 
Of Timken Company 
W. B. Moore, sales vice-presi- 


| dent of the Timken Roller Bear- 
ing Co,, announces the appoint- 


Carlson Named Works Head 


Of Standard-Thomson Plants 


Walter E. Carlson has been ap- 
pointed works manager of the 
five Standard- Thomson Corp. 
manufacturing plants, John Go- 
lob, vice-president, announced, 

Carlson formerly was superin- 
tendent of the company’s plant 
1-A and plant 1-B. He has been 
with the company since 1941, Carl 
Nixon will be assistant works 
manager. ment of Paul Reeves as director 
of sales. 


Reeves was appointed advertis- 
ing manager of the company in 
1934, and in 1949 was named “in- 
dustrial advertising man of the 
year” by Industrial Marketing. 

* + * 


Schmidt to Assist Chief 


Of Ingersoll Products 


Thur Schmidt has been appointed 
assistant to the president, Inger- 
soll Products division, Borg-Warner 
Corp. Schmidt previously was gen- 
eral manager of Highway Steel 
Products Co., Chicago Heights, Ill. 
During World War II he served, as dustry has moved to new offices at 
consultant in research and develop-|¢7 w" 44th St., New York 18, 
ment, with the quartermaster-gen- a 
eral staff. 

Schmidt will handle product de- 
velopment operations for Ingersoll 
Products. 


Plastics Group Moves 
The Society of the Plastics In- 


Faverty to Vice-President 
Robert G. Faverty has been elec- 
ted vice-president of Independent 
Pneumatic Tool Co., Aurora, Ill. He 
is also managing director of Arm- 
strong Whitworth Co., and Pneu- 
Of Packard Expanded matic Tools, Ltd., a Thor subsidiary 
Packard has announced expan-jat Newcastle-On-Tyne, England. 
sion of its industrial relations de- * * * 
partment and the creation of an . 
assistant manager's position. i Rose Moves Up 
N. C. Rogers, Packard personnel Appointment of Andrew W. Rose 
manager, has been promoted to the}as assistant general manager of 
the Warner Gear division of Borg- 


Warner Corp., at Muncie, Ind., has 
been announced by E. S. Russey, 
division general manager. Rose 
joined Warner Gear in 1931, 

* * + 


Goodrich Plant Head 


David L. Matthews has been ap- 
pointed plant manager of the Avon 
Lake, O., general chemicals plant 
of B. F. Goodrich Chemical Co. 
Matthews has been associated with 
John Deere Co. and U.S. Gypsum 
in plant engineering and construc- 
tion work before joining Goodrich 
in 1940, 


Industrial Relations Office 





* * * 
Perfect Circle Appoints 


Hunter to Chicago Post 

Perfect Circle Corp. has an- 
nounced the appointment of Leo L. 
Hunter as sales engineer in the 
Chicago area. Hunter joined Per- 
fect Circle in 1940. 

In 1947 he was named supervisor 
of Perfect Circle’s engine testing 
laboratory. He has held that posi- 
tion up to this time. Hunter is a 
member of the Society of Automo- 
tive Engineers. 

* * + 


Ford Controller Aides 


W. A. Folsom, manager of the 
cost department, and Tom Lilley, 
manager of the financial analysis 
department, have been appointed 
assistant controllers of Ford. 





Aro Distributor— 


Bruns & Collins, Inc., Chicago, has been 
appointed factory distributor of Aro lubri- 
cation equipment in northern Illinois, Hal 
Freyer (right), Aro midwest regional sales 
manager, discusses sales prospects with Clem 
Bruns, president of the distributorship. 


Rogers’ main duties, Brownell said, | 


supervisor of personnel records, has | 


make his head-|ager. Lewis has been with Quaker | 
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| Retirement for Two Oldtimers— 


Herbert M. Waters, 86, 


is shown beside the 1919 Chevrolet truck which he 


“reluctantly” 


| sold to the South Tacoma (Wash.) Motor Co., which plans to use the vehicle as a display. 
Waters’ age prevented him from renewing his driver's iicense. He estimates an average an- 


and body himself. 





WASHINGTON.—A reduction of 
$6 billion in the 1951-52 federal 
budget and a $10 billion tax in- 
crease were recommended in a 
“pay-as-you-go” program proposed 
by the Research and Policy com- 
mittee of the Committee for Eco- 
nomic Development last week. 


| The committee’s tax proposals 

| would yield approximately $5.25 

| billion from new and increased 

| excise taxes, $3.85 billion from an 
increase in individual income 
taxes and $1 billion through a 
new defense profits tax. 


As it has done in several state- 
ments since the Korean outbreak, 
the committee emphasized the need 
for bank credit restrictions and a 
|national savings drive as well as 
tax increases 
| economy. 
| In its new statement on national 
|policy, “An Emergency Tax Pro- 
gram for 1951,” the CED committee 
jsaid “an adequate and balanced 
|financial program would consist of 
the following parts: 

“Maximum possible economy in 
|government expenditure, which 
| would reduce federal cash expendi- 
tures by some $6 billion from the 
| $74 billion proposed for fiscal 1952; 
|prompt enactment of a $10 billion 
tax increase; 
the expansion of bank credit, and 
a national program to encourage 
private savings. 

“This program, fully carried 
out, would yield a cash surplus 
of two to three billion dollars in 
fiscal 1952. Thus it would main- 
tain the anti-inflationary influ- 
ence of the budget but would not 
rely exclusively upon higher taxes 
to do this.” 

The committee pointed out that 
“if we set tax rates to balance the 
budget in the expectation that max- 
imum economy will be achieved, 
we run a real risk of a deficit, 
which in our prospective situation 
would be very bad. On the other 
hand, if in setting taxes we count 
‘on a smaller amount of economy, 
|}we have a chance of achieving a 





Machine Designers 
Told Automation 
Is Now a Must 


CLEVELAND.— Automation—the 
|automatic handling, feeding and 
| unloading of materials between ma- 
;chining processes—is “a must of 
|the industrial picture of today and 
|the future,” W. R. Slattery, of Ford 
|Motor Co., told 200 delegates at- 
| tending the eighth annual machine 
|design conference here. 

| Slattery said that the new Ford 
foundry plant in Cleveland will 
soon have full workings of automa- 
tion. He outlined a four-point pro- 
gram by which industry might take 
advantage of automation to ease 
its manpower problems. 


The points included continual de- 
velopment of machinery; taking 





CED Calls for Tax Tilt 


Committee Backs Increase in Auto Excise Tax: 


Wants Budget Trimmed $6 Billion 


and government 


tight restriction on | 


nual travel of 3,500 miles for the truck he operated for almost 30 years, He built the cab 


surplus, which would be welcome.” | 


In a summery of the statement 
the committee pointed out that the 
budget estimate of $9.1 billion for 
nondefense items over and above 
relatively fixed commitments is 
one-third higher “than the actual 







expenditures in the same category | 


in 1948, a year in which the nation 
did not suffer from inadequate 
services.” 

As to defense expenditures the 
committee declared that when these 
“are in the neighborhood of $50 
billion, as they soon will be, the 


savings from moderate gains in ef-| 


ficiency can be measured in billions 
of dollars.” 

Turning to the spending side 
of the budget, the committee 
questioned whether “in a year of 
high farm incomes, expenditures 
for aid to agriculture should be 
almost three times as high as in 
1948” and “do we need an in- 
crease of $1.4 billion—90 percent 
—above the 1948 level of expendi- 
tures for civil public works, ex- 
cluding atomic energy?” 

It also suggested, among other 
things, that budget proposals of 
$1.1 billion to expand defense pro- 


duction and $330 million for civil | 


defense can be scaled down. 
“The main requirement of a 1951 
tax measure is that it be promptly 


the budget,” the committee said in 
its summary, “Beyond this the most 
important objectives are a fair dis- 


|tribution of the tax burden, maxi- 


into account the full significance | 


of automation; close cooperation 
with purchasers of machine tools, 
and spreading of information on 
the subject to groups not now ac- 
tively working on automation. 


mum restraint on inflation and 
minimum impairment of produc- 
tion. 


“The tax program for 1951, to be| 


most effective in restraining infla- 
tion, should exert its main impact 
on restraining consumption expen- 
ditures. This means that an impact 
on low and middle incomes is un- 
avoidable; it is these incomes that 
provide the largest part of con- 
sumption expenditures... 

“We believe that the following 
combination of tax increases 
would best serve the present 
emergency needs for temporary 
additional revenue: 

“1. Individual Income Tax—An 
additional 5 percent tax on taxable 
income after present exemptions 
and the present tax. 


“2. Corporate Profits Tax—A new} 


defense profits tax which would 
bring the combined income tax 
rates on profits in excess of $25,000 
to 50 percent (compared to the 
present 4 percent). The excess-prof- 
its tax would be in addition to this. 

“3. Excise 
manufacturer’s excise tax on auto- 
mobiles to 20 percent (from 7 per- 
cent) and on refrigerators, televi- 
sion sets and other consumers’ me- 
chanical durable goods to 25 per- 
cent (from 10 percent). 

(b) An increase in the present 
federal excises on alcoholic bever- 
ages, tobacco and gasoline. 

(c) A new excise tax of 5 percent 
on retail sales of items not now 
subject to federal excises, exclud- 
ing fcod, housing, fuel, utilities and 
certain items difficult to tax. The 
main categories of goods subject to 
the new excise would be clothing 
and house furnishings. 

“4, Miscellaneous Revisions—A 
number of other tax revisions 


(a) An increase in the} 


| corporate 


which would improve the tax sys- 
tem and increase the revenue 
should be made now if that can 
be done without delaying enact- 
ment of the main revenue meas- 
ures. Among these revisions are 
taxation of interest on future is- 
sues of state and local securities, 
provision for partial collection at 
source of individual income tax 
on dividends and taxation of co- 
operative businesses.” 

Four of the 34 members of the 
| Research and Policy committee dis- 
|}agreed with the recommended tax 
{increase on automobiles and other 
|consumers’ mechanical durable 
goods, either on the ground that it 
would not be effective in restrain- 
|ing consumption or on the ground 


™ |that it would be discriminatory. 


“The tax increase should come in 
one step and should be made as 
quickly as possible,” the committee 
said. “It is already later than would 
have been desirable. Last Novem- 
ber we recommended that both in- 
dividual and corporate taxes be 
raised effective Jan. 1, 1951. 

“However, only corporate taxes 
were raised. Now prompt action is 
imperative. The higher taxes should 
go into effect as early as possible 
in the second quarter of 1951, to 
moderate the shift from the current 
' surpluses to a deficit this summer.” 


In an explanation of its tax 
recommendations the committee 
said: “The taxation of corporate 
profits is already very close to 
the maximum limits that would 
be safe even in a temporary emer- 
gency, and far beyond the limits 
that would be tolerable for any 
protracted period. 

“Since the outbreak of fighting 
in Korea, corporate taxes have been 
increased twice; these two increases 
provide $6 billion of the $9 billion 
tax increase enacted in that period. 
The taxes now in effect will take 
about 50 percent of all corporate 
profits, and much more in many 
cases. Moreover, taxes, including 
the excess profits tax, now take 77 
percent of any additional earnings 
made by a great many corpora- 
tions. 

“According to Treasury estimates, 
profits before taxes in 


'1951 will be about $43 billion, of 


which present federal taxes would 
take $21 billion. From the remain- 
ing $22 billion must come divi- 
dends; on which the stockholder 
will be taxed at full income tax 


lrates, and corporate savings from 


which to finance economic expan- 
sion, 

“Some perspective on these fig- 
ures may be gained by noting that 


| personal incomes in 1951 are esti- 








|mated at about $245 billion, 


of 


which existing federal individual 


enacted and adequate to balance | income taxes and excises will take 


about $30 billion. Personal incomes, 
after present taxes, are about 10 
times as large as corporate profits 
after present taxes.” 

The committee called its pro- 
posal for a 5 percent additional 
rate on individual income in ex- 
cess of the present exemptions 
and tax “a simple and fair way 
to take account of the fact that 
what is now available for addi- 
tional taxation is the income 
after the present tax.” 

It pointed out that “for a family 


|with $600 of taxable income above 


present exemptions the present tax 


| is $120. The additional tax would be 


5 percent of $480, or $24.” The plan 
would reduce total income after tax 
by a percentage which rises from 


|less than 1 percent in the lowest 


toward a maximum of 5 percent in 
the upper brackets. 


K-F Ups Berger 
To Aid deMartini 


WILLOW RUN. —E. W. Berger, 
assistant general sales manager of 
Kaiser-Frazer, was promoted last 
week to assistant 
to sales Vice- 
President Walter 
deMartini. 

Frank J. Bros- 
nan, eastern sales 
manager, was ap- 
pointed to Ber- 
ger’s old post. 

Berger joined 
K-F as assistant 
general sales 
manager a year 
ago after a 20- 
year sales and merchandising ca- 
reer with Chevrolet and as a retail 
auto dealer. Brosnan served with 
various Chrysler Corp. divisions 
for 13 years before joining K-F in 
1947 as Philadelphia regional man- 
ager. 





E. W. Berger 


~aeron 4 
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1,000 vehicles per annum bene- 
fited 20 times more than the 
dealers who only handled 50 ve- 
hicles in same period. 

He agreed and said his depart- 
ment would study matter, and in 


due time he would advise me as to|W@8yS and means to obtain it. In|" © 


their findings. This was October, | 
1936, and based on previous experi- 
ence, I told him his advice would | 
reach me anywhere from eight to| 
12 months later, and I could not| 
wait for them because what I had/ 
to have was a plan to take effect | 
on Jan, 1, 1937. | 


* * + 


FTER many hours of contem-| 

plation, in December, 1936, I 
came up with an operation plan 
that to my mind then, and after 
more than 10 years of personal ex- | 
perience with it insofar as a local} 
trade association is concerned, is an | 
ideal one. This is it: | 


Only firm Active and Special | 
members in District of Columbia} 
(firm Associate Members located in| 
Maryland and Virginia have no} 
vote, etc.) have representatives, and | 
such have right to vote and hold| 
office. All such members pay annual 
dues of $50 per year, payable quart- | 
erly in advance. Since 80 percent or | 
more of the achievements of the 
association are for motor vehicle 
dealer members, they should pay 
in some ratio its operating costs. 


Therefore, aforesaid members 
pay monthly assesments based on 
number of vehicles delivered in 
previous month upon a basis de- 
termined by a budget committee, | 
then recommended by board of | 
directors and voted approved by | 
members, Starting basis was 1/30 | 
of 1 percent on F.O.B. list price | 
(accessories not included) at fac- | 
tory (this is amount on which 
dealer gets his profit), and not 
Washington delivered price, since 
this includes items on which | 
dealer does not get a markup. | 
Such a procedure means that, 
if our association appropriated 


DeSoto Reports 
Public Praise of 
Oriflow Shocks 


DETROIT. — Public endorsement 
of Oriflow shock absorbers, in- 
stalled on the 1951 DeSoto, has 
been reported by J. B. Wagstaff, 
DeSoto’s sales vice-president. 

“Reports from all over the coun- 
try show that owners are not only 
enthusiastic about the comfort of 
the new DeSoto ride, especially 
over rough roads and streets, but 
they are keenly aware of the better 
control they have over their cars 
on such surfaces,” Wagstaff said. 

The sales executive said that ex- 
tensive tests of the new shock 
absorbers had been made by the 
company before they were installed. 

“When we introduced the 1951 
DeSoto in January, we made the 
statement that the installaticn of 
Oriflow shock absorbers produced 
one of the most pronounced im- 
provements in car riding comfort 
in automotive history,” Wagstaff 
said. “Reports of owners over the 
past two months have proved our 
statement.” 


Cleveland Assn. to Mest 
With OPS Officials 


CLEVELAND. — To speed the 
flow of information on automotive 
price regulations, the Cleveland 
Auto Dealers’ Assn. will hold a se- 
ries of three meetings with officials 
of the regional Office of Price 
Stabilization in Cleveland. 

Announced by R. Earl Burrows, 
manager of the dealers’ association, 
the meetings are by invitation only. 
OPS officials to attend will in- 
clude A. H. Anderson, price execu- 
tive, and James M. Smith, OPS 
automotive price consultant. 





Parts Setup Planned 


Plans for a complete wholesale | 
and retail parts store at their} 
‘hrysler - Plymouth - International | 
Harvester dealership in Willows, 
‘alif.. have been announced by | 


3erkland and Fox. Wayne Jensen | 
vill be automotive parts manager; | 
3ill Baldwin, product parts man- 
iger, and Leonard Anderson, out-| 
ide parts salesman. 


$5,000 for a special purpose, as- 
sessments for next month or| 
months should be raised so as to} 
have “income” balance “out-go.” In} 
other words, when members voted | 
to spend money they would vote | 


July, 1937, Chamber of Commerce | 
advised me of its plan, It was along | 
the same lines as the one I devel-| 
oped and had in effect for more} 


than six months. 
* * * 


ee, war, as the association 
had no need for me, I went 
with the War Production Board. 
Our association continued to func- 
tion on a skeletonized basis with 
one of my secretaries. In 1945, 
returned and found that its finan- | 
cial condition was about on a par | 
with what it was in 1936. This was | 
because during my absence dues 
had been reduced to $20 per annum | 
and assessment procedure had been 
eliminated, for reason there was 
very little to be collected. 
Immediately upon my return, 
Oct. 1, 1945, assessment setup was 







of Milwaukee body plant; E. W. Bernitt, Kenosha works manager; Col. Mellum; A. J. Bruen, 


meme 


cecehedealh fw 


ae 


| Celebrates 35 Years with Nash— 


Some 50 Nash officials joined in honoring Colonel H. J. Mellum (third from left) at 
| Kenosha recently when he celebrated his 75th birthday and 35th year as secretary of Nash- 
Kelvinator Corp. Standing at the speaker's table are (left to right): John Weiland, manager 


| assistant treasurer; Godfrey Strelinger, treasurer, and J. T. Wilson, director 
| 


resumed on basis of 1/10 of 1 | recommends 
percent. This continued through 
1946. In 1947 it was made 1/20 
of 1 
1948, the basis has been 1/30 of |My association 
1 percent. Association now has 
greatest net worth in its thirty- 





more 


U. S. Chamber of Commerce! him in full detail. 


more 





minimum factor 
safety for financial structure of an 
association is cash holding of 
percent and since Jan. 1, | least 1%, times its annual budget. 
than meets 
said factor. If any reader desires 
information and _ will 
two (32) years of being. me, I will do my best to answer 
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aia Okla. Oil Firm 


Asks $200,000 in 
Ad Suit vs. Ford 


OKLAHOMA CITY.— Damages of 
$200,000 have been asked in a dis- 
trict court suit here by Savmor Oil 
Co. against Ford. 

Savmor’s petition alleges Ford 
has uSed the oil company’s trade- 
mark and tradename, “You Can 
Pay More but You Can’t Buy 
Better,” in its advertising program. 

The oil firm said its slogan was 
a widely-known, valuable and use- 
ful tradename and trademark. Use 
of this phrase by Ford on television 
programs, radio and in newspaper 
advertising, Savmor charged, in- 
fringed on the right and proper use 
of the trademark by the plaintiff. 

Savmor’s action asked $100,000 
for the alleged infringement of its 
trademark and _ $100,000 punitive 
damages. 


Twin City Motors 
Twin City Motors (Ford), Morgan 
| City, La., has opened its used-car 
lot on Highway 90 at Ditch Ave. 
Warren Fortier is owner of the 
business, which has its headquar- 
ters at Railroad Ave. and Second St. 


Recognized for dependability! 


@ For nearly half a century scientific laboratory tests of 
all kinds—as well as the actual experience of many millions 
of users of automotive transportation—have demonstrated 
the dependable performance of Ditzler Finishes. That’s 
why these finishes continue to be specified—with complete 
confidence—by most of today’s builders of passenger cars, 
trucks and buses. This unequalled record of preference is 


your best assurance that Ditzler Finishes will serve your 
refinishing needs most satisfactorily. 
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DITZCO QUICKSET ENAMELS 
are outstanding in durability, 
workability and appearance 


@ Ditzco Quickset Enamels available for refinishing are 
made to the same formula furnished to the nation’s leading 
passenger car and commercial body manufacturers. Designed 
primarily for use in repainting metal bodies, these coatings 
are produced in hundreds of solid colors, polychromatics 
and the new sympho-chromatic series—plus black, white and 
silver. Ditzler also offers a number of synthetic enamel re- 
ducers to suit all spraying conditions. These are available for 
hot, cold and normal temperatures—also for baking purposes. 


DITZLER COLOR DIVISION, Pittsburgh Plate Glass Company, Detroit 4, Michigan 
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Dealer Doings 


57 


(Continued from Page 5 


building. Stanley L. Dennett is|Bannock St., Denver. The former 
president; Charles H. Popp, treas-| location was 1235 Broadway. 
urer, and William L. Popp, secre-| Thompson has just entered the 
tary. firm as a partner. The new loca- 
'tion increases service facilities and 
space from 6,500 to 30,000 square 
feet. 





* * * 


Smallwood Opens Lot 
Smallwood Motors of Tupelo, 
Miss., has opened a used-car lot on 
S. Spring St. 
* 


* * * 


Ford Cites McCawley 
Ford’s dealer plaque has been ® 
Bankston Gets Award awarded to Cookeville Motor Co., @- 
W. O. Bankston, president of Cookeville, Tex. John MeCawley is | Be 
Bankston-Hall Motors, Dallas, has| President of the firm. 
been presented the Ford Four-Let- ' at 9 lf 
ter award by David R. Crandall, Pontiac Honors Todd 
Ford district age — | Todd Pontiac Co., Ennis, Tex. | 9 d in Aliqui Pp 
‘ as ‘owned by George P. Todd, has| “pened in Aliquippa, Fa.— 
Martin Opens Building 
Buck Martin, Sylvia (Kans.) car|hall of fame by Pontiac division. | building contains 17,000 square feet of floor space. The firm has a staff of 27. 
dealer, announces that his fireproof + * «© = - —————- - 
building has been completed. It has 
a 60-foot front, and is 120 feet deep. 






* * 


brought two new officials into the 
Cleveland dealership. In the change, 
William Johannesberg is president, 
= and his father, David Johannes- 


Buys into Hub City Motors | previously with Pollard Bros., Bry- 


-— ie George G. Choban has purchased |2"t Motors and Prince George 
a half interest in the Hub City Mo- | Motors. 

New Packard Outlet tors and Equipment, Ltd., at Prince | - . 
Chuck Lowen and Alex Thomp-/| George, B. C. Choban came to) Shaker Nash Changes 'berg, becomes chairman of the 
son have opened their new Packard| Prince George from Vancouver,| Shaker Nash, Inc., has reorgan-|board. Morris Siegal and Joseph 
sales and service facilities at 1089'B. C., four years ago, and was'ized its corporate structure and’ Miller are vice-presidents in charge 


30% MORE PROFIT 


WITH CONCENTRATED 


‘Nokorode 


Most ordinary undercoatings contain a 
large percentage of solvent. You spray 
these undercoatings to a 14” thickness— 
but when the solvent dries out, you’re 
left with about 1%” thickness. 


Lion Nokorode Under-Car Sealer and 
Silencer is concentrated. You spray 
Nokorode to 1%" thickness—and it dries 
to almost 1%" thickness. There’s no waste- 
ful excess solvent. 









50 
terfect | 
underecating jobs 

atthe cost of 

























Result: You can do half again as many 
cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 
Yet Nokorode costs no more. Drum for 
drum, you make 50% more profit with 
Nokorode! Nokorode is uniform, for smooth 
application. It’s homogenized — won't 
clog guns. And it’s guaranteed to give 
complete customer satisfaction. Start 
making money with Nokorode —send the 
coupon below now! 


Made Under The Process Of U. S. Patent No. 2,393,774 















mG 
More Money From 
Undercoating! 


FREE! 


LION OIL COMPANY, El Dorado, Arkansas 
Please send me complete details on how | can increase 
my undercoating profits with Lion Nokorode Under-Car 
Sealer and Silencer. 








Nome 
Street or Route sia to 


ei sesicupsiadbetinia 


Brand of undercoating | am now using, if any. 


_ State 


ses seeeeeseeenaaeseeeeeesesesassesend 


| 
been named to the better dealer | Miller & Sons Chevrolet used this distinctive style of architecture for its new home. The 


lof new-car sales and service and 


used-car sales, respectively. 
* * * 





Used-Car Showroom 


| Lee Cowan has leased the show- 
|room at 338-40 N. Broad St., Phila- 
|delphia, where he will set up a 
|used-car display in connection with 
his Hudson sales and service estab- 
lishment at 334-36 N. Broad St. 
> a7 + 


Pearce Gets Ford Award 


| Howard Pearce, of Pearce Motor 
|Co, (Ford), Shelbyville, Ky., was 
presented with the Ford Four- 
Letter award by Roy Craig, Louis- 
ville assistant branch manager. 

* * * 


Williams—Valdosta, Ga. 


John Williams, Packard dealer 
lof Valdosta, Ga. has moved to a 
new building on S. Ashley St. 
| * * > 


Meade to Build 


Construction has been started on 
the new building of Meade Chevro- 
let, Inc., along W. Cumberland St. 
at 25th St., Lebanon, Pa. E, L. 
Meade, president, now operates a 
Chevrolet-Cadillac dealership at 21 
Lehman St. 


* * * 


Third Ford Award 


| For the third year in a_ row, 
Nunnally - Hendrick Co., Gulfport, 
| Miss., owned by Boyce Nunnally, 
has been made a_ Four-Letter 
|dealer by Ford. 
! a 


* 


Drake Honored 


Henry Drake, Mendon, O., has 
been honored by Pontiac by being 
'admitted to its Hall of Fame. 
|Henry Drake Motor Sales has rep- 
resented Pontiac in Mendon for 10 
years, 

i‘ + * 
Mackey to Head Service 

Hugo F. Mackey has been named 
service manager of Earl Riley 
Packard Co., Portland, Ore. The 
announcement was made by Frank 
Dunning, vice-president and gen- 
eral manager of the company. 

* * + 


Stewart Company Lists 


|8 Promotions in Texas 
| Stewart Co., Ford tractor dis- 
tributors, Dallas, Tex., have an- 
;nounced eight personnel promotions 
'for the firm beginning immediately. 

D. E. Stewart was named to pub- 
lic relations manager; C. W. Bock- 
hop to service manager; A. H. 
Pridgeon, advertising and _ sales 
promotion manager; A, F. Glover, 
office manager; E. A. Rudwick, as- 
sistant to branch manager (San 
Antonio); H, T. Isaacs, district sup- 
ervisor (district F); L. D. Musick, 
assigned to district C; and C. D. 
Kelly, tractor and implement dis- 
tributor in Dallas. 

+ * * 


Madsen Plans Expansion 


Madsen Motors, Inc. (Stude- 
baker), has acquired a tract of land 
adjacent to its new-car salesrooms 
in Pawtucket, R. I., for develop- 
ment of a used-car lot. 

* * o 


Gorenflo Motor Sales 


Harold Gorenflo, of Buffalo, has 
filed the name, Gorenflo Motor 
Sales for the new dealership he 
will open soon. The business is at 
1470 S. Park Ave., Buffalo. 

+ 


* + 


Walters Heads Service 
Bucky Walters has been appoint- 
ed service manager of the Madison 
'Motor Co., Richmond, Ky., accord- 
ing to J. G. James, owner. 
- a + 


25 Years with Kuhs 


Vernon E. Soehlin, vice-president 
| and general manager of Kuhs- 
Buick Co., 2837 N. Grand Blvd., St. 
|Louis, has completed 25 years with 
ithe company. In recognition of his 
service, Edward L. Kuhs and his 
son, Lester, owners of the firm, 
presented him with a chest of silver 
service. 

* * + 


Majer Gets Ford Plaque 
Thomas Cavanar, Seattle, north- 
| west district manager of Ford Mo- 
|tor Co., awarded a_ dealership 
| plaque to Ernie Majer, president of 
Ernie Majer, Inc., Spokane, Wash. 
* + * 


Herzog Gets Pontiac Award 


For Outstanding Sales 

J. A. Herzog, owner of J. A. 
Herzog Pontiac, 17th and Valencia 
St., San Francisco, was named to 
| Pontiac’s Hall of Fame for outstand- 
| (Continued on Page 65,' Col. 1) 
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Pretty as a Picture— 


Clair Normandin, a partner in Normandin's (DeSoto-Plymouth), San Jose, Calif.. designed | been with the firm since 1949. 


this unique showroom setting for a DeSoto convertible coupe. 





(Continued from Page 64) 


ing sales achievement, He has been 
in the automobile business for 33 
years, 

* * * 


Haddad Names Manager 


Frank C. Pullaro has been named 
general manager of Haddad Motor 
Sales, Inc., 55 West St., Pittsfield, 


Mass., according to George Haddad, |in Haertner and Thair Motor Sales | . ADIIS 
|Co., Karnes City, Tex., and is now|named service manager of Harper | his organization. Edward Clayton 


|sole owner of the business. He has/| Clifford Lincoln Mercury Co., 217! will be new-car sales manager; Joe 


president and treasurer. 
* + * 


Chevrolet Picks Stachler 


D. C. Stachler will take over a 
Chevrolet dealership at 350 Sunny 
Dunes Rd., Palm Springs, Calif., as 
soon as the building is completed. 
Stachler was formerly general man- 
ager of Hunter Motor Co., Ander- 
son, Ind. 


s o * 


Becherer Adds New Sign 


Becherer Buick, Inc., Monrovia, 
Calif., has put up a new Buick sign 
which is 60 feet wide and sports| 
letters five feet high. 

2 a7 : | 


Wolf to Kobler 

Wolf Motor Co. (Nash), Hays, 
Kans., has been purchased by Ray | 
and Leo Kobler, according to Clar- | 
ence Wolf, former owner. Ray Kob- 
ler has been employed by Befort 
Motor Co., Hays, and Leo Kobler | 





Automotive Books 


That Should Be in Every 
Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the ‘chips are down" and 
real competition arrives. 


MODERN AUTOMATIC TRANSMISSIONS. 
Concerning the design, construction and op- 
eration of automatic transmissions and torque 
converters, published by Floyd Clymer. $2.00 
postpaid, 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his- | 
torical cars, songs, cartoons, slogans data | 
Vanderbilt Cup, Indianapolis, N. Y. to Paris} 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album... $5. 


JOHN ©. MUNN'S "A Guide to Automobile | 
Selling."" Handy-size clothbound book for 
alesmen—64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. 8y Norman Beas 
ey. 397 pages, a clothbound. $3.75 postpaid 


AUTOMOTIVE MECHANICS. Wm. E. Crouse 
A comprehensive and basic course on the sub 
ect of foundamental automotive mechanics. 


Sloth binding. $4.50 postpaid. 
DEALER BUSINESS COUNSEL. Financial and 


perating facts for the guidance of automo 
bile dealers. By J. B. Van Tassel, Dealer Busi 
ess Consultant. $2.00 postpaid. 


FASTEST ON EARTH. By Capt. George Eyston. 

omplete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
othbound, $3.00 


FLOYD CLYMER'S MOTOR SCRAPBOOKS 
rder Edition No. |, 2, 3 or 4 in paper cover 
$1.50 each. Deluxe clothbound, $2.50. Scrap 
ook No. 5 in paper cover, $2.00 each or 
eluxe clothbound, $3.00 each. Steam-car edi 
on, $2.00 or clothbound, $3.00, postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
oyd Clymer. Deluxe edition, $4.00, postpaid. 
950 INDIANAPOLIS RACE YEARBOOK. Arti 
es by famous race authorities with technical | 
lata feature stories, driver histories, cartoons 
ewsy comments, highlights. Price—$1.50 post 
sid or $3.00 for Deluxe Edition Fabrikoid 
ound with gold leaf lettering. 
NDIANAPOLIS RACE HISTORY — 1909 TO 


1946. 852 pages, 1!,000 illustrations. Deluxe 
dition, $5.00 postpaid. Paperbound, $3.50. 


FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi- 
on, $2.50 each. Paperbound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








|has been manager of a Ford deal- 
ership at Hill City, Kans. 
* * * 


Theis to Haertner 


George F. Haertner, who has 
been manager of the firm since it 
|was established in 1946, has pur- 
chased the interest of Joe H. Theis 


ichanged the name to Haertner 


Motor Service Co, 
* * * 


Dennett and Popp Expands 
Stanley L. Dennett, president of 
Dennett and Popp, Inc. (Dodge- 
Plymouth), Hartford, Conn., has 
announced plans for an addition of 
12,000 square feet of floor space to 
the firm’s building. 
* - * 


Hamilton Sole Owner 
Todd Hamilton, who established 
Hamilton Motor Co., St. Marys, 
Kans., in September, 1949, is now 
sole owner of the Ford dealership. 
He has purchased his brother Wal- 
ter’s half interest in the firm. 
7 * +. 


Salina K-F Names Hunter 


Salina Kaiser-Frazer Co., 119 N. 
Seventh, Salina, Kans., has appoint- 


|ed Herb Hunter as used-car man- 
|ager. 


+ * a 


Cohen Sells to Rice 


E. W. Rice has announced the 
purchase of Al Cohen Motors (Hud- 
son), Walla Walla, Wash. Hereafter 
the firm will be known as the Rice 
Motor Co. Sales Manager for the 
new firm is William C. Bailey, 
formerly of Spokane. Cohen for the 
present will operate the used-car 


department. 
+ + + 


Plaque to Kossick 
A Ford plaque for high stand- 
ards in sales and service has been 
awarded to Joseph G. Kossick, 
president of Automobile Sales Co., 
Springfield, Mass. 
7 & 


+ 


Gick Motors Formed 


William Gick, veteran Cincinnati 
new- and used-car dealer, has an- 
nounced the organization of Wil- 
liam Gick Motors, Inc., 2319 Gil- 
bert Ave., there. Gick is president 
of the firm which will succeed 
Bernie Deins on Cincinnati’s auto- 
mobile show.” Harry Ohnmeis has 
been named vice-president. Harry 
Cohan will be office manager. 

* * * 


Chaffee Joins Smith 


Will CC. Chaffee, former Ford 
dealer at Wamego, Kans., has been 
named vice-president of Tom Smith 
Motors, Inc, (Kaiser-Frazer), To- 
peka, Kans. Ray Baldwin of Kan- 
sas City purchased Chaffee’s deal- 
ership in Wamego. 

+ * * 


Sell Gould Sales 


Gould Sales & Service (Chrysler- 
Plymouth), Delaware, O., has been | 
sold to Edward Sherman, of Ports- | 
mouth, O. | 


* + * 
Springfield GMC Deal 
Hartranft-Sullivan GMC Trucks, | 
Inc., has opened a new dealership | 
at 30 ‘Eastern Ave., Springfield, | 
Mass. Owners are Ernest W. Hart- | 
ranft, president, who has been with 
the sales department of White | 
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|W. Wayne St., Fort Wayne, Ind., 


Motor Co., New Haven, Conn., and | 
according to Harper Clifford, own- | 


Robert M, Sullivan, vice-president, 













for three years associated with| er. a 
Fruehauf Trailer Co., in Hartford | . «29 | 
and New Haven, Conn. Murphy Joins Doll's a 


* ” * 


| L. P. Murphy has been named || 
| Patterson Motors Opens manager of Doll’s Cadillac-Oldsmo- 


| Showroom at Moose Jaw bile, Hugoton, Kans. He was for- | ‘ 
| More than 3,000 persons attended|™erly with Dodge City Motor Co.,| / 
\the ceremony at which Patterson|Dodge City, Kans. Ray Sellers suc- | 
Motors’ new Main St. showroom/ceeded Murphy at Dodge City 
was Officially opened at Moose Jaw, | Motors. 
| Sask. * - * 
i ee ae | Hood Opens Dodge Deal _ | 93) —— ) u 
an iter a ent,| Egbert M. Hood has opened Fair- | 4h < 
ya : }mount Motor Sales (Dodge-Plym-| — 
; . ‘ }outh), at 119 S. Main St., Fair-| 
Webber Named Supervisor | mount, Ind. 
Robert Smith Motor Co. (Dodge- eat 
fee sta alee Mich., Jones Named Manager 
as appointed Nic ebber as new-| pq as 
tn ae Pe gar Jones has been appointed 
car sales supervisor. Webber has | -eneral manager of Nolan Brown 
‘ | Motors, Inc., Miami, Fla. Formerly, 
* * 
bs he served as sales manager at 
Kaufman Opens Lot — Nolan, Inc., Jacksonville,| E)liot, service manager, and H. 
P. J. Kaufman, of P. J. Kaufman | F'la. Sutherland, used-car sales manager. 
Co., Inc. (Studebaker), 3064 N.| = we ™ * * «& 
Thir St., Milwaukee, nas announced Buckley Gets Pin Kell to DeFoe 
the opening of a used-car lot next} Philip E, Buckley, salesman for . 
| to his firm’s salesroom, | A t C1 my I (Ch ler-Pl Dick Kell is now service man- 
 . & | AUCO anic, inc. EySICE=£ tym- ager for DeFoe Motor Co., 4662 
outh), Baltimore, received a dia- Belair Rd.. Baltimore. Md , 
mond pin for outstanding sales ce eee ea 7 


Zentz Gets Post 
ili Z as |from F. W. Yale, regional manager | pe = 
William Zentz has been a Horn-Williams Cited 


“After paying for the sign, we 
discovered we didn’t have enough 
money to build.” 





service manager for Gilman &| for Plymouth. 
Drover (Oldsmobile), Mishawaka, | oe le A Four-Letter award for out- 
Ind. Williams Adds 3 Managers standing dealership operation has 


tote eee been given Horn-Williams Motor 


Co., 701 N. Pearl, Dallas, by Ford 

Motor Co. David R, Crandall, Ford 

district sales manager, made the 
(Continued on Page 69, Col. 1) 


Felix T. Williams, Memphis Hud- 
{son dealer, who recently completed 
been|a new establishment, has increased 


Clifford Names Harlan 
Williard L, Harlan has 


| 


LHe “LO AD-STER” 
HELPER SPRING 






A car and tire saver. Enables greater 
pay-load; takes effect only when needed 
to carry any excessive load caused by 
weight or rough roads. It gives a normal 
ride when not loaded and an easier ride 
when over-loaded. Installation is quick 
and simple, and no main- 
tenance is required. List 
prices from $14.30 to 
$21.20. 


SBeBVeeeeseeansee see eee 


PRIOR PRODUCTS, Inc. 

Box 349, Middletown, Ohio 

Box 7608, Dallas, Texas 

Please send me complete information on the ‘‘Load-Ster"’ HELPER SPRING. 
Also send me the name of your nearest distributor. 


MAIL TO 
NEAREST 
ADDRESS 


Name 





Street__ 
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Dealer Presents 1,000th GM Film— 


More than 1,000 high schools now are using the newly introduced General Motors driver 
education film series. The thousandth film set recently was presented by Clyde Sargent of 
Sargent Motors, North Arlington, N. J. (left), to William Holbert, North Arlington school 
superintendent, center, while North Arlington Chief of Police John Eagan (right) looks on. 
The series was produced by General Motors with the counsel of the national commission on 
safety education of the National Education Assn. It includes three motion and 12 slide films, 
covering all important points in automobile operation, and is priced at $69.75, GM states. 
| versatile industrial tractors, were 
| up 31 percent for the same period, 


Industry Buys 
| Ellis reported. 


More Vehicles y= re 
From Willys in the same period of 22 percent 


|in sales to railroad maintenance 
TOLEDO.—Fleet sales of Willys-| divisions, engineering and  con- 
Overland trucks and Jeeps to com-| struction firms, farmers and mu- 
mercial and industrial users, and | nicipal, state and federal govern- 
for use as mobile powerplants in| ment agencies for use as mobile 
1950, showed a marked increase power units. 
over previous postwar years, ac-| 
cording to Donald T. Ellis, man- 
ager of the Willys fleet and truck Sour Note 
department. He said there was! KANSAS CITY. Johnson county 
every indication the upward trend | Kans, patrol cars are to be 
will continue throughout 1951. |equipped with gas tank locks as a 
Reporting special gains in the/result of several cars being dam- 
final quarter of 1950, Ellis said aged by vandals who put sugar in 
sales of trucks and Jeeps to busi-|the gas tanks. Officers are inclined 
nesses and trades dependent upon/to blame “hot-rodders” who have 
economical delivery units, were UP| repeatedly run “afoul” of the law. 
65 percent over the previous three-| Patrolmen have also been advised 
month period. to put lock caps on their own cars 
Sales to large manufacturing in-| since several cars belonging to 
dustries demanding economical and! policemen have been “sugared.” 
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Be 


Studies Car Discount Problem .. . 





DiSalle Admits Dealer Inequity 


(Continued from Page 1) 


start of the meeting, but all were 
agreed that he displayed a warm 


interest in their story as it got 
under way. 
As forecast in Automotive News 


last week, DiSalle did point out 
that a new order would have to be 
readied before May 1, and that an 
industry advisory committee would 
be set up well before that time to 
review the situation and make 
recommendations for desirable 
changes. 

He promised the dealer group, 
however, that before any action 
is taken on advisory committee 


Output Problems, 
Credit Controls 


Seen as Challenge 


CHICAGO.—Declaring that “both 
automobile dealers and_ sales 
finance companies face an uncer- 
tain period,” Thomas W. Rogers, 
| executive vice-president of Amer- 
ican Finance Conference, in the 
current issue of Time Sales Financ- 
ing, pointed out that “both are 
caught in forces not of their own 
creation or choice.” 

“Credit terms and conditions are 
controlled, and the production of 
automobiles faces an uncertain fu- 
ture,” he added. “However, this 
element of uncertainty should rep- 
resent a challenge rather than a 
cause for despair.” 

Private automobile transporta- 
tion is necessary to the production 
machinery of America, he said. This 
transportation must be maintained 
at its highest operating efficiency 
in the period ahead, Rogers said. 

“This calls for good judgment, 
sound management and efficient ef- 
forts on the part of both automo- 
bile dealers and sales finance com- 
panies,” he advised, “The sales 
finance companies of the nation 
stand ready, willing and able to as- 
sist the automobile dealers of 
America in making installment sale 
credit available to all installment 
buyers in need of and worthy of 
such credit.” 


New-Car Sales 


Up in Canada 


OTTAWA.—Ontario dealers han- 
dled $25,000,000 in new-car sales 
for January to set a new record 
there. The Canadian government 
reports that auto sales over Canada 
rose to almost $60,000,000, a gain of 
$17,000,000 over January of last 
year. 

Total units sold across Canada 
advanced to 26,126 for the month, 
an increase of 5,000 units over Jan- 
uary, 1950. Ontario sales accounted 
for 11,246 this year. 

Truck sales climbed to a peak of 
$17,200,000, with Canadian sales 
listed at 7,633. 

Finance companies backed pur- 
chases of 8,348 units, valued at $12,- 
200,000. This was an increase of 
over 2,000 units valued at $3,700,000 
in January, 1950. 


Fleet Training Course 

Set at Wisconsin U. 
MADISON, Wis. Wisconsin’s 

sixth annual vehicle fleet super- 


at the University of Wisconsin 


Hillis. 





State Allows New York 
To Boost Sales Tax 
ALBANY, N. Y.—State legisla- 
tion empowering New York City 
to increase its locally-imposed 
sales tax from 2 to 3 percent was 
signed into law “with the great- 
est reluctance” by Gov. Dewey. 
Dewey called for economy in 
New York City government and 
urged the city not to take full 
advantage of the legislation but 
only increase its sales tax rate 
by % percent. Indications were, 
however, that city officials would 
boost the sales tax to the 3 per- 
cent allowed by the new act. 





views and proposals, the NADA 

would be consulted. 

DiSalle was said to have indi- 
jeated that he recognized that the 
jauto dealers are facing some tough 
|problems ahead and that he 
| sympathetic with their situation. 

A checkup at OPS later revealed 
ithat the automotive branch has 
taken definite steps to form an in- 
|dustry advisory committee as 
quickly as possible and that an 
;}announcement of its completion 
| may be expected this week. 

* * * 

Bee leaving for his home in 
Wichita, Kans., McKay com- 
pleted a promised report to the 
| NADA membership on the situa- 
tion in Washington at the moment. 
|He set forth the dealer problems of 


lthe day, what has been done about 
[them and what remained to be 
| done. 


| He also reminded the dealers that 

|the matters reviewed “may require 

| the help of every member of NADA 

lat some time in the near future.” 

| “I urge you to stand ready to 

| lend your assistance when we tell 
you that the time has come,” he 
said. 

McKay’s report to the member- 
ship noted that the Federal Reserve 
Board is compiling information on 
new- and used-car inventories. 

“It becomes important, therefore,” 
McKay emphasized, “that if new- 
car inventories in dealers’ hands 
are increasing ‘and many dealers 
are already reporting this is so) 
these facts be made known to the 
Federal Reserve banks and 
branches in your state or area, as 
well as to NADA. ... 

“Let them know how impossible 
it is becoming for the lower-income 
groups to purchase adequate trans- 
portation under the present terms 
| (of Regulation W).” 
j 7 * * 
| 
T= NADA president called on 
| all dealers to cooperate in the 
distribution of the “Do You Need 
Your Car?” booklets, which under- 
score the essentiality of the auto- 
mobile. Mass sales of the booklets 
at production cost will be handled 
by state associations, 

He said NADA's statement in op- 
position to proposed boosts in the 
new-car excise tax was “well re- 
ceived” by members of the House 
Ways and Means committee. 


was | 


opposition to the proposed in- 
creases in excise taxes, without 
compromise, will be carried out 
until the new tax bill becomes 
law.” 

He again urged NADA members 
|to comply with the new-car pric- 
ing regulation, SR 5, despite the 
|fact that many provisions remain 
| vague and must yet be interpreted 
| by OPS. 


| 
| 
| 


| State associations were advised 
to speed preparations for state- 
ments before the House Small 


|Business committee, which is plan- 
jning hearings in 21 states. 
| * * * 


‘NADA Hails Teamwork 
‘With OPS in Cincinnati 


| 
| WASHINGTON.—Close_ working 
arrangements between local dealer 
associations and OPS district offi- 
ces, of the type adopted in Cincin- 
jnati, won NADA’s approval last 
week. 

The Cincinnati OPS office has ap- 
|pointed a five-dealer advisory 
| board, consisting of three fran- 


chised dealers and two used-car 
|operators. Separate meetings of 
| new- and used-car dealers were 


jcalled by the OPS director there 
jafter a meeting on alleged viola- 
|tions between the director and the 
advisory committee. The Cincinnati 
Automobile Dealers Assn. sug- 
| gested the plan. 

|} “Such a working arrangement 
\with OPS officials offers obvious 
| advantages for both OPS and the 
jautomobile dealers and their asso- 
| ciations, in that violations can be 
halted with a minimum of unfavor- 
able publicity and a better under- 
standing of the requirements,” 
| NADA stated. 

| It is suggested that other dealer 
jassociation officials in cities where 
| district OPS offices are located may 
\find it advisable to contact their 
district OPS officials and propose a 
similar arrangement.” 


‘Belfie to Meet 


Eastern Dealers 


FLINT.—Albert H. Belfie, Buick 
|general sales manager, will meet 
|with dealers in Washington today 


visors’ training course will be held | 


Apr. 16-20, it has been announced | 
by course director Prof. Leonard F. | 


“NADA,” McKay promised, | ‘Apr. 9) to discuss sales and serv- 
“will continue to exert every |ice problems and the 1951 sales 
effort to prevent further discrim- |campaign. He will conduct another 
ination against automobiles by | dealers’ parley Wednesday in Phil- 
the tax collector. A program of | 2delphia. 

; Belfie held similar aggre pF ane 
2 ooantet * week in Buffalo, Boston and New 
Hijackings on Rise | York. He is being assisted on his 

NEW YORK. Hijackings of |tour by Frank V. Bridge, assistant 
truck cargos have been increasing | general sales manager in charge 
since Jan. 1, the Cargo Protection of the eastern region, and John 
Bureau reported last week. Scarce | Davies, eastern regional manager. 
items, especially, are being stolen.| In each of the cities a selected 
Steel is listed frequently in current | group of 24 dealers met with the 
losses, it was stated. factory officials. 


THE 






They're Universal! 
They FIT ALL CARS— 
old and new! 


sJoeV. ... ORIGINAL 
EQUIPMENT 


One piece plastic with Vinyl 
leather covered sponge rub 
ber cushion. Maroon. Brown, 
Blue, Green or Grey. Sheet 
metal screws provided for 
simple, easy attachment to 
all car doors. 


$9.90 


poir 


Write For Catalog 


Cash in on this EXCLUSIVE 
EXTRA - PROFIT - PRODUCER. 


| ADMIRAL PRODUCTS CO., 22 East 21st St.. New York 10, N.Y 


DESL 


DISPLAYED AT A.A.M.A. SHOW 1950-51 





the ORIGINAL | 
Satta that: 


ee 
NO MORE SPILLED DRINKS AND FOOD 


Every car owner needs at least one|rattles, no holes to drill, swings 
Autotray, Fits all make cars. Heavy }under cowl, easily installed, Tray 
gauge steel, rubber mounted, no|size 6"xI2". Nationally advertised. 


36 N. PENNSYLVANIA ST. 
INDIANAPOLIS, INDIANA 


AUTOTRAY COMPANY 
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Top Trucks 


New-truck registrations for 
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almost three units more than a 


month previously. 
. * 


‘I 


* 


OWEVER, Apr. 1 survey 
found that in some areas of the 
icountry dealers still held dispro- 
| portionate stocks, although the 
| overall picture wasn’t nearly so dis- 
| torted as on March 1. 

It appeared likely 
| Brocding of dealers to get stocks 
down to a 30-day supply were meet- 
ing with some measure of success. 

Where such prodding was un- 
necessary, most dealers attributed 
much of the substantial rise in 
their new-car stocks during 
March to the fact that for nearly 
a week early in the month they 
didn’t try to sell at all. 

All was confusion, they said, on 
those days | prior to when the Office 


the 


Bill Stout’ s Book Records 


ne month, plus 40 states for 
February: 
951 Pos. Make 1950 Pos 
ls I— 47,983 Chev. 39,142— 1 
t 2— 34,464 Ford 31,028— 2 
38— 17,055 Dodge 12,891— 3 
it i— 14,318 GMC 8,461— 5 
'S 5— 13,952 Inter’l 10,222— 4 
| 6 4,923 Stude. 5,716— 6 
rs i— 3,805 Willys 2,264— 7 
ins 8— 2,003 White 1,088— 9 
he | 9— 1,765 Mack 1,266— 8 
‘ | 10— 675 Diveo 451—11 
ar |} 11— 671 Diam.T 661—10 
ed !12— 655 Reo 405—12 
j 18s— 411 Brockway 243—14 
ed | 14— 306 Autocar 192—15 
e- 15— 180 Federal 169—16 
all 16— 150 Kenworth 46—19 
n- 1j7— 112 Pontiac 255—13 
1x— 75 FWD 53—18 
19— 60 Sterling 30—20 
) i 54 Crosley 58—17 
21— 47 Peterbilt 
Total All Makes 
143,901 114,908 
ng For further details see page 
cr 60, today’s issue. 
fi- 1 
n- 
st 
p- 
y * di ti 
n Fight Against Tradition 
of 


DETROIT.—Some engineers learn 


- so much about engineering that as- 
a- sumed knowledge gets in their way. 
he Bill Stout, noted for his ideas 
ti about aviation, automobiles, trains 
g- and housing, has carefully avoided 
that. He calls himself an “imagi- 
neer.” 
— He tells the story of his fight 
se against tradition—“every research 
ia project began behind the eight- 
ae hall”—in a new book, “So Away 
ae I went,” published by Bobbs-Mer- 
o rill Co., Indianapolis. 
” Stout is well known in the auto} 
2 industry for his Scarab cars, rear- 
engined vehicles making the most} 
Bs of interior space and cutting down 
a the hood to permit better road visi- 
Ly bility. 
ae One such car was built by Stout 
a in 1932 and another in 1934. Today, 
he says, they look less odd than 
they did new, and in another four 
> years he believes they will be up| 
to date. 
Stout is little impressed with} 
what he calls organized ignorance 
*k mental barriers accepted because | 
et some idea or other has not worked | 
Ly out in the past. 
ye Many of the ideas tried and 
PS dropped have returned. For in- 
pr stance, he points out that the 
1- Scripps-Booth Co., with which he 
was associated, designed a car in 
st 
wy 
is 
nt 
re 
in 
r. 
d 





1914 with the floor at the lower 
edge of the frame instead of on 
top. 

Some 34 years later this principle 
was adopted by one of the present 
car makers. 

Stout points out that in the early 
days of aviation there was resist- 
ance to the use of steel propellers, 
aluminum planes instead of ply- 
wood, in fact to planes as such. 

| Among Stout’s achievements are 
| the first thick-wing plane, the first 
{om -metal plane and the Ford Tri- 
|} motor, the prototype of the stream- 
lined train and many others. 

| At present Stout is experimenting 
with the possibility of building 
planes with flapping wings. 

—Bos FINiay 


National Safety Council 


‘Offers Four Booklets 


CHICAGO.—Four new booklets 
on safety for distribution by plant 
foremen or as payroll enclosures, 
have been announced by the Na- 
tional Safety Council, 425 N. Michi- 
| gan Ave., Chicago 11. The booklets 
| cover safety in the plant, at home 
and on the highway. 
| The titles are: “Aren't People 
soa wi “K. O. Dirt and Disorder,” 

‘Cry Whoa!” and “Safety ‘Round 
the Clock.” 


Dealer Stoeks Increase 


fverage per Retailer Up to 12.9 Units; 
Opinion on Future Mixed 
















that factory 


( 








| 





(Continued from Page 1) 


| of Price Stabilization issued the 
order allowing dealers to pass on 
to buyers the 3's percent increase 
in prices allowed manufacturers. 
And dealers emphasized that the 
OPS action, which in effect cut dis- 
counts, was still stinging them. 
* * + 

( THERWISE, dealers reported, 

they sold a lot of new cars in 
March, despite the fact that buyers 
stopped kicking the door down for 
delivery the way they did in Janu- 
ary and February. 

Generally, dealers saw no 
cause for alarm because stocks 
climbed so sharply during the 
month—when no rise at all had 
been anticipated in the wake of 
January and February sales ex- 
perience. 

There might have been food for 
worry, said a few dealers, had not 
new-car stocks been at such an 
unseasonably low level on March 1. 

Dealers in low-priced lines in 
particular saw no cause for appre- 
hension. A majority of this group 
admitted being able to make im- 
mediate delivery without tradeins 
for the first time in 1951. 
* * * 
(THERE 
it was said, the 


tradeins were involved, 
new-car buyer 


was getting an allowance $50 to 
$75 higher than was offered in 
February. Few dealers in low- 


priced lines thought such trading 
conditions would last very long. 
Ford dealers, it was learned, have 
already been notified by regional 
factory sales Officials to expect 10 


percent fewer cars in April than 
they got in March. 
Up the price ladder a little, 


dealers were of the opinion that 
April might be the only month 
of this year when they will have 
to put on a concentrated sales 
effort, There wasn’t any of the 
pessimism among this group on 
Apr. 1 that prevailed a month 
before when inventories were 
lower. 
One dealer in the medium-price 
field said that no matter whether | 
his new-car stocks showed a drop 
or another rise this month, he was | 
simply done with being pessimistic. | 
* * * ! 
VERY time I figure my market | 
is about satisfied for new cars| 
beyond normal demand,” he said, | 
“something happens to upset my} 
calculations. Last year, it was the 
Korean outbreak.” 
Somewhat in the same tenor, an- | 
other dealer said: | 
“I'd say that my stock of new | 
cars is just about a ‘bad head- 
line’ high right now. All it would 
take to clean me out of cars 
would be some hard-to-digest in- | 
ternational news.” 
A dealer for a high-priced line| 
thought the market for new cars | 
likely will be poorer than usual in| 
the immediate weeks ahead. UIti- 
mately, however, he predicted, cur- 
tailed production will keep dealers 
from finding out how really bad| 
demand might have been. 
* * * 


THER dealers agreed that the 


prospect of less new-car pro- 


New-Car iain 


In Postwar 
(Estimated by Automotive News) 


Cars Cars Total 
Actu- in Poten- 
ally in Transit tial 
Period Dealers’ to Inven- 
Ending Stock Dealers tory 
|Jan. 1. °47. 75,838 175,000 250,838 | 
July 1, 47. 56,752 205,000 261,752 
Jan. 1, ’48. 78,636 242,000 320,636 
July 1,°48.. 84,559 214,000 298,559 
dan. 1, °49.. 196,883 293,000 489,883 
Mar. 1, °49.. 205,681 244,000 449,681 
Apr. 1, °49.. 194,949 310,000 504,949 
Sept. 1, °49.. 286,686 306,000 592,686 
Oct. 1, °49.. 340,457 278,000 618,457 
Nov. 1, °49.. 339,858 233,000 572,858 
Dec. 1, '49.. 298,781 122,000 420,781 
Jan. 1, ’50 251,754 188,500 440,254 
Feb. 1, ’°50.. 313,491 192.000 505.491 
Mar. 1, °50.. 312,457 159,500 471,957 
| Apr. 1, °50.. 276,136 158,000 434,136 
May 1, °50.. 196,738 152.000 349,238 
June 1, ’50.. 247,680 160,200 407,880 
duly 1, °50.. 311,084 167,500 478,584 
| Aug. 1, °50.. 268.937 161,300 430,237 
| Sept. 1, °60.. 239.642 160,400 400,042 
Oct, 1, °50.. 208,367 157,800 366,167 
Noy, 1, °50.. 330,571 158,500 489,071 | 
Dec. 1, °50.. 295,521 128,300 423,821 
dan. 1, ’51.. 305,888 98,900 404,788 | 
| Feb. 1, ’61.. 291,042 127,000 418,042 | 
Mar, 1, '51.. 303,874 136,000 *439,874 
Apr. 1, '51.. 432,185 138,500 570,685 
N.B.—Above tigures include new cars 
actually in dealer hands, plus those in 


transit, but consigned to individual dealers 


*Revised. | 
' 


abrupt decline 


was maintained 
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Gals Cavort in Winter Haven, Fla.— 

This gaily-decorated float, drawn by a Nash Rambler convertible, featured the ''Cover 
Girls’ of Dick Pope's Cypress gardens during the Florida orange festival. These girls, water 
ski stars, are said to have appeared on covers of more national magazines and Sunday 
newspaper magazines than any similar group in the U. S. 


duction in the future should have a 
more marked effect on demand for 
those cars that are available. 

Most dealers don’t expect any | 
in output, but they | S : 
figure a lot of bloom will gradually | deal put it this way: 
fade from the production pace that “Okay, maybe 50 percent of our 
in the first three|spring market was pushed _ into 
months of this year. |January and February. But the 

As of last week, anyway, most other 50 percent is out there some- 
dealers said they expected to be | where, and my guess is that there 
calling on customers for another oa be enough cars around two 
month | or so. . After that, they con- | months from now to satisfy them. ss 


fidently forecast that the cus- 
tomers will be lining up at show- 
rooms again. 


A sales manager for a volume 
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Abrasive metal particles that flake off | 
moving parts and circulate in the lubricant 
cause serious damage to intricate gears, bear- 
ings and valves in modern automotive trans- 
missions. 


A powerful magnet in the Lisle Magnetic 
Plug traps and holds this abrasive metal — 
practically eliminates premature transmission 
failures from this common cause. 


We will be glad to furnish a sample plug 
for testing if you will advise the size and type 
of Lisle Plug you want. 
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Lot Held Liable 
In Mishap Caused 
By Poor Brakes 


MONTREAL.—A used-car lot is| 
responsible for damages caused as | 
the result of any latent defect in 
a car which it has sold, the appeal | 
court here has decided. 


| 
| 

The judgment, delivered by Jus-| 
tice Gordon Hyde, held Modern} 
Motor Sales and Service, W. Dor-| 
chester St., responsible for damages | 
suffered by Moe Rosenthal when 
the horse-drawn vehicle he was 
driving was struck by a truck more 
than a year ago. The truck was 
purchased from Modern only a few 
days before the accident. 

As a result of the mishap, Rosen- 
thal took action for more than 
$10,000 against the driver of the 
truck, the truck owner, Montreal 
Candy Co., and the company’s prin- 
cipal shareholder. The company in 
turn took action against Modern 
Motor Sales and Service. Justice 
Fabre Surveyer decided both par- 
ties were at fault and divided the 
$3,000 damages. Both parties filed 
an appeal. 

According to evidence, the acci- 
dent occurred when Rosenthal was 
about to make a left turn and the 
truck driver slowed to let him pass. 
When he applied the brakes the 
vehicle failed to stop and he 
crashed into the wagon, injuring 
Rosenthal. He had pulled on the 
emergency brake, but this also 
failed to stop the truck. 

After the accident it was discov- 
ered that the rod to the master 
cylinder of the hydraulic brake was 
broken. The truck had been pur- 
chased from Modern only a few 
days before the accident. It was 
also established that the truck had 
only been driven 15 or 20 miles 
from the time of its purchase until 
the mishap. 

Modern contested the action and 
claimed that the truck had been 
given the usual test and that the 
company was not obliged to dis- 
mantle the vehicle before delivery. 

The appeal court, however, held 
the car dealer solely responsible 
because the high court decided the 
condition of the brakes was a latent 
defect which rendered Modern re- 
sponsible. | 








Ford to Expand 


Denver Parts Depot 


DENVER.—J. M. Murphy, Ford 
district manager, announces that 
construction of a new addition to 
the Denver parts depot, 2650 E. 
40th Ave., has started. 


When completed, the 66-by-135- 
foot depot will be able to add some 
4,000 items to its present stock of 
more than 11,000 Ford, Lincoln and 
Mercury parts. Already installed 
and in service at the depot is a new 
under-the-floor conveyor system. 


GET RID OF 


completely fabricated at factory and 


installations in every part of the U. S. 
area, showing stall positions. We will 
your needs. Literature on request. 


Standard Kit, 2 dual floor inlets 
serving any 2 of 4 cars in a row. 


$35150 


f.o.b. Decatur. Complete pack- 
aged kit, including motor and 
blower — underfloor duct work 
(requires merel encasing in 
poured concrete.) Additional car 
service extensions, $49.50 each. 


Note in illustration that tube 
disappears without entering main 
trunk line —for balanced flow 
of air through main duct and 
perfect exhaust gas removal. 


aluminum floor assemblies 


cast 
complete catalog. 


ARCHITECTS AND BUILDERS PLEASE REFER TO SWEET'S CATALOG 
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Utter's Award and Prize Dog— 







Lawsuits Affecting Dealers .. . 
Court Decisions 





(Continued from Page 37) 


j|tomobile, that one must suffer 
| financial loss. Hence, higher courts 
| have adopted a rule that where one 
eg two innocent persons must suffer 
}a loss by reason of wrongful acts 
of a third person, the One whose 
acts made it possible for the third 
person to bring about the loss must 
| sustain it. 

| For example, in Wills v. Shep- 
herd, 231 S.W. (2d) 843, a husband 
jand wife advertised their automo- 
|bile for sale. One White, who rep- 
'resented himself to be a dealer, 
agreed to buy the automobile and 
|gave them a check, The husband 


|indorsed the title on behalf of his | 


wife and himself, but he did not 
| acknowledge the certificate of title, 
‘and the name of no assignee was 
|written on the certificate. White, 
|who received automobile and cer- 


When Lafe Utter (left), Los Angeles Pontiac dealer, received the Pontiac Better Dealer | tificate from the husband and wife, 
award from Zone Manager Don M. House, the ceremonies were featured by the appearance isold the automobile to a registered 
of Utter’s champion Labrador Retriever dog, Havenhurst Cliffspride, who recently won the | automobile dealer, who in turn sold 


Derby Stake in Southern Caiifornia Retrievers club's licensed field trials. 


2-State Poll Shows 87-90% 
Of Farmers Own Cars 


TOPEKA, Kans. 
will average 4% engines per farm, 
and Missouri boasts nearly three 
engines per farm, according to the 
results of a survey carried on last 
year by Capper Publications, Inc. 

And 87.4 percent of the farmers 
own one car in Kansas, with 12 
percent owning two cars. 
souri 90.9 percent own one car, and 
7.7 percent have two cars. 

Missouri leads Kansas in “one- 
truck” farmers, with 92.9 percent 
against 81.2 percent. Kansas wins, 
though, in “two-truck” farmers, 
with 16.1 percent owning a sec- 
ond truck as against 6.1 percent 
in Missouri. 

The survey was carried on to 
develop information concerning the 
ownership of automotive 


farm operators subscribing to the 
Kansas Farmer and the Missouri 
Ruralist. 

In Kansas, a total of 1,462 ques- 
tionnaires were returned, repre- 
senting 42 percent of the number 
mailed out. In Missouri, 1,168 re- 
turns were made for an average 
of 33.5 percent of those mailed out. 

Chevrolet, Ford and Plymouth, in 
that order, led the ownership lists 


GAS FUMES 


Solve This Serious Problem With A 
‘National’ Approved Underfloor System 


For the garage owner planning a new building or extensive remodeling, 
“National” has designed and engineered 3 systems for effective removal of 
poisonous carbon monoxide gas and smoke. “National” underfloor systems are 


shipped in packaged unit — nothing 


else to buy. Proven adequate and dependable. ‘National’ has thousands of 


Send a rough drawing of your service 
gladly supply you with plans to suit 





"National" also makes complete packaged kits for Overhead installations 
starting at $206.50. Flexible metal hose, motor and blower units, rustproof, 
and accessories 


available. Write for 


The National System of Garage Ventilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 
DEPT. 2P, 318-330 N. CHURCH ST., DECATUR, ILLINOIS 


In Mis-| 


equip- | 
|ment, and the uses of fuel, lubri- 
|ecants and accessories among the 


Kansas farms |of autos by makes in both states. | 


Trucks were Chevrolet, Ford and 
| International in that order. 


In the tractor breakdown, Mis- 
souri farmers again led with 
“one-tractor” farmers, but fell 
down to Kansas in the two- 
tractor” field. Missouri totaled 
73.9 percent with one tractor, 
with another 17.2 percent with 
two, Kansas totaled 58.2 percent 
with one tractor, and 32.7 per- 
cent owning two. 

Additional figures show that 7.8 
percent more of the Kansas farm- 
ers owned a third tractor, while 
/only 3.9 percent were three-tractor 
|farmers in Missouri. 

Tractors by make indicated an 
agreement in both states. Interna- 
|tional Harvester led, followed by 
John Deere and Allis Chalmers. 

Bearing out the Kansas lead in 
two and three-tractor farms, a 
| breakdown of the number of acres 
|cultivated per farmer shows that 
'the most average farm in Kansas 


| the automobile to a third person 


—|named Shepherd, Later the check 


given by White to the husband and 
wife was returned worthless by the 
|bank on which it was drawn. The 
husband and wife sued Shepherd 
to recover possession of the auto- 
mobile. 

The higher court ordered Shep- 
herd to give up possession of the 
| automobile to the husband and wife 
because of the fact that the cer- 
tificate of title showed that the 
wife had interest in the automobile 
| and that she did not acknowledge 
ithe assignment, The court said: 

“Even if defendant’s (Interstate) 
| name had been rightly inserted as 
| assignee, the defendant acquired no 
|title to the car in the absence of 
| acknowledgement of the assignment 
|by plaintiffs (husband and wife). 
We conclude therefore that defend- 
ant (Interstate) did not acquire 
\title to the car in question; the 
| title thereto remained in plaintiffs.” 

* * * 


| Minor Law 

NOTHER reader asked this 

|}+*% question: “If a dealer sells an 

|automobile to a minor while his 
parent is present and approves the 

|deal or sale, can the minor cancel 

| the contract?” 


The higher courts agree that a 


the amount he had paid. The 
court said: 

“The minor disaffirmed the con- 
tract. He is entitled to a recovery 
to which the law entitles him.” 
| Also, see Pacific Finance Corp. v. 
| Gilkerson, 217 S. W. (2d) 440. Here 
it was shown that a purchased car 
|was registered in the name of a 
minor’s father. Also, the conditional 
sale of an automobile was signed 
by the father. However, the minor 
personally made monthly payments 
on the note out of his own funds, 
and the father had no use of the 
car. 


* * * 


FTER the minor made four pay- 

ments, the father defaulted. In 
subsequent litigation the higher 
court ordered the seller to pay the 
minor $707.00, the amount he had 
paid on the car. The court said: 

“The mere fact of registration 
of an automobile in the name of 
a party as owner is not conclu- 
sive as to ownership ... With 
such evidence we believe that the 
finding of the jury that Otis Gil- 
kerson (minor) was the owner of 
the car at the time of its seizure 
finds adequate support in the 
evidence.” 

So, therefore, it is quite apparent 
that a minor may rescind a con- 
tract signed by his father, if the 
court is convinced that the minor 
is the real purchaser, and the father 
merely acted as agent of his son. 

* * o 
Restriction Valid 
— a higher court held 
that a restriction in a deed is 
valid which prohibits the purchaser 
from operating a garage or selling 
gasoline, oil, etc, 

For illustration, in Calumet 
Council Building Corp. v. Stand- 
ard Oil Co, of Indiana, 167 Fed. 
(2d) 539, it was shown that a cor- 
poration purchased a corner lot 
for the purpose of expanding its 
| business, and operating a service 
station. 

It paid $60,000 for this corner lot. 
Later the corporation decided to 
operate across the street and sold 
| the lot, giving a deed containing a 
;clause that “no part of the real 
|estate herein conveyed shall be 
|used for the purpose of conducting 





was between 260 and 499 acres,,™Minor may at any time rescind athe business of selling, handling or 
'while the most average farm in| Sale contract, and demand refund | dealing in gasoline, lubricating oils 


| Missouri was between 180 and 259 
acres. 


| The report continued to show 


| breakdowns of brands of gasoline, | 


|motor oil and accessories used, 
|places where fuel -and automotive 
|accessories were purchased, fre- 
quency of lubrication, number of 
|quantity purchases and purchases 
by months. 


Quiet! | 


Noise Abatement Week 


Set for Apr. 15-21 


NEW YORK. — Apr. 15-21 has 
been set as Noise Abatement week, 
and motorists have been told how 
|to aid the program. 
| The National Noise Abatement 
council gave the following tips: 
| 1, Lay off your horn. Its sole use 
‘should be as a warning signal— 


inever as a greeting. Many cities| 


|make unnecessary horn-blowing a 
| misdemeanor. 

| 2. Don’t roar away in low gear. 
|You, those around you and your 
lengine will benefit from a gentle, 
easy start. 

3. Enjoy your 
|don’t let it  blare, 
| night. 
| 4, Don’t slam car doors. It’s bad 
|for them, might shatter glass and 
|it annoys others, both in the car 
j;and outside. 
5. Both new 


auto radio but 


and old cars will 


|benefit from good upkeep that re-| 


| duces squeaks and rattles. 

6. Keep mufflers in good shape. | 

7. Horns can cause accidents. A} 
startled pedestrian might jump the | 
wrong way—into the path of your| 
car. The motorist who gets your| 
horn blast in his ears might swerve | 
in front of you. 

8. Horns, squealing tires and 
scraping fenders that. might ordi- 
narily pass almost unnoticed to 
you, may disturb the slumber of 
& person who has spent the night 
at a defense job. 


especially at) 


| 


of all money he has paid. 

See Ferita v. Torrise, 61 Atl 
| (2d) 836, where a minor signed a 
purchase contract, and a few days 
later he decided to rescind the 
contract. The higher court or- 
| dered the seller to cancel the 
| contract and refund the minor 





A. J. Stephens’ 


PILLARS 
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ing fronts, etc. 
Kansas _ City 
Motors. . 


users 


ler dealer. 


Light the Way to Increased Sales! 


Furnish 12 times the light at 1/3 operating 
cost. Ideal for service stations, used car lots, 
parking lots, building and department en- 
trances, driving lanes, illuminating build- 


include PACKARD 
. Allied CHRYSLER and Down- 
town BUICK. Above picture shows Chrys- 


or any fuel to be used for internal 
combustion engines, or lubricants 
|in any form.” 

The new owner of the lot de- 
cided to operate a garage and serv- 
ice station on the lot and the seller 
|filed suit to prevent him from do- 
jing so. 


Can be seen 
a Mile away 


of LIGHT 






PILLARS OF LIGHT come in half-round 
with four 40 watt tubes for walls ... full- 
round with six 40 watt tubes... or full 
round with eight 40 watt tubes. Available 
with plastic lens and letters resulting in 
highly attractive day and night advertising 





signs. Fully guaranteed. Easily installed. 
Weatherproof. Write, phone or wire for 
details. Phone Chestnut 6850 


A. J. STEPHENS & CO., 2802 E. 14th St., Kansas City, Mo. 
Designers, Mfgrs. of Custom-Built Fixtures and Furniture 
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iward at ceremonies to J. J.) 
Hiorn sr., general manager of the| 
ompany. 
* o * 
Pontiac Honors P. W. Way 
P. W. Way Motor Co. (Pontiac), 
Michigan City, Ind., has_ been) 
iamed to Pontiac’s Hall of Fame. 
Don Swartzlander is general man- 
ager. 
. . * 


Whitehead Names Kersey 


Charles Kersey has been named} 
general manager of Whitehead 
Motors, Inc. (Hudson), Indianapolis. | 
The firm has sales outlets at 961 N. | 
Meridian St. and 330 N. Dela-' 
ware St. 


e + * 


Pontiac Honors Longpre 

Bob Longpre Pontiac Co., Mon- 
rovia, Calif., has received Pontiac’s 
Better Dealer award. Although 
Robert R. Longpre has had the 
dealership for less than a year, he| 
has become active in civic work. | 
He has promoted high school driver 
training and is president of the 
newly-formed Exchange club. 

s cs 


Ubertalli Joins Cartelli 


James Ubertalli has joined Car- | 
telli Pontiac Co., Holyoke, Mass., 
as sales manager. He has been gen- 
eral manager of Packard North- 
ampton, Inc., Northampton, Mass. 
and once was general manager of 
a Pontiac dealership. 

* +. * 


Geary Names Nielson 

Appointment of Ed Nielson as 

assistant truck manager of Geary} 

Motors (Ford), San Francisco, has} 

been announced by S. Y. Armit,| 

head of the firm, Nielson is a mem- 
ber of Ford’s 500 club. 
* * * 


Chevrolet Names Davis | 
Latham Davis jr., University 
Chevrolet Co., Gainesville, Fla., has 
been elected to serve as a member 
of the Jacksonville zone group com- 
mittee of Chevrolet. 
o + * 


Leech Takes Buick Sales | 
H. E. Leech of Live Oak, Fla.,} 
took the Buick dealership at the) 
corner of Howard and Houston Sts. 
Leech was formerly engaged in the 
cold storage business, and was once 
a distributor of Standard Oil 
products. 
* * * 


Gerhardt Remodels 
Gerhardt Motors (Chrysler-Plym- 
outh), Lakeville, Minn., has finished 
a remodeling program and com-| 
pleted an addition to its old build- | 
ing. | 
* * * 
McCoy Takes Olds Deal 
Don McCoy, Lake Worth, Fla., 
has recently been named direct} 


dealer for Oldsmobile and becomes |club when it was disbanded before | 
the first car dealer there in many| World War II. Dealers on the club’s | 


years. 
* * * 


Jones Gets Plaque 
Stewart Jones Motors (Stude- 
baker), 925 N. Fifth Ave. St.| 
Petersburg, Fla., has been pre- 
sented with a bronze plaque in 
recognition of 10 years’ loyal as- 
sociation with the company. Stew- 
art Jones, owner, received the 
award from John J. Sisk, district 
manager. 
* * + 


White Returns | 


Joe White, who sold his auto} 
business a year ago in | 
Mont., has returned to the automo- 
tive field with Montana Auto Sales | 
(Chrysler-Plymouth), at Dillon. 

* ” * 
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Doings 


(Continued from Page 65) 


Washington Blvd., St. Louis, and 
F. Leslie Vincel has been named 
vice-president and sales manager. 
Paul Ball has been made man- 
ager of John W. Vincel Used Car 
Co., 3291 S. Kingshighway. 

* * . 


Buxton Names Cramer 


Bill Cramer has been named to 
take full charge of the service de- 


|partment at Buxton Motors, Port- 
|land, Ore., announced G, E, Buxton, 


owner. 
* * 


* 
Patton Buys Building 
A one-story automobile sales and 
service building, southwest corner 
Baltimore Pike and Leamy Ave., 
Morton, Pa., has been sold to Curtis 
H. Patton for $50,000. 
> * ” 
Peters Acquires Garage 
A one-story garage building, as- 
sessed at $21,400 and located at 
Ninth and Stiles Sts., Philadelphia, 
has been acquired by Harry Peters 
for $40,000. 
e 2 » 
Spangrud Sold 
Wallace Bothum and John Boge- 


| stad have purchased Spangrud Ga- | 


rage (Chrysler- Plymouth), Karl- 
stad, Minn., from Casper Spangrud. 


* * + 


Hageman in New Home 


Art Hageman, Pioneer Garage 
and Appliance Shop, Jordan, Mont., 
opened in his new building with 
a showing of the 1951 Chevrolet. 


* + x 


Dodge Nevada Lineup 


The appointment of three new 
dealers in Nevada has been an- 
nounced by Dan Mooney, San 
Francisco regional manager for 
Dodge. 

They are: James T. Darrough, 
Midland Garage, Gardnerville; 
Charles H, Waight, Wellington 
Garage; and Woodrow W. Loftin, 
Woody Motors, Hawthorne. 


* * * 


Cleveland Dealers Expand 


Three major real 
actions were announced by Greater 
Cleveland dealers. Central Chevro- 
let bought a used-car lot at 6916 
Euclid for about $40,000. Central 
Cadillac Co. bought a lot at Kins- 
man and Northfield for Blaushild 
Motor Co. for about $50,000, and 
Marmon-Harrington Sales Co., dis- 
tributor of buses, leased a one-story 
building at 3688 Lee Rd. as a sales 
and distribution center. Rental is 
$14,000. 

* + ” 
Exchange Club Chief 

Robert Longpre (Pontiac), has 
been elected president of the re- 
organized Monrovia (Calif.) Ex- 
change club. Edward F. King 
(Studebaker) was president of the 


board of control are Wallace 
Kindel (Dodge-Plymouth) and Oli- 
ver E. Becherer (Buick). 

7 * * 


Horry County (Fla.) ADA 
Formed by 16 Dealers 


The Horry county Automobile 
Dealers’ association has been or- 
ganized by 16 dealers in Florida. 

Officers elected were: president, 
W. C. Hamilton, Palmetto Chev- 
rolet, Inc., Conway; vice-presi- 
dent, Oliver Miller, Oliver Miller 
Motors, Myrtle Beach; secretary 
and treasurer, Eldred E. Prince, 
Prince Chevrolet Co., Inc., Loris. 

. x + 


$100,000 Fire at Jordan 


Twenty-eight vehicles, including 


estate trans-| 


Placke—St. Louis }a number of new cars, were de- 
Cliff — has edher thes s-| Stroved by fre which swept Jordan 
nenacanes fuameeias Co. 2244 S Automobile Co., Natchez, Miss. 
; i Oy cass »:| Damage was estimated at $100,000, 
aateat Gar ad aan = cist | 2¢cording to Orrick Metcalfe, pres- 
| ident. 
Placke Chevrolet Co. s « « 


| 
aan | Bell Honored at Banquet 
Jackson Interest Sold For Nash Sales in °50 
Ben Jackson, Jackson Motor Co. R. B. Bell, of Rice Nash Motors 
(Dodge-Plymouth), Beaumont, Tex., | ping Bluff, Ark., led the Memphis | 


has sold the controlling interest in ; 
zone in Nash sales for the year, and 
the company to Holly Motor Co., was honored at a banquet in 


Tyler, Tex. Jo a Memphis. 
. a Several other salesmen in the 
Vincel Promotions region were presented with a gold 
John W. Vincel has been named|lapel emblem, and accepted as 
president and general manager of}members of the Nash sales honor 
Fred F. Vincel Oldsmobile Co., 3401/club. J, E. Lamy, regional sales 


manager from Detroit, was present | 
|to give the awards. 
| * * * | 
Hardy Honored 
Carey E. Hardy, Chrysler-Plym- | 
outh dealer, Monrovia, Calif., was | 
chosen local “Dealer of the Week” 
| recently. 
* * * 
Jones, Sykes to C of C | 
Charles N. Jones and James A. 
Sykes have been elected to the | 
| executive board of the chamber 
of commerce, Jamestown, N. Y., 
to represent automobile dealers. 


* * * 


| 





‘ire Starts in Parts Bin . 

a cay $0000 damage to 2athings Motor Co., Charlotte, N. C.— 
Fl eee a a Cc oe c This $150,000 building has been opened by the Studebaker dealership. The structure is 346 
lOmin. at otart d —e mn bit ao feet long at its deepest point, and 67 feet wide. The showroom, enclosed on three sides with 
| og id. ae aS ; glass, measures 50 by 50 feet. A separate 30 by 46-foot lubricating and washing building is 
a * * * |located on one side of the two used-car lots fianking the building. 


| Four Automobile Firms ‘ ‘panel 
’ . an ngelo, 
|Chartered in Texas | stock. ” 


capital|Turner jr., M. E, Faubion and 

Lewis W. Cutrer. 

} Incorporation of four auto com-| gjmmons Oldsmobile-Cadillac, The secretary of state also an- 

panies in Texas has been an- : sau li artereq |mounced that M. and D. Motor 
Inc., Brownwood, was chartered Freight Lines, Inc., Dallas, has in- 


nounced by the secretary of state.|_. . 
y |with $29,000 capital stock by L. K. creased its capital stock to $58,000. 


with $1,000 


John Holt Used Cars, San Angelo, | 


has been chartered with $1,00¢ |Simmons, M. J. Gruy and James | 

capital stock by John M. Holt, Talley. ' AUTOMOTIVE NEWS WANT ADS have 

Ethel H. Holt and O. R. Harvey.| W. C. Turner jr., Automobiles, —_. re uae tee deen eae 
. s p nu“ « . 

The same people also have incorp-|Inc., Houston, was incorporated | wnat you have or have what you want! 


lorated Oakes Street Motor Sales,|with $1,000 capital stock by W. C.! see the back pages of this issue. 
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HOLLINGSHEAD 
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rXCHANGE TRANSMISSIONS 


HYDRA-MATIC 


Throughout the country, new and used car 
dealers, repair shops, service garages, are 
now sending Hydra-Matic Transmissions to 
Hollingshead for exchange. They are saving 
time, money — and giving their customers 
faster service. 


For Hollingshead Hydra-Matic Transmis- 
sions are completely rebuilt, Dynamometer- 
tested, guaranteed for performance and 
shipped the same day. 


COMPLETELY OVERHAULED 


Transmissions are taken down and rebuilt 
by experienced Hydra-Matic mechanics — in 


Same day 


| All Makes - All Models 


_- OLDSMOBILE 
PONTIAC 
| CADILLAC 


LINCOLN NASH a factory-engineered production shop. Every 
worn or damaged part is replaced with a new 
HUDSON KAISER factory part. 


| FRAZER 


DYNAMOMETER-TESTED 


Hollingshead Hydra-Matic exchange units 
- are run-in, and Dynamometer-tested (equiva- 


| FOR EXTRA ToT JOBS lent to road conditions) on specially-de- 


: 3 signed, factory-approved equipment. 
A Hollingshead Guaran- 


; PERFORMANCE GUARANTEED 
weed Hyde Matic Exchange MESO 


Transmission will be shipped Every exchange transmission is guaranteed 
before receipt of your old the same as a new one—for 90 days or 4000 
one. Get full information 
now on this important, mon- 
ey-saving, time-saving ex- 
change service. 





miles. 


Get details at once 
Be prepared in advance for that next Hy- 
dra-Matic repair job. Complete information, 
including directions for removal will be fur- 
nished without obligation. Write, wire or 
phone Dept. N-451. 
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Tire Firms Critical of U. S. Policy .. . 





Im oe 
ed 


More Rubber Asked S 


To Avert Crisis 


(Continued from Page 1) | 


two-hour conference of rubber (our economic and military mo-| 
executives with Gen. W. H. Har- bility, and mobility is the keystone | 
rison, head of the Defense Pro- of our economic and _ military|g 
duction Administration; Manly power.” 
Fleischmann, NPA chief, and In this respect, Collyer called the | 
their top aides, present allocations for civilian use| 
While the makers came away “so low that they are unrealistic} 
with no definite promise, it was|and unwise.” 


indicated that the mobilization of- 
ficials were showing a growing 
concern over the plight of hun- 
dreds of rubber firms and their 
tens of thousands of employes. 

* * * 

F THE extra allotment were 

granted, it would push total 
civilian rubber up to about 100,000) 
tons a month, as the hot-weather | 
season approaches. Tire consump- 
tion is higher in the summer. 

At present, both makers and | 
dealers are without inventories to | 
meet the skyrocketing seasonal 
needs. 

Both large and small companies 
charged before the senators that} 
discrimination in the _ allocation | 
program robbed them of their cus- 
tomers and hurt their dealers, who) 
are small businessmen. 

Another charge brought before} 
the committee was that car makers | 
were getting nearly 1,000,000 tires) 
a week for passenger cars while 
thousands of recently completed 
truck-trailers stood undelivered in 
lots because no truck tires were 
available. This charge was made 
by John B. Hulse, managing direc- 


tor of the Truck-Trailer Manufac-| “ 


turers Assn. 
of + * 


MONG the rubber leaders who 
testified were John L. Collyer, 
president of Goodrich; H. E. Hum- 
phreys jr., president of U. S. Rub- 
ber; P. W. Litchfield, chairman of 


Goodyear; Lee R. Jackson, presi- 
dent of Firestone; W. F. O'Neil, | 
president of General Tire, and 


Harry P. Schrank, vice-president of 
Seiberling. 

Collyer asserted that the present 
stockpile of about 840,000 tons of 
crude rubber is more than ample 
to carry the nation through a full | 
four-year war at a rubber con- 
sumption level of 1,100,000 tons or 
more each year. The difference 
would be made up through syn- 
thetic production. 

Collyer asserted that the gov- 
ernment’s stockpile objective is 
rumored “in the marketplace” to 
range between 1,200,000 and 1,500,- 
000 tons. 

Litchfield told the committee that 
“rubber is the very foundation of, 


Tire Security 
Recording by Dealers 


May Solve Thefts 


CHICAGO. — Published fears of | 
tire shortages have caused thieves | 
in increasing numbers here to strip | 
cars of tires and abandon the! 
automobiles. 

At the suggestion of the Chicago} 
police department’s stolen auto de-| 
tail, the Chicago Automobile Trade | 
Assn. urged members to keep rec-| 
ords of tire numbers of new cars| 
delivered to customers. 

It was further recommended that | 
tire numbers be included on bills | 
of sale as a goodwill gesture to- 
ward customers and an aid to) 
police in 
which may be recovered. 





Plugs Derby in Indianapolis— 





i anan PERN (MERE 





H® STATED that rubber is saved 
only when _ trucks, tractors, 
passenger cars and the entire in- 
dustrial and civilian economy is 


| slowed down and not by restricting 


the processing of rubber products. 

Collyer called for a moratorium 
on stockpile buying until objectives 
are realistically appraised. The re- 
appraisal, he indicated, should lead 


|to a downward adjustment of the 


objective. 

Both Collyer and Litchfield saw 
the need for an increase in syn- 
thetic production, Collyer men- 
tioning the figure of an additional 
200,000 tons a year. 


In this respect, General's O'Neil | 


earlier had blasted RFC bosses of 
the synthetic rub- 
ber program for 
failure to come to 
terms with Gen- 
eral on a process 
he said would 
step up synthetic 


with the 
equipment, 

Commercial 
production of 

2 General's 

W. F. O'Neil synthetic has been 
started by Canada’s Polymer Corp., 
which has worked on the process 
for a year. 

At present, the production of this 
synthetic is for the sole use of 
General. 


same 





* + + 

(Na is seeking from the RFC 
an agreement that would re- 
imburse his company for the proc- 
ess. He said the immediate in- 
crease of 22 percent would be just 
the start, adding that in four 
months it would be up 40 percent. 
All of the 
that the cut in April allocations 
would lead to further layoffs and 
lost pay to tens of thousands of 


rubber workers who have already | 


suffered through previous reduc- 
tions. 

Seiberling’s Schrank said that 
was bad enough but added that 
it is worse from the standpoint 
of national security to lose their 
skills and waste their abilities. 

Schrank also called for a rubber 
ezar as well as a government cut 


jin the price of natural rubber to 


50 cents a pound or less to aid 
small producers squeezed by high 
prices. 

Critical need at the moment is 
for more natural rubber for truck 
tires. 

This situation must be met at 
once, before the summer heat 
brings a breakdown in truck trans- 
portation. 

Rubber hearings recessed at noon 
Thursday until Monday morning 
when L. E. Spencer, rubber direc- 
tor for NPA, will be called for 
questioning. He will be followed by 
Earl W. Glenn who was fired as 
rubber director two months ago 


identifying stolen tires|because he gave out more rubber) 


than available. 













This 1951 Chevrolet is serving as a constant reminder on Indianapolis streets that the locai 


output 22 percent | 


new) 


rubber makers said | 


Soap Box derby will be held July 14. The event marks the I4th year that the Indianapolis Star 
and Indianapolis Chevrolet dealers have sponsored the race. Roy Hapke (left), Star promo: | 
tion department, receives keys to the car from Paul Kuhn, vice-president of both North Side 
Chevrolet and East Side Chevrolet. Robert D. Johnson (second from right), president of 
Johnson Chevrolet Co., and C. L. Kluck, Indiana division manager for Shell Oil Co., looks on 
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Dealer Sponsors Rambler Test Tour— 


Joe M. O'ffill, Nash dealer in Kansas City, 
and Bob Meyers good luck on their O'ffill-sponsored transcontinental endurance run in a . 
y 9 up. A title law was presented at 


| and 14 hours, and are now on their third lap 
| 


| 


WINCHESTER, Va.—In an inter- 
city meeting of northern Virginia 
automobile dealers held here last 
week, Fred L. Haller, immediate 
past president of NADA, said that 
regardless of the auto production 
picture it behooves every dealer to 
keep eyes and ears open as to 
market conditions. 

“It may well be,” said Haller, 
“that a lot of spring business was 
done last fall when scare buying 
due to Korea, fear of increased 





New Chairman. 
Auto Trustees 


Elected by ASF 


WASHINGTON. 
baugh, of Cleveland, chairman of 
Standard Oil Co. (Ohio), has been 
elected 
of the 


Automo- 


board of trustees. 

He succeeds Al- 
exander Fraser, 
chairman of the 
executive commit- 
tee of Shell Oil 
Co., whose resig- 
nation coincided 
with his retire- 
ment from active 
connection with that company. 
Fraser will remain a trustee of 
the foundation. 

In the same election the follow- 
ing other changes were made: 

H. H. Curtice, executive vice- 
president, General Motors, succeeds 
M. E. Coyle, who has retired from 
GM, as a trustee representing the 
automobile industry, and a member 
of the operating committee. 

R. D. McKay, NADA president, 
|; succeeds the retiring president of 
that association, Fred L. Haller, as 
a trustee and member of the oper- 
ating committee. 

Sidney A. Swensrud, president, 
Gulf Oil Corp., succeeds A. L. Nick- 
erson, director of domestic market- 
ing, Socony Vacuum Oil Co., as a 
member of the operating committee. 

A. Neil Gustine, president, King- 





A. A, Stambaugh 


Seeley Corp.; R. C. Ingersoll, presi- | 


| dent, Borg-Warner Corp.; A. J. 
Mummert, president, McQuay-Nor- 
ris Mfg. Co.; M. P. Peterson, vice- 
president, Carter Carburetor Corp., 
and H. L. Pierson, chairman of 
Detroit Harvester Co., were named 





and accessories industry. 

They replace Ralph E. Carpenter, 
president, Dana Corp.; 
Dunn, president, 


Co.; Lloyd A. Johnson, president, 
National Motor Bearing Co., Inc., 
and W. D. Robinson, president, 


Briggs Mfg. 

R. H. Carpenter, president, Car- 
|penter Body Works, Inc., succeeds 
iFarl M. Hicks, director, Hicks 
| Eody Co., as a trustee representing 
school bus manufacturers. 

No changes were made in trus- 
tees representing banks, finance 
companies, rubber, steel and ce- 
ment industries. 







| Nash Rambler station wagon. They have driven 14,267 miles of a 25,000 mile test in 16 days 


‘Push Sales Aggressively’ 


Haller Cautions Virginia Dealers to Watch 
Spring Market Conditions 


A. A. Stam-| 
chaimaa | 


tive Safety Foun- | 
dation by its} 


as trustees, representing the parts| 


William C. | 
Ohio Crankshaft | 








ORReBEE Alabama Head 
Calls for More 


Member Services 


MONTGOMERY, Ala.—This is a 
|time when trade association offic- 
ials and leaders must serve as a 
clearing house of information and 
counsel for the benefit of their 
members, Rush Stallings, president 
of the Automobile Dealers Assn. of 
Alabama, Inc., told directors at a 
meeting here. 

With “a complexity of business 
|problems upon us as a result of 
|government regulations and other 
jfactors,” Stallings declared, “it is 
|necessary that we give our mem- 
{bers all the practical help we can, 
land also that we encourage the 
development of as many local as- 
sociations as possible.” 

Directors discussed possible 
;}moves which may be made in the 
state legislature to introduce a 
|title law at the coming session in 
|May, along with other legislative 
matters which are expected to come 


| —— 


wishes endurance drivers Gene Roberts (left) 


| the last session two years ago and 
jlost out at a committee hearing. 
| Membership Chairman W. M. 

Turner of Selma urged that asso- 

ciation officials push a program to 
jenlist 100 percent membership 
jamong Alabama’s new-car and 
|truck dealers within the next few 
| weeks. 


excise taxes, and possible elimina- | M. B. Casler of Birmingham, 
tion of ornamental trim caused (Safety and public relations chair- 
the public to rush into dealer- |™4an, reported that the association 
ships in buying waves.” jhad received a citation from the 
Pee hiss _|National Committee on _ Traffic 
However, he added, “there are|satety for its work on behalf of 
many indications in many areas of : : : oe 
‘the country that due to slowdown | 4tiver education and is continuing 
: : its safety promotional work, Execu- 
|of buying by the public, the CUI-|tive Vice-Preside F k R 
rent market can no longer be con-| , Sets — oe ‘ing 
sidered one of shortages.” 3roadway represented the associa- 
a ia tion at a ceremony in Washington 
Pointing out that while there/a¢ which the presentation was 
still may not be sufficient new cars | made. 
to meet the spring buying rush at | : ‘ 
its peak, Haller reminded dealers | T. J. Kirven of Jackson, insur- 


y a jance chairman, told the directors 
that the heavy buying of last fall | the association’s group insurance 


lief not cain Ga aed a eee program is now under a trusteeship 
duced this year arrangement formerly approved by 

With aggrentenstely 2.000.000 | the board. John H. Anders jr. of 
vehicles produced in the first 


rter of 1951, despite short . 
eS = oe Saeee | Nowreal Dealers 


signs, he said, that the public is | i : 
not so apprehensive as it was a Get License OK, 


few months ago as to the avail- | 
ability of automobiles. Elect Officers 
MONTREAL.—A new method 


between New York and Los Angeles 





“Despite an anticipation of heavy | 
orders from now until June,” Haller : : 

pee a 7.) |to speed the licensing of new and 
warned, “dealers should be thinking | coq cars bought here has been 


‘about aggressive sales programs, | y 
|especially on used cars, for the bal- | announced by Fernand Jarry, presi- 


lance of the year. |dent of the Montreal Automobile 


“This is no time to let up on our| Trade Assn. 

| Sales activities. We may find before At a special meeting of the asso- 
|1951 is over, and possibly muchjciation, members were told that 
sooner, that the public will have to|after Apr. 16, automobile dealers 
be prompted to buy.” |selling more than 500 cars a year 
| will be authorized by the provincial 
}government to issue licenses on 
|their own premises, 

| Dealers who sell fewer than 500 


Mack’s Courses Completed | cars a year will be able to obtain 
|licenses through the 17 firms in the 


By Over 1,400 ear ae eee : h 

NEW YORK —More than 1,400/$%°* Who Wil receive on-the-prem- 
mechanics and trucking officials | ~ SP Re, 
have completed the special shop| _J4!ry pointed out that the change 
courses in diesel engine mainte-|4id not apply to annual license re- 
nance given by Mack Trucks at 17 | "ewals. 
of its branches, according to H. W.| Jarry was reelected president of 
Dodge, executive vice-president. ithe association at the meeting, and 

Mack branches which participat-|other officers named were: H, E. 
ed in the training were located in}Larman, vice-president; Dave 
New York, Allentown, Baltimore,|Campbell, honorary treasurer; 
Philadelphia, Boston, New Haven,|W. S. Kickley, honorary secretary; 
Providence, Portland, Me.; Man- | and Guy Durocher, Hector Lange, 
chester, Atlanta, Birmingham,|Roland Racine, Fred Shaw, Roger 
Jacksonville, Chicago, St. Louis,| Langlois, Phil Kimball and Leo 





Diesel Upkeep 


Indianapolis, Louisville and Akron. | Alain, directors. 





W. A. Stillwell, Los Angeles— 


Searchlights and lavish window displays, including the rocket crashing through the plate 
| glass, were used by this dealership to announce the 195! Oldsmobile Super 88. 
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AUTOMOTIVE NEWS, 


’rice Allowance Being Made .. . 





Spare Tire Mixup Clearing 


‘Continued from Page 1) 


time Thursday, OPS had not 
made up its mind how much a 
car’s price should be reduced. Its 
ruling was expected by today 

(Apr. 9). 

Industry observers were confident 
that makers will be told to deduct 
nly the cost of the tire, tube and 
tax on them. They felt that a 
lealer markup would not be al- 
owed. The order will designate 
tires by sizes, not by brand names, 
t was said. 

> * * 

UTO makers, not wishing to 

wait for OPS’ official ruling, 


last week began informing their 
dealers how much they should re- 
duce the buyer's price. 

On the Plymouth Concord, for 
example, dealers were told to 
deduct $11.51. To replace the 
spare, at retail price, the buyer 
would have to spend about twice 
that amount. 

If the buyers wants to purchase 


a spare, and the dealer has one, | 


it can be sold at full retail price. 
NADA told its members that the 
tire sale should .be handled sepa- 


rately as a parts or service trans- 


action. 


Although auto makers except 


NPA Urged to Guarantee 
Replacement Parts Supply 


‘Continued trom Page 1) 


materials were endangering pro- 
duction schedules of parts plants. 


The committee's proposai would | 


permit orders for replacement 
parts to carry DO ratings. This, 
members said, would enable manu- 
facturers to obtain materials to 
make parts necessary to keep de- 
fense and civilian vehicles on the 
road. The group voiced objection 
to MRO provisions. 

Industry representatives also 
asked that replacement parts plants 
be permitted to produce more than 
their average monthly unit sales in| 
1950, because of increased demand | 
for repair parts. Members pointed 
out that high postwar production 
created extensive inventories which 
constituted a large part of 1950 
sales. 

NPA informed the committee 
that consideration will be given 
to the proposals, and indicated 
that interagency government stu- 
dies are under way on_ this 
problem. 

The meeting was presided over 
by Lawrence S. Beerman, of NPA’s 
transportation division. 

Industry representatives present 
were: C. L. Jacobson, Chrysler 
Motor Parts Corp.; Furber Mar- 
shall, Dart Truck Co.; T. R. Navin, 
Detroit Bevel Gear Co.; G. S, Pep- 
piatt, Federal-Mogul Corp.; Paul 
Hoffman, Ford Motor Co.; Daniel 
A. Conroy, International-Harvester 








Co.; A. H. Maremont, Maremont 
Automotive Products, Inc.; W. C. 
Hancock, McCord Corp.; A. J. 
Mummert, McQuay-WNorris Mfg. 
Co.; F. G. Allen, White Motor Co.; 
Joseph E. Adams, Thompson Prod- 
ucts, Inc.; Wilbur H. Norton, Gen- 
eral Motors, and H. R. Scheusten, 
Tillotson Mfg. Co. 


Desmond Directs 
Dodge Advertising 


DETROIT. Appointment of L. 
F. Desmond to the newly-created 
position of director of advertising 
and merchandis- 
ing of Dodge di- 
vision is an- 
nounced by E. C. 
Quinn, general 
sales manager. 

During the last 
18 months Des- 
mond had served 
as sales super- 
visor of Dodge di- 
vision. He joined 

_ Dodge as a dis- 
L. F. Desmené trict manager in 
the Kansas City region in 1945. 


Desmond will head up all adver- | 


tising and merchandising activities 
for Dodge cars and trucks. His au- 
tomotive experience began in 1933. 
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NEW Bowser-Weidenhoff Engine Analysis Set 





Five precision units, making over 25 engine and electrical sytem 


checks — (battery, timing, compression, fuel, vacuum, voltage regu 


lator, etc.) portably mounted on beautifully finished black panel. 


Ideal for gasoline service stations. 


Quickly checks customer's cars 


while in for other services. A ‘‘natural’’ for servicing cars—anywhere. 


Easy to use. No current plug-in required. Everything included to 


make it the most useful, moderately priced analysis unit ever offered 


to the trade. Illustrated manuals and big wall chart included. Wire, 


write or phone about this new money-maker for 


ervice stations. 


JOSEPH WEIDENHOFF, INC. 


St eet tee 





General Sales Office, 1302 E. Creighton Ave., Fort Wayne 2, Indiana 


Or, contact your nearest Bowser office in— 


Albany @® Atlanta © Boston @ 


Buffalo 


@ Chicago @ Cleveland ® Dallas 


Denver © Detroit © Houston @ Kansas City © Los Angeles ® Milwaukee 
Minneapolis ® New York ® Oklahoma City ® Philadelphia © Pittsburgh 


St. Louis © San Francisco ®@ 


Seattie © Tulsa © 


Washington 
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Hudson and Willys-Overland two 
weeks ago eliminated spares, NPA 
last week ordered that the fifth tire 
be dropped from all new cars. The 
action was taken to save rubber 
for truck, tractor and farm equip- | 
ment tires, it was said 
* : ‘ 

N COMPARING the amounts car 

makers told their dealers to) 
allow for the eliminated spare, it 
is interesting to note the variety 
of prices on the same size tire. 

For a 6.70 x 15 tire, for exam- 
ple, Kaiser-Frazer told its dealers 
to reduce the car’s price $14.17. | 
The same size tire cuts a Plym- | 
outh Cranbrook’s price by $12.26. | 
For the Ford, the reduction for | 
the same size is only $10.92. 

The price variations may result 
from the fact each auto maker 
buys his tires at a different price. 
However, the above prices may not | 
be an accurate tipoff on what auto 
firms pay for tires since costs are 
the most closely-guarded secrets of 
the industry. 

Another comparison is the 5.90 x 
15 used on the Henry J and Nash 
Rambler. K-F dealers have been 
told to deduct $11.49, while Nash 





CAR 
SAFETY-CHECK 











Join with the National 
Safety Council and the 
Inter-Industry Highway 
Safety Committee in their 
annual drive to improve the mechanical 
condition of our nation’s cars and trucks. 
Through the facilities of these two organi- 
zations, the N.A.D.A. and the automobile 


dealers were advised to deduct} : 

$15.50. CAR! and tire manufacturers, every American 
Nash’s other reductions are $16 . motorist will be urged to have his car 

for the 6.40 x 15 and $19.80 for the safety-checked during May. 

wae oe CHECK You ... the automobile dealer . . . are the 

ACCIDENTS! 


* . 


vital link in insuring that this national, 
patriotic drive is a success. By identifying 
your dealership with the official display 
materials . . . and by promoting safety- 
check inspections in your community, you 
will perform an invaluable civic service as 
well as help yourself to a large share of 
“bonus” service business. 


ACKARD’S cuts are $14.03 for 
the 7.50 x 15 and $17.33 for the 
8.00 x 15. 

Chrysler Corp.’s reductions 
ranged from $11.51 on the 6.40 x 
15 to $16.33 for the 8.20 x 15. 

| Chevrolet's reduction for the 6.70 | 
x 15 is $14.43. Pontiac’s 7.10 x 15} 
was reduced $16.89. Reductions for | 
the rest of GM’s lines could not| 
be ascertained. | 
Auto dealers reported that cus-| 
tomers were unhappy with the] 
whole setup. They felt the dealer | 
was gypping them by: giving a| 
ference are reduction and then} 
charging retail price for a spare. | 
Smart dealers were explaining the | 
situation to car buyers. 

* * > 


EPORE the NPA order, oe AUTOMOTIVE NEWS WANT ADS have b h k 

makers decided to drop Spares | method of reaching the men. who want wnat soe oe or lon waar yon weet ae 
because their tire deliveries for the | the back pages of this issue. 

second quarter of the year were | pee a 3 aceite 
slashed 25 percent. 

The NPA order also limits inven- | 
tories. Auto makers are restricted 
to a 15-day supply, while dealers | 
and distributors are allowed a 30-| 
day supply. 

Manly Fleischmann, NPA ad- 
ministrator, expressed hope that 

increasing production of syn- | 
thetic rubber will “largely, if not | 
| 


Check your factory representative for 
complete details, or write 


(Y) () DERN ovseurs 


16141 HARPER AVENUE 
DETROIT 24, MICHIGAN 





entirely, eliminate” supply prob- 
lems in the near future. 

Charles E. Wilson, defense mo- 
bilization director, reported that 
synthetic output rose from an an-| 
nual rate of 518,000 tons last July} 
to 730,000 tons in January, 1951. By | 
next July, he said, the industry | 
will produce at a rate of 950,000 
tons a year. 





* * * 


[PA also announced that rubber 

for civilian use in April would 
be 88,000 long tons, only 1,500 tons 
less than the average for the first 
|three months of the year. 
| Earlier it had been announced 
|that the April allotment would be 
only 82,000 tons. h ° , Id ° . 

Appearing before a Senate + + « the Evening Field in Automotive 
| Small Business subcommittee con- | te i 

ducting hearings on rubber, John | d 

B. Hulse, managing director of ‘A vertising! 

the Truck-Trailer Manufacturers 
| Assn., said that 2,500 new truck- 

trailers are now parked on mak- 
ers’ lots “complete and ready for 
delivery, except for tires.” 

Hulse testified that “since Feb. 1 
members of the truck-trailer indus- 
try have been either totally unable 
to obtain tires from any source or, 
at best, able to obtain less than 
50 percent of the number of tires 
shipped to them in _ previous 
months.” 





The BUFFALO EVENING NEWS is first among 
all Evening Newspapers in the United States 
in AUTOMOTIVE ADVERTISING. 


SELL the News Readers and 
You Sell the WHOLE Buffalo 
Market of over |,400,000 people. 


BUFFALO EVENING NEWS 


EDWARD H. BUTLER KELLY-SMITH CO. 
proposals for a tailored ceiling Edi nd Publisher Nation ; 
price regulation on their products a ? - Mente 


be deferred until a pending manu- ; 
whch ige than th pc Py WESTERN NEW YORK’S GREAT NEWSPAPER 





x * + 


Tire Council Asks OPS 

To Defer Ceilings | 
WASHINGTON. The advisory | 

committee for the tire, tube and| 

camelback industry recommended | 

to OPS last week that discussion of | 
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U.C. Buying Reported Slow .. . 
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New-Car Sales Softer 


(Continued from Page 1) 
had gained $50 to $100 and, instead 
of demanding a tradein, most deal- 
ers preferred a “clean deal.” 
+ * . 
| ESPITE the slowness of 
used-car market, the majority 
of dealers were still optimistic, It 
was apparent, however, that the 
ranks of the pessimists were grow- 
ing larger every day. 

The consensus seems to be: 
“Give the market two or three 
more weeks and a break in the 
weather. If it doesn’t pick up by 
then, we’re in for real trouble.” 
However, there are many who 

believe the used-car market is in 
dire distress right now. For in- 
stance, Arthur M. Vivian, Rich- 
mond (Ind.), dealer who testified 
before a congressional subcommit- 
tee on small business in Washing- 
ton last week, said used cars have 
become a glut on the market and 
dealers may be forced to stop tak- 
ing tradeins on new Cars. 

The great majority of used-car 
dealers cite Regulation W as the 
chief cause of the sad state of the 
used-car market, 

* * * 
TNYHE claim appears to have a 
great deal of validity. The Fed- 
eral Reserve Board reported that 
automobile sales credit dropped 
$70,000,000 during February. 

The softening of the new-car 
market is attributed to several 
factors including credit restric- 
tions, the virtual disappearance 
of war-scare buying, lessening of 
fears of a car shortage and the 
lowered values of used cars. 

Here are reports of market con- 

ditions from various cities: 
* * + 


Atlanta 

New-car sales spurted in the At- 
lanta area in the last two to three 
weeks, mainly because buyers were 
trying to beat the new 3 percent 
Georgia sales tax which took effect 
Apr. 1. 

Used cars are slow movers, 
and only the very clean models 


the 


is little sign of a spring upsurge, 
and many dealers say the market 
is already soaked. Prices are 
likely to remain the same or slip 


back a little —(George Erwin), 
* * + 


New York 

Used-car sales here are very slow. 
Most used cars are selling below 
ceiling prices. Sales of new cars 
have slowed down somewhat but 
orders taken in December, January 
and February will keep dealers 
going two or three months. 

People are not breaking doors 
down to buy new cars as formerly, 
dealers report. Weather has not 





been conducive to a spring upsurge. 


(Bernard Brown). 
* * * 


Portland, Ore. 

New-car sales have been steady 
here since mid-March, keeping pace 
with factory deliveries. No inven- 
tory problems have been reported 
except for a few representatives of 
less popular makes. 

A few dealers reported a slight 
lull in buying but expressed no 
concern over it, Used-car sales 
are slow with dealers blaming 
Regulation W. Ninety percent of 
the used cars are priced $100 to 
$200 under OPS ceilings. 

There has been no sign of a 
spring upsurge and many dealers 
are not expecting it. Most believe 
this market will remain fairly 
steady.—(Ernest W. Peterson). 

o * + 


Detroit 

New-car sales steady and used- 
car sales very slow sums up the 
market situation for the Motor 
City. New-car customers are con- 
siderably more selective than they 
were four weeks ago, dealers re- 
port, and they are shying away 
from high-priced “optional” equip- 
ment. 

Used-car prices have been steady 
at wholesale for the past two weeks 
but fell considerably before that 
time, Retail prices have been about 


Inventory Recession Feared 
Ahead for Industry 


NEW YORK.—Industry may be 
heading for another period of in- 
ventory recession, similar to the 
inventory situation of 1949, accord- 
ing to the National Assn. of Pur- 
chasing Agents. 

The committee found that the 
end of March showed a sharp de- 
cline in orders. Industrial material 
prices have leveled off, despite the 
many required exceptions to price 
ceilings, while the lowest number 
of individual price advances since 
April, 1950, was reported during 
March. 

Although employment remains 
high, the committee said layoffs 
or time cuts are expected because 
of civilian production restrictions. 
Purchased material inventories 
are generally reported out of bal- 
ance. 

A substantial cutback in the 
length of buying commitments also 
was reported. Although many more 
military contracts have been placed, 
and with a wider coverage of in- 
dustry, their current influence 
shows up more in plant expansion 
and “make ready” operations than 
in production, the report said. 

The survey committee declared 
that with finished goods filling 


pipelines from producer to retailer, | 


the decline in consumer “scare buy- 


N. M. Plans Drive 


On Overloaders 


SANTA FE, N. M. 
director of New Mexico’s division 
of courtesy and 
announced that a crackdown on 
“wildcat truckers” using back roads 
will be launched in the near future. 

“The chiefs of the ports of entry 
know which back roads_ these 
truckers are 
ports and 
than 30 days to bring it to a halt,” 


Wilson said. He charged that over- | 


loaded vehicles were swinging 
around weighing stations to avoid 
paying mileage taxes. 


Evan Wilson, | 


information, has} 


using to bypass the| 
it shouldn’t take more | 


ing” and increasing public resent- 
ment of high prices sound a note 
of warning about inventories. In 
March inventories were slightly 
lower though consumption was 
higher, indicating the receipt of 
more materials, it was noted, 

It was reported that price regu- 
lations have helped to hold the 
line fairly well. The number of 
purchasing agents reporting in- 
creases dropped 65 percent since 
December and compares with the 
number in April, 1950, the com- 
mittee said. 

Items that rose in price during 
March were listed as_ including 
fatty acids, cornstarch, containers, 
foodstuffs, mercury, linseed, lard, 
tung oils, rubber, textiles and 
trucks, Items that lowered in price 
included sugar, some coal, hides, 
soap and tin. 

Listed as still hard to get were 
heavy acids, antimony, benzol, cop- 
per and brass castings, cellophane, 
chlorine, containers, electrical 
equipment, office furniture, iron, 
lead, lumber, plywood, plastic 
powders, nails, nickel, paper, pipe, 
| rubber, steel, sulphur, textiles, bur- 
lap and wire. 








tone manager. 


bring up to ceiling prices, There |the same for two months. There 


has been no sign of a spring spurt. 
(Bob Gordon). 


* * * 


Pittsburgh 
| Most dealers in this area rate 
|new-car sales as “steady to falling.” 
Credit restrictions are cited as the 
“only drawback” at this time. 

The used-car market is quiet. In- 
ventories are low and prices “hold- 
ing to softening.” Poor weather has 
barred a spring surge. Some dealers 
report a shortage of '47 and earlier 


models._-(Leon M. Leffingwell). 
* * * 
| Chicago 
Leading dealers here 


subsiding in new-car panic buying, 
with sales remaining steady since 
March 20 and no signs as yet of 
}a spring upsurge. 
They characterized the used-car 
| market as down from the stand- 
point of both demand and prices, 
causing them to be careful on 
trades.—(Mel Adams). 

o * * 


Dallas 


Used-car sales here are below 
mid-March levels and new-car sales 


are steady to weak, according to| alternative. 


makes. Early spring buying has 
bolstered new-car sales, although 
there are no signs of the increasing 
demand normally present in April. 

Used-car prices are definitely 
lower. New-car dealers are cau- 
tious on tradein allowances be- 
cause of the slow used-car 
market.—(Charles Cates). 

* * * 


Kansas City 

Used and new-car sales in Kansas 
City have both been down since 
mid-March and are still dropping. 
The spring upsurge normally starts 
in mid-April here and has not been 
felt yet. Most dealers doubt it 
will come. 

Used-car prices are low and 
dropping in accordance’ with 
sales. Many used-car dealers say 
they are considering quitting 
business, blaming regulation W. 
All dealers make gloomy fore- 
casts.—(Kim Clark), 


* * * 


Los Angeles 

New and used cars have shown 
considerable improvement in the 
last two weeks after a very dull 
first three weeks of March when 
sales were off 40 percent. 

It is believed this is the normal 
spring upsurge. Used-car prices are 
holding steady but are generally 
considerably under government 
ceilings.—(Slim Barnard). 





Electric Storage Battery 


Forms New Export Firm 


PHILADELPHIA. Establish- 
ment of a new company to carry 
on foreign business of Electric 
Storage Battery Co. and its sub- 
sidiaries was announced by S. W. 
Rolph, president of the parent 
company. 

Incorporated under the laws of 
Delaware with authorized capital- 
ization of $3,000,000, ESB Interna- 
tional Corp.’s worldwide operations 
will be directed from new offices 
at 500 Fifth Ave., New York. The 
|new corporation has taken over 
|the export and foreign activities 
of Willard Storage Battery Co. and 
Electric Storage Battery Co. in con- 
|nection with Willard and Exide 
| products. 








Nash Honors S#. Louis Salesmen— 


Fifty-eight salesmen in the St. Louis zone have been initiated into the Nash 100 sales honor 
club, Top men, left to right, are: R. R. Compton, Nash midwest regional manager; Leonard 
L. Voelker, Tri-Angle Nash Co., East St. Louis, Iil.; third highest club member; Raymond F. 
Keller, Nash Missouri Corp., St. Louis, second highest; George M. Heinrich, Nash Missouri 
Corp., highest; C. D. Keller, St. Louis zone manager, and R. C. Mackey, assistant St. Louis 








Willys Pays 34-Year-Old Debt— 


| Egill Vilhjaimsson (left) Willys-Overland distributor in Reykjavik, Iceland, accepts a belated 
check for ‘back wages'’ from Ward M. Canaday, president. Employed on the assembly line 
| at Willys 34 years ago, Viljailmsson failed during his first day and a half on the job to punch 








distribute Willys-Overland products in Iceland. Marcel F. DeMuller, 
Overland Export Corp., said the $3.60 check will be framed and mailed to Vilhjalmsson to 
| hang in his offices as a memento of his early experience as an employe of the company 


report 4|the time clock, so at 30 cents an hour, the then prevailing wage scale, he lost $3.60. Un 
‘cei in English, enough reason in the first place for not understanding time clocks, Vilh- 
jalmsson didn't report his loss of pay until he returned recently to sign a franchise to 


president of Willys- 


Dealers tell me... 





(Continued from Page 3) 
of a referee, might be the only|aays time. If they buy a sufficient 
stock they are given an advertising 
* * * 


| Brief and Short 

1 gewoe is a type of government 
cooperation available that could 

be utilized to advantage if no other 

course is possible. Dealers could 


|get, almost instantly, just a five-| 


\line enabling act through Congress 


{to set up a commission including | 
manufacturers, dealers and public | 
exclusive | 


representatives for the 
purpose of negotiating a contract 
In this case the government would 
be but the machinery to be utilized 
in developing a contract in the in- 
terest of the public. 

Such a contract could be brief 
and short. It would simply set up 
a performance formula which, if 
a dealer maintains, he has the 
contract forever. That’s all the 
manufacturers say they desire. 
Why not put it in writing? Such 
a contract would justify a dealer 
investing much more money than 
he already has in building the 
line reputation in his territory. 

| When things become normal 
again there is going to be rugged 
competition. Dealers are not afraid 
of it if they have control over poli- 


|Dealers and wholesalers 


allowance, and not charged for it. 
in many 
lines, in spite of what automobile 
manufacturers say about the legal- 
ity of it, are given exclusive terri- 
tory. 

Merchants in other lines of 
business do not have to put up 
the investment necessary to keep 
the product operating. Merchants 
in Other lines of business require 
little investment other than in- 
ventory. They are shipped goods 
in off seasons with invoices due 
only after the selling season, On 
the other hand, the automobile 
dealer, who requires buildings, 
equipment and manpower exceed- 
ing that of the factories, pays the 
factory cash for their merchan- 
dise with the bill of lading. They 
sell their merchandise on time 
and take in used cars, 

This dealer contribution has 
never been adequately represented 
in the contract. Now is the time 
for a change. The change should 
come before conditions force it on 
us. It is the statesmanlike thing 


|to do. It will benefit all. It will pro- 
|tect our industry, and help it grow 


cies that affect their investment. If|into the beacon light for all other 


they are forced through the race 
for percentage of price class with- 
out it, failure will be so great in 
their ranks that cries will go up to 
high heaven that the small busi- 
nessman is being liquidated for the 
benefit of monopoly. Then’ the 
government will step in and estab- 
lish rules that are detrimental to 
the long-time permanent growth 


of the industry and of the nation. 
+ * * 


Other Merchants 


T SEEMS to me that automobile 
| dealers’ contractura] relationship 
with their factories has always suf- 
|fered by comparison with mer- 
|chants in other lines. Merchants in 
other lines buy goods on 30 to 90 


GM Exonerated 
In Death Suit 


WASHINGTON. — Federal Judge 
Henry A. Schweinhaut last week 
dismissed a $10,000 damage suit 
against General Motors brought by 
a Maryland widow who had 
charged that the death of her hus- 
band was caused by the negligence 
of the corporation. 

Matilda H. Sprague, of Indian 
River, Md., had charged that her 
husband, John L. Sprague, died 
Feb. 6, 1948, of carbon monoxide 
poisoning, while seated in his 1947 
Buick in front of a Washington 
office building. She alleged that a 
taxicab parked in front of her hus- 
band’s car, with its motor running, 
had passed a lethal dose of carbon 
monoxide gas through the ventilat- 
ing system of Sprague’s Buick, 
causing his death. 

After the plaintiff had completed 
her case, Judge Schweinhaut dis- 
missed the suit because of “lack of 
any evidence that General Motors 
was negligent in the manufacture 
and design of the ventilating and 
heating system of a 1947 Buick.” 


commercial enterprises to follow. 


NADA, Makers 
Urged to Stage 


Junking Drive 


WASHINGTON.—A Detroit Pon- 
tiac dealer, C. C. Currie, last week 
urged NADA to launch a “junking 
program” in cooperation with fac- 
tories—“if our highways are to be 
kept safe for driving.” 

Currie, a former zone manager 
for Pontiac division in Detroit, ad- 
dressed his request directly to R. D. 
McKay, NADA president, sending a 
copy along to Paul Graves, man- 
ager of the Detroit Auto Dealers 
Assn. 

A junking program, Currie told 


| McKay, should be as major a part 


of NADA’s program as its effort 
to get dealers’ discounts restored 
on the 3% percent price increase 
recently allowed manufacturers, 
and to obtain relaxation of credit 
terms on used cars. 

Currie called 1941 and older 
model cars a menace to driving. He 
said the auto industry’s “tremen- 
dous job” of production since 1946 
made it absolutely necessary that 
a junking program be launched as 
soon as possible. 

“In the case of a dealer selling 
these old cars,” he said, “let me 
tell you it is getting tougher and 
tougher. Yet, a dealer has to sell 
a high percentage of these 1941 and 
older tradeins if he is to make his 
full profit on the new car deal. 


“And when you do sell them it is 
practically impossible to get them 
financed. And after delivery, the 
trouble you run into if anything 
goes wrong would fill a book. And 
if you wholesale these old cars they 
are never junked—they pop up 
again in the hands of some irre- 
sponsible Owner and menace the 
highways.” 
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UAW Talks Tough 


Reuther, Reelected, Spurns No-Strike Pledge: 
Sets Guaranteed Wage as Next Goal 


(Continued from Page 2) 


nd-file dues from $1.50 to $2.50! 
‘as enacted by a heavy majority. 
feading the opponents of the dues 
nerease was Carl Stellato, presi- 
ient of Ford Rouge Local 600, the 
JAW’s largest local. 


* ‘ * 


{ YAMBLING issues brought to the 
¥ forefront by the Detroit visit 
ff the Senate Crime committee 
shared the spotlight at the conven- 
tion, the 13th staged by the UAW 
since it was founded 15 years ago 
in South Bend. 

Briggs Mfg. categorically denied 
a statement by UAW Secretary- 
Treasurer Emil Mazey to the ef- 
fect the company was planning to 
cancel the scrap contract owned by 
Carl Renda. Renda is a son-in-law 
of Sam Perrone, convicted bootleg- 
ger who testified before the Sen- 
ate committee. 


Briggs Local 212 of the UAW 
has filed an unfair labor prac- 
tices complaint with the NLRB, 
charging that the Briggs-Renda 
contract is detrimental to har- 
monious labor relations in com- 
pany plants. 

At Reuther’s suggestion, the con- 
vention adopted an_ anti-crime 
amendment to the union constitu- 
tion. It provides for impeachment 
proceedings against any local-union 
officer convicted of having gam- 
bling connections. 

The amendment was similar to 
one adopted at the last UAW con- 
vention forbidding Communists and 








Obituaries 





U. L. Moss 


COOPER, Tex U. L. Moss. 77, for 
many years an automobile dealer died 
March 28 at his home here } 

* + * 
John L. Jenkins | 

AYDEN, N. C.—John L. Jenkins, 53, a | 
Ford dealer here, died March 27 in Pitt | 
memorial hospital in Greenville, N. C. He 


had been in poor health for some time 
. . 7 


Louis Ascione 

TENAFLY, N. J Louis <Ascione, 59, | 
veteran Lincoln-Mercury dealer here, died | 
at his office March 24 of a heart attack j 


* * * 

Harvey E. Southworth 
AMARILLO, Tex Harvey E. South- | 
worth, president of Southworth Motors | 
(Packard-Willys), died March 29 of a 
heart attack. Besides owning Southworth 
Motors, Mr. Southworth owned or hold 
major interests in Lone Star Motors ‘Hud- 
son), Amarillo Safety Lane, Inc., Western 
White Sales and Service, Southworth Trac- 
tor and Implement Co., Southwestern Ap- 
pliance Co. and Harvey Southworth Auto- 

mobiles, a used-car business 

* * 


Theodore T. Allen 

SAN MARINO, Calif. Theodore T. 
Allen, 63, well Known to early automobile 
men, died at his home here Apr. 1. Burial 
was in the Forest Lawn memorial park, 
Glendale, Calif. Mr. Allen was with Class 
Journal from 1912 until 1924 when he went 
with Curtis Publishing Co. in the Detroit 
office. He retired in 1942. His first asso- 
ciation was with International Harvester 


* * * 
W. Steve Cooke 
FORT WORTH, Tex.—-W. Steve Cooke, 


67, auto dealer here since 1916 and owner 
of Steve Cooke Motor Co., died in Roches- 
ter, Minn., on Apr. 1 A life-long dealer 
in Dodge cars, Mr. Cooke started his auto- 
mobile career in 1916 when he and Ellis 
H. Boyd opened Cooke-Boyd Motor Co 
here. In 1928 he bought Boyd's interest 
and operated the firm under his own name 
until his death 
* * * 


Arthur B. Fennell 


NEW YORK.—Arthur B. Fennell, 64, 
trade sales manager for U.S Rubber 
Co.'s tire division, died Apr. 1 at his home 


here 
ca * 


C. F. Eldenburg jr. 


SPOKANE, Wash. Carl Frederick El- 
ienburg jr., 42, vice-president and treas- 
urer of the Washington Auto Carriage 
Works in Spokane, died at his home in 
Spokane March 29 He was one of the 


pioneers in Spokane of the truck and 
trailer -body business, and in 1946, with 
his brother, E. J. Eldenburg, took over 
the carriage works upon the retirement of 
his father, C. F. Eldenburg 

* *K 


Perry J. Griffiths 
DELAWARE, O.-—Perry J. Griffiths, 83, 
one of this city’s first Dodge dealers, died 


here after a long illness, He had been city 
service director for several years 
* * * 


Charles E. Miley Sr. 
SPRINGFIELD, O. Charles E. 
sr., 83, founder of the National Tire Co., 
lied here. He had been retired for several 
vears. At one time he held an interest in 
the Denman Tire & Rubber Co. at War- | 
ren, O | 


Miley 


+ * * 


Fred A. Dundee 

ORIENT, Ore. —-Fred A. Dundee, 66, 
pioneer in the automotive field in Portland, 
jied at his home here March 28. Mr. Dun- | 


other subversives from holding un- 
ion office. 
* * > 
eo6\¥7E HAVE taken steps to 
strengthen our constitution 
to deal with the problem of Com- 


munists in our ranks,” Reuther 
said. “I think it is now neces- 
sary to take further steps to 


strengthen our constitution so that 
we can deal adequately with the 
problem of racketeers and gang- 
sters in the few cases in which 
they manage to infiltrate into our 
ranks.” 

Reuther, 43, disclaimed any inter- 
est in taking a prominent defense 
post in Washington or in succeed- 
ing to a U. S. senatorship from 
Michigan in the event of Sen. Van- 
denberg’s resignation. Reuther was 
first elected to the UAW presidency 
in November, 1946. 

The UAW boss declared in his 
convention address “that it would 
be a disservice to the war effort 

if organized labor in this period 
of profiteering and runaway 
prices would even remotely think 
of giving a no-strike pledge.” 

He proposed a new attempt to 
merge in one national union the 
CIO, AFL and non-Communist in- 
dependent unions, describing the 
United Labor Policy Committee 
now functioning on national poli- 
cies as a step in the direction of 
organic unity. 

CIO President Philip Murray 
told the convention that the wage- 
and price-controlling Defense Pro- 


duction Act was “the most discrim- | 


prices. 

Reelected as UAW international 
officers, along with Reuther, were 
Secretary - Treasurer Emil Mazey 
and Vice-Presidents John Living- 
ston and Richard Gosser. Reuther’s 
political machine overwhelmed an 
anti-Gosser movement, which 
sprang from Gosser'’s tactics as 
Toledo labor boss and area pension 


plan promoter. 
+ ® * 


| ARLIER in Cleveland, Goodyear | 


gave the United Rubber Work- 
ers-CIO the tire industry’s first 


| full union shop. The Clleveland set- 


tlement headed off a nationwide 
strike threat. 


Kucher Joins 
Ford as Head 
Of Science Lab 


DEARBORN. Andrew A. 
Kucher, nationally known engineer 
and inventor, has been appointed 
director of Ford’s scientific labora- 
tory, Executive Vice-President E. 
R. Breech announced Friday. 


Kucher will direct a new depart- | 


mental activity of scientific inquiry 


and development for Ford. He will | 


be on the staff of Harold T. Young- 
ren, engineering vice-president. 

Youngren pointed out that the 
new scientific laboratory’s work 
will be separate from the com- 
pany’s present engineering research 
activities, 

An authority in engineering re- 
search for a quarter century, 


Kucher holds patents on 100 inven- | 


tions and industrial processes. He 


developed a sealed unit refrigerat- | 


ing machine, pioneered a new 
method of aircraft construction and 
invented one of the first all-fresh- 
air conditioning systems for homes. 
Kucher became director of re- 
search for the Bendix Aviation 
Corp. in 1942 and was promoted to 
research vice-president in 1944. 


Aluminum Supply 


‘OK at Trailmobile 


DALLAS.—The supply of alumi- 
num is still fairly ample to meet 
essential needs, George M. Bunker, 
president of Trailmobile Co., re- 
ported here. 

Bunker said his eompany’s pro- 
duction of commercial truck-trail- 
ers so far has not been hit by want 
of the metal. “It’s the fellows who 


| Ford Sales Chiefs in Spotlight 


| 





L-M Fete in Atlanta— 


Joseph E. Bayne (right), general sales manager of Lincoln-Mercury, presents a birthday 
cake with one candle to Glenn H. Schricker (center), sales manager of Lincoln-Mercury's 
Atlanta district. William A. Toms, sales manager of the L-M southern region, looks on. The 
occasion was a luncheon in Atlanta last week, attended by approximately 150 L-M representa- 
tives and dealers from parts of five southern states which make up the Atlanta district. 
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Dealers Hear Williams, Smead— 

Dealers from the Cincinnati and Louisville districts at a meeting in Louisville, heard an 
|inatory piece of legislation ever en-| address by Walker A. Williams (standing), sales and advertising vice-president of Ford 
|acted in the history of the federal | Motor Co. L. W. Smead, Ford general sales manager, also spoke. At the speakers’ table, 
|Congress,” Murray flatly declared | left to right, are: T. J. O'Neil, new- and used-car manager; H. M. Splawn, quality control 
that OPS had failed to control | manager; J. C. Doyle, central region manager; Williams; J. K. Lester, Louisville district sales | 


sana Smead; W. W. Cummins, Cincinnati district sales manager, and Max Wiesmyer, | 


general manufacturing manager. 


NPA Tightens Nickel Ban; 
May Relax Copper Edict 


(Continued from Page 2) 


ning use of aluminum in items 
ranging from ash trays to cask- 
ets. Postponement to May 1 was 
issued after the Senate Small 
Business committee complained 
that many small fabricators 
would be forced out of business. 


Manufacturers of items on the 
prohibited list are still subject to 
a 35 percent across-the-beard cut 
in the use of aluminum for civilian 
production. 


With reference to copper, NPA 
said it was “studying the possibility 
of relaxing the present prohibition.” 
'The agency said it would consider 
| The new nickel order bans the! hardship appeals by manufacturers. 
use of nickel stainless steel in| Meanwhile, the Senate Small 
bumpers, of high nickel alloys in| Business committee was trying to 
windshield wipers, plating on hub| halt the recent rubber order which 
‘caps, furniture and bicycle parts. | reduced the supply of auto tires by 

The previous 35 percent across-|25 percent, and increased from 5 to 
the-board cut in the use of nickel|13 percent the cutback on all other 
for civilian products was continued | Civilian rubber consumption. 


for ate months ee | 
Apr. 1. A said that since civilian ° ao) 
: Bright Finishes 
Claimed Without 


|supplies are inadequate, allocations | 
Copper, Nickel 


|\“may become necessary”to bring 
about equitabe distribution, 
NEW YORK.—United Chromium, 
Inc., has revealed two processes and 


Apr. 1 was to have been the 
effective date of an order ban- | 

materials that it says will produce 
durable, bright finishes without the 


Molybdenum Use 
use of copper or nickel bases. 


‘Cut in Tool Steel 
One finish, the company claims, 


WASHINGTON.—Substantial sav- | 
ings in use of molybdenum in pro-|has already been adopted by some 
ducing tool steels were promised| manufacturers, and is produced 
the NPA last week by the advisory|with zinc plate, Unichrome Clear 
committee for the tool steel indus-|Dip, and Unichrome Baking Syn- 
try. thetic B-115. 

Committee members said metal- The part is first plated with zinc, 
|lurgists—who have made special| with a thickness of .0002 to .0005 
|studies of tool steel production | inches. It is then treated with Uni- 
since the tool steel industry’s last|chrome Clear Dip, and after dry- 
meeting with NPA on March 7—|ing, given a dip or spray coat of 
are preparing proposals whereby a} Unichrome Clear Baking Synthetic 
reduction of from 15 to 20 percent | B-115. 
may be effected in the amount of; After years of use on refrigerator 
molybdenum needed on an indus-|shelves, ice skates and _ bicycle 
try-wide scale for tool steels other | parts, the durability of the process 
than high speed steels. has been proven, the company 

The tool steel and high speed | stated. 
steel produced by the industry is| Another method under considera- 
essential in fabrication of tools|;tion by the company involves 


the chemical, textile and oil refin- | 
ing industries. 

NPA also took a swipe at cotton 
duck, glass jars, bottles, tin cans 
|and platinum. Users in those civil- 
lian fields will have to get along 
| with less from now on. 

Beer will not be so plentiful in 
cans from here on out. 

Nickel, noted for its corrosion- 
resistant and heat-resistant quali- 
ties, is in heavy demand for pro- 
duction of alloys used in jet air- 
craft. Its civilian use is largely in 
trimmings on automobiles and 
| household appliances. 
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NPA Cuts Back 
Lead Use to 


Year-Ago Level 


WASHINGTON. The govern- 
ment has acted to conserve the 
nation’s lead supply with an NPA 
order telling lead consumers that 
beginning May 1, they won't be 
permitted to use more lead in any 
one month than they used in the 
first half of 1950. 


NPA also reduced permitted in- 
iventories from a 60- to a 30-day 
supply. 

The new NPA limit is seen as a 
considerable cutback from present 
production levels, since the first 
half of 1950 was outpaced by the 
lead consumption of subsequent 
months. 


The lead order, designated M-38 
as amended Apr. 3, brings the in- 
ventory stipulation into immediate 
effect. Buyers are instructed to re- 
frain from seeking deliveries of pig 
lead, lead-base alloys, or lead prod- 
ucts if their inventories of such 
materials exceed a normal 30-day 
supply, or a “practicable working 
minimum, whichever is less. 


NPA officials said that the con- 
trols were necessary because 
foreign bids were taking vast quan- 
tities of lead away from U. S. 
purchasers. They stated that do- 
mestic lead production was _ ex- 
pected to increase 10,000 short tons 
in 1951, but that imports were ex- 
pected to decline 15 times that 
amount. 


The order required refiners and 
dealers in lead to accept up to 20 
percent of their available supply in 
any month beginning May 1 to fill 
DO orders. But it told suppliers 
they can reject orders received less 
than 15 days before the month in 
which delivery is requested. 





Defense 


(Continued from Page 2) 


chines in the plant it will operate 
| to make components of the J-47 
| jet engine. 





* * * 


PLACED in charge of the $7,000,- 

000 plant and its 500,000 square 
feet of floor space for manufactur- 
ing was Clarence H. Smith. He 
said the factory should be operat- 
jing with a pilot assembly line 
within 10 months. 


The Chicago plant will eventually 
employ more than 2,000 production 
workers, Smith said. Several hun- 
dred of these will be needed imme- 
diately for setting up machines and 
getting them in working order. 

The government also revealed 
that it has placed the first or- 
ders for machine tools under its 
new system of ordering such 
tools well in advance of the 
actual need for them. 

The initial orders went to 138 
manufacturers and involved a total 
of $63,177,019. The two largest or- 
ders went to Warner & Swasey, 
Cleveland, $12,333,875, and Gisholt 
Machine Co., Madison, Wis., $12,- 
200,750. 

Kelsey-Hayes was awarded a con- 
tract for 105-mm artillery shells. 


Bomber Spark 


Air Force Places Order 





For New AC Plug 


FLINT.—A newly developed air- 
‘craft sparkplug that will enable 
| bombers to operate more efficiently 
‘at high altitude has been developed 
|by AC Spark Plug division, it is an- 
{nounced by George Mann jr., AC 
general manager, who said that the 
new development, which represents 
the first fundamental change in 
aircraft spark plugs in 10 years, 


was attained in cooperation with 
ithe U. S. Air Force and engineers 
lof Pratt and Whitney, engine 


builders. 

| The Air Force has placed a $4,- 
|251,260 order for a large quantity 
lof the new-type spark plug, which 
will be used in the Pratt and Whit- 
|ney (Wasp Major) R-4360 engines 
|which power the huge B-36 bomb- 
ors, it was revealed, 


Clarks Buying Hardware 


Mr. and Mrs. Chester A. Clark, 
j}owners of Clark Motor Co., iflon 


| haven, Miss., have signed an opgion 
to buy the C. B. Perkins HardWare 


iee entered the automobile field in 1912.|/ are making ash trays, novelties and|used with mechanical fixtures for|chromium application on the basic|and Supply Co. there for $100,000. 


ind Repairmen’s Assn., now known as 
Portland Automotive Trade Assn. 


pinch,” said Bunker. 


and Manking metals, of a clear baking synthetic. 


He was the founder of the Portland Garage | things like that that are feeling the cutting, boring, shaping, forming | metal, followed by an application|They will continue to operate the 


| motor company. 
| 








74 
As Material Curbs Start... 


Week’s Production 
Off 17,046 Cars 


(Continued from Page 1) 





line by the strain that was put|terials program to take effect July 
on stockpiles in meeting schedules|1 was supposed to have _ been 
of the preceding month. reached in Washington last week. 
i! Rese Under CMP, distribution of steel, 
RODUCTION should show an|copper, aluminum and other metals 
increase this week, and it is} would be supervised by the govern- 
unlikely that the full impact of | ment. 
the bans placed on auto makers’! Officials of the Defense Produc- 
use of materials as of Apr. 1 will! tion committee were reported ready 
be reflected in production until|to announce their conclusions on 
near the end of the second quarter|qa CMP at press time Thursday. 
this year. | e ¢ ®¢ 
There is a lot of lead time I" WAS said that they had de- 
before a piece of unprocessed cided on a greatly modified ver- 
material goes off the assembly |sion of an _ originally proposed 
line as part of a newly-built auto- | program. Instead of controlling all 
mobile. So, by the same token, | supplies, DPA officials purportedly 
other material cuts due for July | had decided to control only 40 to 
1 won’t be fully felt on the final {50 percent of available supplies, 
assembly lines until the latter | jeaving the balance for production 
part of September. of civilian goods. 
Agreement on a controlled ma- 





week, Automotive News learned 
that U. S. plants plan to produce 
1,500,000 cars and 400,000 trucks in 
the second quarter of this year—a 
total of 1,900,000 units. 

First-quarter output in_ this 
country resulted in the produc- 
tion of 1,603,537 cars and 379,504 
trucks for a total of 1,983,041 
vehicles. 

Hudson and Studebaker have al- 
ready announced plans to cut pro- 


Mexican Company 


To Build Austins 


NEW MEXICO, Mexico.—British 
Austins are soon to be assembled 
in Mexico, it is announced by Col. 
Arthur C. R. Waite, vice-president 
of Austin Motor Export Corp., Ltd. 

Arrangements have been com- 
pleted with Fabricas Auto-Mex, | 
S.A. to use their plants for assem- 
bling operations, Waite said. Mex- 
ico is the first Latin-American 
country to be granted Austin as- 
sembly contracts. 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


company indicated when the full 
cut will be made, Spokesmen for 
other makers said second-quarter 





Week Week Jan, 1 dan, 1 
Ended Same Ended Total to to 
Apr. 7, Week, March 31, March, Apr. 8, Apr. 7, 
1951 1950 1951* 1951* 1950* 1951* 

CHRYSLER . 27,3938 28,265 126,233 100,750 347,386 
Chrysler 3,488 3,817 17,424 14,922 40,695 
DeSoto ....... 2,419 2,306 10,678 10,964 28,291 
Dodge ........... 7,666 7,930 34,180 28,235 93,562 
Plymouth . 18,820 ; 14,212 63,951 46,629 184,838 
FORD ........ 26,101 30,277 29,416 131,772 401,203 382,473 
Ford ..... 19,983 23,479 22,827 104,463 311,978 298,347 
Lincoln 620 672 801 2,724 9,187 8,638 
Mercury ................. .. 5,498 6,126 5,788 24,585 80,038 75,488 
GENERAL MOTORS... 47,230 58,444 58,154 249,962 751,287 720,684 
NES ag Cscénsreunsssaye 8,555 10,334 9,685 42,986 133,931 129,606 
Cadillac ....................... 2,060 1,921 2,245 10,054 19,863 31,744 
Chevrolet .... .. 23,028 28,886 28,905 123,699 379,173 357,828 
Oldsmobile . . 6,965 7,932 8,731 36,120 100,858 91,148 
ee was 1,622 9,571 8,588 37,103 117,462 110,358 
KAISER-FRAZE 4,010 1,675 3,981 19,345 9,670 51,502 
Frazer ..... Seyeiteiaesd -sanee 1,525 ; . 5,784 Svein 
Kaiser ..... 4,010 150 3,981 19,345 3,886 51,502 
CROSLEY 171 129 104 725 1,641 2,667 
HUDSON ....... saanan 3,902 2,554 3,591 18,814 37,153 59,191 
sc cincsctasecccien 4,124 4,067 4,626 19,835 52,868 46,474 
PACKARD ................... 2,152 1,444 2,200 9,260 18,325 27,448 
STUDEBAKER .............. 4,826 4,650 6,566 25,229 75,875 75,898 
WILLYS-OVERLAND?* 7386 795 838 3,103 3,785 10,509 
Total Cars, U. S...........120,695 104,285 137,741 604,278 1,452,557 1,724,232 





?includes station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 














Week Week Jan, 1 dan, 1 
Ended Same Ended Total to to 
Apr. 7, Week, March 31, March, Apr. 8, Apr. 7, 
1951 1950 1951* 1951* 1950* 1951* 
CHEVROLET ..... 9,438 9,449 12,286 43,031 125,144 126,971 
CROSLEY ........... 20 7 24 81 109 260 
DIAMOND T ..... Se 168 102 137 745 1,392 2,659 
DIVCO Ac necatecsessis 85 27 100 391 1,081 1,297 
DODGE S oavvavas 3,677 = 3,412 14,449 8,733 44,308 
FEDERAL patienesestnek 26 35 57 189 331 550 
FORD .. . bis 7,490 6,715 7,526 34,145 95,370 94,164 
GMC ... a we 2,644 2,173 3,415 12,680 30,8381 38,320 
INTERNATIONAL 3,202 2,496 3,805 16,578 28,138 51,027 
MACK .... 304 167 336 1,508 3,087 4,798 
a Svcksasteouin 311 di 304 1,147 801 3,612 
STUDEBAKER ; 860 872 872 3,612 14,468 11,348 
WHITE ..... c Sicauawie 398 271 384 1,660 3,232 4,927 
WILLYS-OVERLAND 2,202 796 2,055 8,022 4,621 22,640 
MISCELLANEOUS 338 152 291 1,202 2,605 3,786 
Total Trucks, U. S..... 31,163 23,306 35,004 139,440 320,043 410,667 
Total Cars, Trucks 
Niven cs ccas at 151,858 127,541 172,745 743,718 1,772,600 2,134,899 
Total Cars, Trucks 
Canada .. a «.. 9,980 6,148 9,109 43,104 94,863 131,108 
Grand Total 
Cars and Trucks 
U, S. and Canada........ 161,788 133,689 181,854 786,822 1,867,463 2,266,007 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc, 


Meanwhile, according to the best | 
|information that was available last | 


duction by 20 percent, but neither | 








| 
| 
| 
| 
| 


| OFFICE MANAGER. One of the midwest’s 


AUTOMOTIVE NEWS, APRIL 9, 1951 


output is bound to suffer some, but| duction schedules for the next 
|that their schedules call for a great! several weeks. 

|many cars and trucks. April appears certain to wind up 
* * * | with another alltime high produc- 


| FORD production was down|tion total for the month—535,000 | 
slightly last week, but a com- | cars and 130,000 trucks for a total | 


|pany official said no major layoffs | Of 665,000 vehicles. 
| were planned. Chrysler reportedly; May production could hold to the 
|plans to obtain volume production|same level or, due to a greater | 
lat least through April and May. | number of working days, be slightly | 
Kaiser-Frazer said it planned | better. After that, of course, pro- | 
to turn out about 4,000 cars | duction cutbacks likely will be in 
weekly for an indefinite period. | the making. 

Packard also plans steady pro- | However, the auto industry’s 





future production pace isn’t like- 
ly to suffer any abrupt drops. 
Instead, it will level off slowly 
over the coming months until 
more plant capacity can be di- 
verted to military work. 

As things looked last week, the 
real big cuts in auto production 
will start coming in the latter part 
of the year. The production curve 
may hit bottom about the first 
quarter of 1952, and not take too 
long to rise after that. 

—Bernie THOMAS 


CLASSIFIED WANT AD DEPARTMENT 


90,000 readers engaged in all branches of the automotive 


PER WORD 


Reaching estimated 


EIGHTEEN CENTS 


roa] 


each insertion. Cash in advance 


benefit 


Rates (1 8c) Tela 


rates to encourage this classification for the of our employing readers 


LAT iL and address at regular r 


($1) 
Display 
PENOBSCOT 


nome 


One 


as one word. Ads may .be signed with your 


insertio 
$9.80 
BUILDING 


vie ae thas add OTe litels or aa 


Patok 


care of Automotive News. Detroit 


received 


lake 


the same day 


AUTOMOTIVE 


unopened 


AD DEPT., 


replies are forwarded 


ete al 





HELP WANTED 


ACCOUNTANT-OFFICE MANAGER with 
at least five years’ experience handling 
complete Chrysler bookkeeping system. 
State education, age, maritial status, sal- 
ary expected. This is a two hundred fifty 
car deal in southern Florida. Box 4928, 
c/o Automotive News, Detroit 26. 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 





le 1 
i your rt will hel SALESMAN for southeastern states con- 
will do and eft t aes P | tacting automobile dealers on service fol- 
us maintain the present high regard low-up system. Factory service experi- 


ence required Car necessary. Salary, 
drawing account Reply giving experi- 
ence. references to Allied Plan of Service 
Merchandising. Box 1563, Atlanta, Ga. 


which this department enjoys. 


AUTOMOTIVE NEWS 











POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9% cents per word for each 


HELP WANTED 






largest Ford dealers wants an office 
manager for their dealership who is ag- 








gressive and can handle other phases of ; 

the business and to act as dealer’s right insertion. Cash in advance. ma 

hand man. He must have worked in other iets epply to display ads in this | 
" ° 






Ford dealerships and be experienced with 
Ford accounting principles and practices. 
This job includes business management 


ACCOUNTANT-OFFICE MANAGER, exec- 


cman pone gg eaine wath ah _ utive training; experienced G.M. dealer- 
tails of the business, This is a perfect ships, 15 years. Analytical mind, ability 
opportunity for you if you want to ad- to lead, plan and organize. Reliable and 
vance further. Age 25-40. Send a picture diligent worker. Age 48 years, married. 
with your qualifications. Box 4909, c/o ee a aed “aaa See 

. connection with dealer in south orida 
Automotive News. Detroit 26. state preferred, Box 4930, c/o Automo- 





USED CAR MANAGER. Desire the best.| tive News. Detroit 26. 





1O eee le of directing and train, | SERVICE MANAGER, Packard and other 
ing good used car salesmen. Must be| ™akes. Mechanical, business management 
‘ ms and sales background. Thoroughly ex- 


thoroughly experienced in used car re- 
conditioning and present day values and 
capable of operating used car operation | 
—merchandising 100 to 150 used cars 
monthly. Centra! midwestern city, 500,- 
000 population. Write, giving experience 


perienced in handling all phases of large 
service department, Age 41, responsible 
reliable and integrity of character. Excel- 
lent references. At present New York, 
will relocate. Box 4931, c/o Automotive 
News, Detroit 26. 





and compensation desired. Box 4882,/|_ ‘*** rer a aan oe 
c/o Automotive News, Detroit 26. GENERAL OR SALES MANAGER, age 32, 
IMMEDIATELY FIRST CLASS roadman| Catholic, sober, married. Complete un- 
for contacting Jaguar dealer prospects all| derstanding in personal training. Have 
states east of Mississippi. Mark VII been assistant general manager large 
Jaguar (sensational at London motor Chevrolet dealer. Present time with one 
show) supplied as demonstrator, Experi- of largest Olds dealers. Would prefer 


deal with Wisconsin dealer but any loca- 


enced men only need apply. Good salary 1932 


plus commission. Write full particulars 
of experience, age, references, etc., to 
sole Jaguar distributors in eastern United 


tion will be considered. Box c/o 


Automotive News, Detroit 26. 
GENERAL MANAGER or Sales Manager, 





States. Hoffman Motor Car Company, has owned and operated two Big Three 
Inc., 487 Park Ave., New York 22, N. Y. dealerships, now general manager for 
ACCOUNTANT-OFFICE MANAGER. There 1,200 unit metropolitan Ford _ dealer, 
wants smaller deal in south. Know all 


is an opening in our organization for a 
man who has had accounting experience 
and can handle the entire clerical depart- 
ment of our dealership. Please under no 


phases of operating successfully; can hire 
and train salesmen, appraise and mer- 
chandise used cars profitably, ‘‘wheel and 


circumstances contact us direct without deal’? new ones, place service and parts 
first filling out an application giving department on profitable basis. 43 years 
of age, college graduate. Box 4944, c/o 


your complete history. Write or wire and 


Automotive News, Detroit 26. 








we will be glad to forward you this a 
application, All replies will be handled | SERVICE MANAGER. Entire service super- 
with strict confidence. The Cochrane vision—parts, shop, body department, new 
Chevrolet Co., 601 State St., Bridgeport, car delivery. Recent experience. 500 car 
Conn G.M.C, dealer. Location open. Will relo- 
SERVICE MANAGER WANTED for Chev- cate. Age, 36 years. Box 4922, c/o Auto- 


motive News, Detroit 26. 


OFFICE MANAGER-ACCOUNTANT. Auto- 
mobile and wide experience, middle age, 


rolet dealership in best town in Missis- 
sippi. 50,000 population, Applicants must 
have had Chevrolet dealership experience, 








thorough knowledge of estimating wrecks Philadelphia district within a radius of 
and management of shop in its entirety. sixty miles. Lud Schwartz, 5119 North 
Have good proposition for prem. “oe Tenth St., Philadelphia 41, Pa. 
all details with photograph in first let- | so>py7cGRm wa NAGERW” Mor an twenty 
ter. Address: Reliable Chevrolet Com- er sees re ee 
,, P. O. Box 311, Meridian, Miss. Te Ce OF ee ee 
__ pany, . a se nn tn service representative, Cadillac-Oldsmo- 
| EXECUTIVE MANAGER. To set up and bile service manager and Lincoln-Mer- 
operate large car and truck leasing busi- cury service manager. Box 4939, c/o 
ness in midwest metropolitan city, Must Automotive News, Detroit 26. 
be thoroughly experienced in automotive EXPERIENCED SERVICE MANAGER. 


| 


| 
| 
| 





management and capable of assuming 
full responsibility for such an operation. 
Write giving full details as to qualifica- 
tions, experience and age. Box 4910, c/o 
Automotive News, Detroit 26. 


NASH DEALER FOR 18% years wants 


Desires to make change 


Now employed 
Salary and per- 


for position with future. 
centage basis preferred. Age 33. Box 
48664 c/o Antomotive News. Detroit 246 


~ DEALERSHIP AVAILABLE | 














sober, aggressive man under forty. able| DEALERSHIP FOR SALE, now handling 
to make appraisals, thoroughly familiar Pontiac and GMC. Situated in a town 
with new and used car deals, to take of 11,500, serving a trade territory of 
over complete management of 400 car 65,000 people. Located in the most pros- 
dealership. For the man who can meet perous ranching and farming section of 
the above requirements, a real salary is Texas. New building and large covered 
offered. Southern Motors, 301 East lot on major highway. Town is a county 
Broughton Street, Savannah, Ga. seat that registers over 100 new cars a 
SERVICE MANAGER—Dodge - Plymouth month. Due to illness, will sell this go- 
dealer, eastern New York, Hudson River ing and prosperous businesss for inven- 
Valley. Experienced and capable of han- tory which will run about $65,000. Box 
‘ 4942, c/o Automotive News, Detroit 26. 


dling complete shop operation. Good op- 
portunity for right man in a shop of excel- 


AGENCY IN MICHIGAN. Handling Stude- 


lent facilities and great potential. All re- baker. Did better than $500,000 gross 
plies held strictly confidential. Box 4918, last year. New building. Service well 
c/o Automotive News. Detroit 26 equipped. Complete parts stock, Located 
SERVICE MANAGER for large dealership in city of about 50,000, Business estab- 
in South America. Must be thoroughly lished over 30 years, Replies confidential. 
experienced and capable of managing all eae 8 = c/o Automotive News, De- 


phases of service business. Spanish lan- 





guage valuable but not essential. State | AGENCY, now handling Plymouth, Chrys- 
experience. Highest references required. ler, G.M.C. New building, modern equip- 
Box 4929, c/o Automotive News, De- ment in good farming area. Excellent 
troit 26. opportunity, equipment $17,000. Box 





4941, c/o Automotive News, Detroit 26. 
| DEALERSHIP IN MIDDLEWEST. City of 
100,000 population. Handled over 800 new 
and used cars last vear. Parts and serv- 
ice departments. Also body shop. You can 
buy all or % interest. Approximate value, 
$75.000. Box 4926, c/o Automotive News, 
Detroit 26. 


ASSISTANT SERVICE MANAGER. Large 
Chicago Chrysler dealer. We want a very 
aggressive man, familiar with Chrysler | 
service operation, who can handle large 
volume. We are adding to our present 
force. Excellent working conditions and | 
chance for advancement. Box 4917, c/o 
Automotive News, Detroit 26 i 
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DEALERSHIP AVAILABLE 


EXCELLENT DEALERSHIP AVAILABLE 





in mid-southern city of 100,000 popula- 
tion, now handling Hudson. Nice clean 
building with modern shop, used car lot 


adjoining, with unbelievably low rent and 


favorable lease, dealer’s yearly option 
with 4 years yet to run. Last year’s op- 
erational profit before taxes was more 
than capital investment. No other Hud 
son dealer within 30 miles. 800 Hudson 
owners all year makes in territory. Shop 
profitable with more than 550 regular 


Hudson service customers. Can be bought 
right. $25,000 needed. Reason for selling 

owner going into finance business, If 
you want a Hudson dealership this is the 
deal for you. Must qualify with factory 
of course. Box 4938, c/o Automotive 
News, Detroit 26 


DEALERSHIP, handling popular line of 
automobiles; finest location in Kansas 
City, Mo. Building modernized completely 
less than year ago. Excellent parts and 
service business. Long term lease on 
building and used car lot. An unusual 
opportunity to get into car business 
without buying blue sky. Private reasons 
for selling. $50,000, $25,000 will handle 
Box 4937, c/o Automotive News, De- 
troit 26. 

RETIRING, will sell 30-year-old estab 
lished dealership, now handling G.M. in 
south western Penn., 1 hour from Pitts- 
burgh. 75 ear allotment. Including gas 
station, tools and shop equipment, parts 
and all fixtures. Big profits. Complete 
price $45,000. Long term lease on ultra 
modern building and adjacent used car 
lot. Write Box 4936. c/o Automotive 
News, Detroit 26 

FOR SALE MDealershin in Michigan. now 
handling Hudson Want to sell on ac- 
count of other business interest. A going 
concern. have handled Hudson for manv 
vears New and used cars service and 
narts. Sales volume last vear over 670.- 
ann Good location with lease. proner 
partv can bnuv withont ton large an in- 
vestment Box 4888. c/o Automotive 
News, Detroit 26. 





DEALERSHIP WANTED 
WANTED 
Chrysler dealership located anywhere 
from Richmond, Va., to Boston, Mass 
Must be well established and franchised 
to sell 400 or more new cars yearly 
Must be priced right for auick sales 
Would appreciate brief history of com- 
pany, current balance sheet in round 
figures. profits before and after taxes 
nast five years. selling price. terms, etc 
Reply in confidence to Box 4934, c/o 
Automotive News. Detroit 26. 








Large Ford, General Motors or 


GM DEALERSHIP WANTED in Michigan 
Ohio. Indiana or general midwest area 
Will buy outright or an active interest 
from dealer who wishes to retire. Quali 
fied with all GM Divisions. Replies con 
fidential. Write Box 4912. c/o Automo 
tive News. Detroit 26. 


EXPERIENCED VOLITME “PERATOR de 
sires to acquire well established automo 
bile dealershin along the east coast which 
is handling 500 or more General Motors 
or Ford products annually, Background 
of purchaser assures factory approval 
Price. pertinent data and terms in Initial 
letter please. All negotiations strictly 
confidential. Box 4933, c/o Automotive 
News. Detroit 26. 


Motors: large or small in Ohio. Kentucky 
Indiana or Tllinois. Can obtain factory 
avnroval. Your reply strictly confiden 
tial. Rox 4924, c/o Automotive News, De- 
troit 26. 

GMC DEALERSHIP WANTED 959 car 
minimum in Maryland District of Colum- 
bia or Virginia. Canital, experience and 
nersonal qualifications meet all factory 
requirements. Renlies strictly eonfiden- 
tial. Rox 4851, c/o Automotive News 
Detroit 26. 


PARTY WITH MANY YEARS’ experience 
as a new car dealer for G™. has $10 
000 to reinvest in car dealershin of 200 
or more cars. G.M. cars preferred All 
contacts considered verv confidential 
Box 4940, c/o Automotive News, De- 
troit 26. 

NEW CAR DEALERSHIP. G.M. or Chrvs 
ler. Buy whole or half interest. North 
Jersey or New York suburb preferred 
Automobile background Renlies strictly 
confidential. Box 4943, c/o Automotive 
News. Detroit 26. 

DFALERSHTP WANTED One of ‘Big 
Three."’ 125-250-car Renlfes nersonal 
Box 4913, c/o Automotive News. De 
troit 26. 


BUSINESS OPPORTUNITY 


AUTO SALES-WTLLYS AGENCY. Sales 
$95,009 vear; business center: Indiana 
city 12.000; main hiehwav: established 
twenty-five yvars: complete sales, serv 
ice: attractive building 69x125: modern 
equinped; sell complete. Apple Company 
Brokers, Cleveland, Ohfo. 
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DEALER SERVICES 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
® Accurate 
@ Confidential 
@ Counted b yo Partsmen 
@ Accepted b overnment 
® Counted in One Day 
@ Complete With Automatic 

Stoek Control System 

@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
inventory Service 


4690 Newport—Detroit 13, Michigan 
Midwest 4-5355 








COMPLETE DEALER MANAGEMENT 
service available to you! If your dealer- 
hip is sick, if you wish to retire with a 
ure income or if you have other interests, 
we will operate your business on a profit- 
haring basis. Our past record will war- 
rant an inspection. Auto Dealers Manage- 
nent Corporation, 2201 Main, Houston, 
Texas. Phone AT 7110. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time heip; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 

Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





USED CARS FOR SALE 


—AUTO— 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLS, PENNA. 
EVERY WEDNESDAY 


always find real action at 
both these auctions. 


R. D. WEST, Prop 
Jos. E. Johnson Tex Rickard 
Auctioneers 


You will 





AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop : 
; Mile East of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 


200 Cars Average 


75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 236! & 4051—Dyer, Ind. 
Res. Lansing, Ill, 730 & 107R 


Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. | 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 














ATTENTION DEALERS !! 
THE R.A. AGENCY 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


HAVE MOVED TO LARGER QUARTERS: | 


54TH AND LINDBERGH BOULEVARD 
(Below Woodland Avenue) 


PHILADELPHIA 43, PENNSYLVANIA 


MORRIS FREEDMAN, MGR. 
Herbert J. Cole 


SARATOGA 7-2300 SHERWOOD 7-1700 
Evergreen 2-0400 











AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 





USED CARS SALE 





ATTENTION 
_ USED CAR BUYERS 


We currently have for sale a nice selec- 


and Plymouths in coupes, 2-door and 
4-door sedans. 


ROBINSON AUTO RENTAL, INC. 


4200 Sansom Street, Philadelphia 4, Pa. 
1. E. Spatig, Used Car Mgr. 











| THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E :133; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
9156 N. Iilinols St. Phone Lincoin 5383 








USED CAR BUYERS 
OUTSTANDING VALUES! 


— CLEAN — 
1949 PLYMOUTHS & CHEVROLETS 
1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








A SPOT TO STOP 
We specialize in wholesaling to 
out-of-town buyers. 

Always a wide selection of clean, new car 
tradeins. Stop in to see the world's 
friendliest dealer. 

TOM TAYLOR MOTORS, INC. 
Authorized DeSoto-Plymouth Dealer 
21600 Woodward Jordan 4-6969 

Ferndale, Detroit, Michigan 








JERRY LYNCH 


HAS THE CLEANEST USED | 
CARS IN TOWN | 
FOR WHOLESALE 


MAKE THIS YOUR 
HEADQUARTERS 
WA 1-0061-2 9133 Gratiot 
Detroit, Michigan 








AUTO AUCTION 


TIM ANSPACH 
1175 Washington Ave. 
ALBANY, N.Y. 

(For Dealers Only) 
EVERY MONDAY... 12 NOON 


Member of N.U.C.D.A. and N.A.A.P.A. 





tion of low mileage 1950 Chevrolets, Fords 


USED CARS FOR SALE 





SHELDON OLDS 
8421 Michigan, Detroit 
Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
| Tiffany 6-4800 





pare 


USED CARS WANTED 





| 
TOP PRICE PAID FOR 
CHRYSLER PRODUCT SALVAGE 


Postwar Dodge—DeSoto—Chrysler—Plymouth 
wrecks bought within 100 miles of Baltimore 


DULANEY MOTOR CO., INC. 
Pennsylvania and Delaware Avenues 
TOWSON 4, MARYLAND 
Phone Towson 060! 





PARTS FOR SALE 


_ BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on €.0.D. Basis 
ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 

















CHEVROLET PARTS. Largest stock of 
prewar model parts in Oklahoma—1929- 
1942. Engine, transmission, chassis, sheet 
metal, radiators, grilles. etc. Shipped any- 
where same day. Wire, phone, write. Ward 
Chevrolet Co., Stillwater, Okla. Phone 925. 





OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6332 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 





WANTED-—-Buyers for our rebuildable 
parts, such as fuel pumps, carburetors, 
shock absorbers, starters, generators, etc. 


Write, stating price you will pay for 
same. Clark's Auto Wrecking Co., 1027 
W. Gwinnett, Savannah, Ga. 





PONTIAC 
PARTS 


Most complete stock in Midwest 


SHIPPED ANYWHERE—SAME DAY 


Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 





AUTO-TRUCK PARTS. New-used-rebuilt. 


Any part, any year. 


Main St., South Bend, Ind. Phone 6-5584. 


GENUINE K-F PARTS, complete stock, | 


good price for quick sale. Contact P. O 
Box 219, Battle Creek, Mich. 


FOR SALE, Complete stock of Ford parts, 
also steel parts, bins. Contact Raabe Auto 
Co., Van Wert, Ohio. 


CHEVROLET PARTS — 1928 
Prompt service, Louis Chevrolet, 
sonville, Conn, 


to 1951. 


Thomp- 


ACCESSORIES FOR SALE 


REAR SEAT SPEAKERS—Hawley-Condit. 
The original quality speaker with custom 
switches and fittings available today. 
Get your full car radio profit. 8-inch 
speaker, list $19.50; 6-inch speaker, 
$16.50, 40% discount in dozen lots. Write 
today. Hawley-Condit, 3348 West Olym- 








WHOLESALE 
USED CARS 


pic Blvd., Los Angeles 6, Calif 


BUSES FOR SALE 





From bumper to| 
bumper. Super Auto Salvage Co., 1801 8. 


list | 


| 
MISCELLANEOUS 


[casement SS eee 
FOR SALE, Service department tower con- 
trol equipment. Oldsmobile factory rec- 
ommended Federal system deluxe dis- 
patchers table incorporating twenty-four 
station inter-com, includes twenty metal 
eight inch speakers with brackets. Cost 


TRUCKS WANTED 


WANTED, prefer Holmes. | 
Coon Rapids, Iowa. 


SHOP EQUIPMENT FOR SALE 


| FOR SALE—SHOP EQUIPMENT, like new. 
Weidenhoff generator and starter test 


WRECKER 
Powers Chevrolet, 





bench, model 301, 110-120 volt, 60 cycle, | $2,000, price $800, Jerome Motor Co., 
3 H.P. motor. Miller brake cycle bonding, New Kensington, Pa. Phone 2448. 
| curing oven and necessary accessories,|E NGINE REBUILDING — Crankshaft 


model C-792, 230 volt, 3 Kw., 60 cycle, grinding and metalizing. John P. Hughes 


1 phase, capacity one to sixteen shoes. Motor Co., Inc., 800 Commerce S8t., 
At Donner Avenue Motor Co., 267 E. Lynchburg, Virginia. 

Donner Avenue, Monessen, Pa. Phones | PORK CHOPS, hickory smoked, country 
41 or 2111. cured—85c pound delivered. Bradway 





Farm Locker, New Castle, Ind. 


DON'T DELAY—BUY 
TODAY 


| Automatic BraKinG Tow Bar 


SUN TESTING EQUIPMENT, master mo- 
tor tester, master distributor tester com- 
plete with volt, amp, starter, battery, 
compression and cylinder balance testers 
less than 2 years old. Make us offer. 


< 


P. O. Box 219, Battle Creek, Mich 
FOR SALE. Van Norman boring bar, mod- 





el 7778S with Sucker-Outer model 77S- 
7195. Two years old, used very little. ‘ 
| Priced new $935. Sale price $385, Belle- | Complete with Controlled steering, $54 45 
| fonte Motor Sales, Bellefonte, Pa. Phone | Guide Cables & Brake Hook-Up ’ 


4793. 


COMPLETE BRAKE service equipment. 
Heavy duty Barrett brake shop plus 
Permafuse Bonding oven. Will handle all 
cars and trucks. Excellent condition 
% list. Woody’s K-F Motors, Delhi, N. Y. 


BEAN ALIGNER, floor model WR 20 com- 
plete, less than 100 cars have been 
checked on this new machine guaranteed 
to be like new. P. O. Box 219, Battle 
Creek, Mich. 


FOR SALE—One set Kent Moore wheel 
aligning heads. 


ALL TYPES TOWING 


EQUIPMENT FOR 
Automobiles and Trucks 


WE STOCK PARTS 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar 


$17.50 








Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Excellent condition, $125 
O'Neil Auto Sales, 6014 Calumet Avenue, 
Hammond, Ind. 


WHEEL BALANCER, Bean model 55J— 








$250. P. O. Box 219, Battle Creek, Mich. Exclusive Factory Distributors 
ANTIQUE CARS FOR SALE __| De > woo NITE } Do 30373 





BRUSH RUNABOUT— 1907. Completely re- 
stored. Good running condition. To in- 
spect Write Doug Burch, P.O. Box 
783, Redwood City, Calif. 


FORD and LINCOLN-MERCURY Dealers 


COMPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO YOU! 


40 SO. CLINTON ST., CHICAGO 6, ILL. 
Denver: KE 2323 LosAngeles: OL 9782 








Bring to your dealership the profitoble benefits of our National experience. 
We supply experienced and supervise your 


entire operation. 


volume operating manager 


Our staff is composed of experienced merchandisers capable of producing 


maximum revenue in all departments. 


Now rendering management service to Ford and Lincoln-Mercury Dealers in 
many principal Cities Coast to Coast. 


INQUIRIES INVITED 


CENTRAL SERVICES, Inc. 


(Principals @ BERL BERRY @ RUDY FICK @ C. V. NICHOLS) 
1221 BALTIMORE @ KANSAS CITY 6, MISSOURI 


References: 
| FORD MOTOR CO and CITY NAT'L BANK & TRUST CO., KANSAS CITY, MO. 





HYDRA-MATIC TRANSMISSIONS 


Oldsmobile, Pontiac, Nash, Lincoln, Kaiser-Frazer and Cadillac 


Any Model $ 8 5 00 EXCHANGE 


IMMEDIATE SHIPMENT IMMEDIATE SHIPMENT 
Completely rebuilt and guaranteed 90 days or 4,000 miles. 


if you wish shipment of an exchange transmission before you ship old unit, 
a charge of $50 will be added to your invoice. 
To avoid C.O.D. charge—send $135 with order. 

Upon receipt of your unit the deposit will be refunded immediately. 
Freight F.O.B. Detroit. Additional charge for cracked cases or missing parts 
We have a complete line of transmissions, rear ends, gears, bearings for ali 

makes of cars and trucks. 


Write, wire or phone for information 
AUTOMOTIVE TRANSMISSION CO., INC. 


DETROIT'S ONLY 100% TRANSMISSION AND REAR END SHOP 
14000-10 Linwood Avenue TO 8-6242 Detroit 6, Michigan 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH 





BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- | 
senger. National Bus Sales Co., Inc., 101 





We have a large selection of Packards 
and other makes of used cars. 1940 to 
1951 models. Accurate and dependable 
information as to condition. Prices and so 
forth furnished on request. Inquiries 
answered by mail. 

Write, wire or phone 


CARL or HOWARD HUNT 
Hunt Motor Sales, Inc. 


24717 GRATIOT 
East Detroit, Michigan 
Prescott 61550 





: St., Philadelphia 4, Pa, BAring | 
2-7605. | 


‘TRUCKS FOR SALE 








WE HAVE A GOOD assortment of Die- 
sels, four cylinder, 1948, 1949, 1950 mod- 
els. All GMC. Both sleeper and conven- 
tional cabs. Also a good assortment of 
heavy duty and light duty gas tractors, 
all makes, We also have a good assort- 
ment of Tandem trailers, 30, 32 and 34 
foot jobs. Some are Thermo-King units. 
Equipment priced for quick sale. Cash. | 





Call Shelby J. DeBorde, Columbia, South 
Carolina, 28454 or write General Truck 
and Equipment, 1100 Devine Street, Co- 
lumbia, 8. C. 
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Reading time: 1 minute, 48 seconds 


Make no mistake about it,” Ferd Baxter says, “aucofly 


mobile selling is no place for a fellow looking for z 
soft job. But for the fellow who'll put a shoulder to the 
wheel, there’s plenty of fun, excitement and profits to 
make this the best doggone job in the world!” 


Ferd Baxter and his brothers can point to one of the 
most successful automobile businesses in New England, 
They can look back on three decades of selling cars. And 
over the route they see work and fun mixed together. 


There was that time when Ferd needed a car to get 
to college in Canada. Borrowing $15, he bought an old 
clunker, tuned it up, and headed for the tall pine country. 


Along the way, he swapped cars three times. When he 
greeted his brothers he was driving a fine car and had 
$100 in his pocket. The brothers—and Ferd—knew he 
was cut out for automobile selling. 


It wasn’t surprising. Baxter, Sr. was an old horse- 
trader in the days when selling a Connecticut Yankee on 
a horse swap was no mean feat. The boys used to sit on 
the fence, watching Pa go to work on a prospect. They 
learned the power of demonstration, enthu- 
siasm and persuasive selling. 


These qualities came in handy when, in 
1935, the Baxter Brothers opened their own 
dealership. Despite the general lull of the 
recession years, they steadily made headway. 
They took trades of all kinds—motorboats, 
trailers, real estate—gave honest value—and 
prospered. Ferd even took to the air, flying 


™ his own plane to close a deal. Once two somber Chinese 
appeared in the office, representatives of the Far East 
leader. That day Bob sold a limousine to Chiang-Kai Chek. 


“Yes,” Ferd ...or Bob... or Stan, will tell you, 
“there’s a world of fun in selling automobiles. There’s 


plenty of work all right, but every day brings new 
opportunities to use your imagination and selling ability. 
And when you sell a quality product that represents 
real value, your future is just about set. Every one of us 
agrees: we find it fun to forge a future with 
Chrysler products.” 


Write for our free booklet containing a number 
of these stories of accomplishments by enter- 
prising men, Chrysler Corporation, 

341 Massachusetts Ave.. Highland 

Park 3, Michigan. 


Chrysler Corporation 
PLYMOUTH * DODGE * DESOTO * CHRYSLER * DODGE "‘Job-Rated"’ TRUCKS 


Fine Cars of Great Value 
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